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PROPOSAL FORM CHECKLIST

The following documents must be submitted with the Proposal

The below documents can be found in Section 2; Proposal Submission and Required Bid Forms and must be
submitted with the proposal. Please note Proposal Form 2 is a separate attachment (attachment B).

TECHNICAL PROPOSAL

O Proposal Form 1: Technical Proposal

PROPOSAL PRICING: Attachment B is provided separately in a Microsoft Excel file and is required to
complete your cost proposal.

O Proposal Form 2: Cost Proposal

OTHER REQUIRED PROPOSAL FORMS:
O Proposal Form 3: Diversity Vendor Certification Participation
Proposal Form 4: Certifications and Licenses
Proposal Form 5: Unresolved Findings for Recovery
Proposal Form 6: Mandatory Disclosures
Proposal Form 7: Dealer, Reseller, and Distributor Authorization
Proposal Form 8: Mandatory Supplier & Proposal Certifications
Proposal From 9: Clean Air Act & Clean Water Act
Proposal From 10: Debarment Notice
Proposal Form 11: Lobbying Certification
Proposal Form 12: Contractor Certification Requirements
Proposal Form 13: Boycott Certification
Proposal Form 14 Federal Funds Certification Forms
Proposal Form 15: Arizona Contractor Requirements
Proposal Form 16: Ownership Disclosure Form
Proposal Form 17: Non-Collusion Affidavit
Proposal Form 18: Affirmative Action Affidavit
Proposal Form 19: C. 271 Political Contribution Disclosure Form
Proposal Form 20: Stockholder Disclosure Certification
Proposal Form 21: General Terms and Conditions Acceptance Form

Proposal Form 22: Equalis Group Administration Agreement Declaration

(I I I I Ay i A O O

Proposal Form 23: Master Agreement Signature Form

(The rest of this page is intentionally left blank)
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PROPOSAL FORM 1: TECHNICAL PROPOSAL

1. OVERVIEW & QUALIFICATIONS

1.1. Company Information

1.1.1. Company Name: United Site Services National Company
1.1.2. Corporate Street Address: 118 Flanders Road
1.1.3. Remittance Address: Westborough, MA 01581-1035
1.1.4. Main Telephone Number: 866-813-4647
1.1.5. Website: www.unitedsiteservices.com
1.1.6. Formation. In what year wasthe | Since 1999
company formed? For how long
has your company been
operating under its present
business name? If vyour
company has changed its
business name, include the
most recent prior business
name and the year of the name
change.
1.1.7. Legal Structure. Check the box Corporation — provide the State of incorporation and the company
next to the option that best | ownership structure.
describes the company’s legal O Partnership — provide the State of registration and the names of
structure. Include requested | all partners.
narrative in the space provided. [0 Sole Proprietorship — provide the State of registration and the
name and title of the principal.
O Joint Venture — provide the State of registration and the names
and titles of all principals
[0 Other — provide detailed description of corporate structure and
ownership.
Click here to provide additional information.
1.1.8. Federal Tax ID# or Social | 831212977
Security #:
1.1.9. Primary Point of Contact. | Contact Christopher White
Provide information about the | Name:
Bidder representative/contact | Title: National Account Manager - Government
person authorized to answer | ppone: 508-475-8202
questions regarding the E-Mail chri - hi tedsi )
proposal submitted by your -Mai ristopher.white@unitedsiteservices.com
Address
company:
1.1.10. Authorized Representative. | Contact Jeff Dunlop
Print or type the name of the | Name:
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Bidder representative
authorized to address
contractual issues, including the
authority to execute a contract
on behalf of Bidder, and to
whom legal notices regarding
contract termination or breach,
should be sent (if not the same
individual as in 1.1.9., provide
the following information on
each such representative and
specify their function).

Title: Vice President, General Counsel

Phone:

E-Mail
Address

1.2. Financial Strength & Legal

Considerations

1.2.1. Financial Strength. | As the largest provider of temporary sanitation solutions across
Demonstrate your financial | the country, USS has the experience, equipment, personnel and
strength and stability with | servicing capabilities to meet the expectations of our customers
meaningful data. This could | for all of their temporary site service needs. As a United Site
include, but is not limited to, | Services customer, participating entities will have access to our
such items as financial | vast inventory of equipment and services. We recognize every
statements, SEC filings, credit & | customer’s needs differ and at United Site Services our
bond ratings, letters of credit, | professionally trained team members can assist your locations
and detailed refence letters. | to develop an appropriate service schedule that meets your
Note: you may mark this | expectations.
information as a “Trade Secret”
per the terms outlined in the | United Site Services, Inc. is a privately held organization and
RFP. does not publicly disclose financial statements, or other

customer specific proprietary information. However, we have
enclosed credit rating information for reference in attachment:
USS_ Company Information and Financial Strength

For additional questions regarding our financial strength and
stability, please contact:

Tom Chichlowski

Director of FP&A

118 Flanders Rd.

Westborough, MA 01581

508-594-2590

Tom.chichlowski@unitedsiteservices.com

1.2.2. Bankruptcy & Insolvency. | USS, nor any of its subsidiaries or predecessors have any
Describe any bankruptcy or | bankruptcy or insolvency to report.
insolvency for your organization
(or its predecessors, if any) or
any principal of the firm in the
last three (3) years.

1.2.3. Litigation. Describe any | As a privately held corporation, United Site Services does not
litigation in  which  your | disclose details of ongoing or completed litigation matters,

company has been involved in

however, USS has not been suspended or debarred from doing
business with any public agency.
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the last three (3) years and the
status of that litigation.

1.3. Industry Qualifications

1.3.1. Company Ildentification. How is | Service Provider.
your organization best
identified? Is it a manufacturer, | United Site Services primary source of revenue is generated by
distributor, dealer, reseller, or | rentingand providing the required services to maintain portable
service provider? restrooms and associated sanitation products.

1.3.2. Manufacturer Authorization. If | While USS deals with many manufacturers for the products that

your company is best described | we provide, we generally do not sell or distribute products as a
as a distributor/dealer/reseller | regular course of business.
(or similar entity), please
provide your written
authorization to act as a
distributor, dealer, or reseller
on behalf of the manufacturer
of the product(s) proposed in
this RFP.

1.3.3. Network Relationship. If your | United Site Services owns and operates over 120 locations
company is best described as a | nationwide. Over the years, USS has grown through the
manufacturer or service | acquisition of local and regional service providers and in doing
provider, please describe how | so has expanded the geographic footprint.
your dealer network operates to
sell and deliver the Products & | USS maintains corporately owned branch locations, employees,
Services proposed in this RFP. If | inventory, service trucks and equipment needed to perform
applicable, is your network | underthe scope of this RFP. In some cases, USS may work with
independent or company | athird-party service provider to provide service in a geographic
owned? location where USS does not have the ability to provide service.

Additionally, USS capabilities may vary somewhat from branch-
to-branch, and in different regions across the country. USS may
work with third parties to provide specific products or solutions
based on customer requirements, locale, during a state of
emergency, or when otherwise necessary to provide service
that is outside the existing capabilities for the nearest USS
branch location.

1.3.4. Industry Experience. How long | United Site Services has operated in the portable sanitation
has your company provided the | industry since 1999.
products and services outlined
in your response to this RFP? | The rental of products and services provided in conjunction in
What percentage of your | supportof portable sanitation solutions outlined in our proposal
company’s revenue in each of | response represent 90%+ of total company revenue over the
the last three (3) full calendar | past 3 years.
years was generated from these
products and services?

1.3.5. Geographic Reach. Describe | If given a contract award, United Site Services would intend to

your company’s service area in
the United States and which
areas you intend to offer

offer services under this contract to any eligible public agency
within the servicing area of our branch network. United Site
Services currently owns and operates branch locations in 25
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services under a
contract if awarded.

resulting

states nationwide. With each servicing location having a service
range of up to 150 miles, this means that USS has the capability
to service customers in 30 states, including a strong network of
branch locations in key states such as; California, Texas, New
York and Florida. As USS continues its expansion into additional
states across the country, we look forward to servicing public
agencies in those areas as well. In the event that an Equalis
member located outside of our existing service area would like
to use this contract, USS does have the capability to work with
3" party service providers.

1.3.6.

NOTE:

Certifications and Licenses.
Provide a detailed explanation
outlining the licenses and
certifications that are i)
required to be held, and ii)
actually held by your
organization (including third
parties and subcontractors that
you use). Has your company
maintained these certifications
on an ongoing basis? If not,
when and why did vyour
company lose any referenced
certifications?

Provide copies of any of the

certificates or licenses included in your

response in

Proposal Form 5 -

Certifications and Licenses.

USS is required to hold, and actively manages business licenses
for local operations offices, liquid waste haulers and permits,
sales and use certificates, and CA State contractors where
applicable. USS is also required to manage waste discharge
identification numbers, and certificate of status.

With the expansive geographic area that USS covers and
Certifications and Licenses required by each agency, providing a
complete listing of those documents would be significantly large
and impractical to assemble. However, we can provide specific
copies that may be required upon request.

1.3.7.

Awards. Describe any relevant

awards received by your
company for its products,
services, innovation, and/or

operations. Include information
about the issuing organization
and the year(s) the award was
issued to your company.

United Site Services (USS), was the recipient of the 2017 Service
Tech of the Year and the runner-up Service Tech of the Year as
awarded by Portable Sanitation Association International
(PSAl); an international industry association of portable
sanitation service companies. The award honors the industry’s
top service technicians who actively embody the highest
standards of our industry.

The PSAI Award Committee reviews nominations from around
the world to identify the most appropriate recipients. The
nominees are judged on an assessment of performance in
general role and quality assurance, internal and external
customer service, safety, concern for company equipment and
cooperation and compliance with employer and industry waste-
hauling guidelines.

The USS team in Houston, TX was awarded the 2018 Heart of
Zachry for its outstanding safety record at the pretreatment
facility at Zachry’s Freeport Liquefied Natural Gas site.

Page | 5



The award is given by Zachry Group to vendors who meet only
the highest standards at its refineries. According to Zachry, “Our
internal safety program recognizes job sites with outstanding
safety performance, achieved through collaborative
implementation of best safety practices, and the individuals
who play a leading role in supporting that performance.”

1.4. Industry Qualifications

1.4.1. Public Sector Cooperative | United Site Services has within its current portfolio of awarded
Contracts. What Public Sector | contracts, many direct agreements with municipalities and local
Cooperative Contracts (e.g., | government agencies. Additionally, USS holds direct contracts
state term contracts, public | With 10 state governments.
sector cooperatives, etc.) does
your company have in place to | We are not currently authorized to release spend data for our
provide products & services | contract portfolio in this RFP response. In a post award
defined in this RFP? For each | scenario, we may be better situated to share data in a
contract, when was the contract | collaborative manner. Below are 5 notable contracts held by
established, what is the | USS:
expiration date, and how much
annual revenue does your | Massachusetts Higher Education Consortium
company generate through the | City of Portland
contract(s) in each of the last | Connecticut Capitol Region Purchasing Council
three (3) calendar years? PA — CoStars

Brevard County, FL

1.4.2. Education Success. What is the | We are not currently authorized to release spend data for our
i) total dollar amount, and ii) | customer portfolio in this RFP response. In a post award
percentage of your company’s | scenario, we may be better situated to share data in a
total annual revenue generated | collaborative manner.
by sales to educational
institutions (i.e., K-12 schools &
school districts and high
education)?

1.4.3. Government Success. What is | We are not currently authorized to release spend data for our
the i) total dollar amount, andii) | customer portfolio in this RFP response. In a post award
percentage of your company’s | scenario, we may be better situated to share data in a
total annual revenue generated | collaborative manner.
by sales to local governments
(i.e., municipalities, counties,
special districts, and state
agencies)?

1.4.4. Public Sector Strategic Growth | USS’s strategy and sales objectives for penetration into the

Plan. Describe your company’s
three to five-year public sector
sales objectives and the key
elements of your strategic plan
to achieve those objectives.
What is the total annual dollar
value of your company’s total
revenue generated by local
governments and educational

public sector is confidential, but contains several components
and vary by agency depending on their specific needs, buying
objectives and opportunity. Our core targets include state,
municipal, educational, and emergency customers within our
geographical coverage areas.

For this specific agreement, USS plans to implement this 2-year
plan along with our overall strategy to ensure success of our
partnership.
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institutions in each of the last
three (3) calendar years?

What percentage of your
company’s total annual revenue
is generated by sales to local
governments and educational
institutions?

NOTE: For clarity, the figures requested
are to include revenue generated
through cooperative contracts and all
other forms of revenue to local
governments and educational
institutions to represent the aggregate
revenue volume.

Year 1: Upon contract award, USS Government Sales team
would immediately begin a course of action to implement and
grow contract usage. After initial introduction with Equalis staff
and sales support resources, USS would internally assign
management of this contract to an experienced public sector
sales professional who would oversee implementation and
lifecycle management of the agreement. USS Government Sales
team currently is currently staffed with multiple personnel who
have experience implementing and managing contracts post
award, including cooperative contracts. In order to achieve this
goal, USS would develop and deliver public sector sales training,
create and distribute marketing materials, educate internal
stakeholders (to include executive leadership as well as regional
and local sales and operations managers), and meet directly
with public agencies to deliver a value proposition founded on
the use of this cooperative contract. Marketing efforts would
include participation in State Level NIGP and governmental
purchasing events in conjunction with local sales leaders and
other relevant personnel within USS.

Year 2: USS will create and pursue goals based on lessons
learned in year one. Sales goals for year 2 would be based on
actual attainment in year 1, and theoretically would be targeted
at improving upon year 1 performance. A strategy centered
around proactively presenting the awarded contract to existing
public sector customers as an alternative to conducting their
own competitive process would be developed and
implemented. Continued training for sales staff, as well as
inclusion for executive and regional leadership during monthly
and quarterly government sales updates would also be a key
part of sustaining the growth of this contract in year 2.

Year 3 & beyond: USS would seek to refine and improve upon
pricing strategy, product offering, marketing, internal training,
and a variety of other aspects that would create an environment
for sustained contract growth.

1.4.5. Customer References. Provide
references of at least five (5)
local government or
educational institution
customers for which your
company has provided products
and services similar in nature
and scope to those defined in
this RFP in the last three (3)
years. Each reference should
include:

a. Customer contact person
and their title, telephone

Please see attachment “1.4.5 Customer References”

We have listed the agency information along with some detail
regarding the nature of the contract and scope of work, and or
contract term.
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number, and email
address;

b. A brief description of the
products and services
provided by your company;

c. Customer relationship
starting and ending dates;

and,

d. Notes or other pertinent
information relating to the
customer and/or the
products and services your
company provided.

2. Products & Services

2.1. PRODUCTS & SERVICES

2.1.1.

Product & Services
Description(s). Provide a
detailed description of the

products and services you are
offering as a part of your
proposal.

IMPORTANT. This description along with
the products and services included in the
Attachment B — Cost Proposal will be

utilized to define the overall products
and services available under a resulting
contract.

United Site Services core product/service offering is comprised
of a variety of portable restrooms, trailers, fencing and
associated services required to deliver, install, maintain, and
service said equipment while in use.

The products and services we’ve included in the Attachment B
— Cost Proposal defines the overall products and services
available to Equalis Members under a resulting contract.

2.1.2.

Open Market Products. Provide
a detailed description of your

ability to accommodate
requests for Open Market
Products. Open Market

Products is a category of
products that cannot be found

in your standard catalog
offering or non-inventoried
products.

As USS has grown via the acquisition of local and regional
service providers, some products and capabilities that are
frequently adjacent to or are used in conjunction with portable
sanitation products have been added to the available product
and service offering. Not all products or services are available
in all locations. Perspective customers should contact USS to
inquire about pricing and availability.

e Portable Storage Container Rental

e Non-Hazardous Liquid Waste Removal
e Street Sweeper Rental

e Ambient Pump Systems

e Septic System Service

Grease Trap Service

Office Trailer Restrooms

Temporary Power Solutions

Roll Off Dumpsters

e Holding Tanks
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Shower Trailers

Temporary Fencing Solutions

Portable Restroom Trailers

e Portable Sinks

e Hand Sanitizer and Dispensing equipment

2.1.3.

Differentiators. Describe what
differentiates your company’s
products and services from your
competitors.

The two primary differentiators that USS brings to the table
when compared with all other service providers in the portable
sanitation industry can be summed up in two categories:
Footprint, and Expertise.

With regards to “Footprint”, the portable sanitation industry is
primarily comprised of small, local business who have the ability
to service customers in a very localized geographic area. This
can present challenges because one company typically cannot
service a customer with a broad geographic footprint, multiple
locations, etc. With over 120 branch locations, United Site
Services is 10x larger than the next largest competitor and
currently has the ability to service customers in over 30 states.

With regards to “Expertise”, the aforementioned situation
where local companies comprise the majority of service
providers in the industry, and the fact that portable sanitation
requirements are very commonly required in certain types of
venues and situations, has led some national companies,
primarily within the equipment rental industry to offer some
portable sanitation products as an add on to their core offering.
The drawback to the end user in this scenario is that sanitation
and public health are far more than an additional line item
offering lumped in with a variety of other products and
equipment. United Site Services staff of experienced service
providers are skilled in evaluating customer requirements, using
available information to predictively suggest solutions before a
problem exists, all while having the infrastructure to implement
and support the products and solutions under one roof, with
invoice, one purchase order, and one point of contact for the
end user.

2.1.4.

Manufacturing. If best
identified as a manufacturer,
describe your manufacturing
process and any advantages it
offers over your competitors.
Your response may include, but
is not limited to, facility
locations, explanation of the
materials used during various
manufacturing processes, a
description of the inspection &
quality control processes, and
identification of manufacturing
certifications (e.g., 1SO).

Not applicable.
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2.1.5.

Warranty. Provide a copy of the
manufacturer’'s warranty. |If
required, please attach the
warranty as an attachment, as
instructed in this document.
Describe  notable  features
and/or characteristics of the
warranty that a public sector
customer would find interesting
or appealing. Pricing related to
the any extended warranty
options must be included in
Attachment B — Cost Proposal.

Our proposal is not based on a sale of equipment, but rather
rental of equipment, therefore a manufacturer’s warranty is not
applicable. However, all equipment provided will be in good
working order and properly maintained under normal use.

2.2. Additional Services

2.2.1. Turnkey Capabilities. Describe | We draw from our extensive branch inventory of over 200,000
the capabilities available | top quality portable toilets, and restroom/shower trailers to
through your company and, if | deliver to disaster or emergency sites in the U.S. We also have
applicable, your authorized | existing relationships with smaller, geographically based
network of dealers, distributors, | organizations for subcontracting partnerships for additional
and resellers that support your | equipment or resources as necessary where needed. Typically,
ability to provide turnkey | USS has the ability to deploy our products within 1-3 business
solutions to Equalis Group | days, after order. However, we have the capability to deliver
Members. A turnkey solution | urgent or emergency orders within 24 hours, or the same day
should include all products & | depending on multiple factors including, but not limited to;
services required for to meet | product availability or access to the customer location, etc.
the Member’s needs.

2.2.2. Installation. |s installation | Yes. Deliver, Pick-up, and where applicable, installation is
available to Members as a part | available.
of your proposal?

2.2.3. Installation or Set-up. Is | Yes. Deliver, Pick-up, and where applicable, installation is
installation or set-up available | available
to Members as a part of your
proposal?

2.2.4. Quadlifications. Describe the | United Site Services employees are required to complete
qualification of your installation | training each year on a variety of topics including but not limited
and set-up crews. Your | to:
response may include, but is not
limited to, training and e Safety
certification requirements. e Proper Use of Protective Equipment

e DOT Regulations

e Proper delivery, installation and service technique
USS has developed and implemented an online learning portal
to deliver training, and where applicable test knowledge prior
to receiving credit for course completion.

2.2.5. Training. If yes, provide a | Training is generally not required for our products; however,
description of the training | demonstrations are available if needed.

services offered. Note: Training
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services are not limited to those
provided to the members but
can also extend to the training
you provide you dealers,
distributors, and resellers.

2.2.6.

Maintenance Services. If yes,
provide a description of the
maintenance services included
in your proposal.

Yes. United Site Services does provide service to various
portable sanitation solutions offered under this contract. Cost
for services are outlined in Section 2.

Under normal use, USS will provide maintenance services to our
equipment to keep them in proper working order. Mis-use of
equipment or vandalism will be addressed on a case-by-case
basis.

In addition, all USS Service Techs provide a quality 10 Point
Service on each unit serviced. This plan is designed to ensure
that our products meet our high expectations of a clean and
sanitary environment each time we deliver or service our
equipment.

