ATTACHMENT A: TECHNICAL PROPOSAL REQUIREMENTS & SPECIFICATIONS
RFP # COG-2122, FLEET MANAGEMENT SERVICES
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Section 1. General Guidelines

1.1. Instructions for Completing Attachment A

Attachment A is provided to Bidders in an editable Microsoft Word form so that it can easily serve as the base document
for a Bidder’s Technical Proposal. Bidders should incorporate their Technical Proposal responses directly into this
document and include referenced attachments separately.

Use the following electronic file naming convention for naming your Technical Proposal prior to uploading your completed
Technical Proposal to Bonfire: Technical Proposal — Bidder Name.docx.

For sections of Attachment A structured like the example below, simply click in the green cell or paste (using the Paste
Special > Merge Formatting function in Microsoft Word) your response.

Formation. In what year was the company formed? For how long has your company been operating under its
1.1.1. present business name? If your company has changed its business name, include the most recent prior
business name and the year of the name change.

This is a sample question. Do not provide a response.

For sections of Attachment A structured like the example below, click on the “Yes” checkbox if your solution fully provides
the defined requirement. Click on the “No” checkbox if your solution does not provide or only provides part of the defined
requirement.

Maintenance & Service. If yes, provide a description of the maintenance & service options \:’ Yes \:’ No

1.1.2. included in your proposal.

This is a sample question. Do not provide a response.

1.2. Use of Attachments

Bidders may incorporate additional documents by reference as part of their response to the questions in this document.
For example, you may want to include brochures, reports, charts, or graphs in response to specific questions. Bidders
should clearly state in their response whether any specific documents are incorporated in their proposal by reference. In
the event the attached documents are not referenced correctly, the PRT may exclude those attachments from
consideration when scoring proposals.

The file names of such referenced documents that are included in a Bidder’s electronic Technical Proposal submissions
and uploaded to Bonfire should include in the following order: i) Technical Proposal, ii) Bidder’s name, iii) the Section
number of the question for which the file is included as part of the response, and iv) a brief description of what is included
in the electronic file. For example, if a Bidder references an attachment that includes financial statements in response to
Section 2.2.1., the following electronic file name would be appropriate: Technical Proposal — Bidder Name — Section

2.2.1. - Financial Statements.pdf.
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Joint Venture — provide the State of registration .

O . . Click here to enter response.
and the names and titles of all principals.
Oth - ide detailed descripti f .

O er provide cetare SSCrIPHon O 1 ¢lick here to enter response.
corporate structure and ownership.

2.2. Financial Strength & Legal Considerations

Financial Strength. Demonstrate your financial strength and stability with meaningful data. This could
include, but is not limited to, such items as financial statements, SEC filings, credit & bond ratings, letters of
credit, and detailed refence letters. Note: you may mark this information as a “Trade Secret” per the terms
outlined in the RFP.

2.2.1.

TRADE SECRET INFORMATION

Element Fleet Management (TSX:EFN) is the largest pure-play automotive fleet manager in the world, serving
approximately 1 million vehicles under management across over 5,500 clients. Element has recently completed a 27-
month client-focused transformation program, successfully executing on the three strategic pillars we set out; solidifying
the company’s core operating platform and client relationships, strengthening and deleveraging our balance sheet and
divesting of all non-core assets. During this transformation Element deleveraged the balance sheet from over 9x to sub-
6x tangible leverage and eliminated or replaced over $1 billion of high-cost hybrid instruments from our capital structure,
greatly strengthening the company's financial position and maturing the capital structure. As a result of this
transformation, Element is now a BBB-rated investment grade company with over $16 billion in assets under
management. Element has access to a diversity of funding sources (including the fleet ABS market, the syndication
market, and the US unsecured debt market) and boasts over $5 billion of contractually committed, undrawn liquidity,
allowing us to put our balance sheet to work for our clients.

Complete details and copies of financial statements are available through our website:
www.elementfleet.com/investors.

Bankruptcy & Insolvency. Describe any bankruptcy or insolvency for your organization (or its predecessors,

2.2.2. if any) or any principal of the firm in the last three (3) years.

Element has not had an bankruptcy or insolverncy in the last three years.

Litigation. Describe any litigation in which your company has been involved in the last three (3) years and the

2.2.3.
3 status of that litigation.

In the ordinary course of our business as a leasing and fleet management company, Element Fleet Corporation and its
fleet affiliates are involved in motor vehicle collision litigation and other commercial litigation; however, there are no
actions pending that adversely affect the ability of Element to perform effectively the services articulated herein.

Neither Element Fleet Corporation (US), Element Fleet Management Inc. (CA), nor any of its fleet affiliates have filed for
bankruptcy or been the subject of any bankruptcy proceedings.

Mandatory Contract Performance Disclosure. Pursuant to RFP_Section 3.13, disclose whether the your
company’s performance and/or the performance of any of the proposed subcontractor(s) under contracts for

2.2.4.
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the provision of services that are the same or similar to those to be provided for the Program which is the
subject of this RFP has resulted in any “formal claims” for breach of those contracts. For purposes of this
disclosure, “formal claims” means any claims for breach that have been filed as a lawsuit in any court,
submitted for arbitration (whether voluntary or involuntary, binding or not), or assigned to mediation. For
any such claims disclosed, fully explain the details of those claims, including the allegations regarding all
alleged breaches, any written or legal action resulting from those allegations, and the results of any litigation,
arbitration, or mediation regarding those claims, including terms of any settlement. While disclosure of any
formal claims will not automatically disqualify a Bidder from consideration, at the sole discretion of Equalis
Group, such claims and a review of the background details may result in a rejection of a Bidder’s proposal.
Equalis Group will make this decision based on the Proposal Review Team’s determination of the seriousness
of the claims, the potential impact that the behavior that led to the claims could have on the Bidder’s

performance of the work, and the best interests of Members.

Element has not had any “formal claims” of breach of contract.

2.2.5.

Mandatory Disclosure of Governmental Investigations. Pursuant to RFP Section 3.14, indicate whether your
company and/or any of the proposed subcontractor(s) has been the subject of any adverse regulatory or
adverse administrative governmental action (federal, state, or local) with respect to your company’s
performance of services similar to those described in this RFP. If any such instances are disclosed, Bidders
must fully explain, in detail, the nature of the governmental action, the allegations that led to the
governmental action, and the results of the governmental action including any legal action that was taken
against the Bidder by the governmental agency. While disclosure of any governmental action will not
automatically disqualify a Bidder from consideration, such governmental action and a review of the
background details may result in a rejection of the Bidder’s proposal at Group’s sole discretion. Equalis Group
will make this decision based on the Proposal Review Team’s determination of the seriousness of the claims,
the potential impact that the behavior that led to the claims could have on the Bidder’s performance of the

work, and the best interests of Members.

Element has not been subject of any adverse regulatory or adverse administrative governmental action.

2.3. Industry Qualifications

2.3.1.

Company Identification. How is your organization best identified? Is it a manufacturer, distributor, dealer,

reseller, or service provider?

Element is a financier for leasing fleet vehicles and rebiller for services.

2.3.1.1.

Authorization. If your company is best described as a distributor/dealer/reseller (or similar entity), please
provide your written authorization to act as a distributor/dealer/reseller for the manufacturer of the products
proposed in this RFP. If applicable, is your dealer network independent or company owned?

Not Applicable
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Industry Experience. How long has your company provided products and services outlined in your response
2.3.2. to this RFP? What percentage of your company’s revenue in each of the last three (3) full calendar years was
generated from these products and services?

Element has been providing fleet services to North America for more than 70 years, through the convergence of several
long-standing companies. Please refer to our financial information located at https://www.elementfleet.com/about-
us/investor-relations/financial-reports.

Geographic Reach. Describe your company’s service area in the United States and which areas you intend to

2.3.3. . . .
offer services under a resulting contract if awarded.

Element provides services in all 50 states and Puerto Rico and would do so if awared the contract.

Certifications and Licenses. Provide a detailed explanation outlining the licenses and certifications that are i)
required to be held, and ii) actually held by your organization (including third parties and subcontractors that
you use). Has your company maintained these certifications on an ongoing basis? If not, when and why did
your company lose any referenced certifications?

2.3.4.

Our team members currently hold numerous certifications, broadly representing both Quality Service and Professional
levels. In addition to general industry certifications that include ICAR; VALE Technical; and Mitchell Estimating, we've
highlighted some of the major certifications below:

Managed Maintenance

Our maintenance department has received the National Institute for Automotive Service Excellence's (ASE) Blue Seal of
Excellence award for 15 consecutive years. This award honors organizations whose technicians continually strive for
increased quality and expertise.Our Managed Maintenance Service Technicians have ASE certification and Inter-
Provincial technician licenses; overall, the department holds 1297 total certifications, including 55 Master Automotive
certifications, 27 Master Truck certifications, 3 World Class certifications and 11 Canadian licensed certifications.

Collision Management

All collision management appraisers are licensed nationally, and many hold state licenses in those states that offer
appraisal licenses: PA, Rl, NY, NC, SC, DE, VT and CT. Our team members also hold ADP Shoplink and CCC Pathways
certifications.

Insurance-related certification programs

Element facilitates auto physical damage for some insurance carriers and sends appraisers to heavy equipment
estimating classes. Certifications include:

e Adjustrite
¢ Mitchell Truck estimating programs
Truck Services

The dedicated Commercial Truck Solutions Consultants have attained the Certified Transportation Professional
designation through the National Private Truck Council.

Continuous Improvement

Element’s Continuous Improvement Group has certified Lean Six Sigma Black Belts on staff. Certifications are achieved
through nationally recognized organizations, such as the American Society for Quality (ASQ) and Villanova University.
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In addition, many of our employees hold certifications that include Microsoft Certified Partner; Loss Recovery Specialists
certified by the Insurance Institute of America; and CAFS or CAFM Certification from NAFA.

2.4. Public Sector Focus

Public Sector Contract Vehicles. What Public Sector contract vehicles (e.g., state term contracts, public sector
cooperatives, etc.) does your company have in place to provide products & services defined in this RFP? For
each contract vehicle, when was the contract established, what is the expiration date, and how much annual
revenue does your company generate through the contract(s) in each of the last three (3) calendar years?

2.4.1.

TRADE SECRET INFORMATION

Element has more than 25 current public sector clients. They utilize a variety of our services, including collision
management, subrogation, and safety. Almost all of our public sector clients are enrolled in collision management. The
dates of the agreement vary greatly by client. Many of our public sector clients are long term clients who have used our
services for more than ten years.

Education Success. What is the i) total dollar amount, and ii) percentage of your company’s total annual
2.4.2. revenue generated by sales to educational institutions (i.e., K-12 schools & school districts and high
education)?

Element's publicly available financials do not report to this level , however, complete details and copies of financial
statements are available through our website: https://www.elementfleet.com/about-us/investor-relations/financial-
reports.

Government Success. What is the i) total dollar amount, and ii) percentage of your company’s total annual
2.4.3. revenue generated by sales to local governments (i.e., municipalities, counties, special districts, and state
agencies)?

Element's publicly available financials do not report to this level , however, complete details and copies of financial
statements are available through our website: https://www.elementfleet.com/about-us/investor-relations/financial-
reports.

Public Sector Strategic Growth Plan. Describe your company’s three to five-year public sector sales objectives
and the key elements of your strategic plan to achieve those objectives. What is the total annual dollar value
of your company’s total revenue generated by local governments and educational institutions in each of the
2.4.4. last three (3) calendar years? What percentage of your company’s total annual revenue is generated by sales
to local governments and educational institutions? For clarity, the figures requested are to include revenue
generated through cooperative contracts (see question 2.4.1) and all other forms of revenue to local
governments and educational institutions to represent the aggregate revenue volume.

As a publicly traded company Element is committed to Aggressively pursue organic growth in all of the Company’s
geographies and demonstrate the scalability of Element’s transformed operating platform.
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2.5. Customer References

Provide references of at least five (5) local government or educational institution customers for which your
company has provided products and services similar in nature and scope to those defined in this RFP in the
last three (3) years. Each reference should include:

e Customer name and location;

2.5.1. e Customer contact person and their title, telephone number, and email address;
o A brief description of the products and services provided by your company;

e Customer relationship starting and ending dates; and,

e Notes or other pertinent information relating to the customer and/or the products and services your
company provided.

In alignment with Element's company policy, we are pleased to provide you with references once we are selected to
participate in the next round of the RFP process.

Section 3. Products and Services

3.1. Products & Services

Product & Services Description(s). Provide a detailed description of the products and services you are offering
as a part of your proposal.

3.1.1.
IMPORTANT: this description along with the products and services outlined in the Attachment B — Cost
Proposal will be utilized to define the overall products and services available under a resulting contract.

