General Terms and Conditions of Master Agreement

THIS MASTER COOPERATIVE PURCHASING AGREEMENT (this "Master Agreement”) is entered into by and between The
Cooperative Council of Governments, Inc. (“CCOG”), NPS Public Furniture Corporation d.b.a. National Public Seating
(“Winning Supplier”), and Equalis Group, LLC (“Equalis” or “Equalis Group”). Throughout this Master Agreement, CCOG,
Winning Supplier, and Equalis are referred to interchangeably as in the singular “Party” or in the plural “Parties.”

1. RECITALS

A. CCOG is a Council of Governments formed under Chapter 167 of the Ohio Revised Code and serves as a lead
agency (a “Lead Public Agency”) for Equalis Group (“Equalis Group”), a national cooperative purchasing organization, by
publicly procuring Master Agreements for products and services to be made available to current and prospective Equalis
Group members (“Equalis Group Member” or “Member”).

B. Equalis is the third-party procurement administrator for and duly authorized agent of CCOG, and in that role
manages the procurement, contract management, marketing, sales, reporting, and financial activities of, for, and on
behalf of CCOG at the direction and with the authorization of the CCOG Board of Directors.

C. To the extent that the laws of a state, region, territory, and/or country permit, any public sector entity may join
Equalis Group as a Member. The term “Public Sector Entities” includes, but is not limited to, political subdivisions,
municipal corporations, counties, townships, villages, school districts, special districts, public institutions of higher
education or training, units of government, state/regional/territorial agencies, state/regional/territorial governments,
federal/national agencies, federal/national governments, and other entities receiving financial support from tax monies
and/or public funds.

D. Any organization that is exempt from federal income tax under Section 501(c)(3) of the IRS Code, and any other
entity if permitted under the IRS Code and other applicable law, including for-profit companies, may also join Equalis
Group as a Member.

E. Equalis Group makes its Master Agreements available through groups and associations (“Association Partners”)
that contract with Equalis for the purpose of providing additional benefits to the members of such Association Partners.

F. Members, Association Partners, and Association Partners’ members are referred to throughout this Master
Agreement as Equalis Group participants (“Equalis Group Participants”).

G. CCOG issued a request for proposal (“RFP”) on behalf of Equalis Group Participants and solicited responses from
companies (“Respondent”) for furniture solutions with related products and services and awarded a contract to Winning
Supplier as a responsible Respondent whose proposal was most advantageous to CCOG. The products and services made
available in this contract are defined by the contents of the Winning Supplier’s Cost Proposal submission (“Products &
Services”).

H. CCOG and Equalis agree to make the Products & Services from Winning Supplier available to Equalis Group
Participants and Winning Supplier agrees to provide the same to Equalis Group Participants who purchase Products &
Services (“Program Participants”) subject to the terms of this Master Agreement.

NOW, THEREFORE, in consideration of the mutual promises contained herein, the Parties agree to the following terms
and conditions:



2. TERMS & CONDITIONS

2.1. Personnel & Equipment. The Parties agree that the number and types of any subcontractors, dealers, distributors,
personnel, or specialized equipment which may be required to furnish Products & Services to Program Participants will be
determined by Winning Supplier. Winning Supplier agrees to engage the number and types of subcontractors, personnel,
and/or specialized equipment necessary to furnish the types of Products & Services to all Program Participants throughout
the Term of this Master Agreement and any Customer Agreement.

2.2, Supplemental Agreements. Winning Supplier may enter into separate supplemental agreements with an Equalis
Group Participant and/or Program Participant to further define the terms and conditions of purchasing Products & Services
(“Customer Agreement”). Notwithstanding the foregoing, by ordering products or services under this Master Agreement,
all terms and conditions of this Master Agreement will be incorporated into a resulting Customer Agreement unless the
Customer Agreement as mutually agreed between Winning Supplier and the Program Participant states otherwise. Any
Customer Agreement entered into as a result of this contract is exclusively between the Program Participant and Winning
Supplier. Neither CCOG, Equalis Group, its agents, Member and employees shall be made party to any claim for breach of
such agreement.