10 Point Service Plan

1. Restroom to be placed in a safe, level, convenient and
accessible location.

2. Pump all waste and remove debris from holding tank.

3. Spray interior walls, toilet seat, urinal, holding tank exterior,
and the floor with disinfectant and clean.

4. Dry toilet seat and top of tank with clean rag

5. Refill holding Tank with water and deodorizer

6. Refill Hand Sanitizer and Hand Wash Station w/ Soap if
applicable.

7. Stock restroom with 2 full rolls of TP

8. Service Tech will inspect each restroom for minor damage or
repairs.

9. Technician will scan the barcode with their mobile phone in
the FSL App updating USS system that service is complete.

10. Disinfect the Toilet - Apply Hydrogen Peroxide / Suprox D
disinfectant / to all surfaces routinely touched by customers —
toilet seats, hand sanitizer dispenser, toilet paper dispensers,
and interior and exterior door handles.

2.3. Value Add

2.3.1.

Additional Offering. Please
include any additional products
and services not included in the
scope of the solicitation that
you think will enhance and add
value to this contract’s
participating agencies.

As USS has grown via the acquisition of local and regional
service providers, some products and capabilities that are
frequently adjacent to or are used in conjunction with portable
sanitation products have been added to the available product
and service offering. Not all products or services are available
in all locations, perspective customers should contact USS to
inquire about pricing and availability.

e Portable Storage Container Rental
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3. Business Operations

Non-Hazardous Liquid Waste Removal
Street Sweeper Rental

Ambient Pump Systems

Septic System Service

Grease Trap Service

Office Trailer Restrooms

Temporary Power Solutions

Roll Off Dumpsters

Holding Tanks

e Shower Trailers

e Temporary Fencing Solutions

e Portable Restroom Trailers

e Portable Sinks

e Hand Sanitizer and Dispensing equipment

service. Your description may
include, but is not limited to,

response time, breadth of
service coverage, and service
level.

3.1.1. Logistics

3.1.2. Distribution Capabilities. | United Site Services currently operates over 120 branch
Describe how supplier proposes | locations in the United States. Each branch location has the
to distribute the | capability to service customers within a specified geographic
products/services in Bidder’s | range based on DOT limitations. SEE ATTACHMENT - “USS
defined geographic reach. MAP”

3.1.3. Distribution Centers. Provide | United Site Services currently operates over 120 branch
the number, size and location of | locations in the United States. Each branch location has the
Supplier’s distribution facilities, | capability to service customers within a specified geographic
warehouses, and retail network | range based on DOT limitations. SEE ATTACHMENT - “USS
as applicable. MAP”

3.1.4. Fill Rates. Provide fill rates and | Fill rate is not a metric that Unite Site Services currently tracks,
average delivery timeframes | and may not be applicable to our industry. Delivery time for
met by specific distribution | available products is typically with 48 hours.
centers.

3.1.5. On Time Delivery Rate. Provide | N/A
your average on-time delivery
rate.

3.1.6. Expedited Orders. Describe | There are multiple ways that customers may request expedited
your approach to handling | or emergency service:
emergency orders and/or

By calling 1-800-TOILETS
By calling their local servicing representative

3.2. Customer Service

3.2.1. Customer Service Department.

Describe  your  company’s

When our customers need to engage us for customer service or
account support issues, our customer care teams in our
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customer service department &
operations. Your description
may include, but is not limited
to, hours of operation, number
and location of service centers,
parts outlets, number of
customer service
representatives. Clarify if the
service centers are owned by
your company of if they are a
network of subcontractors.

Westborough, MA or Boise, ID locations are fully equipped to
meet their needs. When customers call our toll-free number (1-
800-864-5387), they’'re prompted and directed to the applicable
team based on their area of need. These teams provide support
to quote requests, order entry, billing, payment, or equipment
routing. These teams are also able to support emergency needs.

Our call centers operate from 7am to 10pm Eastern Standard
Time and currently have an abandonment rate of less than 1%.

120 + local branch locations, staffed with customer service and
operations personnel are ready to respond to customer needs

on an ongoing basis.

Customer service centers are owned by USS.

3.2.2. Complaint Resolution. Describe
your  customer  complaint
resolution process. Describe
how unresolved complaints are
handled.

Equalis member complaints may be resolved either directly with
the local servicing branch, or may be immediately escalated to
the contract manager for resolution. Also, please reference
response to 3.2.1

3.3. Customer Set Up; Order & Invoice
Processing; Payment

3.3.1. Authorized Distributors,
Agents, Dealers, or Resellers.
Describe the different channels
in which this contract will be
made available to Equalis Group
Members. Your response
should include, but is not
limited to, whether vyour
organization will serve as the
single point of sale or if the
contract will be made available
through a network  of
distributors, agents, dealers, or
resellers.

NOTE: Bidders intending to authorize
distributors, agents, dealers, or resellers
must complete Proposal Form 6 -
Dealer, Distributor and Reseller
Authorization Form.

United Site Services typically does not use distributors, agents,
dealers, or resellers to provide service to customers.

Company owned branch locations and USS employees perform
services.

In the event that a customer requires service outside of the USS
servicing footprint, USS is willing to evaluate customer needs

and provide a cost estimate on a case by case basis.

United Site Services will serve at the single point of sale.

3.3.2. Customer Set Up. Once an
Equalis Group Member decides
to accept your company’s
proposal for products and
services as described in this RFP,

Equalis members can simply communicate their wishes to
transact business via an Equalis contract award by notifying USS
in one of the following ways:

In writing, via email.
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what is the process for the

On the face of a purchase order.

Member to become a | Verbally — when speaking with our call center or when dealing
customer? with their local rep.
3.3.3. Order Process. Describe your | By calling 1-800-TOILETS
company’s proposal | By calling their local servicing representative
development and order | By emailing GovTeam@unitedsiteservices.com
submission process. See attachment “3.3.3 Order Process”
3.3.4. Invoice Process. Describe your | Invoices are typically mailed and billing is conducted on a 28-
company’s invoicing process. day cycle or the time period required by the customer. Invoices
can also be accessed thru the online USS Bill Pay Portal or by
contacting 1-800-TOILETS.
Terms are Net 30.
3.3.5. Payment. What are your Methods of t are:
standard payment terms? What €thods of payment are:
methods of payment do your Credi g
company accept? * redit car
e ACH Transfer
e Online Bill Pay Portal
3.3.6. Financing. Does your company | N/A. Financing is not applicable in our industry.
offer any financing options or
programs? If yes, describe the
financing options available to
Members.
3.4. Sustainability, Reclamation, and

Recycling Initiatives

3.4.1.

Sustainable Company
Initiatives. Describe the ways in
which  your company is

addressing the issue of

See attachment “3.4.1 USS Green_V2”

sustainability.

4. PRICING

4.1. Cost Proposal

4.1.1. Pricing Model. Provide a | Due to the nature of our business and logistical variances for
description of your pricing | every order, USS does not publish a list price. Our price
model or methodology | methodology includes establishing a median price for similar
identifying how the model | customers, then applying a discount for Equalis members.
works for the products and
services included in your
proposal.

4.1.2. Auditable. Describe how the | Pricing model can be audited by simply comparing the provided

proposed pricing model is able
to be audited by public sector
agencies or CCOG to assure

“list price”, applying the discount %, and viewing the net price
outlined in the Section 2 pricing agreement.
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compliance with pricing in the
Master Agreement.

4.1.3. Price Change Process. Provide a | United Site Services will maintain a consistent discount
description of your process for | structure and methodology throughout the life cycle of this
price changes. agreement. As market conditions change and evolve, the list

pricing will be re-evaluated using the defined methodology, and
suggested changes to the price file will be presented to CCOG
and Equalis for approval.

4.1.4. Cost Proposal Value. Which of | The prices offered in your Cost Proposal are:
the ff)llowing sta'Fe.ments best | 7 |ower than what you offer other group purchasing
.descr|bes t.he pr.lcmg' offered | 5rganizations, cooperative purchasing organizations, or state
mcludedI in Bidder’s cost purchasing departments.

roposal.

prop ] equal to what you offer other group purchasing
organizations, cooperative purchasing organizations, or state
purchasing departments.
[J higher than what you offer other group purchasing
organizations, cooperative purchasing organizations, or state
purchasing departments.
not applicable. Please explain below.
While United Site Services does hold multiple contracts with
local agencies that include cooperative purchasing language, we
do not view those contracts as being comparable to an
agreement that is intended to be used on a national basis.
Additionally, USS does not have another “national” cooperative
contract and intend to market the Equalis agreement as a
primary contract vehicle for State & Local Government.

4.1.5. Additional Savings. Describe | Pricing contained in this proposal will be treated as “Not to
any quantity or volume | exceed”. Volume discounts may be available and agencies with
discounts or rebate programs | long term or unusually large requirements are urged to engage
included in your Cost Proposal. with the USS Government Sales team to find out if additional

cost savings are available.
This proposal does not include a rebate program.

4.1.6. Cost of Shipping. Is the cost of | Pick-up and Delivery costs are outlined as individual line items
shipping included in the pricing | on Attachment B — Cost Proposal
submitted with your response?

If no, describe how cost | The circumstances surrounding delivery, placement, and pick-
associated with freight, | up (or retrieval) of portable sanitation equipment can vary
shipping, and delivery are | widely, and as such, USS cost to deliver, place, install, service
calculated. and/or retrieve equipment varies as well. We believe that the
costs outlined on Form 2 will provide a predictable and
transparent cost to agencies accessing this agreement.

4.1.7. Pricing Open Market or | Open Market or Sourced Goods shall be priced using the same

Sourced Goods. Propose a | methodology as our standard products. An evaluation of

method for the pricing of Open
Market Items. For example, you
may supply such items "at cost"
or "at cost plus a percentage" or

relevant factors including market conditions, supply chain, lead
time, and location of use will be considered. Available data will
be used to determine avg sell price to similarly situated
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you supply a quote for each | customers, and the same discount structure that is used on
such request. standard products will be applied.

NOTE: For a definition of Open Market
Items, please refer to Part One, Section

5 — Pricing.

4.1.8. Total Cost of Acquisition. | Recognizing the need for transparent pricing, the pricing listed
Identify any total cost of | in Attachment B — Cost Proposal does represent the total cost
acquisition costs that are NOT | of acquisition.
included in the pricing
submitted with your response.
This cost includes all additional
charges that are not directly
identified as freight or shipping
charges. For example, list costs
for items like installation, set up,
mandatory training, or initial
inspection. Identify any parties
that impose such costs and their
relationship to the Bidder.

5. GO-To-MARKET STRATEGY

5.1. Bidder Organizational
Structure & Staffing of
Relationship

5.1.1. Key Contacts. Provide contact | We are not able to provide detailed resumes for each individual
information and resumes for | listed below, however we can provide the following:
the person(s) who will be
responsible for the following | Name/Title/Email Address
areas;
1. Executive Contact 1. Allen Lea
VP Sales-National Accounts

2. Contract Manager ) ) ;
Allen.Lea@UnitedSiteServices.com

3. Sales Leader

4. Reporting Contact 2. Christopher White
5. Marketing Contact. National Account Manager — Government
Indicate who the primary contact will Christopher.White@UnitedSiteServices.com

be if it is not the Sales Leader
3. Byron Dudley

Director of Government
Christopher.White@UnitedSiteServices.com

4. Rochelle Butler
Government Sales Support
Rochelle.Butler@UnitedSiteServices.com

5. Christopher White
National Account Manager — Government
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5.1.2.

Sales Organization. Provide a
description of your sales
organization, including key staff
members, the size of the
organization, in-house vs. third-
party sales resources,
geographic territories, vertical
market segmentation, etc.

The Government Sales team is currently staffed by:

4 Sector Account Managers: these individuals each support one
of the four regions within the company and serve as subject
matter experts for public sector customers, contracts,
government sales strategy, etc.

1 National Account Manager — Government: National view for
Government  Sales  Strategy, Contract Management,
Cooperative Contract Strategy, Emergency Preparedness and
Disaster Response.

1 Director of Government Sales — Complete Oversight of
Federal, State & Local Government Sales

Government Sales Team resides under the VP of National
Accounts.

United Site Services field sales organization is divided up into 4
regions (North, South, East and West), with each regional having
a Regional Vice President of Sales, Area Managers, Territory
Account Managers, Territory Inside Sales Reps and other
specialized sales and sales support roles. Headcount is 4,000+.

5.2. Contract Implementation Strategy

& Expectations

5.2.1.

Contract Expectation. What are
your company’s expectations in
the event of a contract award?

In the event of a contract award, USS expects to maintain open
and ongoing communication with Equalis regarding a variety of
topics related to the use of cooperative contracts on a national
basis. These topics may include but are not limited to legislative
changes at the state level which may impact the ability for this
contract to be used by the affected political subdivisions. USS
expects to maintain open communications and the ability to
facilitate joint marketing efforts that would produce net new
customers for USS as well as new public agency members for
Equalis.

5.2.2.

Five (5) Year Sales Vision &
Strategy. Describe your
company’s vision and strategy
to leverage a resulting contract
with Equalis over the next five
(5) years. Your response may
include but is not limited to; the
geographic or public sector
vertical markets being targeted;
your strategy for acquiring new
business and retaining existing
business; how the contract will

Year 1: Upon contract award, USS Government Sales team
would immediately begin a course of action to implement and
grow contract usage. After initial introduction with Equalis staff
and sales support resources, USS would internally assign
management of this contract to an experienced public sector
sales professional who would oversee implementation and
lifecycle management of the agreement. USS Government Sales
team currently is currently staffed with multiple personnel who
have experience implementing and managing contracts post
award, including cooperative contracts. In order to achieve this
goal, USS would develop and deliver public sector sales training,
create and distribute marketing materials, educate internal
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be deployed with your sales | stakeholders (to include executive leadership as well as regional
team; and the time frames in | and local sales and operations managers), and meet directly
which this will be completed. with public agencies to deliver a value proposition founded on
the use of this cooperative contract. Marketing efforts would
include participation in State Level NIGP and governmental
purchasing events in conjunction with local sales leaders and
other relevant personnel within USS.

Year 2: USS will create and pursue goals based on lessons
learned in year one. Sales goals for year 2 would be based on
actual attainment in year 1, and theoretically would be targeted
at improving upon year 1 performance. A strategy centered
around proactively presenting the awarded contract to existing
public sector customers as an alternative to conducting their
own competitive process would be developed and
implemented. Continued training for sales staff, as well as
inclusion for executive and regional leadership during monthly
and quarterly government sales updates would also be a key
part of sustaining the growth of this contract in year 2.

Year 3 & beyond: USS would seek to refine and improve upon
pricing strategy, product offering, marketing, internal training,
and a variety of other aspects that would create an environment
for sustained contract growth.

5.2.3. Sales Team Incentives. Will | Salesteams receive equal compensation for revenue generated
your sales team be equally | with public sector customers when compared with private
incentivized to leverage the | sector business. Additionally, the Government Sales team
Equalis Group Master | within USS would work to ensure that revenue driven thru the
Agreement when compared to | Equalis did not create a negative impact to employees when
their typical compensation | compared with revenue captured on the open market, thru a
structure? stand alone bid, or any other contract vehicle that currently

exists or may exist in the future.

5.2.4. Sales Objectives. What are your | Year 1: $1,000,000
top line revenue objectives in | Year 2: $5,000,000
each of the five (5) years if | Year 3:57,500,000
awarded this contract? Year 4: $10,000,000

Year 5: $12,000,000

These sales goals are aspirational in nature and are not a
guarantee or commitment to pay commensurate administrative
fees for any amount other than actual revenue transacted by
Equalis members using the awarded contract.

6. ADMIN FEE & REPORTING

6.1. Bidder Organizational Structure &
Staffing of Relationship
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6.1.1.

Administrative Fee. Equalis
Group only generates revenue
when the Winning Supplier
generates revenue based on
contract utilization by current
and future Members. The
proposed Administrative Fee for
this contract is two percent
(2%) based on the terms
disclosed in the Attachment A —
Model Administration

Agreement.

[] Agree to proposed Administrative Fee
Negotiate Administrative Fee. Provide additional
information below if you opt to negotiate.

Proposed administrative fee structure is as follows:

$0-S5M =2%
$5,000,001 - $10M = 1.75%
$10,000,001 & Beyond = 1.5%

6.1.2.

Sales & Administrative Fee
Reporting. Equalis  Group
requires  monthly  reports
detailing sales invoiced the prior
month and associated
Administrative Fees earned by
the 15 of each month. Confirm
that your company will meet
this reporting requirement. If
not, explain why and propose an
alternative time schedule for
providing these reports to
Equalis Group.

USS accepts this requirement without exception.

6.1.3.

Self-Audit. Describe any self-
audit process or program that
you plan to employ to verify
compliance with your proposed
contract with Equalis Group.
This process includes ensuring
that Members obtain the
correct pricing, reports reflect
all sales made under the
Contract, and Winning Supplier
remit the proper admin fee to
Equalis.

Upon award, USS Proposes to implement regular reviews to
inspect pricing for contract compliance. Additionally, where
needed, USS will work to implement the awarded contract
number on quotes and invoices so that Equalis members can
easily and readily identify the contract they are purchasing
from. With regard to reporting and administrative fees, USS will
review customers usage regularly to identify the number and
type of customers using the agreement, review trends, spikes,
dips, or other irregularities in member spend, and work with
Equalis as well as member representatives to provide the most
accurate reporting possible.
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PROPOSAL FORM 2: COST PROPOSAL

A template for the Cost Proposal has been included as Attachment B and must be uploaded as a separate
attachment to a Bidder’s proposal submission. Bidders are permitted to revise any part of the spreadsheet to
the Cost Proposal to accurately reflect the column titles, details, discounts, pricing categories of products,
services, and solutions being offered to Equalis Group Members.

Bidder’s Cost Proposal must include the information requested in Section 5 - Pricing.

NOTE: Cost Proposals will remain sealed and will only be opened and reviewed for those Bidders that meet
the minimum Technical Proposal score threshold as described in Section 6.2 - Evaluation and Scoring of
Proposals.

(The rest of this page is intentionally left blank)
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PROPOSAL FORM 2: COST PROPOSAL

A template for the Cost Proposal has been included as Attachment B and must be uploaded as a separate
attachment to a Bidder’s proposal submission. Bidders are permitted to revise any part of the spreadsheet to
the Cost Proposal to accurately reflect the column titles, details, discounts, pricing categories of products,
services, and solutions being offered to Equalis Group Members.

Bidder’s Cost Proposal must include the information requested in Section 5 - Pricing.

NOTE: Cost Proposals will remain sealed and will only be opened and reviewed for those Bidders that meet
the minimum Technical Proposal score threshold as described in Section 6.2 - Evaluation and Scoring of
Proposals.

(The rest of this page is intentionally left blank)
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PROPOSAL FORM 3: DIVERSITY VENDOR CERTIFICATION PARTICIPATION

Diversity Vendor Certification Participation - It is the policy of some Members participating in Equalis Group
to involve minority and women business enterprises (M/WBE), small and/or disadvantaged business
enterprises, disable veterans business enterprises, historically utilized businesses (HUB) and other diversity
recognized businesses in the purchase of goods and services. Respondents shall indicate below whether or
not they hold certification in any of the classified areas and include proof of such certification with their
response.

a. Minority Women Business Enterprise
Respondent certifies that this firm is an MWBE [ Ives [XINo
List certifying agency: Click or tap here to enter text.

b. Small Business Enterprise (SBE) or Disadvantaged Business Enterprise (DBE)
Respondent certifies that this firm is a SBE or DBE [ Jves [XINo
List certifying agency: Click or tap here to enter text.

c. Disabled Veterans Business Enterprise (DVBE)
Respondent certifies that this firm is an DVBE [ Jves [XINo
List certifying agency: Click or tap here to enter text.

d. Historically Underutilized Businesses (HUB)
Respondent certifies that this firm is an HUB [ Jves [XINo
List certifying agency: Click or tap here to enter text.

e. Historically Underutilized Business Zone Enterprise (HUBZone)
Respondent certifies that this firm is an HUBZone [ Ives [XINo
List certifying agency: Click or tap here to enter text.

f. Other
Respondent certifies that this firm is a recognized diversity certificate holder [ Jyes [XINo
List certifying agency: Click or tap here to enter text.
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PROPOSAL FORM 4: CERTIFICATIONS AND LICENSES

Provide a copy of all current licenses, registrations and certifications issued by federal, state and local
agencies, and any other licenses, registrations or certifications from any other governmental entity with
jurisdiction, allowing Bidder to provide the products and services included in their proposal which caninclude,
but not limited to licenses, registrations or certifications. M/WBE, HUB, DVBE, small and disadvantaged
business certifications and other diverse business certifications, as well as manufacturer certifications for sales
and service must be included if applicable

Please also list and include copies of any certificates you hold that would show value for your response not
already included above.