Element has been an innovator in the fleet management industry for over 70 years and we actively leverage that experience to provide
our clients industry leading products and services. As a global fleet management company, our core competencies include vehicle
financing combined with integrated management services in order to help you save time and money. While we offer an entire suite of
service programs to manage the entire fleet lifecycle, some of our key programs include:

Collision Services: Our quality control appraisers review every estimate and inspect vehicle damage for cost-saving opportunities. Our
licensed appraisers review all repair estimates, using advanced software and technology tools along with high-resolution digital imaging
to verify the correctness of all suggested repair service charges, minimizing supplemental or unnecessary repair costs.

Account Management Team: Our dedicated team of experts provides quality service and expertise in every aspect of your fleet’s life
cycle, ensuring that we allow you to focus on growing your core business.

Driver Accountability™: This electronic violation-processing solution helps fleets maximize cost savings and minimize driver-related
challenges associated with violations. With Driver Accountability, fleets save up to 80% over current violation processing and payment
methods.

Fuel Services: With broad coverage and industry leading security controls, Element's fuel programs provide convenience to your drivers
and cost control and visibility to you. Additionally, we integrate our fuel card with other services, such as telematics, to provide better
fuel card protection and to improve the accuracy of odometer readings and other vital data.

Maintenance Services: Our maintenance advisors have the technical expertise, training, and industry experience to minimize driver
downtime and to ensure your vehicles are safe and properly maintained, while reducing your maintenance costs. We deliver this service
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by employing certified technicians around-the-clock. Our maintenance management program delivers an average annual savings of
$136 per vehicle per year.

Personal Usage and Expense: Our Usage & Expense Tracking Reporting program provides taxable benefit reporting tools, making it
easy for drivers to log personal and business vehicle usage and helping your organization comply with tax regulations. Element’s
Xcelerate mobile application for drivers makes submitting monthly mileage a breeze, and mobile notifications to the driver’s device
ensure reporting timeliness and compliance.

Remarketing: Our Remarketing Team has historically been ranked as number one amongst our competitors in average retail proceeds
based on data provided by Black Book National Auto Research. Our remarketing success can be attributed to our ability to leverage
the strong Element Brand in the marketplace, our use of technologies such as CARFAX and AutolMS, our consolidation of regional
volume coupled with our timing techniques, and our strong partnerships with auctioneers.

Strategic Consulting Services: Our Strategic Consulting Team consists of more than 40 full-time dedicated analysts, half of whom have
advanced degrees, and all of whom are tenured experts in analytics and the fleet industry. On average, analysts have 12 years of fleet
management experience. The team works with sophisticated analytical models to identify cost savings opportunities throughout the
lifecycle of your fleet and to provide a broad array of benchmarking, financial analyses, process analyses, policy analyses, and best
practices focusing on your goals and objectives. They work with sophisticated analytical models to identify process improvement and
cost savings opportunities, offering recommended solutions to meet your corporate goals. Element identified over $1 billion (CAD) in
cost savings for our North American clients in both 2019 and 2020.

Telematics: Our mobile resource management solution is a fleet module that allows you to gain visibility into the location, condition,
and use of your vehicles. As a result, you lower operating costs, CO2 emissions, and downtime while you improve safety, utilization,
and compliance. In addition, our expert advisors can analyze your information and provide actionable recommendations.

Tolls, Violations, and Compliance: Element’s Tolls, Violations, and Compliance program not only makes it easy for you to consolidate
billing and help to eliminate violations, it also manages these processes for you, relieving you of administrative tasks while ensuring
compliance. Our programs allow for drivers to pay their personal tolls and tickets online, and customized reporting provides you with
complete violation activity for compliance and tax purposes.

Leasing: Our open-ended lease term enables you to cycle your vehicles at the most opportune times, allowing you to take advantage
of changing economic conditions, market timing, manufacturer incentives, or any other business need. Our lease allows you the benefits
of paying rental tax over the term of the lease, instead of paying sales tax up front, thereby reducing your total cost and improving your
monthly cash flow.

Acquisition: Our new-vehicle ordering process is designed to be simple, fast, and effective. Element’s North American vehicle ordering
platform systematically integrates your fleet’s needs and exceptions, increasing efficiency and providing upfront validation of entries to
ensure accuracy. Online ordering is simple and policy-driven, so it minimizes the amount of data you need to enter. Orders can be
saved, copied, and reused, reducing manual entry even further.

Open Market Products. Provide a detailed description of your ability to accommodate requests for Open
3.1.2. Market Products. Open Market Products is a category of products that cannot be found in your standard
catalog offering or non-inventoried products.

Not Applicable

Customized Offering. Describe how you are able to customize the program offering to Equalis Group

. Members.

Element offers a full suite of fleet management services including:

Vehicle Services: We help you determine the right assets for your fleet, streamline the process for selecting and
purchasing them, provide customized financing to maximize your cash flow and manage the remarketing process to
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secure the best possible price in the shortest practical time. For complex fleets, our experts assist to ensure your vehicles
and equipment are built to fit your needs and budget.

Management Services: We proactively work with you to ensure your fleet is fully aligned with your strategic goals and
operating at peak efficiency. We help you enhance driver safety and productivity through fuel, maintenance, safety and
collision management services, as well as other best-in-class fleet solutions.

Technology Services: Our fleet management technology solutions are designed to make you, your fleet assets and your
drivers more productive. We continually invest in technology and user systems to improve our service, provide you with
detailed and summary data intelligence, and enhance the driver experience.

3.1.4. | Differentiators. Describe what differentiates your company’s products and services from your competitors.

Element truly values improvement and maintaining our position as a leader in the fleet management industry, and as
such we make significant investments in this space to provide our clients with the best possible services. Three major
areas distinguish us from competitors:

Enabling Technology

Our technology platform, which includes Xcelerate Fleet Management and Xcelerate for Drivers, frees our clients from
the cumbersome, time-consuming, and inflexible methods of information management. Unlike competitors’ models,
our platform is modular in nature. Our platform leverages our Advanced Analytics engine, which handles multiple data
sets to perform complex computing tasks. The technology is quick and powerful, and it is supported by the human
resources of IT professionals and Data Scientists.

Accountable Consulting

Strategic consulting is offered by most Fleet Management Companies, but our team of strategic consultants is
exceptional, offering deeper and more actionable insights with our Advanced Analytics engine. We have the largest team
in the industry (nearly 40 consultants in North America and over 50 globally), and our portfolio size provides the largest
set of benchmarking data available. Our team can integrate multiple data sets to examine correlations, discover
relationships, and make adjustments in real-time, according to [ClientName] needs. Additionally, we can view asset or
driver performance on an individual, rather than just an aggregate, level.

Personalized Service

Element’s client service teams provide the best service possible. Our Fleet Partnership Solutions (FPS) model will provide
Equalis Group Members with a team of tenured, experienced, and responsive individuals. One of these individuals will
serve as your single point of contact; they will proactively provide you with the information you need to manage your
fleet. Your account team will also work closely with the Strategic Consulting team to identify areas for additional cost
savings and process improvement.

3.2. Turnkey Capabilities

Turnkey Capabilities. Describe the capabilities available through your company and, if applicable, your
authorized network of dealers, distributors, and resellers that support your ability to provide turnkey solutions
to Equalis Group Members. Your response may include, but is not limited to, fleet assessment, vehicle
consultations & recommendation, delivery, inspection, aftermarket customization, and maintenance.

3.2.1.

Your FPS partner and strategic consultant will take over any reporting, analysis, and recommendations that may be helpful for your
fleet, of course with your input and guidance as desired. This includes, but is not limited to, putting together an optimal replacement
analysis to determine the lowest point in lifecycle costs per vehicle type to determine when to cycle assets to optimize your fleet

spend. Once that is completed, we will project out replacement estimates for each vehicle in your fleet along with expected FMVs to
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help you understand when you will need to be ordering new assets (and how many) and what gain or loss on sale you should expect
from vehicle disposition. Further, in acquiring new assets, we will put together comprehensive life cycle cost analyses for multiple
vehicles in each asset class to ensure your drivers are in the most cost-effective vehicle that meets your fleet's specific criteria.

Additionally, Element has extensive experience with successfully implementing unique programs for a diverse range of clients. This is
reflected through a 98.7% client satisfaction rating for our implementation methodology in 2020. We realize that there are going to be
intricacies to every implementation; therefore, we allocate a strategic project manager to work with Equalis Group Members
throughout the implementation process. Our approach applies project management methodology and customized consulting to
address all aspects of fleet management. We simplify this process by managing all project details, managing resource time efficiently
for Equalis Group Members. and streamlining the transition for your fleet team and drivers. This service is offered at no additional
cost.

3.3. Other Services

Maintenance & Service. If yes, provide a description of the maintenance & service options X Yes [ ]No

3.3.1. included in your proposal.

The goal of our program is to put your drivers back on the road with minimum downtime and at optimal cost savings. Our
Managed Maintenance program incorporates your specific repair and service policies, with access to experts and
technology solutions 24/7. To best meet your maintenance service goals, we collaborate with you to determine your
level of expense control and management needs. These factors then define the dollar limits for drivers and Element’s
contact center agents, as well as for your fleet management team. Our maintenance policy instructions are robust and
flexible to accommodate many expense-monitoring situations.

The following features distinguish Element’s maintenance program from that of our competitors:

Our center: Our 24/7 Maintenance Center has been awarded the ASE Blue Seal of Excellence. We have three U.S./Canada
maintenance centers, located in Sparks, MD, Hopkins, MN, and Mississauga, ON, along with many geographically
dispersed contact center agents.

Our people: Our team consists of ASE-certified technicians in the U.S. and 310S and 310T Red Seal-certified technicians
in Canada. We employ certified technicians around-the-clock to service your fleet. Element Managed Maintenance
technicians hold a broad range of certifications, with five (5) technicians having achieved the most prestigious World-
Class Technician level from the Automotive Aftermarket Industry Association (AAIA) for having 22 ASE specialties. We
align our Technical Specialists’ goals with identifying costs savings for you, and we monitor their performance through
an in-house quality team.

Technology and analytics: Our Service Technicians have visibility to your maintenance policies with access to previous
vehicle repairs. The system alerts our technicians of repetitive repairs, identifies warranty and post-warranty
opportunities, and ensures maintenance compliance. Technicians have real-time access to industry standard pricing for
maintenance repairs, which includes both parts and labor for every repair transaction type. This technology tool assists
us to reduce clients' maintenance costs. Our supervisor team has direct access to call recordings, screen captures, and
speech and data analytics to ensure compliance.

Emergency Roadside Assistance: We ensure that drivers with disabled vehicles return to the road quickly. Emergency
Roadside Assistance is available 24/7 and it includes towing, tire change, jump starts, key lockout, fuel-out, and tire
service.

Reporting: Our online reporting tools make available in real-time all repair and maintenance transaction detail at ATA
code level, as well as in the form of repair narrative. Maintenance data are updated within minutes of being entered into
our system. [ClientName] has the capability to view complete maintenance history and billing detail for each vehicle by
unit level detail or in summary format.
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Cost Control: We help ensure that only required maintenance is performed, and we provide information for savings
metrics and reporting. During each supplier authorization request, our agents first confirm several vehicle details to
verify the correct unit. Then, as part of the approval process, our agents review the estimate with the vendor to verify
accurate labor times, part/service requirements, and part pricing. We validate all repairs against Manufacturer
Warranty, determine any applicable parts warranties, and review with the OEM if there is a potential for goodwill
assistance based on Element-specific criteria. Finally, our team will review repairs against any client-specific policies to
ensure that we follow the fleet’s directive. Our team also analyzes trends that may assist us in diagnosing common
maintenance concerns.

Online web portal: The online Dashboard for maintenance provides detailed information on driver behavior, overall
vehicle maintenance spend, cost savings, and fleet spend by component for the current and previous year. The pre-
formatted maintenance reports in the Report Center provide additional performance measures.

3.3.2. | Inspections. If yes, provide a description of the inspection services offered. | [X Yes [ | No

In conjunction with Element's Managed Maintenance program, our Preventive Maintenance Program accommodates
requisite annual DOT inspections and other specific safety services at regular intervals.

In order to facilitate inspections for emissions and safety/vin, we collaborate with our strategic suppliers to complete all
steps for obtaining pre-reqs for all size fleet vehicles.

Also, we can manage your pre- and post-trip inspection and sign off through our Telematics product.

333 Risk Management and Physical Damage. If yes, provide a description of the services < Yes [ No

included in your proposal.

Our Collision Management program drives value to our clients by decreasing collision-related downtime and costs while
increasing subrogation recovery. More importantly, we keep your drivers, customers and community as safe as possible,
by ensuring the safety of every vehicle repaired.

Collision reporting: When a collision occurs, our Customer Care representatives prioritize the safety of your drivers while
capturing and completing the most comprehensive first notice of loss in the industry. Drivers call in to fully trained,
Element representatives (available 24/7) to report a collision, emergency tow service and obtain vehicle rental
assistance.