2.3. Pricing
a. Not-To-Exceed Pricing. All contract pricing is “Not-To-Exceed Pricing” where Members will receive
pricing that does not exceed the per unit pricing provided by the Respondent in Attachment B. Winning Supplier
may adjust pricing lower if needed, without any approval needed, but cannot exceed the pricing on their contract
price list.

b. Pricing Adjustments. No price increases are permitted within the first ninety (90) days of this
contract’s Effective Date. Should it become necessary or proper during the Term of this Agreement to make any
change in design or any alterations that will increase expense, Equalis Group must be notified immediately. Price
increases must be approved by CCOG and no payment for additional materials or services, beyond the amount
stipulated in the Agreement, shall be paid without prior approval. All price increases must be supported by
manufacturer documentation, or a formal cost justification letter.

It is Winning Supplier’s responsibility to keep all pricing up to date and on file with Equalis Group. All price
changes must be provided to Equalis Group, using the same format as was accepted in the original contract.

c. Rates & Charges. The rates, fees, and charges to be charged to and paid by Program Participants
for Products & Services are set forth in contract price list. Winning Supplier agrees that there are no other
applicable rates, fees, charges, or other monetary incentives for Products & Services except those set forth in
Winning Supplier’s cost proposal.

2.4. The Term. This Master Agreement and the Appendices attached hereto will become effective as of effective date
identified in the Master Agreement Signature Form (the “Effective Date”). This Master Agreement will remain in effect
for four (4) years and will expire on the date identified in the Master Agreement Signature Form (the “Termination Date”)
unless extended, terminated, or cancelled as set forth in the Master Agreement (the “Initial Term”). This Master
Agreement may be renewed for one (1) additional one (1) year period by CCOG (a “Renewal Term”) unless this Master
Agreement is terminated as set forth herein. By mutual consent of the Parties, the Term of this Master Agreement may
be extended beyond the Initial and Renewal Term (the “Extended Term”). The Initial Term together with all Renewal
Terms and Extended Terms exercised are hereinafter collectively referred to as the “Term.”

2.5. Formation of Contract
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2.6.

a. Respondent Contract Documents. CCOG and Equalis Group will review proposed Respondent
contract documents. Respondent’s contract document shall not become part of CCOG and Equalis Groups’
contract with Respondent unless and until an authorized representative of CCOG and Equalis Group reviews and
approves it.

b. Entire Agreement. This Master Agreement, including its Recitals, together with all components of
the RFP, the components of the Winning Supplier’s proposal, attachments, appendices, and exhibits hereto,
constitutes the entire agreement between the Parties with respect to the subject matter hereof and supersedes
all prior oral or written representations and agreements with regard to the same subject matter. The Parties
acknowledge that this Master Agreement has been negotiated and incorporates their collective agreement as to
the provisions to be contained herein. Therefore, no presumption will arise giving benefit of interpretation by
virtue of authorship of any provision of this Master Agreement, and any ambiguity may not be construed for or
against any Party. Winning Supplier’s complete and final RFP response is hereby incorporated into and made part
of this Master Agreement.

c. Modification. No release, discharge, abandonment, waiver, alteration, or modification of any of
the provisions of this Master Agreement, or any of the Appendices incorporated herein, shall be binding upon any
Party unless set forth in a writing signed by authorized representatives of the Parties.

d. Assignment. This Master Agreement and the rights and obligations hereunder may not be
assignable by any Party hereto without the prior written consent of the other Parties, which consent shall not be
unreasonably withheld, conditioned, or delayed, provided, however, that Winning Supplier and Equalis may assign
their respective rights and obligations under this Master Agreement without the consent of the other Parties in
the event either Winning Supplier or Equalis shall hereafter effect a corporate reorganization, consolidation,
merger, merge into, sale to, or a transfer of all or substantially all of its properties or assets to another entity.
Subject to the preceding sentence, this Master Agreement will be binding upon, inure to the benefit of, and be
enforceable by the Parties and their respective successors and assigns. Any instrument purporting to make an
assignment in violation of this section shall be null and void. This Master Agreement may be extended to additional
entities affiliated with the Parties upon the mutual agreement of the Parties. No such extension will relieve the
extending Party of its rights and obligations under this Master Agreement.

e. Order of Precedence.