Click or tap here to enter text.
(The rest of this page is intentionally left blank)
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PROPOSAL FORM 5: UNRESOLVED FINDINGS FOR RECOVERY

O.R.C. Chapter 9.24 prohibits CCOG from awarding a contract to any entity against whom the Auditor of State
has issued a finding for recovery, if such finding for recovery is “unresolved” at the time of award. By
submitting a proposal, a Bidder warrants that it is not now, and will not become, subject to an “unresolved”
finding for recovery under O.R.C. Chapter 9.24 prior to the award of any contract arising out of this RFP,
without notifying CCOG of such finding. The Proposal Review Team will not evaluate a proposal from any
Bidder whose name, or the name of any of the subcontractors proposed by the Bidder, appears on the website
of the Auditor of the State of Ohio as having an “unresolved” finding for recovery.

Is your company the subject of any unresolved findings for recoveries?
O Yes
No
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PROPOSAL FORM 6: MANDATORY DISCLOSURES

1. Mandatory Contract Performance Disclosure.

Disclose whether your company’s performance and/or the performance of any of the proposed
subcontractor(s) under contracts for the provision of products and services that are the same or similar to
those to be provided for the Program which is the subject of this RFP has resulted in any formal claims for
breach of those contracts. For purposes of this disclosure, “formal claims” means any claims for breach that
have been filed as a lawsuit in any court, submitted for arbitration (whether voluntary or involuntary, binding
or not), or assigned to mediation. For any such claims disclosed, fully explain the details of those claims,
including the allegations regarding all alleged breaches, any written or legal action resulting from those
allegations, and the results of any litigation, arbitration, or mediation regarding those claims, including terms
of any settlement. While disclosure of any formal claims will not automatically disqualify a Bidder from
consideration, at the sole discretion of Equalis Group, such claims and a review of the background details may
result in a rejection of a Bidder’s proposal. Equalis Group will make this decision based on the Proposal Review
Team’s determination of the seriousness of the claims, the potential impact that the behavior that led to the
claims could have on the Bidder’s performance of the work, and the best interests of Members.

Provide statement here. N/A

2. Mandatory Disclosure of Governmental Investigations.

Indicate whether your company and/or any of the proposed subcontractor(s) has been the subject of any
adverse regulatory or adverse administrative governmental action (federal, state, or local) with respect to
your company’s performance of services similar to those described in this RFP. If any such instances are
disclosed, Bidders must fully explain, in detail, the nature of the governmental action, the allegations that led
to the governmental action, and the results of the governmental action including any legal action that was
taken against the Bidder by the governmental agency. While disclosure of any governmental action will not
automatically disqualify a Bidder from consideration, such governmental action and a review of the
background details may result in a rejection of the Bidder’s proposal at Group’s sole discretion. Equalis Group
will make this decision based on the Proposal Review Team’s determination of the seriousness of the claims,
the potential impact that the behavior that led to the claims could have on the Bidder’s performance of the
work, and the best interests of Members.

Provide statement here. N/A
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PROPOSAL FORM 7: DEALER, RESELLER, AND DISTRIBUTOR AUTHORIZATION

CCOG allows Suppliers to authorize dealers, distributors, and resellers to sell the products and services made available
through, and consistent with the Terms and Conditions set forth in, the Master Agreement. If Supplier intends to
authorize their dealers, distributors, or resellers access to the Master Agreement in the event of a contract award
Supplier must provide a list, either in the form of a document or a weblink, to identify those organizations who are being
authorized access to the Master Agreement.

Will the Supplier authorize dealers, distributors, resellers access to Master Agreement?

O Yes
X No

If yes, how will Supplier disclose which organization(s) will have access to the Master Agreement? This list can be updated
from time to time upon CCOG’s approval.

Bidder Response: Click or tap here to enter text.
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PROPOSAL FORM 8: MANDATORY SUPPLIER & PROPOSAL CERTIFICATIONS

CCOG may not enter into contracts with any suppliers who have been found to be ineligible for state contracts
under specific federal or Ohio statutes or regulations. Bidders responding to any CCOG RFP MUST certify that
they are NOT ineligible by signing each of the statements below. Failure to provide proper affirming signature
on any of these statements will result in a Bidder’s proposal being deemed nonresponsive to this RFP.

I, Jeff Dunlop, hereby certify and affirm that United Site National Services Company, has not been debarred,
suspended, proposed for debarment, declared ineligible, or voluntarily excluded from participation in
transactions by the Unites States Department of Labor, the United States Department of Health and Human
Services, or any other federal department or agency as set forth in 29 CFR Part 98, or 45 CFR Part 76, or other
applicable statutes.

AND

I, Jeff Dunlop, hereby certify and affirm that United Site National Services Company, is in compliance with all

federal, state, and local laws, rules, and regulations, including but not limited to the Occupational Safety and

Health Act and the Ohio Bureau of Employment Services and the following:

e Not penalized or debarred from any public contracts or falsified certified payroll records or any other
violation of the Fair Labor Standards Act in the last three (3) years;

e Not found to have violated any worker’s compensation law within the last three (3) years;

e Notviolated any employee discrimination law within the last three (3) years;

e Not have been found to have committed more than one (1) willful or repeated OSHA violation of a safety
standard (as opposed to a record keeping or administrative standard) in the last three (3) years;

e Not have an Experience Modification Rating of greater than 1.5 (a penalty-rated employer) with respect
to the Bureau of Workers’ Compensation risk assessment rating; and

e Not have failed to file any required tax returns or failed to pay any required taxes to any governmental
entity within the past three (3) years.

AND

I, Jeff Dunlop, hereby certify and affirm that United Site National Services Company, is not on the list
established by the Ohio Secretary of State, pursuant to ORC Section 121.23, which identifies persons and
businesses with more than one unfair labor practice contempt of court finding against them.

AND

, Jeff Dunlop, hereby certify and affirm that United Site National Services Company either is not subject to a
finding for recovery under ORC Section 9.24, or has taken appropriate remedial steps required under that
statute to resolve any findings for recovery, or otherwise qualifies under that section to enter into contracts
with CCOG.

I, Jeff Dunlop, hereby affirm that this proposal accurately represents the capabilities and qualifications of
United Site National Services Company, and | hereby affirm that the cost(s) proposed to CCOG for the
performance of services and/or provision of goods covered in this proposal in response to this CCOG RFP is a
firm fixed price structure as described in the Cost Proposal, inclusive of all incidental as well as primary costs.
(Failure to provide the proper affirming signature on this item may result in the disqualification of your
proposal.)

Page | 21



PROPOSAL FORM 9: CLEAN AIR ACT & CLEAN WATER ACT

The Bidder is in compliance with all applicable standards, orders or regulations issued pursuant to the Clean
Air Act of 1970, as Amended (42 U.S. C. 1857 (h), Section 508 of the Clean Water Act, as amended (33 U.S.C.
1368), Executive Order 117389 and Environmental Protection Agency Regulation, 40 CFR Part 15 as required
under OMB Circular A-102, Attachment O, Paragraph 14 (1) regarding reporting violations to the grantor
agency and to the United States Environment Protection Agency Assistant Administrator for the Enforcement.

Authorized
signature:

Printed Name:

Company Name:
Mailing Address:

Email Address:

Job Title:

Jeff Dunlop

United Site National Services Company

118 Flanders Road, Suite 1000,

Westborough, MA 01581

Christopher.White@unitedsiteservices.
com

Vice President
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PROPOSAL FORM 10: DEBARMENT NOTICE

|, the Bidder, certify that my company has not been debarred, suspended or otherwise ineligible for
participation in Federal Assistance programs under Executive Order 12549, “Debarment and Suspension”, as
described in the Federal Register and Rules and Regulations.

Respondents Name: Jeff
Mailing Address: 118 \Flanders Road, Suite 1000,
Westborough, MA 01581

X
Signature m

Title of Signatory: Vice President\
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PROPOSAL FORM 11: LOBBYING CERTIFICATIONS

Submission of this certification is a prerequisite for making or entering into this transaction and is imposed by
Section 1352, Title 31, U.S. Code. This certification is a material representation of fact upon which reliance
was placed when this transaction was made or entered into. Any person who fails to file the required
certification shall be subject to civil penalty of not less than ten thousand dollars ($10,000) and not more than
one hundred thousand dollars ($100,000) for each such failure.

The undersigned certifies, to the best of his/her knowledge and belief, on behalf of Bidder that:

1. No Federal appropriated funds have been paid or will be paid on behalf of the undersigned, to any person
for influencing or attempting to influence an officer or employee of any agency, a Member of Congress, an
officer or employee of Congress, or an employee of a Member of Congress in connection with the awarding
of a Federal contract, the making of a Federal grant, the making of a Federal loan, the entering into a
cooperative agreement, and the extension, continuation, renewal, amendment, or modification of a Federal
contract, grant, loan, or cooperative agreement.

2. If any funds other than Federal appropriated funds have been or will be paid to any person for influencing

or attempting to influence an officer or employee of any agency, a Member of Congress, an officer or
employee of Congress, or an employee of a Member of Congress in connection with this Federal contract or
cooperative agreement, the undersigned shall complete and submit Standard Form LLL, “Disclosure of
Lobbying Activities,” in accordance with its instructions.

3. The undersigned shall require that the language of this certification be included in the award documents

for all covered sub-awards exceeding one hundred thousand dollars ($100,000) in Federal funds at all
appropriate tiers and thatall sub-recipients shall certify and disclose accordingly.

._ N

Date: 3/2/2022 \

Signature
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PROPOSAL FORM 12: CONTRACTOR CERTIFICATION REQUIREMENTS
1. Contractor’s Employment Eligibility

By entering the contract, Contractor warrants compliance with the Federal Immigration and Nationality Act
(FINA), and all other federal and state immigration laws and regulations. The Contractor further warrants that
itis in compliance with the various state statutes of the states it will operate this contract in.

Participating Government Entities including School Districts may request verification of compliance from any
Contractor or subcontractor performing work under this Contract. These Entities reserve the right to confirm
compliance in accordance with applicable laws.

Should the Participating Entities suspect or find that the Contractor or any of its subcontractors are not in
compliance, they may pursue any and all remedies allowed by law, including, but not limited to: suspension
of work, termination of the Contract for default, and suspension and/or debarment of the Contractor. All costs
necessary to verify compliance are the responsibility of the Contractor.

The Respondent complies and maintains compliance with the appropriate statutes which requires compliance
with federal immigration laws by State employers, State contractors and State subcontractors in accordance
with the E-Verify Employee Eligibility Verification Program.

Contractor shall comply with governing board policy of the CCOG Participating entities in which work is being
performed.

2. Fingerprint & Criminal Background Checks

United Site Services does not conduct fingerprinting of its employees or subcontractors.

Contractor shall comply with governing board policy in the school district or Participating Entity in which work
is being performed.

Signature

Date: 3/2/2022
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PrROPOSAL FORM 13: BOYCOTT CERTIFICATION

Bidder must certify that during the term of any Agreement, it does not boycott Israel and will not boycott
Israel. “Boycott” means refusing to deal with, terminating business activities with, or otherwise taking any
action that is intended to penalize, inflict economic harm on, or limit commercial relations specifically with
Israel, or with a person or entity doing business in Israel or in an Israeli-controlled territory, but does not
include an action made forfprdinary business purposes.

Does Bidder agree? JD %)

(Initials of Authorized Representative)
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PROPOSAL FORM 14: FEDERAL FUNDS CERTIFICATION FORMS

When a participating agency seeks to procure goods and services using funds under a federal grant or contract, specific
federal laws, regulations, and requirements may apply in addition to those under state law. This includes, but is not
limited to, the procurement standards of the Uniform Administrative Requirements, Cost Principles and Audit
Requirements for Federal Awards, 2 CFR 200 (sometimes referred to as the “Uniform Guidance” or “EDGAR”
requirements). All bidders submitting proposals must complete this Federal Funds Certification Form regarding bidder’s
willingness and ability to comply with certain requirements which may be applicable to specific participating agency
purchases using federal grant funds. This completed form will be made available to Members for their use while
considering their purchasing options when using federal grant funds. Members may also require Supplier Partners to
enter into ancillary agreements, in addition to the contract’s general terms and conditions, to address the member’s
specific contractual needs, including contract requirements for a procurement using federal grants or contracts.

For each of the items below, respondent should certify bidder’s agreement and ability to comply, where applicable,
by having respondents authorized representative complete and initial the applicable lines after each section and sign
the acknowledgment at the end of this form. If a Bidder fails to complete any item in this form, CCOG will consider the
respondent’s response to be that they are unable or unwilling to comply. A negative response to any of the items may,
if applicable, impact the ability of a participating agency to purchase from the Supplier Partner using federal funds.

1. Supplier Partner Violation or Breach of Contract Terms

Contracts for more than the simplified acquisition threshold currently set at one hundred fifty thousand dollars
($150,000), which is the inflation adjusted amount determined by the Civilian Agency Acquisition Council and the Defense
Acquisition Regulations Council (Councils) as authorized by 41 USC 1908, must address administrative, contractual, or
legal remedies in instances where Supplier Partners violate or breach contract terms, and provide for such sanctions and
penalties as appropriate.

Any contract award will be subject to Terms and Conditions of the Master Agreement, as well as any additional terms
and conditions in any purchase order, participating agency ancillary contract, or Member construction contract agreed
upon by Supplier Partner and the participating agency which mut be consistent with and protect the participating agency
at least to the same extent as the CCOG Terms and Conditions.

The remedies under the contract are in addition to any other remedies that may be available under law or in equity. By
submitting a proposal, you agree to these Supplier Partner violation and breach of contract terms.

Does Bidder agree? _ D I'Q-

(Initials of Authorized Representative)

2. Termination for Cause or Convenience

When a participating agency expends federal funds, the participating agency reserves the right to immediately terminate
any agreement in excess of ten thousand dollars ($10,000) resulting from this procurement process in the event of a
breach or default of the agreement by Offeror in the event Offeror fails to: (1) meet schedules, deadlines, and/or delivery
dates within the time specified in the procurement solicitation, contract, and/or a purchase order; (2) make any
payments owed; or (3) otherwise perform in accordance with the contract and/or the procurement solicitation.
Participating agency also reserves the right to terminate the contract immediately, with written notice to offeror, for
convenience, if participating agency believes, in its sole discretion that it is in the best interest of participating agency to
do so. Bidder will be compensated for work performed and accepted and goods accepted by participating agency as of
the termination date if the contract is terminated for convenience of participating agency. Any award under this
procurement process is not exclusive and participating agency reserves the right to purchase goods and services from
other offerors when it is in participating agency’s best interest.
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Does Bidder agree? _JD )(‘

(Initials of Authorized Representative)

3. Equal Employment Opportunity

Except as otherwise provided under 41 CFR Part 60, all participating agency purchases or contracts that meet the
definition of “federally assisted construction contract” in 41 CFR Part 60-1.3 shall be deemed to include the equal
opportunity clause provided under 41 CFR 60-1.4(b), in accordance with Executive Order 11246, “Equal Employment
Opportunity” (30 FR 12319, 12935, 3 CFR Part, 1964-1965 Comp., p. 339), as amended by Executive Order 11375,
“Amending Executive Order 11246 Relating to Equal Employment Opportunity,” and implementing regulations at 41 CFR
Part 60, “Office of Federal Contract Compliance Programs, Equal Employment Opportunity, Department of Labor.”

The equal opportunity clause provided under 41 CFR 60-1.4(b) is hereby incorporated by reference. Supplier Partner
agrees that such provision applies to any participating agency purchase or contract that meets the definition of “federally
assisted construction contraci('_’;in 41 CFR Part 60-1.3 and Supplier Partner agrees that it shall comply with such provision.

\
Does Bidder agree? _JD "\rﬁ

(Initials of Authorized Representative)

4. Davis-Bacon Act

When required by Federal program legislation, Supplier Partner agrees that, for all participating agency prime
construction contracts/purchases in excess of two thousand dollars (52,000), Supplier Partner shall comply
with the Davis-Bacon Act (40 USC 3141-3144, and 3146-3148) as supplemented by Department of Labor
regulations (29 CFR Part 5, “Labor Standards Provisions Applicable to Contracts Covering Federally Financed
and Assisted Construction”). In accordance with the statute, Supplier Partner is required to pay wages to
laborers and mechanics at a rate not less than the prevailing wages specified in a wage determinate made by
the Secretary of Labor. In addition, Supplier Partner shall pay wages not less than once a week.

Current prevailing wage determinations issued by the Department of Labor are available at www.wdol.gov.
Supplier Partner agrees that, for any purchase to which this requirement applies, the award of the purchase
to the Supplier Partner is conditioned upon Supplier Partner’s acceptance of the wage determination.

Supplier Partner further agrees that it shall also comply with the Copeland “Anti-Kickback” Act (40 USC 3145),
as supplemented by Department of Labor regulations (29 CFR Part 3, “Contractors and Subcontractors on
Public Building or Public Work Financed in Whole or in Part by Loans or Grants from the United States”. The
Act provides that each Supplier Partner or subrecipient must be prohibited from inducing, by any means, any
person employed in the construction, completion, or repair of public work, to give up any part of the
compensation to which hear she is otherwise entitled.

Does Bidder agree? _JD
(Initials of Authorized Representative)
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5. Contract Work Hours and Safety Standards Act

Where applicable, for all participating agency contracts or purchases in excess of one hundred thousand
dollars ($100,000) that involve the employment of mechanics or laborers, Supplier Partner agrees to comply
with 40 USC 3702 and 3704, as supplemented by Department of Labor regulations (29 CFR Part 5). Under 40
USC 3702 of the Act, Supplier Partner is required to compute the wages of every mechanic and laborer on the
basis of a standard work week of forty (40) hours. Work in excess of the standard work week is permissible
provided that the worker is compensated at a rate of not less than one and a half times the basic rate of pay
for all hours worked in excess of forty (40) hours in the work week. The requirements of 40 USC 3704 are
applicable to construction work and provide that no laborer or mechanic must be required to work in
surroundings or under working conditions which are unsanitary, hazardous or dangerous. These requirements
do not apply to the purchases of supplies or materials or articles ordinarily available on the open market, or
contracts for transportation or transmission of intelligence.

Does Bidder agree? JD
(Initials of Authorized Representative)

6. Right to Inventions Made Under a Contract or Agreement

If the participating agency’s Federal award meets the definition of “funding agreement” under 37 CFR 401.2(a)
and the recipient or subrecipient wishes to enter into a contract with a small business firm or nonprofit
organization regarding the substitution of parties, assignment or performance or experimental,
developmental, or research work under that “funding agreement,” the recipient or subrecipient must comply
with the requirements of 37 CFR Part 401, “Rights to Inventions Made by Nonprofit Organizations and Small
Business Firms Under Government Grants, Contracts and Cooperative Agreements,” and any implementing
regulations issued by the awarding agency.

Supplier Partner agrees to comply with the above requirements when applicable.

Does Bidder agree? _JD

(Initials of Authorized Representative)

7. Clean Air Act and Federal Water Pollution Control Act

Clean Air Act (42 USC 7401-7671q.) and the Federal Water Pollution Control Act (33 USC 1251-1387), as
amended — Contracts and subgrants of amounts in excess of one hundred fifty thousand dollars ($150,000)
must contain a provision that requires the non-Federal award to agree to comply with all applicable standards,
orders, or regulations issued pursuant to the Clean Air Act (42 USC 7401-7671q.) and the Federal Water
Pollution Control Act, as amended (33 USC 1251-1387). Violations must be reported to the Federal awarding
agency and the Regional Office of the Environmental Protection Agency (EPA).

When required, Supplier Partner agrees to comply with all applicable standards, orders, or regulations issued
pursuant to the Clean Air Act and the Federal Water Pollution Control Act.

Does Bidder agree? _JD \Q\

(Initials of Authorized Representative)
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8. Debarment and Suspension

Debarment and Suspension (Executive Orders 12549 and 12689) — A contract award (see 2 CFR 180.220) must
not be made to parties listed on the government-wide exclusions in the System for Award Management
(SAM), in accordance with the OMB guidelines at 2 CFR 180 that implement Executive Orders 12549 (3 CFR
Part 1966 Comp. p. 189) and 12689 (3CFR Part 1989 Comp. p. 235), “Debarment and Suspension.” SAM
Exclusions contains the names of parties debarred, suspended, or otherwise excluded by agencies, as well as
parties declared ineligible under statutory or regulatory authority other than Executive Order 12549.

Supplier Partner certifies that Supplier Partner is not currently listed on the government-wide exclusions in
SAM, is not debarred, suspended, or otherwise excluded by agencies or declared ineligible under statutory or
regulatory authority other than Executive Order 12549. Supplier Partner further agrees to immediately notify
the Cooperative and all Members with pending purchases or seeking to purchase from Supplier Partner if
Supplier Partner is later listed on the government-wide exclusions in SAM, or is debarred, suspended, or
otherwise excluded by agencies or declared ineligible under statutory or regulatory authority other than
Executive Order 12549.