Cost-effective repair management: Element employs only the highest quality employees and at [ClientName]’s disposal
will be a Quality Control Specialist with I-CAR training and an Automotive Service Excellence (ASE) certificate. Our event-
driven system provides your certified adjuster immediate access to the specifications of the vehicle and to the repair
shop handling the repair. Your certified adjuster reviews the estimate, negotiates with the shop and evaluates the repair
based on your policy.

Subrogation: When your driver is in a collision and is not at fault, our subrogation team evaluates the claims and does
the necessary background work to recover your costs, which includes the repair, loss of use, diminished value and more.
In fact, three out of every ten claims are referred to our subrogation team within hours of receiving the First Notice of
Loss. Aggressive action is taken to recover all costs related to the repair, with an average recovery rate of 94 percent of
funds pursued.

In-house customer service and technical expertise: All Collision Management services, including repair management,
subrogation, estimating and collision reporting, are coordinated and managed by in-house experts who receive ongoing
training on the responsibilities of their role.
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Transaction tracking and trend analysis: Access to a wide range of collision and risk information is available via reports
through the online Element Xcelerate portal. Data can be downloaded to the user’s desktops for integration into other
management reports. Custom reports can be fulfilled and repeated as needed by the data and analytics team.

Element is the only provider to place drivers into a DriverCare Risk Manager risk category based on time-weighted
accumulation of points from events such as MVR violations, collisions, and safety policy violations. Event scoring and risk
levels are customizable to allow alighment with Equalis Group Members’ safety policy. Through DriverCare’s automated
event management engine, high risk drivers are prominently identified in DriverCare Risk Manager.

Through the identification of high risk drivers, Equalis Group Members can conduct annual training as a refresher and
also to structure training in additional ways using definable triggers. Such definable triggers that can initiate training to
drivers include:

¢ Critical events

* Preventable accidents

® Risk level increase

¢ New hire entry

We will work with Equalis Group Members to design the training program that best fits your culture and your vision for
your driver safety program.

33.4. Upfitting or Aftermarket Products. If yes, provide a description of the upfitting and X Yes [ ]No

customization services included in your proposal.

Element’s Truck & Upfit Team simplifies the process of upfitting cars, light-duty trucks, medium-duty trucks, heavy-duty
truck/tractors and Equipment for clients by centralizing the process for them. We also can provide technical consulting
enabling clients to reduce acquisition costs, increase employee productivity, ensure the highest safety standards for
drivers, and increase the reliability of the vehicle. Process steps include:

Consult and provide quoting directly with Equalis Group Members;
Create FleetSpec (Base chassis and upfitting) in Xcelerate;

Included in the FleetSpec is the related transportation required from OEM to upfitter to dealer/destination: “ship-
through” , “ship-to”, driven, or other transportation method.

Lead time, specifications (including upfitting), order processing, and status monitoring;

Status for all ordered vehicles are available in Xcelerate.

Other Services. Provide a description of any other services included in your proposal that has not been

3.3.5. addressed in this document.
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¢ Telematics: Our solution includes device/OEM data connection, accessory hardware, installation programs, and access
to our web-based portal and associated mobile applications. This product offering generally provides real-time status of
assets using GPS location data and other information generated from the vehicle (engine diagnostics, speed, aggressive
acceleration or deceleration events, fuel consumption and idling time). It also provides standard reports that can be
scheduled for receipt on a daily/weekly/monthly basis, multiple activity alerts, which offer real-time feedback on
compliance issues in the field, and simple dispatch aid tools to assist in one call resolution.

¢ Insights Reporting: Our analytics consultants work with you to create personalized reports using both telematics and
client data from our database. Our reports can include all of your relevant fleet data to ensure consistency in your fleet
reporting.

Tolls: Our Toll Management program is a full outsource program that handles all of your fleet’s toll payment and
administration needs. We work with Verra Mobility Corporation to provide our clients with this solution. The program
eliminates toll violation expenses, as well as the administration associated with managing multiple toll programs across
the U.S.

Violations: Personal Violations Payment: Personal Violations Payment reduces up to 80% of violation costs to the fleet
by allowing drivers to directly pay for violations they have incurred in a company vehicle. When we receive notice of a
violation, the driver is notified by email with all relevant details about the violation. The driver may then log into the
Verra Mobility website to pay the fine and processing fee.

Verra Mobility will attempt to transfer the liability of the violation directly to the driver when possible. The driver retains
due process to dispute the violation with the issuing authority, a right not possible through the chargeback process that
many other fleet management companies use.

If transfer of liability is not a possibility, due to the issuing authority, then Verra Mobility pays the issuer directly. They
then work with the driver to recover the costs, including administrative fees. If the driver fails to pay, Verra Mobility will
follow up every two weeks. After 60 days, the fleet is responsible. Element will pay the fines and rebill the cost through
our regular chargeback procedure.

3.4. Additional Features

Value Add. Describe any other features or capabilities relating to this RFP that would improve or enhance
your company’s proposal. Your response may include, but is not limited to, additional or complementary
products and services, ecommerce capabilities, marketing capabilities, green initiatives, and technological
advancements.

3.4.1.

Our Strategic Consulting team (SCS) provides financial, technological, and consulting expertise to support our client’s
fleet initiatives and priorities.

Specific services and initiatives include:

Dedicated consultant aligned to your account

* Semi-annual business reviews

Model year planning

Vehicle life cycle cost analysis

Alternative fuel / green fleet strategy

Replacement analysis
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that a public sector customer would find interesting or appealing. Pricing related to the any extended
warranty options must be included in Attachment B — Cost Proposal.

Element does not provide manufacturer’s warrantys, however we enforce OEM warranties through our certified service
technicians who review and authorize all maintenance repairs. Service Technicians identify repairs that are covered
under warranty and document the repair in the vehicle’s maintenance history. This process protects our clients from
unnecessary costs and ensures that warranty eligible repairs are performed under warranty.

Warranty recoveries: Our full-time staff focus on negotiating warranty adjustments on Equalis Group Members behalf.
Our comprehensive warranty system is integrated within our maintenance center platform, enabling us to identify
maintenance transactions eligible for warranty recovery. If a repair is eligible, an alert prompts the Service Technicians,
and all repairs under the manufacturer’s warranty that are performed at a dealer are processed as “no charge,” which
prevents payment from being authorized.

Post warranty recoveries: Our Service Technicians routinely ask dealers for recovery consideration, even when miles or
months in service exceed warranty terms. When denied at the dealer level, it may be possible to recover directly with
the manufacturers. We analyze transactions and review cause of failure, mileage, repair, vendor, maintenance history,
and time in service to identify premature failure trends. We then submit claims to the corresponding manufacturers for
inclusion under post-warranty policies.

Rental car and recall reimbursements: Element works with individual dealers and our OEM service and parts manager to
ensure covered rental reimbursement opportunities are maximized for warranty repair work and recall repair work. Our
web report displays individual vehicles that have “open recalls” based on data provided by Carfax, facilitating visibility
for branch managers to act promptly and resolve the recall.

Reimbursement submissions: We submit policy adjustment claims online, which reduces claim cycle time. Equalis Group
Members will receive a credit for all recovered claim monies on the monthly services bill. Equalis Group Members can
view complete details of post warranty recovery by fleet summary or individual vehicle-level details through the
Xcelerate online portal.

Section 4. Business Operations

4.1. Logistics

Distribution Capabilities. Describe how supplier proposes to distribute the products/services in Bidder’s

4.1.1. defined geographic reach.

TRADE SECRET INFORMATION

Element's vehicle delivery dealer network includes-- U.S. dealers; and- dealers in Puerto Rico. While
these figures represent the number of dealers actively in our system, we are able to work with most dealers across the
U.S. making the number of dealers available to Equalis Group Members substantially higher.

Our maintenance services network provides you with conveniently located full-service support to ensure your drivers
experience the highest degree of timeliness and quality of service. Our fleet-minded maintenance providers provide
everything from preventive maintenance to unscheduled and complex repairs, including warranty and post-warranty
service.
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In the U.S., our maintenance network includes_ national account vendors, such as Goodyear, Firestone,
Michelin (and its subsidiaries) and_ dealerships and independent repair garages.

The Element Navigator Program (US only): This one-card solution allows drivers to purchase fuel and gives them access
to the largest proprietary fuel supplier network in the United States; the card is accepted at- of stations in the
U.S.

We have- repair facilities in our direct repair network across North America, including shops that handle heavy-
duty vehicles. We also have a number of national chain/fast fitters in our network, including glass repair and replacement
providers

Distribution Centers. Provide the number, size and location of Supplier’s distribution facilities, warehouses

4.1.2. and retail network as applicable.

Element does not have distribution facilities, warehouses or retail network.

Supply Chain. |dentify all other companies that will be involved in processing, handling, or shipping the

4.1.3. products or services to the Equalis Group Member.

TRADE SECRET INFORMATION

As a fleet management company, we provide services including but not limited to consulting, administrative support and
bill consolidation to assist clients to manage their transactions with third party service providers. Element maintains
ongoing relationships with certain third parties that provide services to Element clients. The most prominent strategic
partnerships are in the following product categories: DOT, Fuel, Telematics, Vehicle Rentals, Tolls and Violations.

DOT: Element has a long-standing partnership witl- to provide legal and regulatory compliance support as it
relates to DOT and IFTA.

Fuel: - is the partner for our fuel card; however all data reporting, data integration and billing is proprietary to
Element.

Maintenance: We work with several third parties for certain maintenance services.
Telematics: All hardware is provided by third party manufacturers.

Tolls & Violations: Element coordinates with our strategic vendor _ However, all data reporting, data
integration and billing is proprietary to Element.

Vehicle Rentals: Element coordinates, tracks and reports all vehicle rentals but does not own the rental company.

4.2. Customer Service

Customer Service Department. Describe your company’s customer service department & operations. Your
description may include, but is not limited to, hours of operation, number and location of service centers,
parts outlets, number of customer service representatives. Clarify if the service centers are owned by your
company of if they are a network of subcontractors.

4.2.1.

We understand that when you need customer care, you need a representative that is knowledgeable, timely, and caring
for your situation. Our Customer Care Center is made up of three teams to address all your driver needs: Managed
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Maintenance; Collision Management; and Customer Contact. Each call center can provide service in either English,
French, or Spanish. We also have capabilities to assist with all other languages using our AT&T Language Line service.

Managed Maintenance: When drivers call in for maintenance concerns, they talk to experienced professionals who help
diagnose vehicle issues before the vehicle enters the shop. ASE-certified specialists are available to support your drivers
24/7. We provide emergency roadside assistance, assess maintenance problems, direct your drivers to Element network
shops, and follow up with repair facilities.

Collision Management: We recognize the importance of immediate response to Equalis Group Members’ drivers to
assure safety and assistance in emergencies. Element maintains a 24/7 call center for collision reporting. Representatives
will arrange for a rental vehicle and towing if needed and will direct the driver to the nearest in-network repair facility.

Customer Care: A toll-free number is provided to your drivers for questions concerning vehicle titles, tags, registrations,
delivery status, parking violations, lost or stolen service cards, driver-paid option prices and billing, employee resale
programs, and policy-related questions. The Customer Contact team is available to assist your drivers Monday through
Friday, 8a.m. to 8p.m. ET in the U.S. and from 8 a.m. to 7p.m. ET in Canada. Calls from 7-8pm ET in Canada will flow
through to the US team depending on the call type.

Complaint Resolution. Describe your customer complaint resolution process. Describe how unresolved

4.2.2. complaints are handled.

We strive to resolve issues quickly and effectively. As such, we manage client activities related to issue resolution
through a workflow tool in Salesforce.com - a process that allows us to monitor client requests against target completion
dates, highlighting status events and detailed reporting. Client feedback is tracked and automatically communicated to
department managers for review and resolution. Concurrently, we work to identify any process gaps and areas for
improvement through our Six Sigma tools and controls, monitoring and reviewing results on a regular basis and
implementing corrective action immediately if results are lower than our performance targets. To increase prevention
and remain proactive, we use data compiled from complaint-trend information to prioritize resources and focus.

4.2.3. | Vehicle Returns. Describe your vehilce return policy and procedures.

One of the most important components of a best-in-class fleet program is determining the right time to sell a vehicle
and the rigor surrounding new model year planning with the manufacturers. Element’s strategic consultants will prepare
an analysis with side-by-side vehicle comparisons to assist with your fleet selection and replacement planning.

When it's time to sell, we have multiple venue options, but generally we recommend our auctions to get the best price.

We physically represent over 90% of all vehicles that go through auction lanes in the U.S. , and our remarketing managers
monitor all aspects of the process. This critical strategy keeps us close to the used-vehicle market and maximizes
proceeds across all channels. The Element brand and reputation for quality and expertise have generated a premium
from dealers. Element’s long-standing practice of personal representation at auctions enables us to establish “brand
identity” for Element vehicles, delivering greater returns to our clients. Our remarketing professionals move through the
entire process, including transporting vehicles to auction, prepping vehicles for resale, presenting to the greatest number
of buyers, and managing all aspects of the negotiation and sale.