General terms and conditions of Master Agreement;
Specifications and scope of work, as awarded,;
Attachments and exhibits to the Master Agreement;
The solicitation and all attachments thereto; and

The Respondent’s proposal and all attachments thereto.

vk wnNR

Confidentiality.

a. Obligation. The nature and details of the business relationship established by this Master
Agreement, and the business information regarding the other Party(ies) (the “Disclosing Party”) to which
a Party(ies) (the “Receiving Party”) may become privy during the Term of this Master Agreement
(collectively, the “Information”) constitute confidential and proprietary information, the disclosure,
copying, or distribution of which could result in competitive harm to the Disclosing Party. Each Party
agrees to maintain the other Parties’ Information in the strictest confidence and agrees not to disclose,
copy, or distribute the other Parties’ Information, whether orally or in writing, directly or indirectly, in
whole or in part, except to those of the Receiving Party’s employees, agents, subcontractors, and suppliers
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with a need to know the Information. The foregoing will not limit a Receiving Party, for purposes of
marketing, from informing actual or potential Equalis Group Participants of the existence of a contractual
relationship between the Parties. The Parties further agree that they will require that all of their
employees, agents, subcontractors, and suppliers abide by the terms of these confidentiality obligations.
The confidentiality obligations set forth in this section will continue in effect for the Term of this Master
Agreement and for a period of two (2) years after the date this Master Agreement is terminated or expires.

b. Exceptions. Nothing herein will apply to any information (a) which is or becomes generally
available to the public other than as a result of a disclosure by a Receiving Party or its representatives, (b)
which was available on a non-confidential basis prior to its disclosure by the Disclosing Party or its
representatives, (c) which becomes available to a Receiving Party on a non-confidential basis from a
source other than the Disclosing Party or its representatives, provided that such source is not known to
be subject to any prohibition against transmitting the information, (d) which is disclosed pursuant to an
order of court; provided that in the event that proprietary information is disclosed or threatened to be
disclosed pursuant to this clause (d), the Receiving Party will give the original Disclosing Party prompt,
written Notice, as hereinafter defined, of such threatened disclosure and the right to defend against such
disclosure, at Disclosing Party’s expense, and provided further that the original Receiving Party will
cooperate reasonably in such defense, or (e) which is subject to a Freedom of Information Act Request or
other public records request to which a Party is, or may be, required to respond by applicable law.

2.7. Indemnification. Winning Supplier shall protect, indemnify, and hold harmless both CCOG and Equalis Group,
administrators, employees, and agents (“Indemnified Parties”) against all claims, damages, losses and expenses (“Claims”)
arising out of or resulting from the actions of Winning Supplier, Winning Supplier employees or subcontractors in the
preparation of the solicitation and the later performance under the contract, including any Customer Agreements with
Program Participants (“Losses”).

2.8. Winning Supplier Insurance. During the Term of this Master Agreement, and for two (2) years following expiration
or termination of this Master Agreement, Winning Supplier, at its own expense, shall maintain and shall require that its
agents, subcontractors, and suppliers engaged in Winning Supplier’s performance of its duties under this Master
Agreement maintain general liability insurance, property insurance, and automobile insurance (at a minimum, in the
amount of $1,000,000 per occurrence/S$5,000,000 annual aggregate) applicable to any claims, liabilities, damages, costs,
or expenses arising out of its performance under this Master Agreement, or any Appendix, and with respect to, or arising
out of, Winning Supplier’s provision of Products & Services to Program Participants. CCOG, Equalis, and their respective
officers, directors, employees, and agents will be named as certificate holders on Winning Supplier’s related insurance
policies. All such insurance policies shall incorporate a provision requiring the giving of written Notice to CCOG and Equalis
at least thirty (30) days prior to the cancellation, nonrenewal, and/or material modification of any such policies. Winning
Supplier shall submit to Equalis within ten (10) calendar days after the Effective Date of this Master Agreement, and prior
to furnishing Products & Services to any Program Participants, valid certificates evidencing the effectiveness of the
foregoing insurance policies. Winning Supplier shall provide such valid certificates on an annual basis until the terms of
this section are no longer applicable.