Does Bidder agree? _JD XX

(Initials of A thorized Representative)

9. Byrd Anti-Lobbying Amendment

Byrd Anti-Lobbying Amendment (31 USC 1352) — Supplier Partners that apply or bid for an award exceeding
one hundred thousand dollars ($100,000) must file the required certification. Each tier certifies to the tier
above that it will not and has not used Federal appropriated funds to pay any person or organization for
influencing or attempting to influence an officer or employee of any agency, a member of Congress, officer or
employee of Congress, or an employee of a member of Congress in connection with obtaining any Federal
contract, grant or any other award covered by 31 USC 1352. Each tier must also disclose any lobbying with
non-Federal funds that takes place in connection with obtaining any Federal award. Such disclosures are
forwarded from tier to tier up to the non-Federal award. As applicable, Supplier Partner agrees to file all
certifications and disclosures required by, and otherwise comply with, the Byrd Anti-Lobbying Amendment
(31 USC 1352).

Does Bidder agree? _JD \\1

(Initials of Authorized Representative)

10. Procurement of Recovered Materials

For participating agency purchases utilizing Federal funds, Supplier Partner agrees to comply with Section
6002 of the Solid Waste Disposal Act, as amended by the Resource Conservation and Recovery Act where
applicable and provide such information and certifications as a participating agency maybe required to
confirm estimates and otherwise comply. The requirements of Section 6002 includes procuring only items
designated in guidelines of the Environmental Protection Agency (EPA) at 40 CFR Part 247 that contain the
highest percentage of recovered materials practicable, consistent with maintaining a satisfactory level of
competition, where the purchase price of the item exceeds ten thousand dollars (510,000) or the value of the
quantity acquired during the preceding fiscal year exceeded ten thousand dollars ($10,000); procuring solid
waste management serviees in a manner that maximizes energy and resource recovery, and establishing an
affirmative procurement prggram for procurement of recovered materials identified in the EPA guidelines.

Does Bidder agree? D
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(Initials of Authorized Representative)

11. Profit as a Separate Element of Price

For purchases using federal funds in excess of one hundred fifty thousand dollars ($150,000), a participating
agency may be required to negotiate profit as a separate element of the price. See, 2 CFR 200.324(b). When
required by a participating agency, Supplier Partner agrees to provide information and negotiate with the
participating agency regarding profit as a separate element of the price for a particular purchase. However,
Supplier Partner agrees that the total price, including profit, charged by Supplier Partner to the participating
agency shall not exceed the awarded pricing, including any applicable discount, under Supplier Partner’s
Group Purchasing Agree ti

Does Bidder agree? _JD )
(Initials of Authorized Representative)

12. Prohibition on Certain Telecommunications and Video Surveillance Services or Equipment

Vendor agrees that recipients and subrecipients are prohibited from obligating or expending loan or grant
funds to procure or obtain, extend or renew a contract to procure or obtain, or enter into a contract (or extend
or renew a contract) to procure or obtain equipment, services, or systems that uses covered
telecommunications equipment or services as a substantial or essential component of any system, or as
critical technology as part of any system from companies described in Public Law 115-232, section 889.
Telecommunications or video surveillance equipment or services produced or provided by an entity that the
Secretary of Defense, in consultation with the Director of the National Intelligence or the Director of the
Federal Bureau of Investigation, reasonably believes to be an entity owned or controlled by, or otherwise
connected to, the governc:\nt of a covered foreign country are also prohibited.

Does Bidder agree? _JD )\
(Initials of Authorized Representative)

13. Domestic preferences for procurements

For participating agency purchases utilizing Federal funds, Bidder agrees to provide proof, where applicable,
that the materials, including but not limited to, iron, aluminum, steel, cement, and other manufactured
products are produced in the United States.

“Produced in the United States” means, for iron and steel products, that all manufacturing processes, from
the initial melting stage through the application of coatings, occurred in the United States.

“Manufactured products” means items and construction materials composed in whole or in part of non-
ferrous metals such as aluminum; plastics and polymer-based products such as polyvinyl chloride pipe;
aggregates such as concrete; glass, including optical fiber; and lumber.

Does Bidder agree? _JD ") \
(Initials of Authorized Representative)

14. General Compliance and Cooperation with Members

In addition to the foregoing specific requirements, Vendor agrees, in accepting any purchase order from a
Member, it shall make a good faith effort to work with Members to provide such information and to satisfy
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such requirements as may apply to a particular participating agency purchase or purchases including, but not
limited to, applicable recordkeeping and record retention requirements.

USS shall maintain its records ag accordance with the applicable jurisdictional laws.

Does Bidder agree? JD ‘'

(Initials of Authorized Representative)

15. Applicability to Subcontractors

Offeror agrees that all contracts it awards pursuant to the Contract shall be bound by the foregoing terms and
conditions. '

Does Bidder agree? _ID N
(Initials of Authorized Representative)

By signature below, | certify that the information in this form is true, complete, and accurate and that | am
authorized by my company to makg this certification and all consents and agreements contained herein.

Authorized P
signature:
\] \
Printed Name: Jeff Dunlop
Company Name: United Site National Services Company
Mailing Address: 118 Flanders Road, Suite 1000, Westborough, MA 01581
Job Title: Vice President
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PROPOSAL FORM 15: ARIZONA CONTRACTOR REQUIREMENTS

AZ Compliance with Federal and State Requirements

Contractor agrees when working on any federally assisted projects with more than $2,000.00 in labor costs,
to comply with all federal and state requirements, as well as Equal Opportunity Employment requirements
and all other federal and state laws, statutes, etc. Contractor agrees to post wage rates at the work site and
submit a copy of their payroll to the member for their files. Contractor must retain records for three years to
allow the federal grantor agency access to these records, upon demand. Contractor also agrees to comply
with the Arizona Executive Order 75-5, as amended by Executive Order 99-4.

When working on contracts funded with Federal Grant monies, contractor additionally agrees to comply
with the administrative requirements for grants, and cooperative agreements to state, local and federally
recognized Indian Tribal Governments.

AZ compliance with workforce requirements

Pursuant to ARS 41-4401, Contractor and su bcontractor(s) warrant their compliance with all federal and state
immigration laws and regulations that relate to their employees, and compliance with ARS 23-214 subsection
A, which states, ...” every employer, after hiring an employee, shall verify the employment eligibility of the
employee through the E-Verify program”

CCOG reserves the right to cancel or suspend the use of any contract for violations of immigration laws and
regulations. CCOG and its members reserve the right to inspect the papers of any contractor or subcontract
employee who works under this contract to ensure compliance with the warranty above.

AZ Contractor Employee Work Eligibility

By entering into this contract, contractor agrees and warrants compliance with A.R.S. 41-4401, A.R.S. 23-
214, the Federal Immigration and Nationality Act (FINA), and all other Federal immigration laws and
regulations. CCOG and/or CCOG members may request verification of compliance from any contractor or
sub-contractor performing work under this contract. CCOG and CCOG members reserve the right to confirm
compliance. In the event that CCOG or CCOG members suspect or find that any contractor or subcontractor
is not in compliance, CCOG may pursue any and all remedies allowed by law, including but not limited to
suspension of work, termination of contract, suspension and/or debarment of the contractor. All cost
associated with any legal action will be the responsibility of the contractor.

AZ Non-Compliance

All federally assisted contracts to members that exceed $10,000.00 may be terminated by the federal
grantee for noncompliance by contractor. In projects that are not federally funded, Respondent must agree
to meet any federal, state or local requirements as necessary. In addition, if compliance with the federal
regulations increases the contract costs beyond the agreed upon costs in this solicitation, the additional
costs may only apply to the portion of the work paid by the federal grantee.

Registered Sex Offender Restrictions (Arizona)

For work to be performed at an Arizona school, contractor agrees that no employee or employee of a
subcontractor who has been adjudicated to be a registered sex offender will perform work at any time when
students are present, or reasonably expected to be present. Contractor agrees that a violation of this
condition shall be considered a material breach and may result in the cancellation of the purchase order at
the CCOG member’s discretion. Contractor must identify any additional costs associated with compliance to
this term. If no costs are specified, compliance with this term will be provided at no additional charge.

Offshore Performance of Work Prohibited
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Due to security and identity protection concerns, direct services under this contract shall be performed
within the borders of the United States.

Terrorism Country Divestments: In accordance with A.R.S. 35-392, CCOG and CCOG members are prohibited
from purchasing from a company that is in violation of the Export Administration Act. By entering into the
contract, contractor warrants compliance with the Export Administration Act.

The undersigned hereby accepts and agrees to comply with all statutory compliance and notice requirements
listed in this document.

Does Bidder agree? JD

(Initials of Althorized Representative)

Date: _3/2/2022
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PROPOSAL FORM 16: OWNERSHIP DISCLOSURE FORM (N.J.S. 52:25-24.2)

Pursuant to the requirements of P.L. 1999, Chapter 440 effective April 17, 2000 (Local Public Contracts Law), the
Respondent shall complete the form attached to these specifications listing the persons owning 10 percent (10%) or
mare of the firm presenting the proposal.

Company Name: United Site National Services Company
Street: 118 Flanders Road, Suite 1000
City, State, Zip Code: Westhorough, MA, 01581

Complete as appropriate:

tGlick ortap-horo to-entertaxt CCWW?HGJG—BWR&FQ}@&“M?-F&%M&%?%!u‘.?éf---ief-i-:,—fhe{'—!:heﬁe-m-ﬁe—pm

olick-ertop-horoto-entertont —G-DEFtREFiA-Click artan bara to nrtar tavt da barahi comtif that £ ; -
TeHE-Of-tap-Rerato-enter-texta-partRerR-Click-or-top-here to-artertaxt rerey-certy-that
L Y - ) o = L = H - it Ve - [

I, Jeff Dunlop, an authorized representative of United Site National Services Company, a corporation, do hereby certify

that the following is a list of the names and addresses of all stockholders in the corporation who own 10% or more of its
stock of any class. | further certify that if one (1) or more of such stockholders is itself a corporation or partnership, that
there is also set forth the names and addresses of the stockholders holding 10% or more of the corporation’s stock or the
individual partners owning a 10% or greater interest in that partnership.

(Note: If there are no partners or stockholders owning 10% or more interest, indicate none.)

Name Address Interest

United Site 118 Flanders Road, Suite 1000, 100%

Services, Inc. Westborough, MA 01581

uss Ultimate 118 Flanders Road, Suite 1000, 100% of United Site Services,
Holdings, Inc. Westborough, MA 01581 Inc.

| further certify that the
knowledge and belief.

atements and information contained herein, are complete and correct to the best of my

Signature

\
Date: 3/2/2022
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PROPOSAL FORM 17: NON-COLLUSION AFFIDAVIT

Bidder Name: United Site National Services Company
Street Address: 118 Flanders Road, Suite 1000
City, State Zip: Westborough, MA 01581

State of Massachusetts

County of Worcester

I, Jeff Dunlop of the city of Westborough in the County of Worcester, State of Massachusetts, of full age, being duly sworn
according to law on my oath depose and say that:

I .am the Vice President of the firm of United Site National Services Company, the Bidder making the Proposal for the
goods, services or public work specified under the Harrison Township Board of Education attached proposal, and that |
executed the said proposal with full authority to do so; that said Respondent has not directly or indirectly entered into
any agreement, participated in any collusion, or otherwise taken any action in restraint of free, competitive bidding in
connection with the above proposal, and that all statements contained in said bid proposal and in this affidavit are true
and correct, and made with full knowledge that the Harrison Township Board of Education relies upon the truth of the
statements contained in said bid proposal and in the statements contained in this affidavit in awarding the contract for
the said goods, services or public work.

[ further warrant that no person or selling agency has been employed or retained to solicit or secure such contract upon
an agreement or understanding for a commission, percentage, brokerage or contingent fee, except bona fide employees
or bona fide established commercial or §lling agencies maintained by

Authorized
signature:

AN
Job Title: Vice Presidéht\

Subscribed and sworn before me

this _2nd day of

/"' v 2
— D¢t =

Notary Public of Massachusetts

, 2022

My commission expires September 22, 2028

SEAN M.MCDOWELL
AL & Notary Public
'}a f Commonweclth of Massachusefts
} My Commission Expires
. September 22, 2028
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PROPOSAL FORM 18: AFFIRMATIVE ACTION AFFIDAVIT (P.L. 1975, C.127)

Company Name: United Site National Services Company

Street Address 118 Flanders Road, Suite 1000,
Westborough, MA 01581

City, State, Zip Code Click or tap here to enter text

Bid Proposal Certification:

Indicate below your compliance with New Jersey Affirmative Action regulations. Your proposal will be accepted even if
you are not in compliance at this time. No contract and/or purchase order may be issued, however, until all Affirmative
Action requirements are met.

Required Affirmative Action Evidence:

Procurement, Professional & Service Contracts (Exhibit A)

Suppliers must submit with proposal:

1. A photo copy of their Federal Letter of Affirmative Action Plan Approval
OR

o

A photo copy of their Certificate of Employee Information Report - The subsidiary companies USS will work under
for this contract in the state of New Jersey are Johnny on the Spot, LLC and Russell Reid Waste Hauling and Disposal
Service Co., Inc. DBA Mr. John, and thus the Certificate of Employee Information Reports reflects those company
names/registrations.

OR

3. Acomplete Affirmative Action Employee Information Report (AA302)

Public Work — Over 550,000 Total Project Cost:

[INo approved Federal or New Jersey Affirmative Action Plan. We will complete Report Form AA201-A upon receipt from
the Harrison Township Board of Education

[JApproved Federal or New Jersey Plan — certificate enclosed

[ further certify that the statements and information ontained herein, are complete and correct to the best of my
knowledge and belief.

Authorized Signature m
Title of Signatory: Vice President \
Date: 3/2/2022

P.L. 1995, c. 127 (N.J.A.C. 17:27)
MANDATORY AFFIRMATIVE ACTION LANGUAGE

PROCUREMENT, PROFESSIONAL AND SERVICE CONTRACTS

During the performance of this contract, the contractor agrees as follows:
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The contractor or subcontractor, where applicable, will not discriminate against any employee or applicant for
employment because of age, race, creed, color, national origin, ancestry, marital status, sex, affectional or sexual
orientation. The contractor will take affirmative action to ensure that such applicants are recruited and employed, and
that employees are treated during employment, without regard to their age, race, creed, color, national origin, ancestry,
marital status, sex, affectional or sexual orientation. Such action shall include, but not be limited to the following:
employment, upgrading, demotion, or transfer; recruitment or recruitment advertising; layoff or termination; rates of
pay or other forms of compensation; and selection for training, including apprenticeship. The contractor agrees to post
in conspicuous places, available to employees and applicants for employment, notices to be provided by the Public
Agency Compliance Officer setting forth provisions of this non-discrimination clause.

The contractor or subcontractor, where applicable will, in all solicitations or advertisement for employees placed by or
on behalf of the contractor, state that all qualified applicants will receive consideration for employment without regard
to age, race, creed, color, national origin, ancestry, marital status, sex, affectional or sexual orientation.

The contractor or subcontractor, where applicable, will send to each labor union or representative of warkers with which
it has a collective bargaining agreement or other contract or understanding, a notice, to be provided by the agency
contracting officer advising the labor union or workers' representative of the contractor's commitments under this act
and shall post copies of the notice in conspicuous places available to employees and applicants for employment.

The contractor or subcontractor, where applicable, agrees to comply with any regulations promulgated by the Treasurer
pursuant to P.L. 1975, c. 127, as amended and supplemented from time to time and the Americans with Disabilities Act.

The contractor or subcontractor agrees to attempt in good faith to employ minority and female workers trade consistent
with the applicable county employment goal prescribed by N.J.A.C. 17:27-5.2 promulgated by the Treasurer pursuant to
P.L. 1975, C.127, as amended and supplemented from time to time or in accordance with a binding determination of the
applicable county employment goals determined by the Affirmative

Action Office pursuant to N.J.A.C. 17:27-5.2 promulgated by the Treasurer pursuant to P.L. 1975, C.127, as amended and
supplemented from time to time.

The contractor or subcontractor agrees to inform in writing appropriate recruitment agencies in the area, including
employment agencies, placement bureaus, colleges, universities, labor unions, that it does not discriminate on the basis
of age, creed, color, national origin, ancestry, marital status, sex, affectional or sexual orientation, and that it will
discontinue the use of any recruitment agency which engages in direct or indirect discriminatory practices.

The contractor or subcontractor agrees to revise any of it testing procedures, if necessary, to assure that all personnel
testing conforms with the principles of job-related testing, as established by the statutes and court decisions of the state
of New Jersey and as established by applicable Federal law and applicable Federal court decisions.

The contractor or subcontractor agrees to review all procedures relating to transfer, upgrading, downgrading and lay-off
to ensure that all such actions are taken without regard to age, creed, color, national origin, ancestry, marital status, sex,
affectional or sexual orientation, and conform with the applicable employment goals, consistent with the statutes and
court decisions of the State of New Jersey, and applicable Federal law and applicable Federal court decisions.

The contractor and its subcontractors shall furnish such reports or other documents to the Affirmative Action Office as
may be requested by the office from time to time in order to carry out the purposes of these regulations, and public
agencies shall furnish such information as may be requested by the Affirmative Action Office for conducting a compliance
investigation pursbant to Subchapter 10 of the Administrative Code (NJAC 17:27).

Signature of Procureme\nt Agent
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PROPOSAL FORM 19: C. 271 PoLITICAL CONTRIBUTION DISCLOSURE FROM

Public Agency Instructions

This page provides guidance to public agencies entering into contracts with business entities that are required to file
Political Contribution Disclosure forms with the agency. It is not intended to be provided to contractors. What follows
are instructions on the use of form local units can provide to contractors that are required to disclose political
contributions pursuant to N.J.S.A. 19:44A-20.26 (P.L. 2005, c. 271, s.2). Additional information is available in Local
Finance Notice 2006-1 (https://www.nj.gov/dca/divisions/dlgs/resources/Ifns 2006.html).

1. The disclosure is required for all contracts in excess of $17,500 that are not awarded pursuant to a “fair and
open” process (N.J.S.A. 19:44A-20.7).
2. Due to the potential length of some contractor submissions, the public agency should consider allowing data to

be submitted in electronic form (i.e., spreadsheet, pdf file, etc.). Submissions must be kept with the contract
documents or in an appropriate computer file and be available for public access. The form is worded to accept
this alternate submission. The text should be amended if electronic submission will not be allowed.

3. The submission must be received from the contractor and on file at least 10 days prior to award of the contract.
Resolutions of award should reflect that the disclosure has been received and is on file.

4, The contractor must disclose contributions made to candidate and party committees covering a wide range of
public agencies, including all public agencies that have elected officials in the county of the public agency, state
legislative positions, and various state entities. The Division of Local Government Services recommends that
contractors be provided a list of the affected agencies. This will assist contractors in determining the campaign
and political committees of the officials and candidates affected by the disclosure.

a) The Division has prepared model disclosure forms for each county. They can be downloaded from the
“County PCD Forms” link on the Pay-to-Play web site at
https://www.state.nj.us/dca/divisions/dlgs/programs/pay 2 play.html They will be updated from
time-to-time as necessary.

b) A public agency using these forms should edit them to properly reflect the correct legislative
district(s). As the forms are county-based, they list all legislative districts in each county. Districts
that do not represent the public agency should be removed from the lists.

c) Some contractors may find it easier to provide a single list that covers all contributions, regardless of
the county. These submissions are appropriate and should be accepted.

d) The form may be used “as-is”, subject to edits as described herein.

e) The “Contractor Instructions” sheet is intended to be provided with the form. It is recommended that
the Instructions and the form be printed on the same piece of paper. The form notes that the
Instructions are printed on the back of the form; where that is not the case, the text should be edited
accordingly.

f) Theformis a Word document and can be edited to meet local needs, and posted for download on web
sites, used as an e-mail attachment, or provided as a printed document.