Upon receipt of one of our vehicles, the auction completes a condition report that contains both the outlet's estimate
of the repairs required to bring the vehicle up to retail-ready condition and electronic photographs. Prior to sale, our
remarketing managers will physically assess the vehicles and determine any reconditioning work required. We use a
strict rule that each dollar spent on reconditioning should return three dollars at sale time.
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Prior to sale at auction, a floor price is set. The price is based upon an estimated fair market value determined by
Element’s remarketing team and influenced by vehicle type, mileage, condition, and location of the vehicle by region.
Different guides are used depending on location:

¢ Inthe U.S., the Manheim Market Report (MMR), Black Book Commercial Value Guide, and NADA are the most common
indexes used.

The best indicator of the market, however, is the proven sales performance of similar vehicles sold in preceding weeks.
On average, each manager sells over 7,000 vehicles per year, leveraging each other’s expertise in setting floor prices.
Final sale prices, however, are determined by competitive bidding in the auction lanes. This competitive bidding process
allows our remarketing team to take advantage of rapidly changing prices in the used vehicle market and drive higher
prices through marketing strategies that leverage our volume and brand recognition.

Element employs a team of fulltime remarketing specialists and field-based remarketing managers who average over 25
years of experience in used-vehicle sales and marketing. Our team approaches the sale of vehicles in an event-type
manner to drive competitive bidding and maximize returns. National promotional campaigns begin weeks prior to the
auction, and telemarketing campaigns to past vehicle buyers promote attendance and provide additional bids and
returns on sale day. On-site promotional materials and contests work to increase lane attendance on sale day. Our
remarketing managers also carefully select prime lanes, run times, and auctioneers to conduct our sales.

Disbursement of Proceeds

Once a vehicle is sold, the net proceeds are applied (less sales fees, reconditioning, and any transportation costs) to the
outstanding balance of the vehicle. If the proceeds exceed the balance owed, Element issues a credit. If the proceeds
are less than the balance owed, we will charge back the difference.

4.3. Order & Invoice Processing; Payment

4.3.1. | Interest Rates. Describe how a member’s interest rate is calculated.

Interest rates are determined on the vehicle’s delivery (in service) date.

43.1.1. | Management Fee. Does organization charge a management fee? If yes, provide more details. | X]Yes [ | No

Element’s Lease Management fee covers items such as:

¢ Administration for billing/remittance of jurisdictional taxes associated with the lease
¢ Monthly Billing

¢ Administrative Support

* |nventory ManagementFiFix

¢ Access to Xcelerate for client’s authorized users

e Xcelerate for Drivers Mobile Application

® Access to reporting capabilities in Xcelerate (on demand or scheduled push reporting)

e Strategic Consulting Services

4.3.2. | Billing or Invoice Process. Describe your company’s billing or invoicing process.

www.equalisgroup.org




@equalis

GROUP

Our billing system was designed to support different alphanumeric breakdowns, hierarchies, and billing structures. We

can provide clients with 12 levels of coding and up to 42 total characters including alpha, numeric, and other special
characters. We can support API, EDI, FTP, email, and invoicing to separate divisions or cost centers. In order to have
transparent billing, we currently have over 700 different charge codes, which allows Equalis Group Members to clearly
identify their billing charges.

EDI or FTP could involve a one-time set up fee depending on the complexity of the request.

Forour clients' convenience, Element generally process invoices monthly. The cutoff for our billing processing is generally
the third weekend of each month (after the 16th), depending on timing of the weekend, at which time we process the
invoice for the upcoming month. Element attempts to invoice for two 4-week billing cycles and one 5-week billing cycle
per quarter.

Invoices for company-owned purchases are processed daily.

Service fees and lease payments are billed in advance. Other charges (e.g., fuel, maintenance, tolls or sales charges) are
billed in arrears.

Member Options. Describe the different channels in which this contract will be made available to Equalis
Group Members. Your response should include, but is not limited to, whether your organization will serve
as the single point of contact or if the contract will be made available to your dealers and reseller to serve
as the single point of contact.

4.3.3.

Element will be the single point of content.

4.3.4. | Lease Process. Describe your company’s leasing process.

We collaborate with you to articulate your needs and goals during each planning/acquisition period to help you
determine the best vehicle selections. For example, if your goal is to reduce emissions, we can compare like vehicles to
determine which ones get the best fuel economy. We customize the information for you by including specific pricing,
highway/city driving usage, amortization terms, tax rates, and other variables.

Our Life Cycle Cost Analysis (LCCA) model leverages an extensive database that includes all of the major characteristics
for common fleet vehicles and several executive and specialty-use vehicles. This model has over 2,000 vehicles from
which to choose and includes all financial and operating expense information specific to your fleet parameters. The LCCA
model includes NHTSA safety ratings, interior and exterior dimensions, carbon gas emissions, and high-resolution
pictures. In addition, the database allows clients to compare “like vehicles” side-by-side and to analyze cost variables
and savings for vehicle selection and replacement planning.

In addition, the strategic consulting team continually analyzes the optimum time to replace your vehicles by examining
lifetime costs and identifying the point of lowest cost of ownership. Once recommendations are established and
accepted, Element supports your needs operationally by:

* Generating a report to identify vehicles meeting replacement criteria (e.g., either over mileage or months in service);
¢ Reinforcing messages and posting an unlimited number of personalized forms on your customized website;

¢ Sending customized emails to your drivers with instructions for vehicle ordering;

* Managing the replacement and resale of vehicles;

* |Implementing a multi-faceted resale process including driver sales, employee sales, and auction channel sales to
maximize the resale value of your vehicles;
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¢ Providing highly detailed reports on our resale performance including proceeds, book value, preparation costs, and
fees, which can be accessed through email or viewed online.

Our strategic consultants also provide you with lease term recommendations to maximize your company cash flow.
Using up-to-date remarketing data from our extensive resale database, as well as industry-specific usage presumptions,
we offer you strategic recommendations regarding optimal on-road life and amortization terms for each vehicle type in
your fleet. We also provide detailed, lifecycle cost comparisons for vehicle types in order to ensure you are operating
the right vehicle at the right price.

For example, we created customized replacement parameters for a client’s segment of gas & oil fleet vehicles based on
the knowledge that these units require significant idling. We worked with the OEMs to understand engine usage while
idling and used this information to modify their recommended replacement mileage limits accordingly.

Our strategic consultants will also help to establish replacement guidelines to maintain the youngest fleet at the lowest
cost. These guidelines will provide the most fuel efficient, technologically advanced, and safest vehicles for Equalis
Group Members’ drivers.

We use replacement-modeling tools created by Strategic Consulting and proprietary information obtained from both
our maintenance data and predicted resale systems to provide complete analyses that include:

¢ Cap cost of the vehicle;

® Resale pricing forecasts for the succeeding years;

® Lease pricing (e.g., interest rate);

* Amortization term of the lease schedule;

e Miles per month traveled by vehicle class (e.g., cargo van);

¢ Maintenance data by vehicle class;

¢ Downtime cost estimates as indicated by Equalis Group Members.

We offer a variety of graphical outputs to predict and depict the range where total fixed (e.g., lease), variable (e.g.,
maintenance), and downtime expense amortize to the lower range before increasing.

4.3.5. | Payment. What are your standard payment terms? What methods of payment do your company accept?

A|| rent an! ot!er c!arges are !ue and payable within 10 days of the date of invoice.

Payments must be made in U.S. dollars by direct debit, ACH/Wire from Equalis Group Members’ bank account to an account
specified by Element, Equalis Group Members check submitted to the payment address specified on the invoice, or other means
expressly permitted by Element.

4.4, Members Contracting for Services

Customer Set Up. Once an Equalis Group Member decides to accept your company’s proposal for services as

4.4.1. described in this RFP, what is the process for the Member to become a customer?

Element has extensive experience with successfully implementing unique programs for a diverse range of clients. This
is reflected through a 98.7% client satisfaction rating for our implementation methodology in 2020. We realize that there
are going to be intricacies to every implementation; therefore, we allocate a strategic project manager to work with
Equalis Group Members throughout the implementation process. Our approach applies project management
methodology and customized consulting to address all aspects of fleet management. We simplify this process by
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managing all project details, managing resource time efficiently for Equalis Group Members, and streamlining the
transition for your fleet team and drivers. This service is offered at no additional cost.

To ensure extraordinary results, we leverage a dedicated implementation team whose sole mission is to own the setup
process from start to finish. This team will exceed client service expectations by delivering a smooth transition for both
Equalis Group Members and its fleet drivers. We work to understand each of your processes so we can develop the
most effective ways to manage the transition and provide ongoing support for your fleet. The transition process is
continually updated based on knowledge gained with each new client; we are constantly learning and sharing best
practices.

Our implementation project manager, in tandem with a team of product experts, will ensure a successful integration of
Equalis Group Members into Element and facilitate all tasks, data collection, and transition activities. The
implementation manager leverages strong project management skills to help us exceed your expectations and acts as a
liaison between you, Fleet Partnership Solutions, Client Service, Operations teams, and third-party vendors.

The Implementation team uses a repeatable and reliable Implementation Process Toolkit that may include:

Detailed project plan;

e Communications plan (internal and external);

Mutually determined transition date;
Task lists;
e Status updates;

® Success measures and satisfaction surveys.

The team approach to implementation also involves daily/weekly status calls, which enable us to monitor progress and
immediately address any concerns. We believe that teamwork, defined tasks and tools, established timelines, and
accountability drive success in each of our implementations.

Customer Agreements. Does your company have standard customer agreements? If yes,
please provide copies of any standard customer agreements and describe your process and X ves []No
timeline for reviewing, negotiating, and finalizing any customer-specific contract terms or
requirements.

4.4.2.

Please refer to Technical Proposal — Element- Section 4.4.2 TRADE SECRET INFORMATION Master Services Agreement
and Service Addenda — Sample and Technical Proposal — Element- Section 4.4.2 TRADE SECRET INFORMATION Vehicle
Fleet Open End Lease Agreement - Sample

4.5. Sustainability, Reclamation, and Recycling Initiatives

Sustainable Company Initiatives. Describe the ways in which your company is addressing the issue of

4.5.1. sustainability.

In 2020, Element developed a formal Environmental, Social, Governance (ESG) Strategy, that is aligned to our Balanced
Scorecard, the management tool that Element uses to focus our team on achieving our strategic priorities. Our ESG
Strategy is based on four key pillars: Sustainability, Diversity & Inclusion, Satisfaction & Safety, and Governance. Element
has developed clear ESG objectives and metrics on which to measure our success. Our inaugural ESG Report can be found
here: www.elementfleet.com/investors.
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Element also has an Environmental Policy and Program. The objective of this policy is to focus on client-driven needs for
eco-friendly efficient motor vehicle fleet operations and service management, while responding and providing the best
possible products and services to meet their needs and aligning Element’s operational footprint on the best possible
environmental outcomes and sustainable processes.

As part of the Program, Element has committed to:
(A) Educate:
(i) Provide education materials to colleagues on recycling;

(ii) Provide resource education to employees and business partners on water-saving efforts and best water efficiency for
our operating facilities; and

(iii) Provide customers with data on eco-available features on OEM products and new technologies designed for efficient
fuel operation and lower emissions impact.

(B) Assess:
(i) Measure our motor vehicle GHG emissions;

(ii) Review measurements on our solid waste captured and assess for completeness and potential improvement
opportunities; and

(iii) Assess planned capital expenditures more than $5,000,000 for environmental impacts to wildlife, aquatic life,
estuaries, additional GHG emissions, and soil impact.

(C) Comply
(i) Maintain compliance with all environmental regulations, permits and licenses;

(ii) Support municipal recycling measures in infancy across the major metropolitan markets where Element conducts
business;

(iii) Use water only to the extent required and reduce our impact on other water users in the countries and communities
where we work; and

(iv) Review all requirements for environmental impact studies or assessments for construction projects including
renovation projects that meet or exceed projected capital expenditures of more than $5,000,000.

Element also works with clients by using telematics to optimize routes to decrease miles driven and consequently,
emissions.

Section 5. Go-To-Market Strategy

5.1. Bidder Organizational Structure & Staffing of Relationship

Key Contacts. Provide contact information and resumes for the person(s) who will be responsible for the
5.1.1. following areas; Executive Contact, Contract Manager, Account Manager/Sales Lead, Reporting Contact, and
Marketing Contact. Indicate who the primary contact will be if it is not the Account Manager.

Please refer to https://www.elementfleet.com/about-us/leadership-team to review information regarding our

leadership team.
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Sales Organization. Provide a description of your sales organization, including key staff members, the size of
5.1.2. the organization, in-house vs. third-party sales resources, geographic territories, vertical market
segmentation, etc.