2.9. Termination Rights. The Parties shall have the termination rights set forth below.

a. Insolvency. If a petition in bankruptcy is filed by any Party, or if any Party is adjudicated as
bankrupt, or if any Party makes a general assignment for the benefit of creditors, or if a receiver is appointed on
account of the insolvency of any Party, then the other Parties, without prejudice to any other right or remedy,
may terminate this Master Agreement upon giving at least five (5) business days prior written Notice of such
termination.
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b. Mutual Consent. This Master Agreement, or any Appendix, may be terminated at any time by the
mutual written consent of the Parties.

c. Breach. In the event that any Party commits a material breach of its obligations under this Master
Agreement, except for a payment obligation, the non-breaching Party(ies) may provide written Notice describing
the material breach to the breaching Party. The breaching Party will have thirty (30) calendar days to cure such
breach or provide acceptable reassurance to the non-breaching Party(ies), or, if the Parties agree that a cure or
reassurance is not feasible within thirty calendar (30) days, such period of time for cure or satisfactory reassurance
as the Parties may agree in writing. If the breach is not cured within such period or if satisfactory reassurance is
not accepted by the non-breaching Party(ies) in such period, then the Party(ies) not in breach may terminate this
Master Agreement upon ten (10) business days written Notice at the Addresses for Notices.

2.10. Effects of Termination. Upon termination of this Agreement for any reason, all Customer Agreements entered
into with Program Participants shall immediately terminate. Winning Supplier shall immediately cease any sales of
Products & Services to any Program Participant under and through the terms of this Master Agreement. Following the
date of termination, Winning Supplier shall not be precluded from selling its products and services to individuals,
businesses, and entities that were Program Participants when this Master Agreement was in effect either directly or
through some other contract vehicle. Following the date of termination, CCOG and Equalis shall not be precluded from
transitioning individuals, businesses, and entities that were Program Participants when this Master Agreement was in
effect to another agreement or Equalis Group supplier partner.

2.11. Audit of Winning Supplier. CCOG and Equalis, whether directly or through an independent auditor or accounting
firm, shall have the right to perform audits, including inspection of books, records, and computer data relevant to Winning
Supplier’s provision of Products & Services to Program Participants pursuant to this Master Agreement, to ensure that
pricing, inventory, quality, process, and business controls are maintained; provided, however, that such inspections and
audits will be conducted upon reasonable notice to Winning Supplier and so as not to unreasonably interfere with Winning
Supplier’s business or operations.

2.12. Force Majeure. This Master Agreement will be temporarily suspended during any period to the extent that any
Party during that period is unable to carry out its obligations under this Master Agreement or the Appendices by reason
of an Act of God or the public enemy, act of terrorism, epidemic or pandemic, fire, flood, labor disorder not caused by
Winning Supplier, civil commotion, closing of the public highways not caused by Winning Supplier, government
interference, government regulations, or any other event or occurrence beyond the reasonable control of the affected
Party (“Event of Force Majeure”). No Party will have any liability to the other Party(ies) for a delay in performance nor
failure to perform to the extent this Master Agreement or any Appendix is so temporarily suspended; provided that
nothing contained herein shall apply to payment obligations with respect to obligations which have already been
performed under this Master Agreement. If the provision of Products & Services are impeded due to an Event of Force
Majeure, then Winning Supplier may apportion the provision of Products & Services among its present and future
customers on a fair and reasonable basis after consulting with Equalis and the Program Participants potentially affected
and in a manner that would not reasonably be expected to disproportionately affect Program Participants.

2.13. Notices. All notices, claims, certificates, requests, demands, and other communications required or permitted
hereunder (“Notice”) must be in writing and will be deemed given to the Addresses for Notices (a) when delivered
personally to the recipient, (b) upon delivery by reputable overnight courier service (charges prepaid), or (c) upon delivery
or refusal of delivery by certified or registered mail, return receipt requested, and addressed to the intended recipient.
The Parties agree that the day-to-day business communications, including notification of a change of address, pricing
updates, or revisions to any Appendix, may be made via electronic communication.

a. Addresses for Notices. Written notices for the Winning Supplier will be sent to the remittance
address provided with the Winning Supplier’s proposal.
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i. If to CCOG: ii. If to EQUALIS:

The Cooperative Council of Equalis Group, LLC.
Governments, Inc. Attn: Eric Merkle, SVP
Attn: Board President 5550 Granite Parkway,
6001 Cochran Road, Suite 333 Suite 298

Cleveland, Ohio 44139 Plano, Texas 75024

Facsimile: 440.337.0002

2.14. Waiver. Other than the rights and obligations with respect to payment provided by this Master Agreement, waiver
by any Party(ies) of or the failure of any Party(ies) hereto to enforce at any time its rights with regard to any breach or
failure to comply with any provision of this Master Agreement by the other Party(ies) may not be construed as, or
constitute, a continuing waiver of such provision, or a waiver of any other future breach of or failure to comply with the
same provision or any other provision of this Master Agreement.

2.15. Governing Law; Invalidity. This Master Agreement shall be construed and enforced in accordance with, and
governed by, the laws of the State of Ohio without regard to rules of conflict of laws. If any provision of this Master
Agreement is declared unlawful or unenforceable by judicial determination or performance, then the remainder of this
Master Agreement shall continue in force as if the invalidated provision did not exist. Any suits filed by any Party pursuant
to this Master Agreement shall be brought in a court of competent jurisdiction located in Cuyahoga County, Ohio. In the
event any Party initiates a suit and that suit is adjudicated by a court of competent jurisdiction, the prevailing Party shall
be entitled to reasonable attorney’s fees and costs from the non-prevailing Party in addition to any other relief to which
the court determines the prevailing Party is entitled or awarded.

2.16. No Third-Party Beneficiaries; Survival of Representations. This Master Agreement is made solely for the benefit
of the Parties to it, and no other persons will acquire or have any right under or by virtue of this Master Agreement. Except
as otherwise provided herein, all representations, warranties, covenants, and agreements of the Parties shall remain in
full force and effect regardless of any termination of this Master Agreement, in whole or in part.

2.17. Execution in Counterparts. This Master Agreement may be executed in one or more counterparts, each of which
will be deemed an original. For purposes of this Master Agreement, a facsimile, scanned, or electronic signature will be
deemed an original signature.

2.18. Nondiscrimination & Intimidation.

a. Winning Supplier expressly agrees that in the hiring of employees for the performance of work or
services under this Master Agreement or any subcontract that takes place in the State of Ohio, Winning Supplier,
its subcontractors, or any person acting on a Winning Supplier’s or its subcontractor’s behalf shall not discriminate
inthe hiring of employees by reason of race, creed, sex, disability as defined in Section 4112.01 of the Ohio Revised
Code nor shall it discriminate against any citizen of the State of Ohio in the employment of labor or workers who
are qualified and available to perform the Work to which the employment relates.

b. Winning Supplier expressly agrees that Winning Supplier, any of its subcontractors, or any person
on behalf of Winning Supplier or its subcontractors in any manner shall not discriminate against or intimidate any
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employee hired for the performance of work or services under this Master Agreement on account of race, creed,
sex, disability as defined in Section 4112.01 of the Ohio Revised Code, or color.

C. Winning Supplier expressly agrees to include principally similar provisions of this section in each
of its written subcontractor agreements for the Products & Services subject to this Master Agreement.

(The rest of this page in intentionally left blank)
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PROPOSAL FORM 1: TECHNICAL PROPOSAL

1.1. Company Information

1.1.1. Company Name: NPS Public Furniture Corp DBA National Public Seating
1.1.2. Corporate Street Address: 149 Entin Road, Clifton, NJ, 07014
1.1.3. Website: https://www.nationalpublicseating.com/

1.1.4. Formation. In what year was the company  Operating under current since 2011. Originally established in
formed? For how long has your company 1997 as National Public Seating Corp.
been operating under its present business
name? If your company has changed its
business name, include the most recent
prior business name and the year of the
name change.