”

5. It is recommended that the contractor also complete a “Stockholder Disclosure Certification.” This will assist
the local unit in its obligation to ensure that contractor did not make any prohibited contributions to the
committees listed on the Business Entity Disclosure Certification in the 12 months prior to the contract. (See
Local Finance Notice 2006-7 for additional information on this obligation) A sample Certification form is part of
this package and the instruction to complete it is included in the Contractor Instructions. NOTE: This section is
not applicable to Boards of Education.
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C. 271 POLITICAL CONTRIBUTION DISCLOSURE FORM

Contractor Instructions

Business entities (contractors) receiving contracts from a public agency that are NOT awarded pursuant to a “fair and
open” process (defined at N.J.S.A. 19:44A-20.7) are subject to the provisions of P.L. 2005, c. 271, s.2 (N.J.S.A. 19:44A-
20.26). This law provides that 10 days prior to the award of such a contract, the contractor shall disclose contributions

to:

any State, county, or municipal committee of a political party

any legislative leadership committee”

any continuing political committee (a.k.a., political action committee)

any candidate committee of a candidate for, or holder of, an elective office:
o of the public entity awarding the contract
o of that county in which that public entity is located

o of another public entity within that county

(@]

or of a legislative district in which that public entity is located or, when the public entity is a county, of any
legislative district which includes all or part of the county. The disclosure must list reportable contributions
to any of the committees that exceed $300 per election cycle that were made during the 12 months prior
to award of the contract. See N..S.A. 19:44A-8 and 19:44A-16 for more details on reportable
contributions.

N.J.S.A. 19:44A-20.26 itemizes the parties from whom contributions must be disclosed when a business entity is not a
natural person. This includes the following:

individuals with an “interest” ownership or control of more than 10% of the profits or assets of a business entity or
10% of the stock in the case of a business entity that is a corporation for profit

all principals, partners, officers, or directors of the business entity or their spouses
any subsidiaries directly or indirectly controlled by the business entity

IRS Code Section 527 New Jersey based organizations, directly or indirectly controlled by the business entity and
filing as continuing political committees, (PACs). When the business entity is a natural person, “a contribution by
that person’s spouse or child, residing therewith, shall be deemed to be a contribution by the business entity.”
[N.J.S.A. 19:44A-20.26(b)] The contributor must be listed on the disclosure. Any business entity that fails to comply
with the disclosure provisions shall be subject to a fine imposed by ELEC in an amount to be determined by the
Commission which may be based upon the amount that the business entity failed to report. The enclosed list of
agencies is provided to assist the contractor in identifying those public agencies whose elected official and/or
candidate campaign committees are affected by the disclosure requirement. It is the contractor’s responsibility to
identify the specific committees to which contributions may have been made and need to be disclosed. The
disclosed information may exceed the minimum requirement. The enclosed form, a content-consistent facsimile,
or an electronic data file containing the required details (along with a signed cover sheet) may be used as the
contractor’s submission and is disclosable to the public under the Open Public Records Act. The contractor must
also complete the attached Stockholder Disclosure Certification. This will assist the agency in meeting its obligations
under the law.

NOTE: This section does not apply to Board of Education contracts.

" N.J.S.A. 19:44A-3(s): “The term "legislative leadership committee" means a committee established, authorized to be
established, or designated by the President of the Senate, the Minority Leader of the Senate, the Speaker of the General
Assembly or the Minority Leader of the General Assembly pursuant to section 16 of P.L.1993, c.65 (C.19:44A-10.1) for
the purpose of receiving contributions and making expenditures.”

C. 271 POLITICAL CONTRIBUTION DISCLOSURE FORM
Required Pursuant To N.J.S.A. 19:44A-20.26
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This form or its permitted facsimile must be submitted to the local unit no later than 10 days prior to the award of the
contract.

Part | — Vendor Information

Vendor Name: [ United Site National Services Copmany
Address: I 118 Flanders Road, Suite 1000
City: | Westbotough State: MA Zip: 01581

The undersigned being authorized to certify, hereby certifies that the submission provided herein represents compliance
with the provisions,of N.J.5.A. 19:44A-20.26 and as represented by the Instructions accompanying this form.

f\‘!\ Jeff Dunlop Vice President
~)
Signature of Vendor \ Printed Name Title

Part Il = Contribution Disclosure

Disclosure requirement: Pursuant to N.J.S.A. 19:44A-20.26 this disclosure must include all reportable political
contributions (more than $300 per election cycle) over the 12 months prior to submission to the committees of the
government entities listed on the form provided by the local unit.

Check here if disclosure is provided in electronic form.

Contributor Name Recipient Name Date Dollar Amount

N/A $

[ ] Check here if the information is continued on subsequent page(s)
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Continuation Page

C. 271 POLITICAL CONTRIBUTION DISCLOSURE FORM

Required Pursuant To N.J.S.A. 19:44A-20.26

Page _ of

Vendor Name:

Contributor Name Recipient Name Date Dollar
Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount

[] Check here if the information is continued on subsequent page(s)
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List of Agencies with Elected Officials Required for Political Contribution Disclosure
N.J.S.A. 19:44A-20.26

County Name:

State: Governor, and Legislative Leadership Committees

Legislative District #s:

State Senator and two members of the General Assembly per district.

County:
Freeholders County Clerk Sheriff

{County Executive} Surrogate

Municipalities (Mayor and members of governing body, regardless of title):

USERS SHOULD CREATE THEIR OWN FORM, OR DOWNLOAD FROM WWW.NJ.GOV/DCA/LGS/P2P A COUNTY-BASED,

CUSTOMIZABLE FORM.
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PrROPOSAL FORM 20: STOCKHOLDER DISCLOSURE CERTIFICATION

Name of Business:

& I certify that the list below contains the names and home addresses of all stockholders holding 10% or more of the

issued and outstanding stock of the undersigned.
OR

[] I certify that no one stockholder owns 10% or more of the issued and outstanding stock of the undersigned.

Check the box that represents the type of business organization:

[ Partnership

Corporation

Sole Proprietorship

Limited Partnership

Limited Liability Corporation
Limited Liability Partnership

OooooO0dX

Subchapter S Corporation

Sign and notarize the form below, and, if necessary, complete the stockholder list below.

Stockholders:

Name: United Site Services, Inc.

Home Address: 118 Flanders Road, Suite 1000,
Westborough, MA 01581

Home Address

Name: Stockholder Name

Home Address:
Home Address

Name: USS Ultimate Holdings, Inc. owns 100% of
United Site Services, Inc.

Home Address: 118 Flanders Road, Suite 1000,
Westborough, MA 01581

Home Address

Name: Stockholder Name

Home Address:
Home Address

Name: Stockholder Name

Home Address:

Home Address

Name: Stockholder Name

Home Address:

Home Address

-

Subscribed and sworn before me this#Znd day of March,
2022. —

T ”"L\//
mblic} '

SEAN M.MCDOWELL

[\
o\

(Affiant) J \_

Jeff Dunlop — Vice President

(Print name & title of affiant)

\ Commonwealth of Massachusetts
l) My Commission Expires
4 september 22, 2028
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My Commission expires: September 22, 2028

(Corporate Seal)

Page | 45




PROPOSAL FORM 21: GENERAL TERMS AND CONDITIONS ACCEPTANCE FORM

Check one of the following responses to the General Terms and Conditions in this solicitation, including the
Master Agreement:

O We take no exceptions/deviations to the general terms and conditions

(Note: If none are listed below, it is understood that no exceptions/deviations are taken.)

We take the following exceptions/deviations to the general terms and conditions. All
exceptions/deviations must be clearly explained. Reference the corresponding general terms and conditions
that you are taking exceptions/deviations to. Clearly state if you are adding additions terms and conditions to
the general terms and conditions. Provide details on your exceptions/deviations below:

Document RFP # COD-2126 Section Three, Page 5, Section 2.7 Indemnification:
After, "arising out of or resulting from” insert “the proportional extent of the negligence and”.

Document Attachment A — Equalis Group Sample Administration Agreement:

Page 2, Section 2.4 Publicity & Joint Marketing, Subsection (b):
At the beginning of the paragraph, insert “Only with the prior, written consent of the other Party:”

Page 3, Section 3.3 Audit of Winning Supplier:

At the beginning of the paragraph, insert “Winning Supplier shall allow Equalis to audit Winning Supplier's
records under the terms of a NDA to be viewed at Winning Supplier's corporate office as may be required with
thirty (30) days' prior written notice at Equalis' expense.”

Appendix B: Roles & Responsibilities

Page 9
Sections 1.1, 1.2, & 1.3

At the beginning of each of the respective section paragraphs, insert “Only with the prior, written consent of
the other Party / Winning Supplier:”

Pages 9-10, Sections 2.1 & 2.2:
After each instance of the word “will”, insert “endeavor to”.

Page 10
Section 2.3 Sales Commitment:

At the beginning of the paragraph, insert “Only with the prior, written consent of the Winning Supplier:”
Section 2.4 Marketing Commitment:
After “As mutually agreeable” insert “with the prior, written consent of each Party:”

(Note: Unacceptable exceptions shall remove your proposal from consideration for award. CCOG shall be the
sole judge on the acceptance of exceptions/deviations and the decision shall be final.)
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PROPOSAL FORM 22: EQUALIS GROUP ADMINISTRATION AGREEMENT DECLARATION

Attachment A - Administration Agreement included in Section Three of this solicitation is for reference only.

Execution of the Administration Agreement is required for the Master Agreement to be administered by
Equalis Group. Attachment A - Equalis Group Administrative Agreement defines i) the roles and
responsibilities of both parties relating to marketing and selling the Program to current and prospective
Members, and ii) the financial terms between Equalis Group and Winning Supplier.

Redlined copies of this agreement should not be submitted with the response. Should a respondent be
recommended for award, this agreement will be negotiated and executed between Equalis Group and the
respondent. Respondents must select one of the following options for submitting their response.

] Bidder agrees to all terms and conditions outlined in the Attachment A - Administration Agreement.
Bidder wishes to negotiate directly with Equalis Group on terms and conditions outlined in the
Administration Agreement. Negotiations will commence after sealed Proposals are opened and CCOG
has determined the respondent met all requirements in their response and may be eligible for award.
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PROPOSAL FORM 23: MIASTER AGREEMENT SIGNATURE FORM

The undersigned hereby proposes and agrees to furnish goods and services in strict compliance with the
terms, specifications, and conditions contained within this RFP and the Master Agreement, with the proposed
modifications/exceptions/deviations by United Site National Services Company, at the prices proposed within
the submitted proposal unless noted in writing. The undersigned further certifies that he/she is an officer of
the company and has authority to negotiate and bind the company named below and has not prepared this
proposal in collusion with any other Respondent and that the contents of this proposal as to prices, terms or
conditions of said proposal have not been communicated by the undersigned nor by any employee or agent
to any person engaged in this type of business prior to the official opening of this proposal.

BIDDERS MUST SUBMIT THIS FORM COMPLETED AND SIGNED WITH THEIR RESPONSE TO BE CONSIDERED
FOR AWARD.

Company Name United Site National Services Company
Address 118 Flanders Road, Suite 1000
City/State/Zip Westborough, MA 01581
Phone Number 508-475-8202
Email Address Christopher.White@unitedsiteservices.com
Printed Name Jeff Dunlop [\
Job Title Vice President \
Authorized ‘/“
Signature "\

vl

Initial Term of the Master Agreement
Contract Effective Date: May 1, 2022
Contract Expiration Date: April 30, 2026

Contract Number:

(Note: Contract Number will be added prior to CCOG and Equalis Group
countersigning.)

THE COOPERATIVE COUNCIL OF GOVERNMENTS, EQUALIS GROUP, LLC.

INC. 5550 Granite Parkway, Suite 298

6001 Cochran Road, Suite 333 Plano, Texas 75024

Cleveland, Ohio 44139

By: By:

Name: Scott A. Morgan Name: Eric Merkle

As: CCOG Board President As: SVP, Procurement & Operations
Date: Date:
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Mooby’s

INVESTORS SERVICE

Rating Action: Moody's upgrades United Site Services' CFR to B2 from B3;
outlook stable

15 Dec 2020

New York, December 15, 2020 -- Moody's Investors Service, ("Moody's") upgraded USS Ultimate Holdings,
Inc.'s ("United Site Services" or "USS") Corporate Family Rating to B2 from B3 and its Probability of Default
Rating to B2-PD from B3-PD. Concurrently, Moody's upgraded the ratings on the company's senior secured

first lien term loan to B1 from B2 and its senior secured second lien term loan to Caa1 from Caa2. The outlook
remains stable.

The upgrade of the CFR to B2 reflects strong organic growth in revenue and profitability as well as timely cost
actions that are meaningfully improving credit metrics and liquidity. The company delivered better than
expected operating results in 2020 despite early challenges related to the pandemic. Moody's expects USS will
sustain the positive operating momentum over the next 12-18 months, including projected revenue growth in
the high-single digits and profitability gains at slightly higher growth rates. Moody's projects debt-to-EBITDA
(Moody's adjusted) to trend towards 4.0 times and the company will generate annual cash flow in excess of
$100 million in 2021.

Upgrades:

..Issuer: USS Ultimate Holdings, Inc.

.... Corporate Family Rating, Upgraded to B2 from B3

.... Probability of Default Rating, Upgraded to B2-PD from B3-PD

....Senior Secured 1st Lien Term Loan, Upgraded to B1 (LGD3) from B2 (LGD3)
....Senior Secured 2nd Lien Term Loan, Upgraded to Caa1 (LGD5) from Caa2 (LGD5)
Outlook Actions:

..Issuer: USS Ultimate Holdings, Inc.

....Outlook, Remains Stable

RATINGS RATIONALE

The B2 CFR reflects USS' leading market position within the fragmented portable sanitation and services
market with a diverse and national customer base, historically high customer retention rates, continued industry
tailwinds driven by strong demand for increased service frequency and favorable pricing as safety and hygiene
remain a primary focus, and the expectation that USS will maintain very good liquidity. Moody's expects USS's
debt-to-EBITDA (Moody's adjusted) to trend towards 4.0x over the next 12-18 month from an estimated 4.8x as
of September 30, 2020 and for the company to generate free cash flow in the high single digits as a percent of
outstanding debt (Moody's adjusted).

The company's rating is constrained by its moderate operating scale with revenue concentration in the highly
cyclical residential and commercial construction end markets, narrow market focus, and aggressive financial
growth strategies under financial sponsor ownership.

The stable outlook reflects Moody's anticipation of further credit metric and liquidity improvements over the
next 12-18 months. Moody's expects the company will continue to benefit from strong market demand in the
route based sanitation sector, recognize benefits from recent cost actions and acquisitions, and drive margin
improvement. The stable outlook also assumes the company will maintain a good liquidity profile.

Moody's expects USS to have very good liquidity over the next 12-15 months. Sources of liquidity consist of
expected cash balances in excess of $100 million at the end of fiscal 2020, projected annual free cash flow of
approximately $120 million in 2021, and full availability under the company's $125 million ABL revolving credit



facility (unrated). Current cash sources provide good coverage of approximately $9.1 million of annual
mandatory debt amortization. There are no financial maintenance covenants under the first and second lien
term loans but the ABL revolver is subject to a springing 1.0 times minimum fixed charge coverage covenant if
excess availability falls below the greater of 10% of the aggregate commitments or $5 million. Moody's does
not expect the covenant to be tested over the next year and believes there is ample cushion within the
covenant based on projected earnings levels for the next 12-15 months if it were to be measured.

FACTORS THAT COULD LEAD TO AN UPGRADE OR DOWNGRADE OF THE RATINGS

Upward rating pressure is limited by the company's aggressive financial policy, moderate size and lack of
business diversity. However, the ratings could be upgraded if the company expands its operating scope and
commits to a more balanced financial policy while maintaining good liquidity. Quantitatively, the ratings could
be upgraded if debt reductions combined with sustained earnings growth leads to a material improvement in
credit metrics such that debt-to-EBITDA (Moody's adjusted) is sustained below 4.0x and free cash flow-to-debt
(Moody's adjusted) above 10%.

Conversely, Moody's could downgrade USS' ratings if revenue growth slows or profitability declines, leading to
low or no free cash flow, or financial policies become more aggressive. Quantitatively, the ratings could be
pressured if debt-to-EBITDA (Moody's adjusted) trends towards 6.0x, or EBITA-to-interest expense (Moody's
adjusted) falls below 1.5x on sustained basis.

The principal methodology used in these ratings was Business and Consumer Service Industry published in
October 2016 and available at https://www.moodys.com/researchdocumentcontentpage.aspx?
docid=PBC_1037985. Alternatively, please see the Rating Methodologies page on www.moodys.com for a
copy of this methodology.

Headquartered in Westborough, MA and controlled by affiliates of Platinum Equity, USS is a provider of
portable sanitation units, temporary fencing, storage containers and temporary electric equipment serving the
construction, commercial and industrial, special event, government agency and other end markets. Moody's
projects pro forma revenues of around $950 million in 2020.

REGULATORY DISCLOSURES

For further specification of Moody's key rating assumptions and sensitivity analysis, see the sections
Methodology Assumptions and Sensitivity to Assumptions in the disclosure form. Moody's Rating Symbols and
Definitions can be found at: https://www.moodys.com/researchdocumentcontentpage.aspx?
docid=PBC_79004.

For ratings issued on a program, series, category/class of debt or security this announcement provides certain
regulatory disclosures in relation to each rating of a subsequently issued bond or note of the same series,
category/class of debt, security or pursuant to a program for which the ratings are derived exclusively from
existing ratings in accordance with Moody's rating practices. For ratings issued on a support provider, this
announcement provides certain regulatory disclosures in relation to the credit rating action on the support
provider and in relation to each particular credit rating action for securities that derive their credit ratings from
the support provider's credit rating. For provisional ratings, this announcement provides certain regulatory
disclosures in relation to the provisional rating assigned, and in relation to a definitive rating that may be
assigned subsequent to the final issuance of the debt, in each case where the transaction structure and terms
have not changed prior to the assignment of the definitive rating in a manner that would have affected the
rating. For further information please see the ratings tab on the issuer/entity page for the respective issuer on
www.moodys.com.

For any affected securities or rated entities receiving direct credit support from the primary entity(ies) of this
credit rating action, and whose ratings may change as a result of this credit rating action, the associated
regulatory disclosures will be those of the guarantor entity. Exceptions to this approach exist for the following
disclosures, if applicable to jurisdiction: Ancillary Services, Disclosure to rated entity, Disclosure from rated
entity.

The ratings have been disclosed to the rated entity or its designated agent(s) and issued with no amendment
resulting from that disclosure.

These ratings are solicited. Please refer to Moody's Policy for Designating and Assigning Unsolicited Credit
Ratings available on its website www.moodys.com.


https://www.moodys.com/researchdocumentcontentpage.aspx?docid=PBC_79004
https://www.moodys.com/researchdocumentcontentpage.aspx?docid=PBC_1037985

Regulatory disclosures contained in this press release apply to the credit rating and, if applicable, the related
rating outlook or rating review.

Moody's general principles for assessing environmental, social and governance (ESG) risks in our credit
analysis can be found at https://www.moodys.com/researchdocumentcontentpage.aspx?docid=PBC_ 1243406 .

The Global Scale Credit Rating on this Credit Rating Announcement was issued by one of Moody's affiliates
outside the EU and is endorsed by Moody's Deutschland GmbH, An der Welle 5, Frankfurt am Main 60322,
Germany, in accordance with Art.4 paragraph 3 of the Regulation (EC) No 1060/2009 on Credit Rating
Agencies. Further information on the EU endorsement status and on the Moody's office that issued the credit
rating is available on www.moodys.com.

Please see www.moodys.com for any updates on changes to the lead rating analyst and to the Moody's legal
entity that has issued the rating.

Please see the ratings tab on the issuer/entity page on www.moodys.com for additional regulatory disclosures
for each credit rating.

Oleg Markin

Asst Vice President - Analyst
Corporate Finance Group
Moody's Investors Service, Inc.
250 Greenwich Street

New York, NY 10007

U.S.A.

JOURNALISTS: 1 212 553 0376
Client Service: 1 212 553 1653

Karen Nickerson

Associate Managing Director
Corporate Finance Group
JOURNALISTS: 1 212 553 0376
Client Service: 1 212 553 1653

Releasing Office:

Moody's Investors Service, Inc.
250 Greenwich Street

New York, NY 10007

U.S.A.

JOURNALISTS: 1 212 553 0376
Client Service: 1 212 553 1653

Mooby’s
INVESTORS SERVICE

© 2021 Moody’s Corporation, Moody’s Investors Service, Inc., Moody’s Analytics, Inc. and/or their licensors and
affiliates (collectively, “MOODY’S”). All rights reserved.