So that we may best serve all our clients, Element has office locations throughout North America. Our Canadian fleet
headquarters are located in Toronto, Ontario. Additionally, due to increased scale, Element maintains significant U.S.
operations in Sparks, MD, and Hopkins, MN. We also have offices in Houston, TX; Dallas, TX; Chicago, IL; Trevose,
PA; Mississauga, ON; Toronto, ON; Mexico City, MX; and Monterrey, MX. We also have offices in Australia and New
Zealand.

Element's Business Development Directors, with sales and account management responsibility, are located throughout
North America.

Our Global Alliance, Element-Arval Global Alliance, allows us to offer fleet management services in more than 50
countries around the world.

Element’s main location addresses and phone numbers can be found at: https://www.elementfleet.com/about-
us/locations

5.2. Contract Implementation Strategy & Expectations

Five (5) Year Sales Vision & Strategy. Describe your company’s vision and strategy to leverage a resulting
contract with Equalis over the next five (5) years. Your response may include, but is not limited to; the
5.2.1. geographic or public sector vertical markets being targeted; your strategy for acquiring new business and
retaining existing business; how the contract will be deployed with your sales team; and the time frames in
which this will be completed.

As many of our conversations end with the question “how do | buy your services”, Element will incorporate our new
relationship with Equalis Group into our conversations with government entities across the country. We also propose a
joint marketing campaign and press release as well as announcement in our quarterly earnings call.

Please refer to Technical Proposal — Element- Section 5.2.1 2021 Truck Insights eBook and Technical Proposal — Element-
Section 5.2.1 EVV Mobile Vaccine Solution for examples of marketing campaigns.

Sales Team Incentives. Will your sales team be equally incentivized to leverage the Equalis |E Yes D No

5.2.2. . . .
Group Master Agreement when compared to their typical compensation structure?

Click here to enter response.

Revenue Objectives. What are your sales revenue objectives in each of the five (5) years if awarded this

. contract?

Element Fleet provides quarterly guidance to its shareholders as required by regulatory agencies. Please see our investor site for
further details on stated growth objectives. For our complete details and copies of financial statements are publicly available through
our website: https://www.elementfleet.com/about-us/investor-relations/financial-reports.
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TRADE SECRET INFORMATION

At Element, we always aim to provide a flawless experience. A critical part of providing superior service is
gathering feedback from our clients and prospects. We regularly survey our clients, their drivers, and
suppliers on a variety of topics, and we have an active and valued Client Advisory Board. In line with our
culture of continuous improvement, and as part of our efforts to always do better and be better, we
welcome the opportunity to solicit your feedback on our performance throughout the bid process. Please
be on the lookout for a request at the end of the process.

Element RFP Disclaimer

This proposal (including any contemporaneous or subsequent additions and/or online submissions)
represents a good faith response by Element Fleet Management* (“Element) to your request for proposal,
and Element agrees that this proposal will serve as a basis for negotiations between the parties and
appropriate terms incorporated into final agreements. Nothing contained in this proposal should be
considered accounting, engineering, legal or tax advice. Element specifically disclaims any express or
implied representations or warranties directly or indirectly related to accounting, engineering, legal or tax
matters. This proposal is delivered with the understanding that you will seek guidance from your own
accounting, engineering, financial and legal advisors and make your own determinations. This proposal
and its terms are contingent upon appropriate credit approval and negotiation of a final agreement dealing
with the subject matter of this proposal, which is mutually satisfactory to the parties. As part of our credit
review and on boarding process, Element will confirm your legal name, address, and other identifying
information. Element may also ask to see identifying documents. It is understood that neither your request
for proposal nor our response creates any legal obligation, and no rights, liabilities or obligations arise from
this proposal or the discussions we have had or may have in the future prior to execution of a final
agreement. No oral commitments are valid or binding. Neither your request for proposal nor this proposal
will be incorporated by reference in the final agreement. As a general matter, the pricing terms established
in this proposal are valid for 90 days, except for the interest component, which is valid for thirty days from
the submission date of this proposal. All pricing and rates are based upon payment by preauthorized debit
within 15 days from the date of invoice. Notwithstanding the foregoing, and given the current COVID-19
global pandemic, Element reserves the right to modify pricing and interest terms at any time in the event
financial markets experience substantive deterioration subsequent to this submission.

*Element Fleet Management is the marketing name for Element Fleet Corporation in the United States and
Element Fleet Management Inc. in Canada.
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ATTACHMENT C: REQUIRED BIDDER INFORMATION & CERTIFICATIONS

Purpose of this Attachment C: CCOG requires the following information about Bidders who submit proposals in
response to any CCOG request for proposal (“RFP”) in order to facilitate the execution of the master group
purchasing agreement (“Master Agreement”) with the winning supplier (“Winning Supplier”). CCOG reserves the
right to reject a Bidder’s proposal if a Bidder fails to provide this information fully, accurately, and by the deadline
set by CCOG in RFP Section 1.3 — Anticipated Procurement Timetable. Further, some of this information (as
identified below) must be provided in order for CCOG to accept and consider a Bidder’s proposal. Failure to
provide such required information may result in a Bidder’s proposal being deemed nonresponsive to this RFP.

Instructions: provide the following information about the Bidder. Bidders may a) complete this document in
Microsoft Word by completing the form fields, print this attachment, and sign it in the designated signature areas,
b) complete this document using the form fields, print to .pdf, and provide certified electronic signatures in the
designated signature areas, or ¢) print this attachment, complete it, and sign it in the designated signature areas.
It is mandatory that the information provided is certified with an original signature (in blue ink, please) or signed
using a certified electronic signature by a person with sufficient authority and/or authorization to represent
Bidder. Bidders are to provide the completed and signed information and certifications to CCOG as described in
RFP Section 4.2 — Format for Organization of the Proposal.

[REMAINDER OF PAGE INTENTIONALLY LEFT BLANK]
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Bidders must provide all the information outlined below.

1. Equalis Group RFP Name: COG-2122 - Fleet Management Services

2. Bidder Name: 3. Bidder Federal Tax ID # or Social Security #:

Element Fleet Corporation 36-2774566
DBA: Element Fleet Management
(legal name of the entity responding to RFP)

4. Bidder Corporate Address: 5. Bidder Remittance Address
(or "same" if same as Item #5):
940 Ridgebrook Road
Street Address 2 Remittance info varies by funding source. During
Sparks, MD 21152 the first bill review, we share where the funds

should be sent based on the funding source for
the client. It will also be present on your invoice.
Street Address 2

City, State Zip

6. Print or type information about the Bidder representative/contact person authorized to answer
questions regarding the proposal submitted by your company:

Bidder Representative: Jason Schaedel

Representative's Title: VP Sales

Address 1: 940 Ridgebrook Road

Address 2: Street Address 2

City, State Zip: Sparks, MD 21152

Phone #: (410) 771-2456 direct (443) 257-6424 mobile
Fax #: Fax #.

E-Mail Address: jschaedel@elementcorp.com

7. Print or type the name of the Bidder representative authorized to address contractual issues, including
the authority to execute a contract on behalf of Bidder, and to whom legal notices regarding contract
termination or breach, should be sent (if not the same individual as in #7, provide the following information
on each such representative and specify their function):

Bidder Representative: Michael W. Hilliard
Representative’s Title: Assistant General Counsel
Address 1: 940 Ridgebrook Road
Address 2: Street Address 2

City, State Zip: Sparks, MD 21152
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Phone #: (410) 901-7181 direct
Fax #: Fax #.
E-Mail Address: ‘mihilliard@elementcorp.com

8. Is this Bidder an Ohio certified Minority Business Enterprise (“MBE”")? Yes |_j No [X]

If yes, attach a copy of current certification to your proposal as an appendix in the third section of your
proposal.

9. Mandatory Supplier Certifications:

CCOG may not enter into contracts with any suppliers who have been found to be ineligible for state contracts
under specific federal or Ohio statutes or regulations. Bidders responding to any CCOG RFP MUST certify that
they are NOT ineligible by signing each of the four statements below. Failure to provide proper affirming
signature on any of these statements will result in a Bidder’s proposal being deemed nonresponsive to this

RFP.

shown in Item #3 above), has not been debarred, suspended, proposed for debarment, declared ineligible, or
voluntarily excluded from participation in transactions by the Unites States Department of Labor, the United
States Department of Health and Human Services, or any other federal department or agency as set forth in
29 CFR Part 98, or 45 CFR Part 76, or other applicable statutes.

AND

l, /’?“jmﬂ __ (insert signature of representative shown in Item #7 above), hereby
certify and affirm that Element Fleet Corporation DBA: Element Fleet Management (insert Bidder name as
shown in Item #3 above), is in compliance with all federal, state, and local laws, rules, and regulations,
including but not limited to the Occupational Safety and Health Act and the Ohio Bureau of Employment
Services and the following:

e Not penalized or debarred from any public contracts or falsified certified payroll records or any other
violation of the Fair Labor Standards Act in the last three (3) years;

e Not found to have violated any worker’s compensation law within the last three (3) years;
e Not violated any employee discrimination law within the last three (3) years;

e Not have been found to have committed more than one (1) willful or repeated OSHA violation of a
safety standard (as opposed to a record keeping or administrative standard) in the last three (3) years;

e Not have an Experience Modification Rating of greater than 1.5 (a penalty-rated employer) with respect
to the Bureau of Workers’ Compensation risk assessment rating; and

e Not have failed to file any required tax returns or failed to pay any required taxes to any governmental
entity within the past three (3) years.

AND

/
{ // 4 e 4 __ (insert signature of representative shown in Item #7 above) hereby
certify and affirm that Element Fleet Corporation DBA: Element Fleet Management (insert Bidder name as
shown in Item #3 above), is not on the list established by the Ohio Secretary of State, pursuant to ORC Section
121.23, which identifies persons and businesses with more than one unfair labor practice contempt of court
finding against them.

AND
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%VM/‘*’"Q (insert signature of representative shown in Item #7 above) hereby
ertity a

iy

nd affirm that Element Fleet Corporation DBA: Element Fleet Management (insert Bidder name as

shown in Item #3, above), either is not subject to a finding for recovery under ORC Section 9.24, or has taken
appropriate remedial steps required under that statute to resolve any findings for recovery, or otherwise
qualifies under that section to enter into contracts with CCOG.

10. Supplemental Bidder Contract and Equal Employment Opportunity Information:

A.

Provide data on Bidder employees both nationwide (inclusive of Ohio staff) and the number
of Ohio employees:

Nationwide: Ohio Offices:

Total Number of Employees: 1475 5"
% of those who are Women: 53%

% of those who are Minorities: 16%

*Pool size is below our minimum threshold to provide demographic breakouts based on self-identification
confidentiality of our employees. These employees are remote workers.

If you are selected as the Winning Supplier and this RFP involves the provision of services to
Equalis Group Members, will you subcontract any part of the work?

X NO-or-
YES, but for less than 50% of the work -or-

YES, for 50% or more of the work

If any part of your proposal would be performed by any subcontractors, provide the following
information on each subcontractor (additional pages may be added as needed):

Subcontractor Name: Name

Street Address 1: Street Address 1

Street Address 2: Street Address 2

City, State Zip: City, State Zip

Work to be Performed: Description of Work

Estimated percentage of total proposal to be performed by subcontractors: %

(Do NOT show dollar amounts here; show % of WORK sub-contractors will perform/provide).
Define the part of the work that will be performed by each subcontractor.

Subcontractor’s employee information (attach additional pages if needed):

Nationwide: Ohio Offices:
Total Number of Employees:

% of those who are Women:

% of those who are Minorities:
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11. Bidder has reviewed the Model Master Agreement attached to the RFP as Attachment E, and if awarded
a contract, Bidder will not {or) [X] Bidder will request changes to the standard language and has
marked the requested changes and returned the model document with this proposal for consideration
by CCOG and Equalis Group, LLC. (All requested changes to Model Master Agreement contract language
are subject to negotiation and CCOG and Equalis Group, LLC approval.)

12. Bidder has reviewed the Model Administration Agreement attached to the RFP as Attachment E, and if
awarded a contract, | | Bidder will not (or) [X] Bidder will request changes to the standard language and
has marked the requested changes and returned the model document with this proposal for
consideration by Equalis Group, LLC. (All requested changes to Model Administration Agreement contract
language are subject to negotiation and Equalis Group, LLC approval.)

13. l/ ﬁ%’ ' /—4_.0 , (insert signature of representative shown in ltem #7 above) hereby
affirm that this ﬁr&posal accuratgly represents the capabilities and qualifications of Element Fleet
Corporation DBA: Element Fleet Management (insert Bidder name as shown in item #3, above), and | hereby
affirm that the cost(s) proposed to CCOG for the performance of services and/or provision of goods
covered in this proposal in response to this CCOG RFP is a firm fixed price structure as described in the
Cost Proposal, inclusive of all incidental as well as primary costs. (Failure to provide the proper affirming
signature on this item may result in the disqualification of your proposal.)Element Fleet Corporation DBA:
Element Fleet Management (insert Bidder name as shown in item #3, above), and | hereby affirm that the
cost(s) proposed to CCOG for the performance of services and/or provision of goods covered in this
proposal in response to this CCOG RFP is a firm fixed price structure as described in the Cost Proposal,
inclusive of all incidental as well as primary costs. (Failure to provide the proper affirming signature on this
item may result in the disqualification of your proposal.)