1.1.5. Primary Point of Contact. Provide Contact Name: Uri Salzman
information about the Respondent Titje: Senior Project Manager
representative/contact person authorized

P /contact p ) Phone: (800) 261-4112 x 154
to answer questions regarding the
proposal submitted by your company: E-Mail Address:  usalzman@nationalpublicseating.com

1.1.6. Authorized Representative. Print or type Contact Name: Uri Salzman
the name of the Respondent
representative authorized to address _ _ _
contractual issues, including the authority ~ Ttle: Senior Project Manager
to execute a contract on behalf of
Respondent, and to whom legal notices  ppgne: (800) 261-4112 x 154

regarding contract termination or breach,
should be sent (if not the same individual
as in 1.1.9., provide the following
information on each such representative
and specify their function).

E-Mail Address: usalzman@nationalpublicseating.com

1.2. Financial Strength & Legal Considerations

1.2.1. Financial Strength. Demonstrate your See attached financial stability letter.
financial strength and stability with
meaningful data. This could include, but is
not limited to, such items as financial
statements, SEC filings, credit & bond
ratings, letters of credit, and detailed
refence letters.

Note: If the information disclosed in your response
is considered “Trade Secret” as defined in Ohio
Revised Code, Respondents may mark the
information as a “Trade Secret” and the response
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will be redacted from any future use of the RFP
response.

1.2.2.

1.2.3.

Bankruptcy & Insolvency. Describe any
bankruptcy or insolvency for vyour
organization (or its predecessors, if any) or
any principal of the firm in the last three
(3) years.

Litigation. Describe any litigation in which
your company has been involved in the
last three (3) years and the status of that
litigation.

1.3. Industry Qualifications

1.3.1.

1.3.2.

1.3.3.

NOTE:

Company Identification. How is your
organization best identified? Is it a
manufacturer, distributor, dealer, reseller,
or service provider?

Manufacturer Authorization. |If your
company is best described as a distributor,
dealer, reseller, or similar entity please
certify that your organization is authorized
to sell the products and services at the
price points disclosed in this proposal.

Authorized Distributors, Agents, Dealers,
or Resellers. Describe the different
channels in which this contract will be
made available to Equalis Group
Members. Your response should include,
but is not limited to, whether your
organization will serve as the single point
of sale or if the contract will be made
available through a network of
distributors, agents, dealers, or resellers.

Respondents intending to authorize

distributors, agents, dealers, or resellers must
complete Proposal Form 7 - Dealer, Distributor
and Reseller Authorization Form.

1.3.4.

Network Relationship. If your company is
best described as a manufacturer or
service provider, please describe how your
dealer network operates to sell and deliver
the Products & Services proposed in this
RFP. If applicable, is your network
independent or company owned?

Page |5

None.

None.

We are a manufacturer.

N/A

National Public Seating products are sold exclusively through our
global dealer network. Equalis Group Members will place orders
directly with our authorized dealers.

Dealers are carefully vetted and receive ongoing training from
NPS Relationship Managers. Once a dealer account is
established, NPS Account Managers work closely with dealers to
provide quotes, product recommendations and lead times.



1.3.5. Industry Experience. How long has your
company provided the products and
services outlined in your proposal? What
percentage of your company’s revenue in
each of the last three (3) full calendar
years was generated from these products
and services?

1.3.6. Geographic Reach. Describe your
company’s current service area in the
United States and which areas you intend
to offer services under a resulting contract
if awarded.

1.3.7. Certifications and Licenses. Provide a
detailed explanation outlining the licenses
and certifications that are i) required to be
held, and ii) actually held by vyour
organization (including third parties and
subcontractors that you use). Has your
company maintained these certifications
on an ongoing basis? If not, when and why
did your company lose any referenced
certifications?

NOTE: Provide copies of any of the certificates or
licenses included in your response in Proposal
Form 5 - Certifications and Licenses.

1.4. Public Sector Experience

1.4.1. Public Sector Cooperative Contracts.
Provide a list of the public sector
cooperative contracts (e.g., state term
contracts, public sector cooperatives, etc.)
you currently hold or are authorized to sell
through (if contracts are held with a
manufacturer) and the annual revenue
through those contracts in each of the last
three (3) calendar year.

NOTE: Please exclude information and data
associated with Federal or GSA contracts.

1.4.2. Education Success. What is the i) total
dollar amount, and ii) percentage of your
company’s  total annual revenue
generated by sales to educational
institutions (i.e., K-12 schools & school
districts and high education)?

