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PowerSchool Ownership Structure 

as of August 1, 2018 

Entity Name: 

Tax profile: 

Partner Name: 

Ownership Interest: 

Business Address: 

Entity Name: 

Tax profile: 

Partner Name: 

Ownership Interest: 

Business Address: 

Entity Name: 

Tax profile: 

Partner Name: 

Ownership Interest: 

Business Address: 

Entity Name: 

Tax profile: 

Partner Name: 

Ownership Interest: 

Business Address: 

Entity Name: 

Tax profile: 

Partner Name: 

Ownership Interest: 

Business Address: 

PowerSchool Group LLC 

Single Member LLC, disregarded for US income tax purposes 

Severin Acquisition, LLC 

100% 

150 Parkshore Drive, Folsom CA 95630 

Severin Acquisition, LLC 

Single Member LLC, disregarded for US income tax purposes 

Severin Holdings, LLC 

100% 

401 Congress Avenue, STE 3100, Austin, TX 78701 

Severin Holdings, LLC 

Single Member LLC, disregarded for US income tax purposes 

Severin Intermediate Holdings, LLC 

100% 

401 Congress Avenue, STE 3100, Austin, TX 78701 

Severin Intermediate Holdings, LLC 

Files US partner return 

Severin Topco LLC 

99% 

401 Congress Avenue, STE 3100, Austin, TX 78701 

Severin Topco LLC 

Files US partner return 

Onex Partners, Vista Equity Partners 

49.7% each 

401 Congress Avenue, STE 3100, Austin, TX 78701 

Onex Partners, Vista Equity Partners, no individual has contributed 10% of the fund 
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STATEMENT OF UNDERSTANDING 
 

PowerSchool Group LLC or PowerSchool Group ULC (“PowerSchool”) welcomes the opportunity 
to respond to this Proposal as dated on the cover of the Proposal Response. PowerSchool’s 
responses to this Proposal have been prepared in accordance with PowerSchool’s understanding 
of the requirements provided in the Customer Proposal.  
 
This proposal contains confidential information of PowerSchool. Such information is not generally 
available to the public and disclosure would cause substantial harm to PowerSchool. In 
consideration of receipt of this response document, Customer agrees not to reproduce or make 
this information available in any manner to persons outside the group directly responsible for the 
evaluation of its contents. 
 
All information contained in this proposal represents PowerSchool’s best estimates. PowerSchool 
submits this proposal based on the understanding and condition that the Customer and 
PowerSchool will have the opportunity to mutually discuss, clarify, and agree upon the specific 
scope of services, deliverables, pricing, schedules, responsibilities allocation, assumptions, and 
definitive contract terms (including legal terms and conditions) applicable to the services described 
in this Proposal prior to finalizing the agreement between the parties.  
 
Also included is the standard PowerSchool Master Services Agreement which can be found here:  
PowerSchool Main Services Agreement (“PowerSchool Agreement”) under which PowerSchool 
proposes to do business with Customer if awarded this contract.  PowerSchool proposes that the 
Customer, as contracting on behalf of the LEAs within the Customer’s State, would deliver the 
attached Exhibit A to said LEAs, thereby affirming the LEAs agreement to the terms of the 
PowerSchool Agreement when utilizing the Licensed Product or Services. Except as otherwise 
expressly provided in a final, definitive written agreement by and between the parties, any other 
terms or conditions, whether express or implied, including, without limitation to, the terms and 
conditions provided in the Customer Proposal PowerSchool’s response thereto, or any other written 
or oral communications, are specifically rejected by PowerSchool. 
 
If the Customer and PowerSchool have an existing contractual relationship, PowerSchool is 
confident that the parties can reach a similar agreement with limited additional negotiations. 
PowerSchool has a long history of successfully contracting with a wide variety of public and private 
institutions throughout the world. As is evidenced by PowerSchool’s extensive client base, through 
good faith negotiation, PowerSchool has been able to reach common ground on terms and 
conditions that address a wide variety of concerns and mandates set forth by the respective 
institutions. PowerSchool has every confidence that in the instant case, all terms and conditions 
will be negotiated to the satisfaction of both parties.  
 