14. Additional Documents:

CCOG makes every attempt to meet the varying legal requirements of public agencies across the country. The
documents included in this section are intended to give our contracts the broadest geographic reach by meeting
the procurement requirements of other states outside of Ohio.

14.1. Lobbying Certification

Submission of this certification is a prerequisite for making or entering into this transaction and is imposed by
Section 1352, Title 31, U.S. Code. This certification is a material representation of fact upon which reliance was
placed when this transaction was made or entered into. Any person who fails to file the required certification
shall be subject to civil penalty of not less than ten thousand dollars ($10,000) and not more than one hundred
thousand dollars ($100,000) for each such failure.

The undersigned certifies, to the best of his/her knowledge and belief, on behalf of Bidder that:

1. No Federal appropriated funds have been paid or will be paid on behalf of the undersigned, to any person
for influencing or attempting to influence an officer or employee of any agency, a Member of Congress, an
officer or employee of Congress, or an employee of a Member of Congress in connection with the awarding of
a Federal contract, the making of a Federal grant, the making of a Federal loan, the entering into a cooperative
agreement, and the extension, continuation, renewal, amendment, or modification of a Federal contract, grant,
loan, or cooperative agreement.

2. If any funds other than Federal appropriated funds have been or will be paid to any person for influencing
or attempting to influence an officer or employee of any agency, a Member of Congress, an officer or employee
of Congress, or an employee of a Member of Congress in connection with this Federal contract or cooperative
agreement, the undersigned shall complete and submit Standard Form LLL, “Disclosure of Lobbying Activities,”
in accordance with its instructions.
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3. The undersigned shall require that the language of this certification be included in the award documents for
all covered sub-awards exceeding one hundred thousand dollars (5100,000) in Federal funds at all appropriate
tiers and that all sub-recipients shall certify and disclose accordingly.

A lutesiil Mbvvo

Sign"ature of Bidder ré‘presentative

14.2. Boycott Certification

Bidder must certify that during the term of any Agreement, it does not boycott israel and will not boycott Israel.
“Boycott” means refusing to deal with, terminating business activities with, or otherwise taking any action that
is intended to penalize, inflict economic harm on, or limit commercial relations specifically with Israel, or with
a person or entity doing business in Israel or in an Israeli-controlled territory, but does not include an action
made for ordinary business purposes.

L Lt L"’»‘—’p—/"/JJL/*'v—Q

gi.éﬁature of Bidder répresentative

14.3. Federal Funds Certification Form (EDGAR)

When a participating agency seeks to procure goods and services using funds under a federal grant or contract,
specific federal laws, regulations, and requirements may apply in addition to those under state law. This
includes, but is not limited to, the procurement standards of the Uniform Administrative Requirements, Cost
Principles and Audit Requirements for Federal Awards, 2 CFR 200 (sometimes referred to as the “Uniform
Guidance” or “EDGAR” requirements). All bidders submitting proposals must complete this Federal Funds
Certification Form regarding bidder’s willingness and ability to comply with certain requirements which may be
applicable to specific participating agency purchases using federal grant funds. This completed form will be
made available to Members for their use while considering their purchasing options when using federal grant
funds. Members may also require Supplier Partners to enter into ancillary agreements, in addition to the
contract’s general terms and conditions, to address the member’s specific contractual needs, including contract
requirements for a procurement using federal grants or contracts.

For each of the items below, respondent should certify bidder's agreement and ability to comply, where
applicable, by having respondents authorized representative complete and initial the applicable lines after
each section and sign the acknowledgment at the end of this form. If a respondent fails to complete any item
in this form, CCOG will consider the respondent’s response to be that they are unable or unwilling to comply.
A negative response to any of the items may, if applicable, impact the ability of a participating agency to
purchase from the Supplier Partner using federal funds.

14.3.1. Supplier Partner Violation or Breach of Contract Terms

Contracts for more than the simplified acquisition threshold currently set at one hundred fifty thousand dollars
($150,000), which is the inflation adjusted amount determined by the Civilian Agency Acquisition Council and
the Defense Acquisition Regulations Council (Councils) as authorized by 41 USC 1908, must address
administrative, contractual, or legal remedies in instances where Supplier Partners violate or breach contract
terms, and provide for such sanctions and penalties as appropriate.

Any contract award will be subject to Terms and Conditions of the Master Agreement, as well as any additional
terms and conditions in any purchase order, participating agency ancillary contract, or Member construction
contract agreed upon by Supplier Partner and the participating agency which mut be consistent with and
protect the participating agency at least to the same extent as the CCOG Terms and Conditions.
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The remedies under the contract are in addition to any other remedies that may be available under law or in
equity. By submitting a proposal, you agree to these Supplier Partner violation and breach of contract terms.

Does Supplier Partner agree? MWH
(Initials of Authorized Representative)

14.3.2. Termination for Cause or Convenience

When a participating agency expends federal funds, the participating agency reserves the right to immediately
terminate any agreement in excess of ten thousand dollars ($10,000) resulting from this procurement process
in the event of a breach or default of the agreement by Offeror in the event Offeror fails to: (1) meet schedules,
deadlines, and/or delivery dates within the time specified in the procurement solicitation, contract, and/or a
purchase order; (2) make any payments owed; or (3) otherwise perform in accordance with the contract and/or
the procurement solicitation. Participating agency also reserves the right to terminate the contract
immediately, with written notice to offeror, for convenience, if participating agency believes, in its sole
discretion that it is in the best interest of participating agency to do so. Bidder will be compensated for work
performed and accepted and goods accepted by participating agency as of the termination date if the contract
is terminated for convenience of participating agency. Any award under this procurement process is not
exclusive and participating agency reserves the right to purchase goods and services from other offerors when
it is in participating agency’s best interest.

Does Supplier Partner agree? MWH
(Initials of Authorized Representative)

14.3.3. Equal Employment Opportunity

Except as otherwise provided under 41 CFR Part 60, all participating agency purchases or contracts that meet
the definition of “federally assisted construction contract” in 41 CFR Part 60-1.3 shall be deemed to include the
equal opportunity clause provided under 41 CFR 60-1.4(b), in accordance with Executive Order 11246, “Equal
Employment Opportunity” (30 FR 12319, 12935, 3 CFR Part, 1964-1965 Comp., p. 339), as amended by
Executive Order 11375, “Amending Executive Order 11246 Relating to Equal Employment Opportunity,” and
implementing regulations at 41 CFR Part 60, “Office of Federal Contract Compliance Programs, Equal
Employment Opportunity, Department of Labor.”

The equal opportunity clause provided under 41 CFR 60-1.4(b) is hereby incorporated by reference. Supplier
Partner agrees that such provision applies to any participating agency purchase or contract that meets the
definition of “federally assisted construction contract” in 41 CFR Part 60-1.3 and Supplier Partner agrees that it
shall comply with such provision.

Does Supplier Partner agree? MWH
(Initials of Authorized Representative)

14.3.4. Davis-Bacon Act

When required by Federal program legislation, Supplier Partner agrees that, for all participating agency prime
construction contracts/purchases in excess of two thousand dollars ($2,000), Supplier Partner shall comply with
the Davis-Bacon Act (40 USC 3141-3144, and 3146-3148) as supplemented by Department of Labor regulations
(29 CFR Part 5, “Labor Standards Provisions Applicable to Contracts Covering Federally Financed and Assisted
Construction”). In accordance with the statute, Supplier Partner is required to pay wages to laborers and
mechanics at a rate not less than the prevailing wages specified in a wage determinate made by the Secretary
of Labor. In addition, Supplier Partner shall pay wages not less than once a week.
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Current prevailing wage determinations issued by the Department of Labor are available at www.wdol.gov.
Supplier Partner agrees that, for any purchase to which this requirement applies, the award of the purchase to
the Supplier Partner is conditioned upon Supplier Partner’s acceptance of the wage determination.

Supplier Partner further agrees that it shall also comply with the Copeland “Anti-Kickback” Act (40 USC 3145),
as supplemented by Department of Labor regulations (29 CFR Part 3, “Contractors and Subcontractors on Public
Building or Public Work Financed in Whole or in Part by Loans or Grants from the United States”. The Act
provides that each Supplier Partner or subrecipient must be prohibited from inducing, by any means, any
person employed in the construction, completion, or repair of public work, to give up any part of the
compensation to which he or she is otherwise entitled.

Does Supplier Partner agree? MWH
(Initials of Authorized Representative)

14.3.5. Contract Work Hours and Safety Standards Act

Where applicable, for all participating agency contracts or purchases in excess of one hundred thousand dollars
(5100,000) that involve the employment of mechanics or laborers, Supplier Partner agrees to comply with 40
USC 3702 and 3704, as supplemented by Department of Labor regulations (29 CFR Part 5). Under 40 USC 3702
of the Act, Supplier Partner is required to compute the wages of every mechanic and laborer on the basis of a
standard work week of forty (40) hours. Work in excess of the standard work week is permissible provided that
the worker is compensated at a rate of not less than one and a half times the basic rate of pay for all hours
worked in excess of forty (40) hours in the work week. The requirements of 40 USC 3704 are applicable to
construction work and provide that no laborer or mechanic must be required to work in surroundings or under
working conditions which are unsanitary, hazardous or dangerous. These requirements do not apply to the
purchases of supplies or materials or articles ordinarily available on the open market, or contracts for
transportation or transmission of intelligence.

Does Supplier Partner agree? MWH
(Initials of Authorized Representative)

14.3.6. Right to Inventions Made Under a Contract or Agreement

If the participating agency’s Federal award meets the definition of “funding agreement” under 37 CFR 401.2(a)
and the recipient or subrecipient wishes to enter into a contract with a small business firm or nonprofit
organization regarding the substitution of parties, assignment or performance or experimental, developmental,
or research work under that “funding agreement,” the recipient or subrecipient must comply with the
requirements of 37 CFR Part 401, “Rights to Inventions Made by Nonprofit Organizations and Small Business
Firms Under Government Grants, Contracts and Cooperative Agreements,” and any implementing regulations
issued by the awarding agency.

Supplier Partner agrees to comply with the above requirements when applicable.

Does Supplier Partner agree? MWH
(Initials of Authorized Representative)

14.3.7. Clean Air Act and Federal Water Pollution Control Act

Clean Air Act (42 USC 7401-7671q.) and the Federal Water Pollution Control Act (33 USC 1251-1387), as
amended — Contracts and subgrants of amounts in excess of one hundred fifty thousand dollars ($150,000)
must contain a provision that requires the non-Federal award to agree to comply with all applicable standards,
orders, or regulations issued pursuant to the Clean Air Act (42 USC 7401-7671q.) and the Federal Water
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Pollution Control Act, as amended (33 USC 1251-1387). Violations must be reported to the Federal awarding
agency and the Regional Office of the Environmental Protection Agency (EPA).

When required, Supplier Partner agrees to comply with all applicable standards, orders, or regulations issued
pursuant to the Clean Air Act and the Federal Water Pollution Control Act.

Does Supplier Partner agree? MWH
(Initials of Authorized Representative)

14.3.8. Debarment and Suspension

Debarment and Suspension (Executive Orders 12549 and 12689) — A contract award (see 2 CFR 180.220) must
not be made to parties listed on the government-wide exclusions in the System for Award Management (SAM),
in accordance with the OMB guidelines at 2 CFR 180 that implement Executive Orders 12549 (3 CFR Part 1966
Comp. p. 189) and 12689 (3CFR Part 1989 Comp. p. 235), “Debarment and Suspension.” SAM Exclusions
contains the names of parties debarred, suspended, or otherwise excluded by agencies, as well as parties
declared ineligible under statutory or regulatory authority other than Executive Order 12549.

Supplier Partner certifies that Supplier Partner is not currently listed on the government-wide exclusions in
SAM, is not debarred, suspended, or otherwise excluded by agencies or declared ineligible under statutory or
regulatory authority other than Executive Order 12549. Supplier Partner further agrees to immediately notify
the Cooperative and all Members with pending purchases or seeking to purchase from Supplier Partner if
Supplier Partner is later listed on the government-wide exclusions in SAM, or is debarred, suspended, or
otherwise excluded by agencies or declared ineligible under statutory or regulatory authority other than
Executive Order 12549.