CREDIT RATINGS ISSUED BY MOODY'S CREDIT RATINGS AFFILIATES ARE THEIR CURRENT
OPINIONS OF THE RELATIVE FUTURE CREDIT RISK OF ENTITIES, CREDIT COMMITMENTS, OR
DEBT OR DEBT-LIKE SECURITIES, AND MATERIALS, PRODUCTS, SERVICES AND
INFORMATION PUBLISHED BY MOODY’S (COLLECTIVELY, “PUBLICATIONS”) MAY INCLUDE
SUCH CURRENT OPINIONS. MOODY’S DEFINES CREDIT RISK AS THE RISK THAT AN ENTITY
MAY NOT MEET ITS CONTRACTUAL FINANCIAL OBLIGATIONS AS THEY COME DUE AND ANY
ESTIMATED FINANCIAL LOSS IN THE EVENT OF DEFAULT OR IMPAIRMENT. SEE APPLICABLE
MOODY’S RATING SYMBOLS AND DEFINITIONS PUBLICATION FOR INFORMATION ON THE
TYPES OF CONTRACTUAL FINANCIAL OBLIGATIONS ADDRESSED BY MOODY’S CREDIT
RATINGS. CREDIT RATINGS DO NOT ADDRESS ANY OTHER RISK, INCLUDING BUT NOT
LIMITED TO: LIQUIDITY RISK, MARKET VALUE RISK, OR PRICE VOLATILITY. CREDIT RATINGS,
NON-CREDIT ASSESSMENTS (“ASSESSMENTS”), AND OTHER OPINIONS INCLUDED IN
MOODY’S PUBLICATIONS ARE NOT STATEMENTS OF CURRENT OR HISTORICAL FACT.


https://www.moodys.com/researchdocumentcontentpage.aspx?docid=PBC_1243406

MOODY’S PUBLICATIONS MAY ALSO INCLUDE QUANTITATIVE MODEL-BASED ESTIMATES OF
CREDIT RISK AND RELATED OPINIONS OR COMMENTARY PUBLISHED BY MOODY’S
ANALYTICS, INC. AND/OR ITS AFFILIATES. MOODY’S CREDIT RATINGS, ASSESSMENTS,
OTHER OPINIONS AND PUBLICATIONS DO NOT CONSTITUTE OR PROVIDE INVESTMENT OR
FINANCIAL ADVICE, AND MOODY’S CREDIT RATINGS, ASSESSMENTS, OTHER OPINIONS AND
PUBLICATIONS ARE NOT AND DO NOT PROVIDE RECOMMENDATIONS TO PURCHASE, SELL,
OR HOLD PARTICULAR SECURITIES. MOODY’S CREDIT RATINGS, ASSESSMENTS, OTHER
OPINIONS AND PUBLICATIONS DO NOT COMMENT ON THE SUITABILITY OF AN INVESTMENT
FOR ANY PARTICULAR INVESTOR. MOODY’S ISSUES ITS CREDIT RATINGS, ASSESSMENTS
AND OTHER OPINIONS AND PUBLISHES ITS PUBLICATIONS WITH THE EXPECTATION AND
UNDERSTANDING THAT EACH INVESTOR WILL, WITH DUE CARE, MAKE ITS OWN STUDY AND
EVALUATION OF EACH SECURITY THAT IS UNDER CONSIDERATION FOR PURCHASE,
HOLDING, OR SALE.

MOODY’S CREDIT RATINGS, ASSESSMENTS, OTHER OPINIONS, AND PUBLICATIONS ARE NOT
INTENDED FOR USE BY RETAIL INVESTORS AND IT WOULD BE RECKLESS AND INAPPROPRIATE FOR
RETAIL INVESTORS TO USE MOODY’S CREDIT RATINGS, ASSESSMENTS, OTHER OPINIONS OR
PUBLICATIONS WHEN MAKING AN INVESTMENT DECISION. IF IN DOUBT YOU SHOULD CONTACT
YOUR FINANCIAL OR OTHER PROFESSIONAL ADVISER.

ALL INFORMATION CONTAINED HEREIN IS PROTECTED BY LAW, INCLUDING BUT NOT LIMITED TO,
COPYRIGHT LAW, AND NONE OF SUCH INFORMATION MAY BE COPIED OR OTHERWISE
REPRODUCED, REPACKAGED, FURTHER TRANSMITTED, TRANSFERRED, DISSEMINATED,
REDISTRIBUTED OR RESOLD, OR STORED FOR SUBSEQUENT USE FOR ANY SUCH PURPOSE, IN
WHOLE OR IN PART, IN ANY FORM OR MANNER OR BY ANY MEANS WHATSOEVER, BY ANY PERSON
WITHOUT MOODY’S PRIOR WRITTEN CONSENT.

MOODY’S CREDIT RATINGS, ASSESSMENTS, OTHER OPINIONS AND PUBLICATIONS ARE NOT
INTENDED FOR USE BY ANY PERSON AS A BENCHMARK AS THAT TERM IS DEFINED FOR
REGULATORY PURPOSES AND MUST NOT BE USED IN ANY WAY THAT COULD RESULT IN THEM
BEING CONSIDERED A BENCHMARK.

All information contained herein is obtained by MOODY’S from sources believed by it to be accurate and
reliable. Because of the possibility of human or mechanical error as well as other factors, however, all
information contained herein is provided “AS IS” without warranty of any kind. MOODY'S adopts all necessary
measures so that the information it uses in assigning a credit rating is of sufficient quality and from sources
MOODY'S considers to be reliable including, when appropriate, independent third-party sources. However,
MOODY’S is not an auditor and cannot in every instance independently verify or validate information received
in the rating process or in preparing its Publications.

To the extent permitted by law, MOODY’S and its directors, officers, employees, agents, representatives,
licensors and suppliers disclaim liability to any person or entity for any indirect, special, consequential, or
incidental losses or damages whatsoever arising from or in connection with the information contained herein or
the use of or inability to use any such information, even if MOODY'’S or any of its directors, officers, employees,
agents, representatives, licensors or suppliers is advised in advance of the possibility of such losses or
damages, including but not limited to: (a) any loss of present or prospective profits or (b) any loss or damage
arising where the relevant financial instrument is not the subject of a particular credit rating assigned by
MOODY’S.

To the extent permitted by law, MOODY’S and its directors, officers, employees, agents, representatives,
licensors and suppliers disclaim liability for any direct or compensatory losses or damages caused to any
person or entity, including but not limited to by any negligence (but excluding fraud, willful misconduct or any
other type of liability that, for the avoidance of doubt, by law cannot be excluded) on the part of, or any
contingency within or beyond the control of, MOODY'’S or any of its directors, officers, employees, agents,
representatives, licensors or suppliers, arising from or in connection with the information contained herein or the
use of or inability to use any such information.

NO WARRANTY, EXPRESS OR IMPLIED, AS TO THE ACCURACY, TIMELINESS, COMPLETENESS,
MERCHANTABILITY OR FITNESS FOR ANY PARTICULAR PURPOSE OF ANY CREDIT RATING,
ASSESSMENT, OTHER OPINION OR INFORMATION IS GIVEN OR MADE BY MOODY’S IN ANY FORM OR



MANNER WHATSOEVER.

Moody’s Investors Service, Inc., a wholly-owned credit rating agency subsidiary of Moody’s Corporation
(“MCQ”), hereby discloses that most issuers of debt securities (including corporate and municipal bonds,
debentures, notes and commercial paper) and preferred stock rated by Moody’s Investors Service, Inc. have,
prior to assignment of any credit rating, agreed to pay to Moody’s Investors Service, Inc. for credit ratings
opinions and services rendered by it fees ranging from $1,000 to approximately $5,000,000. MCO and Moody’s
Investors Service also maintain policies and procedures to address the independence of Moody’s Investors
Service credit ratings and credit rating processes. Information regarding certain affiliations that may exist
between directors of MCO and rated entities, and between entities who hold credit ratings from Moody’s
Investors Service and have also publicly reported to the SEC an ownership interest in MCO of more than 5%, is
posted annually at www.moodys.com under the heading “Investor Relations — Corporate Governance —
Director and Shareholder Affiliation Policy.”

Additional terms for Australia only: Any publication into Australia of this document is pursuant to the Australian
Financial Services License of MOODY’S affiliate, Moody’s Investors Service Pty Limited ABN 61 003 399
657AFSL 336969 and/or Moody’s Analytics Australia Pty Ltd ABN 94 105 136 972 AFSL 383569 (as
applicable). This document is intended to be provided only to “wholesale clients” within the meaning of section
761G of the Corporations Act 2001. By continuing to access this document from within Australia, you represent
to MOODY'’S that you are, or are accessing the document as a representative of, a “wholesale client” and that
neither you nor the entity you represent will directly or indirectly disseminate this document or its contents to
“retail clients” within the meaning of section 761G of the Corporations Act 2001. MOODY'S credit rating is an
opinion as to the creditworthiness of a debt obligation of the issuer, not on the equity securities of the issuer or
any form of security that is available to retail investors.

Additional terms for Japan only: Moody's Japan K.K. (“MJKK”) is a wholly-owned credit rating agency subsidiary
of Moody's Group Japan G.K., which is wholly-owned by Moody’s Overseas Holdings Inc., a wholly-owned
subsidiary of MCO. Moody’s SF Japan K.K. (“MSFJ”) is a wholly-owned credit rating agency subsidiary of
MJKK. MSFJ is not a Nationally Recognized Statistical Rating Organization (“NRSRQ”). Therefore, credit
ratings assigned by MSFJ are Non-NRSRO Credit Ratings. Non-NRSRO Credit Ratings are assigned by an
entity that is not a NRSRO and, consequently, the rated obligation will not qualify for certain types of treatment
under U.S. laws. MJKK and MSFJ are credit rating agencies registered with the Japan Financial Services
Agency and their registration numbers are FSA Commissioner (Ratings) No. 2 and 3 respectively.

MJKK or MSFJ (as applicable) hereby disclose that most issuers of debt securities (including corporate and
municipal bonds, debentures, notes and commercial paper) and preferred stock rated by MJKK or MSFJ (as
applicable) have, prior to assignment of any credit rating, agreed to pay to MJKK or MSFJ (as applicable) for
credit ratings opinions and services rendered by it fees ranging from JPY 125,000 to approximately
JPY550,000,000.

MJKK and MSFJ also maintain policies and procedures to address Japanese regulatory requirements.
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SITE SERVICES
1-800-TOILETS 7/ UnitedSiteServices.com

February 21, 2022

The Cooperative Council of Governments, and Equalis Group
6001 Cochran Rd., Suite 333
Cleveland, OH 44139

To All Concerned Parties,

United Site Services values the opportunity to respond to RFP #: COG-2126 for
EQUIPMENT RENTAL, SALES, AND SERVICES.

United Site Services currently operates more than 120 branch locationsin the US, and is
over 10 times larger than our nearest competitor. Through our network of local
employees, local servicing branches, and local customer support, we feel that Equalis
members will have the opportunity to access solutions and support that simply cannot
be matched in the portable sanitation industry.

Since 2020, sanitation and hand washing have come to the forefront of public health.
Public agencies looking for service providers for rental equipment for their portable
sanitation needs generally find small, local or regional suppliers who lack the
infrastructure or contract management expertise required to provide consistent service
and pricing across a broad geographic area - OR - national companies who do not
specialize in portable sanitation, but are attempting to offer a product, again without
the technical infrastructure and knowledge that are requisite to deliver real value in this
area.

As the Nation's leading provider of portable sanitation and temporary site services
equipment, United Site Services is proud to offer solutions on the national, state and
local level to government agencies and municipalities. With 120+ locations coast-to-
coast and the largest fleet of portable restrooms, restroom trailers, hand hygiene
stations and temporary fence, we're your one-stop-shop for all of your site service
needs.



Within our response, CCOG, Equalis Group and its members will find the following:

1.

Evidence of a company that is financially strong, growing, and leading the
sanitation rental industry by a large margin. A company who continues to invest
in its public sector sales team, in-house legal counsel, and contract management
staff. A company with significant past performance for a wide variety of Federal,
State and Local government contracts.

2. A robust offering of products and solutions, value added services, and unique

capabilities that are simply not found with competitorsin our market. Customer
Service representatives that are available in the field, by phone, or online as well
as flexible ordering and payment options.

Experienced public sector sales and contract management teams with the
knowledge required to market, grow and manage a cooperative contract in a
compliant manner, adding value to all parties involved.

Competitive pricing that is consistent nationwide, giving all public agencies equal
buying power, easily audited and verifiable, for a broad scope of products and
solutions.

On behalf of the entire USS Government Sales Team, Regional and Executive leadership,
and Local Customer Service and Operations Teams, we appreciate your thoughtful
consideration of our proposal, as we would work tirelessly to provide value to CCOG,
Equalis Group, and the public agencies who would use the resulting contract.

Warm Regards,

S NN

Christopher White
National Account Manager - Government
United Site Services

(United

SITE SERVICES
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ALABAMA NetSuite/Navision
Grand Bay 11970 Interchange Dr 36541 MBL/MBL
Huntsville 271 Nick Fitcheard Rd NW 35806 HVL/HVL
Killen 150 Pioneer Rd 35645 KLN/KLN
ARIZONA

Gilbert 1475 N McQueen 85233 GIL/GIL
Phoenix 4342 North 38th Dr 85019 PHX/PHX
CALIFORNIA

Anaheim 1260 North Jefferson St 92807 PLA/SAN
Anaheim* 1260 North Jefferson St 92807  SW-TRL/SW-TRL
Antioch 2625 East 18th St 94509 ANT/ANT
Antioch* 2625 East 18th St 94509  NW-TRL/NW-TRL
Apple Valley 21615 Taos Rd. 92307 APV/APY
Azusa 320 S. Irwindale Ave 91702 IRW/IRW
Bakersfield 6807 Rosedale Highway 93308 BAK/BAK
City of Industry 13714 Valley Blvd. 91746 IND/IND
Covina 19034 E. Arrow Highway 91722 cov/cov
El Monte 4511 North Rowland Ave 91731 ELM/ELM
Escondido 475 Corporate Dr 92029 ESD/ESD
Fresno 605 South Fruit Ave 93706 FRE/FRE
Gilroy 8211 Swanston Lane Gilroy 95020 GRY/GRY
Harbor City 25053 Doble Ave 90710 HBC/HBC
Jurupa 9092 Jurupa Rd. 92509 JUR/JUR
Modesto 201 Roscoe Rd 95357 M00/M00
Modesto 2443 Yosemite Blvd 95354 MoD/MOD
Nipomo 2122 Hutton Rd 93444 NIP/NIP
Oakland 845 92nd Ave 94603 OAK/0AK
Romoland 27762 State US Highway 74 92585 ROM/ROM
Sacramento 8588 Unsworth Ave 95828 SAC/SAC
Salinas 495 Brunken Ave 93901 SAL/SAL
San Bernardino 2323 West Baseline Dr 92410 SBE/SBE
San Jose 3408 Hillcap Ave 95136 sJo/sio
San Jose 975 Mabury Rd 95133 sjo/sio
San Jose 505 Nicora Ave. 95133 ESI/ES)
San Marcos 261 S. Pacific St 92078 SMC/ESC
Santa Paula 411 South Beckwith Rd 93060 SPA/SPA
Santa Rosa 1521 Copperhill Parkway 95403 SRO/SRO
Spring Valley 2500 Sweetwater Springs Blvd. Ste 105 91978 SPV/SPV
Stockton 4550 Mariposa Rd 95215 ST0/STO
Sun Valley 11694 Sheldon St 91352 SNV/SNV
Treasure Island 790 4th St. Ave M 94130 TIL/TIL
COLORADO

Aurora 3263 Oakland St 80010 AUR/AUR
Colorado Springs 5050 Geiger Blvd 80915 CLS/CLS
Colorado Springs 715 Valley St 80915 CSP/CSP
Commerce City 6015 East 58th Ave 80022 COM/COM
Commerce City* 6015 East 58th Ave 80022 MTN-TRL/MTN-TRL
Johnstown 6766 Country Rd Unit 1 80537 JON/JON
CONNECTICUT

Branford 44 Tabor Dr 06405 BRA/BRA
Mansfield Center 236 Stafford Rd. 06250 MNS/MNS
Stamford 303 Selleck St 06902 STA/GRE
FLORIDA

Clewiston 35 Miami Canal Rd 33459 LHR/LHR
Davie 3540 Burris Rd 33314 DAV/MIA
Daytona Beach 1025 6th St 32117 DAY/DAY
Ft. Myers 2470 Rockfill Rd 33916 FIM/FTM
Gainesville 4923 NW 6th Street 32609 GAI/GAI
Hobe Sound* 13150 SE Flora Ave 33455 SE-TRL/HOB
Homestead 790 NW 10th Ave 33030 HMS/HMS
Jacksonville 11574 Phillips Highway 32256 JAX/JAX
Jacksonville 565 Elli Rd. South 32254 JCK/JCK

Mulberry 7525 Coronet Rd 33860 MUL/MIL
Orlando 11192 Boggy Creek Rd 32824 ORL/ORL
Riviera Beach 3945 Fiscal Court 33404 RIV/WPB
Tampa 1881 Massaro Blvd 33619 TAM/CLE
GEORGIA NetSuite/Navision
Adairsville 35 Hardwood Ridge 30103 ADR/ADR
Adairsville* 35 Hardwood Ridge 30103 GA/TRL
Alpharetta 5655 Shirlee Industrial Way 30004 ALP/ALP
Conley 1717 Koppers Rd 30288 CNL/EPT
Macon 4508 Houston Ave. 31206 MAC/MAC
Newnan 473 US-29 South 30263 NWM/NWM
Savannah 2110 Jouisville Rd 31415 SAV/SAV
IDAHO

Boise 3975 S Eagleson Rd 83705 BOI/BOI
Meridian** 2929 W Navigaor Dr 83642 USS/CORP
ILLINOIS

Shorewood* 24140 West Seil Road 64040 NAT/SWD
LOUISIANA

Belle Chasse 9486 Highway 23 70037 BLC/NOR
Geismar 6310 Hwy 73 70734 GEI/GEI
Lake Charles 208 Malcolm St 70601 LCH/LKC
Port Allen 5227 N. River Rd 70767 PTA/BTR
MASSACHUSETTS

Foxboro 31 East Belcher Rd 02035 FOX/FOX
Haverhill 239 Neck Rd 01835 HAV/TEW
Northborough 3 RailRd Dr 01532 NBH/NBH
Northborough* 3 RailRd Dr 01532 NE-TRL/NE-TRL
Sandwich 12 C Jan Sebastian Dr 02563 SDW/SDW
Springfield 295 Pasco Rd 01151 SPR/SPR
Westborough** 118 Flanders Road 01581 USS/CORP
MARYLAND

Berwyn Heights 8444 Ballew Ave College Park MD 20740 GRM/GRM
Glen Burnie 520 Glenbrook Rd. 21061 GLB/SYK
Washington, DC 408 Old Ritchie Rd. 20743 WDC/WDC
White Plains 4460 Printers Court 20695 WAL/WAL
NORTH CAROLINA

Charlotte 8636 Hankins Rd Charlotte, 28269 CHR/CHR
Gastonia 212 Bulb Ave 28052 GAS/GAS
Monroe 3213 Union Power Way 28110 MON/MON
Raleigh 708 Freedom Dr 27610 RAL/RAL
NEW HAMPSHIRE

Center Harbor 165 Daniel Webster Highway 03226 CTR/CTR
NEW JERSEY

Edison** 450 Raritan Center Parkway Suites C&D 08837 USS/CORP
Frenchtown 856 Route 12 E 08825 FRT/FRT
Glen Gardner 2157 Route 31, PO Box 341 08826 GGD/GGD
Jackson 330 Bizmark Rd 08527 JKS/IKS
Jackson* 330 Bizmark Rd 08527  TRI-TRL/TRI-TRL
Keasbey 200 Smith St, P.O. Box 130 08832 KSB/KSB
Mt. Olive 160 Goldmine Rd 07836 MTO/MTO
Old Bridge 3168 Bordentown Ave 08857 0BR/0BR
Sewell 1710 Hurffville Rd 08096 SEW/SEW
Sewell 1750 and 1770 Hurffville Road 08096 DEP/DEP
NEVADA

Las Vegas 2701 Simmons St 89032 VEG/VEG

Las Vegas 4760 Cecile Ave 89115 LAS/LAS
McCarran 3333 Clark Station Rd. 89434 MCN/MCN
Sparks 11975 East US Highway 80 89434 SPK/REN
NEW YORK NetSuite/Navision
Lindenhurst 670 Muncy Ave 11757 LDH/LDH
Queens 151-17 6th Rd. Whitestone 11357 NYC/NYC
OREGON

Astoria 34781 Beeline Lane 97103 AST/AST
Clackamas 12210 SE Knez Highway 97015 CLK/CLK
Eugene 45 Grimes St. 97402 EUG/EUG
Tualatin 11655 SW Herman Rd 97062 TUA/TUA
PENNSYLVANIA

Pottstown 3115 Sanatoga Rd 19464 PTQ/PTQ
SOUTH CAROLINA

Greer 815 Poplar Dr Ext 29651 GNS/GNS
North Charleston 4152 Azalea Dr 29405 NCT/NCT
North Charleston 2633 Veneer Ave 29405 FVCG/FVC
Ridgeland 472 Schinger Ave 29936 RGL/RGL
TEXAS

Austin 5910C Johnny Morris Rd 78724 ATX/ATX
Beaumont 1497 W Cardinal Dr 77705 BEA/BEA
Buda 168 Park 35 Cove North 78610 AUS/AUS
Columbus 2911 FM 2434 78934 CLB/CLB
Corpus Christi 6754 Leopard St 78409 CPC/CPC
Dallas* 973 Metromedia Place 75247 SC-TRL/SC-TRL
Dallas 2617 Willowbrook 75220 DAL/DAL
Grand Prarie 3324 Roy Orr Blvd 75050 GNP/DLS
Deer Park 202 Georgia Ave 77536 DER/DER
Houston 421 Little Rock Rd 77076 HST/HST
Houston 9856 Steelman Rd 77017 HOU/HOU
Mansfield 550 South 5th Ave 76063 MAN/MAN
Midland 1301 N County Rd 1081 79706 MDL/MDL
Old Ocean 8821 FM 524 77480 SWE/SWE
Port Lavaca 2392 Hwy 35N 77979 PCF/PCF
San Antonio 3442 Belgium Lane 78219 CON/CON
Temple 4051 Texas Highway 95, Bldg. A 76502 TEM/TEM
Three Rivers 987 Hwy 72 E 78071 TRV/TRV
UTAH

Magna 7774 W 2400 S 84044 MGN/MGN
North Salt Lake 515 North 700 West 84054 NSL/0GD
VIRGINIA

Aldie 41096 John Mosby Highway 20105 ALD/ALD
Barhamsville 18423 Heath Industrial Dr 23011 BHV/BHV
Elkwood* 13142 Airpark Dr 22718 MAN-TRL/MAN-TRL
Gainesville 5524 Wellington Rd 20155 GNV/GNV
WASHINGTON

Longview 340 Oregon Way # C 98632 LON/LON
Mt. Vernon 2218 Cedardale Rd 98274 MVN/MVN
Seattle 1024 S. Elmgrove St 98108 SEA/TAC
Tacoma 5202 South Proctor St 98409 TCM/TCM
WYOMING

Rock Springs 1101 North St 82943 RLC/RLC

*Trailer Hubs  ** Corporate Offices




USS Local Government References

State of New Hampshire - Department of Administrative Services

Concord, NH 03301

Scope: Thiscontract extends services to all state agencies/departmentswithin the counties
of Belknap, Hillsborough, Merrimack, Rockingham, and Strafford. It includes the rental and
servicing of both regularand handicap accessible toilets.