In addition to the PowerSchool Agreement, and without limiting its right to negotiate other provisions 
to which PowerSchool takes exception, PowerSchool specifically responds to the following specific 
terms (if included) in Customer’s Proposal, which PowerSchool takes exception to, adds, or 
modifies: 
 
Neither PowerSchool or Customer may make any assignment of the resulting agreement or any 
interest therein, by operation of law or otherwise, without the prior written consent of the other; 
provided, however, that PowerSchool may assign its rights and obligations under the resulting 
agreement without the consent of the Customer in the event of a sale, merger, acquisition, and/or 
transfer of control of all or substantially all assets related to the resulting agreement to ensure that 
PowerSchool can comply with any and all potential confidentiality terms and/or conditions set forth 
in said conveyance of PowerSchool. 
 
PowerSchool proposes limiting the indemnification to the extent that losses and/or damages 
incurred by the Customer are caused by a claim that PowerSchool has infringed upon the 



intellectual property of another in providing PowerSchool’s products or services to the Customer, 
as this is typically the primary concern for most of PowerSchool’s customers utilizing PowerSchool's 
products and services.     
 
PowerSchool requests to reserve the right to recover losses resulting from any delay, amendment, 
modification, breach, and/or termination of the Agreement by the Customer, and as such, Customer 
may not be subject to a provision that limits Customer’s ultimate liability under the Agreement. 
 
If the Proposal includes a cooperative purchasing option, PowerSchool does not typically agree to 
this option, the disclosure of the pricing of any other customer, and/or guarantee a pricing model 
that will equate to any other PowerSchool customer. While PowerSchool welcomes the opportunity 
to do business under a resulting contract with other eligible entities, the pricing included in this 
proposal will be subject to change based on each entity's unique circumstances, including but not 
limited to, enrollment, complexity of implementation, and or additional services required. 
 
PowerSchool’s products and services are based on a model that works best when utilized 
throughout the entire year, and as a result, PowerSchool does not agree to allow the Customer to 
terminate this agreement for any reason/at any time. PowerSchool requests that the Customer 
consider the right to terminate for cause an equitable solution.  
 
PowerSchool is a private company and as such does not disclose information related 
to litigation history. Additionally, and for various reasons, including the existence of confidentiality 
obligations and related concerns, PowerSchool does not disclose the specifics of any particular 
dispute as a matter of policy.  However, there is no dispute or legal action currently outstanding 
that, in PowerSchool’s opinion, would materially impact PowerSchool’s ability to fulfil any of 
PowerSchool’s present or anticipated contractual obligations with respect to the products and 
services proposed in PowerSchool’s bid.  
 
PowerSchool is financially healthy, and we continue to invest in our company through research, 
innovation, and improvement of our products, processes, and services. Our many years of 
successful solution deployments, coupled with our comprehensive functionality and stability, make 
PowerSchool a reliable long-term partner for this and future projects. As a private corporation, 
PowerSchool's financials are confidential. We have included a Non-Disclosure Agreement (NDA) 
with this response and can release certain financial information upon execution. Please sign and 
email the NDA to the Proposals Department at pssrfp@powerschool.com. We will return a fully 
executed copy of the NDA along with certain financial information.  
 
PowerSchool maintains a comprehensive insurance program and can generally meet the listed 
requirements; however, there may be certain aspects of the insurance clause that would need to 
be negotiated as part of the final contract. 
 
PowerSchool is willing to negotiate a warranty provision under which PowerSchool will warrant that 
any product licensed to the Customer will operate in substantial conformance with the standard 
application documentation and any mutually agreed upon functionality requirements contained in 
a resulting contract. PowerSchool disclaims any warranties not expressly granted in the resulting 
agreement between PowerSchool and Customer as mutually agreed upon at that time.  
 
The prices proposed are effective for the duration stated in the Quote document included with the 
submission. 
 
Please note that references by PowerSchool to enhancements, improvements, new releases, or 
other functional and/or technical items that are not available in general release as of the date of 
this proposal (“Future Functionality”) do not represent commitments on the part of PowerSchool 
that it will develop or deliver any such items.  Accordingly, PowerSchool does not include in its 
agreements with customers any commitments or obligations relating to the development or delivery 
of specific Future Functionality. 