Does Supplier Partner agree? MWH
(Initials of Authorized Representative)

14.3.9. Byrd Anti-Lobbying Amendment

Byrd Anti-Lobbying Amendment (31 USC 1352) — Supplier Partners that apply or bid for an award exceeding
one hundred thousand dollars ($100,000) must file the required certification. Each tier certifies to the tier above
that it will not and has not used Federal appropriated funds to pay any person or organization for influencing
or attempting to influence an officer or employee of any agency, a member of Congress, officer or employee of
Congress, or an employee of a member of Congress in connection with obtaining any Federal contract, grant or
any other award covered by 31 USC 1352. Each tier must also disclose any lobbying with non-Federal funds that
takes place in connection with obtaining any Federal award. Such disclosures are forwarded from tier to tier up
to the non-Federal award. As applicable, Supplier Partner agrees to file all certifications and disclosures required
by, and otherwise comply with, the Byrd Anti-Lobbying Amendment (31 USC 1352).

Does Supplier Partner agree? MWH
(Initials of Authorized Representative)

14.3.10. Procurement of Recovered Materials

For participating agency purchases utilizing Federal funds, Supplier Partner agrees to comply with Section 6002
of the Solid Waste Disposal Act, as amended by the Resource Conservation and Recovery Act where applicable
and provide such information and certifications as a participating agency may require to confirm estimates and
otherwise comply. The requirements of Section 6002 include procuring only items designated in guidelines of
the Environmental Protection Agency (EPA) at 40 CFR Part 247 that contain the highest percentage of recovered
materials practicable, consistent with maintaining a satisfactory level of competition, where the purchase price
of the item exceeds ten thousand dollars (510,000) or the value of the quantity acquired during the preceding
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fiscal year exceeded ten thousand dollars ($10,000); procuring solid waste management services in a manner
that maximizes energy and resource recovery, and establishing an affirmative procurement program for
procurement of recovered materials identified in the EPA guidelines.

Does Supplier Partner agree? MWH
(Initials of Authorized Representative)

14.3.11. Profit as a Separate Element of Price

For purchases using federal funds in excess of one hundred fifty thousand dollars ($150,000), a participating
agency may be required to negotiate profit as a separate element of the price. See, 2 CFR 200.323(b). When
required by a participating agency, Supplier Partner agrees to provide information and negotiate with the
participating agency regarding profit as a separate element of the price for a particular purchase. However,
Supplier Partner agrees that the total price, including profit, charged by Supplier Partner to the participating
agency shall not exceed the awarded pricing, including any applicable discount, under Supplier Partner’s Group
Purchasing Agreement.

Does Supplier Partner agree? MWH
(Initials of Authorized Representative)

14.3.12. Prohibition on Certain Telecommunications and Video Surveillance Services or
Equipment

Vendor agrees that recipients and subrecipients are prohibited from obligating or expending loan or grant funds
to procure or obtain, extend or renew a contract to procure or obtain, or enter into a contract (or extend or
renew a contract) to procure or obtain equipment, services, or systems that uses covered telecommunications
equipment or services as a substantial or essential component of any system, or as critical technology as part
of any system from companies described in Public Law 115-232, section 889. Telecommunications or video
surveillance equipment or services produced or provided by an entity that the Secretary of Defense, in
consultation with the Director of the National Intelligence or the Director of the Federal Bureau of Investigation,
reasonably believes to be an entity owned or controlled by, or otherwise connected to, the government of a
covered foreign country are also prohibited.

Does Supplier Partner agree? MWH
(Initials of Authorized Representative)

14.3.13. General Compliance and Cooperation with Members

In addition to the foregoing specific requirements, Supplier Partner agrees, in accepting any purchase order
from a Member, it shall make a good faith effort to work with Members to provide such information and to
satisfy such requirements as may apply to a particular participating agency purchase or purchases including,
but not limited to, applicable recordkeeping and record retention requirements.

Does Supplier Partner agree? MWH
(Initials of Authorized Representative)

14.3.14. Applicability to Subcontractors

Offeror agrees that all contracts it awards pursuant to the Contract shall be bound by the foregoing terms and
conditions.

Does Supplier Partner agree? MWH
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(Initials of Authorized Representative)

By signature below, | certify that the information in this form is true, complete, and accurate and that | am
authorized by my company to make this certification and all consents and agreements contained herein.

Element Fleet Corporation
Bidder Name

Signature of Authorized Company Official

Michael Hilliard
Printed Name

Assistant General Counsel
Title

6/15/2021
Date

15. Required Documents for Supplier Partners Intending to Do Business in New Jersey

15.1. Ownership Disclosure Form

Pursuant to the requirements of P.L. 1999, Chapter 440 effective April 17, 2000 (Local Public Contracts Law),
Bidder shall complete the form attached to these specifications listing the persons owning 10 percent (10%) or
more of the firm presenting the proposal.

Bidder Name: Element Fleet Corporation
Street Address: 940 Ridgebrook Road
City, State Zip: Sparks, MD 21152

Complete as appropriate:
I Click or tap here to enter text., certify that 1 am the sole owner of Click or tap here to enter text., that there
are no partners and the business is not incorporated, and the provisions of N.J.S. 52:25-24.2 do not apply.

OR:

I Click or tap here to enter text., a partner in Click or tap here to enter text., do hereby certify that the following
is a list of all individual partners who own a 10 percent (10%) or greater interest therein. | further certify that if
one (1) or more of the partners is itself a corporation or partnership, there is also set forth the names and
addresses of the stockholders holding 10 percent (10%) or more of that corporation’s stock or the individual
partners owning 10% or greater interest in that partnership.

OR:
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I Click or tap here to enter text., an authorized representative of Click or tap here to enter text., @ corporation,
do hereby certify that the following is a list of the names and addresses of all stockholders in the corporation
who own 10% or more of its stock of any class. | further certify that if one {1) or more of such stockholders is
itself a corporation or parinership, that there is also set forth the names and addresses of the stockholders
holding 10 percent (10%) or more of the corporation’s stock or the individual partners owning a 10 percent
(10%) or greater interest in that partnership.

(Note: If there are no partners or stockholders owning 10% or more interest, indicate none.)

NAME ADDRESS % INTEREST
Click or tap here to enter text. Click or tap here to enter text.

Click or tap here to enter text. Click or tap here to enter text. %ﬂmﬂ:
Click or tap here to enter text. Click or tap here to enter text. I===m_
Click or tap here to enter text. Click or tap here to enter text. ﬁw
Click or tap here to enter text. Click or tap here to enter text. rm

| further certify that the statements and information contained herein, are complete and correct to the best of
my knowledge and belief.

Enter Date Signed
Authorized Signature and Title Date

15.2. Non-Collusion Affidavit (to be completed and included with each proposal submitted to Members

in NJ)
Bidder Name: Element Fleet Corporation
Street Address: 940 Ridgebrook Road
City, State Zip: Sparks, MD 21152

State of New Jersey

County of Baltimore

I, Michael Hilliard of the Sparks in the County of Baltimore, State of Maryland of full age, being duly sworn
according to law on my oath depose and say that:

I am the Assistant General Counsel of the firm of Element Fleet Corporation, the Bidder making the proposal for
the goods, services, or public work specified under the attached proposal, and that | executed the said proposal
with full authority to do so; that said respondent has not directly or indirectly entered into any agreement,
participated in any collusion, or otherwise taken any action in restraint of free, competitive bidding in connection
with the above proposal, and that all statements contained in said bid proposal and in this affidavit are true and
correct, and made with full knowledge that the Customer Name relies upon the truth of the statements
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contained in said bid proposal and in the statements contained in this affidavit in awarding the contract for the
said goods, services, or public work.

| further warrant that no person or selling agency has been employed or retained to solicit or secure such
contract upon an agreement or understanding for a commission, percentage, brokerage or contingent fee,
except bona fide employees or bona fide established commercial or selling agencies maintained by:

Element Fleet Corporation

LloAra b L 1 0

Authorized Signature

Assistant General Counsel

Subscribed and sworn before me

this day of , 20

Notary Public of New Jersey
My commission expires , 20

SEAL

15.3. Affirmative Action Affidavit
(P.L. 1975, C.127)

Bidder Name: Element Fleet Corporation
Street Address: 940 Ridgebrook Road
City, State Zip: Sparks, MD 21152

Bid Proposal Certification:

Indicate below your compliance with New Jersey Affirmative Action requlations. Your proposal will be accepted
even if you are not in compiiance at this time. No contract and/or purchase order may be issued, however, until
all Affirmative Action requirements are met.

Required Affirmative Action Evidence:
Procurement, Professional & Service Contracts (Exhibit A)

Supplier Partners must submit with proposal:

1. A photocopy of their Federal Letter of Affirmative Action Plan Approval
OR

2. A photocopy of their Certificate of Employee Information Report

OR
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3. A complete Affirmative Action Employee Information Report (AA302)

Public Work — Over Fifty Thousand Dollars {$50,000) Total Project Cost:

Check One —

[7 No approved Federal or New Jersey Affirmative Action Plan. We will complete Report Form AA201-A upon
receipt from the Customer Name, or — Element's plan is not federally approved, but it does have an internal
Equal Employment Opportunity policy.

[ Approved Federal or New Jersey Plan — certificate enclosed

| further certify that the statements and information contained herein, are complete and correct to the best of

my knowledge and belief.

Bidder Name

Authorized Signature
Title

———— e —

Date

P.L. 1995, c. 127 (N.J.A.C. 17:27)
MANDATORY AFFIRMATIVE ACTION LANGUAGE

PROCUREMENT, PROFESSIONAL & SERVICE CONTRACTS

During the performance of this contract, the Supplier Partner agrees as follows:

The Supplier Partner or subcontractor, where applicable, will not discriminate against any employee or
applicant for employment because of age, race, creed, color, national origin, ancestry, marital status, sex,
affectional or sexual orientation. The Supplier Partner will take affirmative action to ensure that such applicants
are recruited and employed, and that employees are treated during employment, without regard to their age,
race, creed, color, national origin, ancestry, marital status, sex, affectional or sexual orientation. Such action
shall include, but not be limited to the following: employment, upgrading, demotion, or transfer; recruitment
or recruitment advertising; layoff or termination; rates of pay or other forms of compensation; and selection
for training, including apprenticeship. The Supplier Partner agrees to post in conspicuous places, available to
employees and applicants for employment, notices to be provided by the Public Agency Compliance Officer
setting forth provisions of this non-discrimination clause.

The Supplier Partner or subcontractor, where applicable will, in all solicitations or advertisement for employees
placed by or on behalf of the Supplier Partner, state that all qualified applicants will receive consideration for
employment without regard to age, race, creed, color, national origin, ancestry, marital status, sex, affectional
or sexual orientation.
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The Supplier Partner or subcontractor, where applicable, will send to each labor union or representative of
workers with which it has a collective bargaining agreement or other contract or understanding, a notice, to be
provided by the agency contracting officer advising the labor union or workers’ representative of the Supplier
Partner's commitments under this act and shall post copies of the notice in conspicuous places available to
employees and applicants for employment.

The Supplier Partner or subcontractor, where applicable, agrees to comply with any regulations promulgated
by the Treasurer pursuant to P.L. 1975, c. 127, as amended and supplemented from time to time and the
Americans with Disabilities Act.

The Supplier Partner or subcontractor agrees to attempt in good faith to employ minority and female workers
trade consistent with the applicable county employment goal prescribed by N.J.A.C. 17:27-5.2 promulgated by
the Treasurer pursuant to P.L. 1975, C.127, as amended and supplemented from time to time or in accordance
with a binding determination of the applicable county employment goals determined by the Affirmative Action
Office pursuant to N.J.A.C. 17:27-5.2 promulgated by the Treasurer pursuant to P.L. 1975, C.127, as amended
and supplemented from time to time.

The Supplier Partner or subcontractor agrees to inform in writing appropriate recruitment agencies in the area,
including employment agencies, placement bureaus, colleges, universities, labor unions, that it does not
discriminate on the basis of age, creed, color, national origin, ancestry, marital status, sex, affectional or sexual
orientation, and that it will discontinue the use of any recruitment agency which engages in direct or indirect
discriminatory practices.

The Supplier Partner or subcontractor agrees to revise any of it testing procedures, if necessary, to assure that
all personnel testing conforms with the principles of job-related testing, as established by the statutes and court
decisions of the state of New Jersey and as established by applicable Federal law and applicable Federal court
decisions.

The Supplier Partner or subcontractor agrees to review all procedures relating to transfer, upgrading,
downgrading and lay-off to ensure that all such actions are taken without regard to age, creed, color, national
origin, ancestry, marital status, sex, affectional or sexual orientation, and conform with the applicable
employment goals, consistent with the statutes and court decisions of the State of New Jersey, and applicable
Federal law and applicable Federal court decisions.

The Supplier Partner and its subcontractors shall furnish such reports or other documents to the Affirmative
Action Office as may be requested by the office from time to time in order to carry out the purposes of these
regulations, and public agencies shall furnish such information as may be requested by the Affirmative Action
Office for conducting a compliance investigation pursuant to Subchapter 10 of the Administrative Code (NJAC

17:27).