San Diego Metropolitan Transit System

San Diego, CA 92101

Scope: Provide MTS Bus Operations, MTS Rail Operations and MTS Bus Rapid Transit with
toilets placed in various locations throughout the County of San Diego. The toilets required
are SWS (standard with sink portable toilet units) and VIP Solar units (flushing units) with
weekly services occurring 3x a week, up to daily service depending on the location.

County of Los Angeles

Los Angeles, CA 90063

Scope: Provide portable toilets (standard, handicap, VIP Solar, Trailer Mounted), sinks, and
shower trailer rentals and services for various locations throughout the County. Two
separate contractsin place, one for recurring services, and one for special events.

City of Grand Prairie Parks & Rec Department
Grand Prairie, TX 75053
Scope: This contractis for Temp Fencing, 1 year with 4 additional 1-year periods

City of Allen
Allen, TX 75013
Scope: This contract wasfor Outdoor Event Rentals-Parks and Recreation; 3-year contract

Tarrant Regional Water District (TRWD)

Fort Worth, TX 76102

Scope: This contractincludes the rental and servicing of regular toilets and handicap toilets;
4-year contract

State of New Hampshire, Department of Administrative Services

Concord, NH 03301

Scope: This contract extends services to all state agencies/departments within the counties
of Belknap, Hillsborough, Merrimack, Rockingham, and Strafford. It includes the rental and
servicing of both regularand handicap accessible toilets.
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SITE SERVICES

Research shows that Americans use more water each day flushing a toilet than any other activity.
As the leading provider in portable sanitation, USS contributes to water conservation all across the
United States. The Portable Sanitation Association International (PSAI) estimates that portable
restrooms save 125 million gallons of water every day. At USS, we transport and dispose of 1
billion gallons of waste every year. We place a high priority of the safety of our drivers on the road
while transporting this sensitive material and we are committed to responsible waste disposal. Our
team is always working with local municipalities and sewage treatment facilities to ensure we are
upholding the highest standards for proper waste disposal. With the largest inventory of equipment
in the United States, we align ourselves with responsible suppliers. All plastic and portable
restrooms are made out of 40% post-consumer recycled plastic in a closed loop manufacturing
system. We’ve provided a sample marketing effort we created to supporting this program with our
customers in California.

United Site Services is also a member of the US Department of Energy’s Clean Cities Coalition.
This program provides ongoing efforts towards a zero-carbon emissions truck platform.

Partner with USS in California, you can trust our
commitment to creating a more sustainable environment.

PORTABLE RESTROOMS / HAND WASH SINKS

e Portable restrooms save the world 125 1 r\,
million gallons of fresh water every day. United
- % SITE SERVICES
* Green friendly, recycled plastic, closed loop | 1.800.TOILETS

manufacturing of restrooms.

¢ Increased percentage of recyclable plastic
restrooms are built with by 15%

PICK UP AND DELIVERY / SERVICE TRUCKS
Diesel Electric Hybrid pick up and delivery
trucks for our California operations

DEODORIZER

Green friendly, biodegradable, closed loop
manufactured

PAPER TOWELS

EPA Compliant, non bleach, recycled paper
CLEANING PRODUCTS

Environmentally friendly, EPA Safer Choice,
non bleach, EPA registered

TOILET PAPER / SEAT PADS
Uht d, Biodegradable, recycled paper, EPA compliant

SITE SERVICES
1.800.TOILETS / UnitedSiteServices.com




Supplier Attachments:

Certificate of Employee Information Reports for:

Subsidiaries of United Site Services in NJ -

-Russell Reid Waste Hauling and Disposal Service Co., Inc. DBA Mr.
-Johnny on the Spot, LLC

Examples of local licenses and permits for required scope of work
(California)
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CERTIFICATE OF EMPLOYEE INFORMATION REPORT
RENEWAL

200 SMITH STREET }
KEASBEY NJ 0883

ELIZABETH MAHER MUOIO
State Treasurer




Governor DIVISION OF PURCHASE AND PROPERTY State Treasurer
CONTRACT COMPLIANCE & AUDIT UNIT

EEO MONITORING PROGRAM '
SHEILA Y. OLIVER 33 WEST STATE STREET MAURICE A. GRIFFIN

Lt. Governor P.O. BOX 206 Acting Director
TRENTON, NEW JERSEY 08625-0206

ISSUANCE CERTIFICATE OF
- EMPLOYEE INFORMATION REPORT

Enclosed is your Certificate of Employee information Report (hereinafter referred to as the
“Certificate” and issued based on the Employee Information Report (AA-302) form completed by a
representative of your company or firm. Immediately upon receipt, this certificate should be forwarded
to the person in your company or firm responsible for ensuring equal employment opportunity and/or
overseeing the company or firm’s contracts with public agencies. Typically, this person may be your °
company or firm’s Human Resources Manager, Equal Employment Opportunity Officer or Contract
Administrator. If you do not know to whom the certificate should be forward, kindly forward it to the
head of your company or firm. Copies of the certificate should also be distributed to all facilitics of your
company or firm who engage in bidding on public contracts in New Jersey and who use the same federal
identification number and company name. The certificate should be retained in your records until the datc

it expires. This is very important since a request for a duplicate/replacement certificate will result in a
$75.00 fee.

On future successful bids on public contracts, your company or firm must present a photocopy of
the certificate to the public agency awarding the contract after notification of the award but prior to
execution of a goods and services or professional services contract. Failure to present the certificate within
the time limits prescribed may result in the awarded contract being rescinded in accordance with N.J.A.C.
17:27-4.3b.

Please be advised that this certificate has been approved only for the time periods stated on the
certificate. As early as ninety (90) days prior to its expiration, the Division will forward a renewal
notification. Upon the Division’s receipt of a properly completed renewal application and $150.00
application fee, it will issue a renewal certificate. In addition, representatives from the Division may
conduct periodic visits and/or request additional information to monitor and evaluate the continued equal
employment opportunity compliance of your company or firm. Moreover, the Division may provide your
company or firm with technical assistance, as required. Please be sure to notify the Division immediately
if your company’s federal identification number, name or address changes.

If you have any questions, please call (609) 292-5473 and a representative will be available to
assist you.

Rev. 4/18



State of Petw Jersep

PHILIP D. MURPHY DEPARTMENT OF THE TREASURY ELIZABETH MAHER MUOIO
Governor DIVISION OF PURCHASE AND PROPERTY State Treasurer
CONTRACT COMPLIANCE & AUDIT UNIT
EEO MONITORING PROGRAM
SHEILA'Y. OLIVER 33 WEST STATE STREET MAURICE A. GRIFFIN
Lt. Governor P. 0. BOX 206 Acting Director

TRENTON, NEW JERSEY 08625-0206

ISSUANCE CERTIFICATE OF
EMPLOYEE INFORMATION REPORT

Enclosed is your Certificate of Employee information Report (hereinafter referred to as the
“Certificate” and issued based on the Employee Information Report (AA-302) form completed by a
representative of your company or firm. Immediately upon receipt, this certificate should be forwarded
to the person in your company or firm responsible for ensuring equal employment opportunity and/or
overseeing the company or firm’s contracts with public agencies. Typically, this person may be your
company or firm’s Human Resources Manager, Equal Employment Opportunity Officer or Contract
Administrator. If you do not know to whom the certificate should be forward, kindly forward it to the
head of your company or firm. Copies of the certificate should also be distributed to all facilities of your
company or firm who engage in bidding on public contracts in New Jersey and who use the same federal
identification number and company name. The certificate should be retained in your records until the date
it expires. This is very important since a request for a duplicate/replacement certificate will result in a

$75.00 fee.

On future successful bids on public contracts, your company or firm must present a photocopy of
the certificate to the public agency awarding the contract after notification of the award but prior to
execution of a goods and services or professional services contract. Failure to present the certificate within
the time limits prescribed may result in the awarded contract being rescinded in accordance with N.J.A.C.

17:27-4.3b.

) Please be advised that this certificate has been approved only for the time periods stated on the

novtifinata Ao carly ac ninoty (00) dayo prior to ito onpiration,—the Division willforwardarerewai——
notification. Upon the Division’s receipt of a properly completed renewal application and $150.00
application fee, it will issue a renewal certificate. In addition, representatives from the Division may
conduct periodic visits and/or request additional information to monitor and evaluate the continued equal
employment opportunity compliance of your company or firm. Moreover, the Division may provide your
company or firm with technical assistance, as required. Please be sure to notify the Division immediately
if your company’s federal identification number, name or address changes.

If you have any questions, please call (609) 292-5473 and a representative will be available to
assist you.

Rev. 4/18




Certification 9318
CERTIFICATE OF EMPLOYEE INFORMATION REPORT
RENEWAL

3 £§%§m§'J nployee Information Report pursuant to

_é\ : port. This approval will remain in
024

This is to certify that the contractor list
N.J.A.C. 17:27-1.1 et. seq. and the
effect for the period of 15-

JOHNNY ON THE SPOT LLC
3168 BORDENTOWN AVENUE
OLD BRIDGE NJ 0885

ELIZABETH MAHER MUOIO
State Treasurer



BUSINESS NO.
3581

TYPE OF BUSINESS
BUSINESS ADDRESS

BUSINESS NAME
ATTN:

MAILING
ADDRESS

NON TRANSFERABLE

BUSINESS

0G
1 OAK RD
BENICIA, CA 94510-2910

UNITED SITE SERVICES
CT-BL

ANTIOCH  uoswee

CALIFORNIA

Date of Expiration: 4(0/31/2022

120 SOUTH CENTRAL AVE STE 350

CLAYTON, MO 63105

POST IN A CONSPICUOUS PLACE

THIS LICENSE 1S ISSUED WITHOUT VERIFICATION
THAT THE LICENSEE 1S SUBJECT TO OR EXEMPT
FROM LICENSING BY THE STATE OF CALIFORNIA.

THIS DOCUMENT IS ALTERATION PROTECTED AND REFLECTS FLUORESCENT FIBERS UNDER UV LIGHT

KEEP FOR YQOUR RECORDS
RIISINFSS TAX RFCFIPT

License No. 3581

0G $871.25
SB1186 $4.00
TOTAL $875.25

FINANCE DEPT. 3RD & H
STREET ANTIOCH, CA
94509-0504



STATE OF CALIFORNMA BUBINESS, TRANSPORTATION AND HOUSING AGENCY

DEPARTMENT OF MOTOR VEHICLES
MOTOR CARRIER SERVICES BRANCH MS G876
P.O, BOX 932370 Sacramento, CA, 94232-3700

{916) 867-8163

01/21/2009

i

UNITED SITE SERVICES OF CALIFORNIA INC
PO BX 93694
CITY OF INDUSTRY, CA 91715

s NON-EXPIRING
(7 1
iy MOTOR Cz’.;RRIER ITERMI'I
Combined Carrier
g ; Valid Valid o
DEPARTMENT OF MOTOR VEHICLES Eroin: 02/01/2009 | rprough: | Non-Expiring
Motor Carvier Services Branoh
P.O. BOX 932370 Sacramento, CA. 94232-3700 - | CA#: (295449
The carrier named-on-this permit is subject to
the Unified Carvler Reglstration Act (UCRA)
of 2005, and is granted a non-expiring permit
JUNITED SITE SERVICES OF of thq-__i‘q!!os?hlg classification: .
CALIFORNIA INC ,'}'-:l.- = ' By s
PO BX 93694 LA R
CITY OF INDUSTRY, CA 91715 ot . Private
- Corporation-
Pt Dale;  NA. Oltice & 154 Not Valid for Intrastaie Only Operations
Accounl #; 420725 Tech ID; B ' ‘
Saquence ff: IMNN Amt Pald: No Fee

. HIIMIPORTAN' REMINDERS!I .

1. This non-expiring Motor Cagrler Permit (MCF) will remain valid as long as you continug to
conduct interstate operations, The Unified Carrler Registration Act (UCRA) of 2005 exempts
combined carriers (carriers who operate both inlra and interstate) from MCP requirements.

2. Federal Motor Carrler Safety Aduinistration insurance requiromonts must be maintained,

3. If you commence intrastatc only operations, you nwst renevy your MCP,

" California Relay Teleplione Service for the deaf or hearlng impaired from TDD Phones: 1-800~735-2929; from Voico
Phones: 1-800-735-2922

DAV 2200 MGP (NEVY 1012007) A Public Servlce Agency



State of California
Secretary of State

CERTIFICATE OF STATUS

ENTITY NAME:
UNITED SITE SERVICES OF CALIFORNIA, INC,

FILE NUMBER: C2644088

FORMATION DATI; 03/30/2004

TYPDL: DOMESTIC CORPORATION
JURISDICTION: CALIFORNIA

STATUS: ACTIVE {GOOD STANDING)

I, DEBRA BOWEN, Secretary of State of the sState of Califiornia,
hereby certify: .

The records of thig offlce indicate the entity lg authorlzed to exercise
all of 1ts powers, rights and privilegeds in the State of Calilfornjia,

No information is avallable from this offlce regarding the Einangial
condition, buginegs activitles or practices of the entity,

IN WITNESS WHEREQOF, I execute this cvertifiocate
and affix the Great Heal of the Ytate of
Calii_ti;}xniu this day of Maxrch. 08, 2009.

Netre Bruwtn.

DEBRA BOWEN
Seeretary of State
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FERMIT RO, SEP-066

United Site Services, Inc.
8588 Unsworth Avenue, Sacramento, Cf 95828

is hereby authorized to discharge liquid wasie to Regional San subject to discharge prohibitions and other wastewater
sewer discharge conditions set forth in this permit. Noncompliance with any condition of this permit consti
victation of the Regional San Consolidated Oirdinance. Compliance with this permit does not relleve the permitiee of fis
obligation to comply with the Ordinance.

Hies a

Bt

dwe Daber lanuary 1, 2005 Expirabion

o
-

£
By k/,,-:/

i

éf T

Charies Duty, Regional San Environmental Program Manager il

FART 1 — GENERAL CONDITIONS

A. Disposal Sites

All liquid waste must be discharged to a disposal site operated by Regional San. There are currently three acceptable
sites in Sacramento County {map enclosed). Any alternative disposal site must be pre-approved by the Sacramento
County Environmental Management Department (in all cases) and Regional San (if sewered).

Disposal of hauled waste to business or residential sewer connections is strictly prohibited.

The following general schedule applies to the Regional San disposal sites:

Site Hours of Access Site Open Site Closed
Roseville/Watt Liquid Waste Disposal Site 7:00AM-4:30pm | Monday- | Saturday, Sunday,
Friday holidays
Sacramento Regional Septage Disposal Site
Wastewater Treatment B Eaclling 24 Hours Daily Daily -
Plant (SRWTP) 10885 TR
(kitchen grease only)

The Roseville/Watt Liquid Waste Disposal Site is closed on the following County-observed holidays: New Year’s Day; Martin
Luther King, Jr.; Abraham Lincoln; George Washington; César E. Chavez; Memorial Day; independence Day; Labor Day; Columbus
Day; Veterans Day; Thanksgiving; day after Thanksgiving; and Christmas.

2SRWTP Biogas Facility: Only kitchen/brown grease is allowed. Driver must receive training before use.

B. Disposal Manifests

All liquid waste discharged to Regional San must be reported at the time of discharge. A complete and signed Regional
San Liquid Waste Discharge Manifest citing waste source(s) of the load being discharged must be submitted to the guard
at the time of each discharge.

All waste discharged to Regional San disposal sites must be declared on the manifest. Required fields on the manifest
must be filled out completely, accurately, and legibly. All manifests must be signed by the company owner or a duly
authorized representative of the company.

Contact Information: Regional San Wastewater Source Control Section, 10060 Goethe Rd, Sacramento, CA 95827
(916) 875-6470 {Ph), (916) 854-9286 (Fax), WSCSPermittedUsers@sacsewer.com
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37 fisuio wasie dischiarges o

The permittee must maintain business records that verify dispusal amounts ang saurce
Regional San. Required records include but are not limited to the following:
o Customer receipts and inveices for all business conducted {regardless of waste source or disposai locaiion)
o Route lists (if applicable)
»  Disposal records for all disposal sites uiilized
»  Bank statements

Recards of monthiy sewer payments

: and financial veporis detailing

Accouniing records including, but not limited o, checi regisier; deposit :
revenue, expense, and transfer activity

Triple Rinse Washoui Certificates (if applicable, refer to 2.A)

Al such records miust be retained for three years and must be made available for inspeciion or copying &t the request o7
Regional San. Audiis may be performed at the discretion of Regional San.

2% Acceptable Waste

The following waste types are aliowed for disposal without specific pre-approval by the Wastewater Source Control
Seciion:
s Domestic waste* collected from poriable toilets, toilet/sink holding tanks, vault toilets, residential/commercial
septic tanks, or sewage lift stations
s Inedible kitchen/brown grease waste from restaurani/kitchen grease traps/interceptors from food service
establishments

*Domestic waste is defined as waste originating from the use of toilets and sinks during normal domestic activities. It
excludes any waste produced from product manufacture or business activities involving nondomestic wastestreams
{(including food processing, machine or automotive repairs, photographic processing, etc.).

E. Wastes Requiring Approval Prior to Discharge

Disposal of waste types and from sources other than that listed in Section D Acceptable Waste must be pre-authorized
by the Wastewater Source Control Section before disposal.

Disposal of any of the following waste types must be pre-approved by the Wastewater Source Control Section:
e Waste pumped from sewer main lines or non-domestic holding tanks
e Waste generated from a commercial or industrial process (e.g., sump, clarifier, containment tank, etc.)
e Waste associated with stormwater runoff, collected stormwater, or stormwater drainage cleaning (e.g.,
stormwater lift stations)
e Waste generated from construction related activities

To apply for waste disposal authorization, complete and submit the attached Pre-authorization Application. Waste
disposal will not be considered authorized until the Pre-authorization Application is marked Approved and signed by
Regional San staff.

F. Truck Wash-out

Truck wash-out is only allowed after waste disposal. Visits to Regional San disposal sites for truck wash-out only are not
allowed.

G.  Site Inspections

Permittees are subject to business site and discharge inspections.

Contact Information: Regional San Wastewater Source Control Section, 10060 Goethe Rd, Sacramento, CA 95827
(916) 875-6470 (Ph), {916) 854-9286 (Fax}, WSCSPermittedUsers@sacsewer.com

Page 2 of 4



All trucks disposing domestic or restaurant/kitchen grease waste to Reglonal San must hold valic registration with the
Sacramento County Environmental Management Department (EMD]. Attachment 1 Hsts the vehicles approved for
disposal under the ferms of this permit. Current EMD registration must be on file with Regional San.