Signature of Procurement Agent

™

15.4. Political Contribution Disclosure Form — NOT APPLICABLE to Element because Element is not
required to file Political Contribution Disclosure forms.

Public Agency Instructions
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This page provides guidance to public agencies entering into contracts with business entities that are required
to file Political Contribution Disclosure forms with the agency. It is not intended to be provided to Supplier
Partners. What follows are instructions on the use of form local units can provide to Supplier Partners that are
required to disclose political contributions pursuant to N.J.S.A. 19:44A-20.26 (P.L. 2005, c. 271, 5.2). Additional
information on the process IS available in Local Finance Notice 2006-1
(www.nj.gov/dca/lgs/lfns/lfnmenu.shtml).

1. The disclosure is required for all contracts in excess of seventeen thousand five hundred dollars
($17,500) that are not awarded pursuant to a “fair and open” process (N.J.S.A. 19:44A-20.7).
7. Due to the potential length of some Supplier Partner submissions, the public agency should consider

allowing data to be submitted in electronic form (i.e., spreadsheet, pdf file, etc.). Submissions must be
kept with the contract documents or in an appropriate computer file and be available for public access.
The form is worded to accept this alternate submission. The text should be amended if electronic
submission will not be allowed.

3. The submission must be received from the Supplier Partner and on file at least ten (10) days prior to
award of the contract. Resolutions of award should reflect that the disclosure has been received and is
on file.

4. The Supplier Partner must disclose contributions made to candidate and party committees covering a

wide range of public agencies, including all public agencies that have elected officials in the county of
the public agency, state legislative positions, and various state entities. The Division of Local
Government Services recommends that Supplier Partners be provided a list of the affected agencies.
This will assist Supplier Partners in determining the campaign and political committees of the officials
and candidates affected by the disclosure.

a) The Division has prepared model disclosure forms for each county. They can be downloaded
from the “County PCD Forms” link on the Pay-to-Play web site at www.nj.gov/dca/lgs/p2p.
They will be updated from time-to-time, as necessary.

b) A public agency using these forms should edit them to properly reflect the correct legislative
district(s). As the forms are county-based, they list all legislative districts in each county.
Districts that do not represent the public agency should be removed from the lists.

c) Some Supplier Partners may find it easier to provide a single list that covers all contributions,
regardless of the county. These submissions are appropriate and should be accepted.

d) The form may be used “as-is”, subject to edits as described herein.

e) The “Supplier Partner Instructions” sheet is intended to be provided with the form. It is
recommended that the Instructions and the form be printed on the same piece of paper. The
form notes that the Instructions are printed on the back of the form; where that is not the case,
the text should be edited accordingly.

f) The form is a Word document and can be edited to meet local needs, and posted for download
on web sites, used as an e-mail attachment, or provided as a printed document.

5. It is recommended that the Supplier Partner also complete a “Stockholder Disclosure Certification.”
This will assist the local unit in its obligation to ensure that Supplier Partner did not make any prohibited
contributions to the committees listed on the Business Entity Disclosure Certification in the twelve (12)
months prior to the contract. (See Local Finance Notice 2006-7 for additional information on this
obligation) A sample Certification form is part of this package and the instruction to complete it is
included in the Supplier Partner Instructions. NOTE: This section is not applicable to Boards of
Education.

C. 271 POLITICAL CONTRIBUTION DISCLOSURE FORM
Supplier Partner Instructions
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Supplier Partners receiving contracts from a public agency that are NOT awarded pursuant to a “fair and open”
process (defined at N.J.S.A. 19:44A-20.7) are subject to the provisions of P.L. 2005, c. 271, s.2 (NJ.S.A. 19:44A-

20.26). This law provides that ten (10) days prior to the award of such a contract, the Supplier Partner shall
disclose contributions to:

1)
2)
3)
4)

any State, county, or municipal committee of a political party,

any legislative leadership committee™

any continuing political committee (a.k.a., political action committee),

any candidate committee of a candidate for, or holder of, an elective office:

a) of the public entity awarding the contract,

b) of that county in which that public entity is located,

c) of another public entity within that county,

d) or of a legislative district in which that public entity is located or, when the public entity is a county, of
any legislative district which includes all or part of the county. The disclosure must list reportable
contributions to any of the committees that exceed three hundred dollars ($300) per election cycle that
were made during the twelve (12) months prior to award of the contract. See N.J.S.A. 19:44A-8 and
19:44A-16 for more details on reportable contributions.

N.J.S.A. 19:44A-20.26 itemizes the parties from whom contributions must be disclosed when a business entity

is not a natural person. This includes the following:

1)

individuals with an “interest” ownership or control of more than ten percent (10%) of the profits or assets
of a business entity or 10% of the stock in the case of a business entity that is a corporation for profit,

all principals, partners, officers, or directors of the business entity or their spouses,

any subsidiaries directly or indirectly controlied by the business entity,

IRS Code Section 527 New Jersey based organizations, directly or indirectly controlled by the business entity
and filing as continuing political committees, (PACs). When the business entity is a natural person, “a
contribution by that person’s spouse or child, residing therewith, shall be deemed to be a contribution by
the business entity.” [N.J.S.A. 19:44A-20.26(b)] The contributor must be listed on the disclosure. Any
business entity that fails to comply with the disclosure provisions shall be subject to a fine imposed by ELEC
in an amount to be determined by the Commission which may be based upon the amount that the business
entity failed to report. The enclosed list of agencies is provided to assist the Supplier Partner in identifying
those public agencies whose elected official and/or candidate campaign committees are affected by the
disclosure requirement. It is the Supplier Partner’s responsibility to identify the specific committees to
which contributions may have been made and need to be disclosed. The disclosed information may exceed
the minimum requirement. The enclosed form, a content-consistent facsimile, or an electronic data file
containing the required details (along with a signed cover sheet) may be used as the Supplier Partner’s
submission and is disclosable to the public under the Open Public Records Act. The Supplier Partner must
also complete the attached Stockholder Disclosure Certification. This will assist the agency in meeting its
obligations under the law.

NOTE: This section does not apply to Board of Education contracts.

1 N.J.S.A. 19:44A-3(s): “The term "legislative leadership committee” means a committee established, authorized
to be established, or designated by the President of the Senate, the Minority Leader of the Senate, the Speaker
of the General Assembly or the Minority Leader of the General Assembly pursuant to section 16 of P.L.1993,
.65 (C.19:44A-10.1) for the purpose of receiving contributions and making expenditures.”

C. 271 POLITICAL CONTRIBUTION DISCLOSURE FORM
Required Pursuant to N.J.S.A. 19:44A-20.26
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This form or its permitted facsimile must be submitted to the local unit no later than ten (10) days prior to
the award of the contract.

Part | — Supplier Partner information

Bidder Name: Bidder Name

Address: | Street Address

City: | City State: | State Zip: | Zip

The undersigned being authorized to certify, hereby certifies that the submission provided herein represents
compliance with the provisions of N.J.S.A. 19:44A-20.26 and as represented by the Instructions accompanying
this form.

YR EEaTN

Authorized Signature :

Printed Name

Title

Part Il — Contribution Disclosure

Disclosure requirement: Pursuant to N.J.S.A. 19:44A-20.26 this disclosure must include all reportable political
contributions (more than three hundred dollars ($300) per election cycle) over the twelve (12) months prior to
submission to the committees of the government entities listed on the form provided by the local unit.

Check here if disclosure is provided in electronic form.

Contributor Name Recipient Name Date Dollar Amount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
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Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount

[ICheck here if the information is continued on subsequent page(s)

List of Agencies with Elected Officials Required for Political Contribution Disclosure
N.J.S.A. 19:44A-20.26

County Name:

State: Governor, and Legislative Leadership Committees

Legislative District #s:

State Senator and two members of the General Assembly per district.

County:
Freeholders County Clerk Sheriff
{County Executive} Surrogate

Municipalities (Mayor and members of governing body, regardless of title):

USERS SHOULD CREATE THEIR OWN FORM, OR DOWNLOAD FROM WWW.NJ.GOV/DCA/LGS/P2P A COUNTY-
BASED, CUSTOMIZABLE FORM.

15.5. Stockholder Disclosure Form

Name of Business:

(1 | certify that the list below contains the names and home addresses of all stockholders holding ten percent
(10%) or more of the issued and outstanding stock of the undersigned.
OR
| certify that no one stockholder owns ten percent (10%) or more of the issued and outstanding stock of the
undersigned.

Check the box that represents the type of business organization:
L1 Partnership

Corporation

[ 1 Sole Proprietorship

[ Limited Partnership

[ Limited Liability Corporation
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[ Limited Liability Partnership
L1 Subchapter S Corporation

Sign and notarize the form below, and, if necessary, complete the stockholder list below.

Stockholders:

Name: Stockholder Name

Home Address:
Home Address

Name: Stockholder Name

Home Address:
Home Address

Name: Stockholder Name

Home Address:
Home Address

Name: Stockholder Name

Home Address:
Home Address

Name: Stockholder Name

Home Address:
Home Address

Name: Stockholder Name

Home Address:
Home Address

Subscribed and sworn before me this __ day of
i e (Affiant)

(Notary Public)

(Print name & title of affiant)
My Commission expires:

(Corporate Seal)

16. Required Documents for Supplier Partners Intending to Do Business in Arizona

16.1. Arizona Supplier Partner Requirements

AZ Compliance with Federal and state requirements. Supplier Partner agrees when working on any federally
assisted projects with more than two thousand dollars ($2,000.00) in labor costs, to comply with all federal and
state requirements, as well as Equal Opportunity Employment requirements and all other federal and state
laws, statutes, etc. Supplier Partner agrees to post wage rates at the work site and submit a copy of their payroll
to the member for their files. Supplier Partner must retain records for three years to allow the federal grantor
agency access to these records, upon demand. Supplier Partner also agrees to comply with the Arizona
Executive Order 75-5, as amended by Executive Order 99-4.

When working on contracts funded with Federal Grant monies, Supplier Partner additionally agrees to comply
with the administrative requirements for grants, and cooperative agreements to state, local and federally
recognized Indian Tribal Governments.
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AZ Compliance with workforce requirements. Pursuant to ARS 41-4401, Supplier Partner and subcontractor(s)
warrant their compliance with all federal and state immigration laws and regulations that relate to their
employees, and compliance with ARS 23-214 subsection A, which states, ...”every employer, after hiring an
employee, shall verify the employment eligibility of the employee through the E-Verify program”.

CCOG reserves the right to cancel or suspend the use of any contract for violations of immigration laws and
regulations. CCOG and its members reserve the right to inspect the papers of any Supplier Partner or
subcontract employee who works under this contract to ensure compliance with the warranty above.

AZ Supplier Partner Employee Work Eligibility. By entering into this contract, Supplier Partner agrees and
warrants compliance with ARS. 41-4401, ARS. 23-214, the Federal Immigration and Nationality Act (FINA),
and all other Federal immigration laws and regulations. CCOG and/or Equalis Group members may request
verification of compliance from any Supplier Partner or subcontractor performing work under this contract.
CCOG and Equalis Group members reserve the right to confirm compliance. In the event that CCOG or Equalis
Group members suspect or find that any Supplier Partner or subcontractor is not in compliance, CCOG may
pursue any and all remedies allowed by law, including but not limited to suspension of work, termination of
contract, suspension and/or debarment of the Supplier Partner. All cost associated with any legal action will be
the responsibility of the Supplier Partner.

AZ Non-Compliance. All federally assisted contracts to members that exceed ten thousand dollars ($10,000.00)
may be terminated by the federal grantee for noncompliance by Supplier Partner. In projects that are not
federally funded, respondent must agree to meet any federal, state or local requirements as necessary. In
addition, if compliance with the federal regulations increases the contract costs beyond the agreed on costs in
this solicitation, the additional costs may only apply to the portion of the work paid by the federal grantee.

Registered Sex Offender Restrictions (Arizona). For work to be performed at an Arizona school, Supplier Partner
agrees that no employee or employee of a subcontractor who has been adjudicated to be a registered sex
offender will perform work at any time when students are present, or reasonably expected to be present.
Supplier Partner agrees that a violation of this condition shall be considered a material breach and may result
in the cancellation of the purchase order at the Equalis Group member’s discretion. Supplier Partner must
identify any additional costs associated with compliance to this term. If no costs are specified, compliance with
this term will be provided at no additional charge.

Offshore Performance of Work Prohibited. Due to security and identity protection concerns, direct services
under this contract shall be performed within the borders of the United States.

Terrorism Country Divestments. In accordance with A.R.S. 35-392, CCOG and Equalis Group members are
prohibited from purchasing from a company that is in violation of the Export Administration Act. By entering
into the contract, Supplier Partner warrants compliance with the Export Administration Act.

The undersigned hereby accepts and agrees to comply with all statutory compliance and notice requirements
listed in this document. This is not applicable to Element as Element’s services are not related to the types of
project related costs covered by this statute.

Signature of Authorized Representative

Date
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