All trucks disposing restaurani/kiichen grease to Regional San must hold valid registration with the Siate of California
Department of Food and Agriculiure as an Inedible Kiichen Grease Transporter (IKG). Current IKG registration musi be
ot file with Regional Sar.

: Regional San windshield sticker is issued for each vehicle on this perrmit; the sticker must be atfixed to the vehicle as

3 g
nsiructed by Begionai San staff.

irsurance
The perrmittee must provide currens certification that disposal vehicles ave adeauately insured against claims of personal
injury and property damage tor the duraiion of the permit. Proof of current insurance coverage musi be on e with
Regional San. (See Attachment 2)
i Indemnification

The Permittee must sign an indemnity agreement which by reference is incorporated into the issued Permit, including
renewing Permits. (See Attachment 3)

K. Use of a Dumping Hose

Unless authorized otherwise, a dumping hose must be used during all disposal of waste. A dumping hose must be
carried on the vehicle at all times.

Discharging to the Roseville/Watt Liquid Waste Disposal Site requires a dumping hose that extends 2 feet below ground
level. The hauler is responsible for making sure the dumping hose stays in place during discharging.

Discharging to the SRWTP Biogas Facility requires a 4- or 6-inch hose connection.

L. Area Washdown

Every effort must be made by the hauler to maintain sanitary conditions at the disposal sites. The hauler must hose
down the disposal area after every discharge.

M. Spill or Incident Reporting

Any spills at the sites must be reported immediately to the Regional San disposal site guard and to the Wastewater
Source Control Section as follows:

When Contact Phone
. . Wastewater Source Control
Business Hours: Monday- Friday 8:00 AM - 5:00 PM Section (916) 875-6470
After Hours, weekends, holidays, and when direct contact Coity Cariteal psrATor (916) 875-5000

with WSCS cannot be made

If direct contact is not made, a message should always be left indicating date and time of occurrence and circumstances
regarding the spill or incident. Formal written notification describing the circumstances of the spill must be submitted to
the Wastewater Source Control Section within 5 working days of the occurrence. Unusual conditions (locked gate during
business hours, access problems, water supply problems, etc.) should be reported as specified above.

Contact Information: Regional San Wastewater Source Control Section, 10060 Goethe Rd, Sacramento, CA 95827
(916) 875-6470 (Ph), (916) 854-9286 (Fax), WSCSPermittedUsers@sacsewer.com

Page 3 of 4



A.  Hazardous Material or Hazardous Waste Haulers
Permittees which are also licensed to haul hazardous material must ensure that each load discharged to Regional San
does noi contain any hazardous materials or hazardous waste. If the previous load contained hazardous materials or

wasie, the permittee must triple rinse the truck tank prior to hauling the load discharged to Regional San. A triple rinse
washout certificate musi be submitied with the manifest.

. Grease Interceptor Pumping

Pumping must include the complete removal of all contents, inctuding floating wmaterials, wastewater, and botiom
studge and solids. Decanting of discharging of removed wastes or gray water hiack into the greass infe
perritted. Grease intercepior cleaning must include scraping excessive solids from the walls, floors, haffles, and al;
pipework.

reenior is not

PART 2 — FROHIBITIONS

Disposal of Hazardous Waste (California Health and Safety Code, Section 25117) is prohibited.

PART 4 = FURTHER PROVISIONS

1. This permit does not relieve the permittee of its obligation to comply with any or all applicable regulations,
standards, or requirements under local, State, and Federal laws that may become effective during the term of this
permit.

2. Noncompliance with any item of this permit constitutes a violation of the Regional San Consolidated Ordinance and
may subject the permittee to administrative fines, revocation of discharge privileges, and/or permit termination.

3. This permit may be revoked for failure to pay all applicable fees and charges. Reinstatement of the permit may
include the requirement for a cash deposit or other acceptable security.

4. The hauler may be required by Regional San staff to provide a sample of the hauled waste at any time.

END OF PERMIT

Contact Information: Regional San Wastewater Source Control Section, 10060 Goethe Rd, Sacramento, CA 95827
(916) 875-6470 (Ph), (916) 854-9286 (Fax), WSCSPermittedUsers@sacsewer.com

Page 4 of 4



Avcbmchiment L
SACRAMENTO REGIONAL COUNTY SANITATION DISTRICT
WASTEWATER DISCHARGE PERM!‘T EOR LIGUID WASTE HAULERS

Parmitted Vehicle(s) as of January 1, 2018

Parit & Business Mame Yahicle Typa Licanse Dacel Tk Capacity
Number (gations)
SEP-068 United Site Services, Inc.
#169366 Peterbilt (5569M2 Pending 4000
#5029 GMC Volvo ACXT214 Pending 5800
Trailer

Liquid Waste Hauler
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INVESTORS SERVICE

Rating Action: Moody's upgrades United Site Services' CFR to B2 from B3;
outlook stable

15 Dec 2020

New York, December 15, 2020 -- Moody's Investors Service, ("Moody's") upgraded USS Ultimate Holdings,
Inc.'s ("United Site Services" or "USS") Corporate Family Rating to B2 from B3 and its Probability of Default
Rating to B2-PD from B3-PD. Concurrently, Moody's upgraded the ratings on the company's senior secured

first lien term loan to B1 from B2 and its senior secured second lien term loan to Caa1 from Caa2. The outlook
remains stable.

The upgrade of the CFR to B2 reflects strong organic growth in revenue and profitability as well as timely cost
actions that are meaningfully improving credit metrics and liquidity. The company delivered better than
expected operating results in 2020 despite early challenges related to the pandemic. Moody's expects USS will
sustain the positive operating momentum over the next 12-18 months, including projected revenue growth in
the high-single digits and profitability gains at slightly higher growth rates. Moody's projects debt-to-EBITDA
(Moody's adjusted) to trend towards 4.0 times and the company will generate annual cash flow in excess of
$100 million in 2021.

Upgrades:

..Issuer: USS Ultimate Holdings, Inc.

.... Corporate Family Rating, Upgraded to B2 from B3

.... Probability of Default Rating, Upgraded to B2-PD from B3-PD

....Senior Secured 1st Lien Term Loan, Upgraded to B1 (LGD3) from B2 (LGD3)
....Senior Secured 2nd Lien Term Loan, Upgraded to Caa1 (LGD5) from Caa2 (LGD5)
Outlook Actions:

..Issuer: USS Ultimate Holdings, Inc.

....Outlook, Remains Stable

RATINGS RATIONALE

The B2 CFR reflects USS' leading market position within the fragmented portable sanitation and services
market with a diverse and national customer base, historically high customer retention rates, continued industry
tailwinds driven by strong demand for increased service frequency and favorable pricing as safety and hygiene
remain a primary focus, and the expectation that USS will maintain very good liquidity. Moody's expects USS's
debt-to-EBITDA (Moody's adjusted) to trend towards 4.0x over the next 12-18 month from an estimated 4.8x as
of September 30, 2020 and for the company to generate free cash flow in the high single digits as a percent of
outstanding debt (Moody's adjusted).

The company's rating is constrained by its moderate operating scale with revenue concentration in the highly
cyclical residential and commercial construction end markets, narrow market focus, and aggressive financial
growth strategies under financial sponsor ownership.

The stable outlook reflects Moody's anticipation of further credit metric and liquidity improvements over the
next 12-18 months. Moody's expects the company will continue to benefit from strong market demand in the
route based sanitation sector, recognize benefits from recent cost actions and acquisitions, and drive margin
improvement. The stable outlook also assumes the company will maintain a good liquidity profile.

Moody's expects USS to have very good liquidity over the next 12-15 months. Sources of liquidity consist of
expected cash balances in excess of $100 million at the end of fiscal 2020, projected annual free cash flow of
approximately $120 million in 2021, and full availability under the company's $125 million ABL revolving credit



facility (unrated). Current cash sources provide good coverage of approximately $9.1 million of annual
mandatory debt amortization. There are no financial maintenance covenants under the first and second lien
term loans but the ABL revolver is subject to a springing 1.0 times minimum fixed charge coverage covenant if
excess availability falls below the greater of 10% of the aggregate commitments or $5 million. Moody's does
not expect the covenant to be tested over the next year and believes there is ample cushion within the
covenant based on projected earnings levels for the next 12-15 months if it were to be measured.

FACTORS THAT COULD LEAD TO AN UPGRADE OR DOWNGRADE OF THE RATINGS

Upward rating pressure is limited by the company's aggressive financial policy, moderate size and lack of
business diversity. However, the ratings could be upgraded if the company expands its operating scope and
commits to a more balanced financial policy while maintaining good liquidity. Quantitatively, the ratings could
be upgraded if debt reductions combined with sustained earnings growth leads to a material improvement in
credit metrics such that debt-to-EBITDA (Moody's adjusted) is sustained below 4.0x and free cash flow-to-debt
(Moody's adjusted) above 10%.

Conversely, Moody's could downgrade USS' ratings if revenue growth slows or profitability declines, leading to
low or no free cash flow, or financial policies become more aggressive. Quantitatively, the ratings could be
pressured if debt-to-EBITDA (Moody's adjusted) trends towards 6.0x, or EBITA-to-interest expense (Moody's
adjusted) falls below 1.5x on sustained basis.

The principal methodology used in these ratings was Business and Consumer Service Industry published in
October 2016 and available at https://www.moodys.com/researchdocumentcontentpage.aspx?
docid=PBC_1037985. Alternatively, please see the Rating Methodologies page on www.moodys.com for a
copy of this methodology.

Headquartered in Westborough, MA and controlled by affiliates of Platinum Equity, USS is a provider of
portable sanitation units, temporary fencing, storage containers and temporary electric equipment serving the
construction, commercial and industrial, special event, government agency and other end markets. Moody's
projects pro forma revenues of around $950 million in 2020.

REGULATORY DISCLOSURES

For further specification of Moody's key rating assumptions and sensitivity analysis, see the sections
Methodology Assumptions and Sensitivity to Assumptions in the disclosure form. Moody's Rating Symbols and
Definitions can be found at: https://www.moodys.com/researchdocumentcontentpage.aspx?
docid=PBC_79004.

For ratings issued on a program, series, category/class of debt or security this announcement provides certain
regulatory disclosures in relation to each rating of a subsequently issued bond or note of the same series,
category/class of debt, security or pursuant to a program for which the ratings are derived exclusively from
existing ratings in accordance with Moody's rating practices. For ratings issued on a support provider, this
announcement provides certain regulatory disclosures in relation to the credit rating action on the support
provider and in relation to each particular credit rating action for securities that derive their credit ratings from
the support provider's credit rating. For provisional ratings, this announcement provides certain regulatory
disclosures in relation to the provisional rating assigned, and in relation to a definitive rating that may be
assigned subsequent to the final issuance of the debt, in each case where the transaction structure and terms
have not changed prior to the assignment of the definitive rating in a manner that would have affected the
rating. For further information please see the ratings tab on the issuer/entity page for the respective issuer on
www.moodys.com.

For any affected securities or rated entities receiving direct credit support from the primary entity(ies) of this
credit rating action, and whose ratings may change as a result of this credit rating action, the associated
regulatory disclosures will be those of the guarantor entity. Exceptions to this approach exist for the following
disclosures, if applicable to jurisdiction: Ancillary Services, Disclosure to rated entity, Disclosure from rated
entity.

The ratings have been disclosed to the rated entity or its designated agent(s) and issued with no amendment
resulting from that disclosure.

These ratings are solicited. Please refer to Moody's Policy for Designating and Assigning Unsolicited Credit
Ratings available on its website www.moodys.com.


https://www.moodys.com/researchdocumentcontentpage.aspx?docid=PBC_79004
https://www.moodys.com/researchdocumentcontentpage.aspx?docid=PBC_1037985

Regulatory disclosures contained in this press release apply to the credit rating and, if applicable, the related
rating outlook or rating review.

Moody's general principles for assessing environmental, social and governance (ESG) risks in our credit
analysis can be found at https://www.moodys.com/researchdocumentcontentpage.aspx?docid=PBC_ 1243406 .

The Global Scale Credit Rating on this Credit Rating Announcement was issued by one of Moody's affiliates
outside the EU and is endorsed by Moody's Deutschland GmbH, An der Welle 5, Frankfurt am Main 60322,
Germany, in accordance with Art.4 paragraph 3 of the Regulation (EC) No 1060/2009 on Credit Rating
Agencies. Further information on the EU endorsement status and on the Moody's office that issued the credit
rating is available on www.moodys.com.

Please see www.moodys.com for any updates on changes to the lead rating analyst and to the Moody's legal
entity that has issued the rating.

Please see the ratings tab on the issuer/entity page on www.moodys.com for additional regulatory disclosures
for each credit rating.

Oleg Markin

Asst Vice President - Analyst
Corporate Finance Group
Moody's Investors Service, Inc.
250 Greenwich Street

New York, NY 10007

U.S.A.

JOURNALISTS: 1 212 553 0376
Client Service: 1 212 553 1653
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© 2021 Moody’s Corporation, Moody’s Investors Service, Inc., Moody’s Analytics, Inc. and/or their licensors and
affiliates (collectively, “MOODY’S”). All rights reserved.

CREDIT RATINGS ISSUED BY MOODY'S CREDIT RATINGS AFFILIATES ARE THEIR CURRENT
OPINIONS OF THE RELATIVE FUTURE CREDIT RISK OF ENTITIES, CREDIT COMMITMENTS, OR
DEBT OR DEBT-LIKE SECURITIES, AND MATERIALS, PRODUCTS, SERVICES AND
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https://www.moodys.com/researchdocumentcontentpage.aspx?docid=PBC_1243406

MOODY’S PUBLICATIONS MAY ALSO INCLUDE QUANTITATIVE MODEL-BASED ESTIMATES OF
CREDIT RISK AND RELATED OPINIONS OR COMMENTARY PUBLISHED BY MOODY’S
ANALYTICS, INC. AND/OR ITS AFFILIATES. MOODY’S CREDIT RATINGS, ASSESSMENTS,
OTHER OPINIONS AND PUBLICATIONS DO NOT CONSTITUTE OR PROVIDE INVESTMENT OR
FINANCIAL ADVICE, AND MOODY’S CREDIT RATINGS, ASSESSMENTS, OTHER OPINIONS AND
PUBLICATIONS ARE NOT AND DO NOT PROVIDE RECOMMENDATIONS TO PURCHASE, SELL,
OR HOLD PARTICULAR SECURITIES. MOODY’S CREDIT RATINGS, ASSESSMENTS, OTHER
OPINIONS AND PUBLICATIONS DO NOT COMMENT ON THE SUITABILITY OF AN INVESTMENT
FOR ANY PARTICULAR INVESTOR. MOODY’S ISSUES ITS CREDIT RATINGS, ASSESSMENTS
AND OTHER OPINIONS AND PUBLISHES ITS PUBLICATIONS WITH THE EXPECTATION AND
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MOODY’S CREDIT RATINGS, ASSESSMENTS, OTHER OPINIONS, AND PUBLICATIONS ARE NOT
INTENDED FOR USE BY RETAIL INVESTORS AND IT WOULD BE RECKLESS AND INAPPROPRIATE FOR
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ALL INFORMATION CONTAINED HEREIN IS PROTECTED BY LAW, INCLUDING BUT NOT LIMITED TO,
COPYRIGHT LAW, AND NONE OF SUCH INFORMATION MAY BE COPIED OR OTHERWISE
REPRODUCED, REPACKAGED, FURTHER TRANSMITTED, TRANSFERRED, DISSEMINATED,
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MOODY’S CREDIT RATINGS, ASSESSMENTS, OTHER OPINIONS AND PUBLICATIONS ARE NOT
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All information contained herein is obtained by MOODY’S from sources believed by it to be accurate and
reliable. Because of the possibility of human or mechanical error as well as other factors, however, all
information contained herein is provided “AS IS” without warranty of any kind. MOODY'S adopts all necessary
measures so that the information it uses in assigning a credit rating is of sufficient quality and from sources
MOODY'S considers to be reliable including, when appropriate, independent third-party sources. However,
MOODY’S is not an auditor and cannot in every instance independently verify or validate information received
in the rating process or in preparing its Publications.

To the extent permitted by law, MOODY’S and its directors, officers, employees, agents, representatives,
licensors and suppliers disclaim liability to any person or entity for any indirect, special, consequential, or
incidental losses or damages whatsoever arising from or in connection with the information contained herein or
the use of or inability to use any such information, even if MOODY'’S or any of its directors, officers, employees,
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damages, including but not limited to: (a) any loss of present or prospective profits or (b) any loss or damage
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MOODY’S.

To the extent permitted by law, MOODY’S and its directors, officers, employees, agents, representatives,
licensors and suppliers disclaim liability for any direct or compensatory losses or damages caused to any
person or entity, including but not limited to by any negligence (but excluding fraud, willful misconduct or any
other type of liability that, for the avoidance of doubt, by law cannot be excluded) on the part of, or any
contingency within or beyond the control of, MOODY'’S or any of its directors, officers, employees, agents,
representatives, licensors or suppliers, arising from or in connection with the information contained herein or the
use of or inability to use any such information.

NO WARRANTY, EXPRESS OR IMPLIED, AS TO THE ACCURACY, TIMELINESS, COMPLETENESS,
MERCHANTABILITY OR FITNESS FOR ANY PARTICULAR PURPOSE OF ANY CREDIT RATING,
ASSESSMENT, OTHER OPINION OR INFORMATION IS GIVEN OR MADE BY MOODY’S IN ANY FORM OR



MANNER WHATSOEVER.

Moody’s Investors Service, Inc., a wholly-owned credit rating agency subsidiary of Moody’s Corporation
(“MCQ”), hereby discloses that most issuers of debt securities (including corporate and municipal bonds,
debentures, notes and commercial paper) and preferred stock rated by Moody’s Investors Service, Inc. have,
prior to assignment of any credit rating, agreed to pay to Moody’s Investors Service, Inc. for credit ratings
opinions and services rendered by it fees ranging from $1,000 to approximately $5,000,000. MCO and Moody’s
Investors Service also maintain policies and procedures to address the independence of Moody’s Investors
Service credit ratings and credit rating processes. Information regarding certain affiliations that may exist
between directors of MCO and rated entities, and between entities who hold credit ratings from Moody’s
Investors Service and have also publicly reported to the SEC an ownership interest in MCO of more than 5%, is
posted annually at www.moodys.com under the heading “Investor Relations — Corporate Governance —
Director and Shareholder Affiliation Policy.”

Additional terms for Australia only: Any publication into Australia of this document is pursuant to the Australian
Financial Services License of MOODY’S affiliate, Moody’s Investors Service Pty Limited ABN 61 003 399
657AFSL 336969 and/or Moody’s Analytics Australia Pty Ltd ABN 94 105 136 972 AFSL 383569 (as
applicable). This document is intended to be provided only to “wholesale clients” within the meaning of section
761G of the Corporations Act 2001. By continuing to access this document from within Australia, you represent
to MOODY'’S that you are, or are accessing the document as a representative of, a “wholesale client” and that
neither you nor the entity you represent will directly or indirectly disseminate this document or its contents to
“retail clients” within the meaning of section 761G of the Corporations Act 2001. MOODY'S credit rating is an
opinion as to the creditworthiness of a debt obligation of the issuer, not on the equity securities of the issuer or
any form of security that is available to retail investors.

Additional terms for Japan only: Moody's Japan K.K. (“MJKK”) is a wholly-owned credit rating agency subsidiary
of Moody's Group Japan G.K., which is wholly-owned by Moody’s Overseas Holdings Inc., a wholly-owned
subsidiary of MCO. Moody’s SF Japan K.K. (“MSFJ”) is a wholly-owned credit rating agency subsidiary of
MJKK. MSFJ is not a Nationally Recognized Statistical Rating Organization (“NRSRQ”). Therefore, credit
ratings assigned by MSFJ are Non-NRSRO Credit Ratings. Non-NRSRO Credit Ratings are assigned by an
entity that is not a NRSRO and, consequently, the rated obligation will not qualify for certain types of treatment
under U.S. laws. MJKK and MSFJ are credit rating agencies registered with the Japan Financial Services
Agency and their registration numbers are FSA Commissioner (Ratings) No. 2 and 3 respectively.

MJKK or MSFJ (as applicable) hereby disclose that most issuers of debt securities (including corporate and
municipal bonds, debentures, notes and commercial paper) and preferred stock rated by MJKK or MSFJ (as
applicable) have, prior to assignment of any credit rating, agreed to pay to MJKK or MSFJ (as applicable) for
credit ratings opinions and services rendered by it fees ranging from JPY 125,000 to approximately
JPY550,000,000.

MJKK and MSFJ also maintain policies and procedures to address Japanese regulatory requirements.
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