1.4.3. Government Success. What is the i) total
dollar amount, and ii) percentage of your
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NPS has been manufacturing institutional grade furniture since
1997. As we are the manufacturer, 100% of our revenue is
generated from these products.

Our dealer network spans all 50 United States (and other
countries). We intend offer products and services to all states
under a resulting contract.

National Public Seating requires dealers to hold resale
certificates in the states which they operate. Additionally, NPS
and its subcontractors comply with all licensing/certification
requirements under any cooperative purchasing agreements
that we hold.



1.4.4.

company’s  total annual revenue
generated by sales to local governments
(i.e., municipalities, counties, special
districts, and state agencies)?

Customer References. Provide references
of at least five (5) local government or
educational institution customers for
which your company has provided
products and services similar in nature and
scope to those defined in this RFP in the
last three (3) years. Each reference should
include:

a. Customer contact person and their
title, telephone number, and email
address;

b. A brief description of the products
and services provided by your
company;

c. Customer relationship starting and
ending dates; and,

d. Notes or other pertinent information
relating to the customer and/or the
products and services your company
provided.

2.1. Products & Services

2.1.1.

Product & Services Description(s). Provide
a detailed description of the products and
services you are offering as a part of your
proposal.

Your response may include, but is not
limited to, information related to product
or market  focus, differentiators,
manufacturing capabilities & advantages,
warranty information, turnkey
capabilities, installation or set-up, training
services, maintenance services, or any
other piece of information that would help
understand the breadth and depth of your
products and service offering.

IMPORTANT. This description along with the
products and services included in the Attachment
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See attachment labeled “References”.

NPS focuses on offering complete, rounded out product lines
including: Chairs (Folding, Stacking, Banquet, Café, Mobile Tablet
Arm), Folding Benches, Tables (Plastic Folding, Wood Folding,
Training/Seminar, Café, Science Lab, Heavy-Duty, Makerspace)
Mobile Cafeteria Tables (Fixed Benches, Fixed Stools, Tables
without Fixed Seating, Flip-Top EasyFold Tables, Booth Seating),
Stools (Lab, Task, Art, Café), Portable Stages & Risers, Music
Room (Student Chairs, Music Stands, Conductor’s Sets), Mobile
Science Cabinets, Workstations (Pneumatic Lift Desks,
Desk/Lectern Combo’s, Science Lab Workstations), Portable
Room Dividers, Dollies (Folding Chairs Dollies, Stack Chairs
Dollies, Folding Tables Dollies, Stage Dollies, Music Stand Dollies),
Lecterns, A/V Presentation Carts, Tablet/Laptop Charging
Stations, Portable PA System, Installation of NPS furniture.
Please find our full 2023 catalog and 2024 new product brochures
in the attachments.



B — Cost Proposal will be utilized to define the
overall products and services available under a
resulting contract.

2.1.2.

2.1.3.

2.1.4.

Value-Add or Additional Offering. Please
include any additional products and
services not included in the scope of the
solicitation that you think will enhance and
add value to this contract’s participating
agencies.

Open Market Products. Provide a detailed
description of your ability to
accommodate requests for Open Market
Products. Open Market Products is a
category of products that cannot be found
in your standard catalog offering or non-
inventoried products.

copy of the
If required,

Warranty. Provide a
manufacturer’s warranty.

please attach the warranty as an
attachment, as instructed in this
document. Describe notable features

and/or characteristics of the warranty that
a public sector customer would find
interesting or appealing. Pricing related to
the any extended warranty options must
be included in Attachment B - Cost
Proposal.

3.1. Logistics

3.1.1.

Store & Showroom Locations;
Distribution & Shipping Capabilities.
Describe how supplier proposes to
distribute the products & services in
Respondent’s defined geographic reach.

Your response may include, but is not
limited to, information related to the
number of store or showroom locations,
distribution  facilities, supply chain
partners, fill rates, on-time delivery rates,
and your ability to accommodate
expedited orders.

3.2. Customer Service
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NPS Design Services: our in-house design team enables dealers
to present 2D room layouts and 3D renders to help members
visualize a space and make informed decisions. NPS employs an
in-house technician to field service cafeteria tables should the
need arise. We maintain a large stock of replacement parts and
parts under $25 ship free of charge. NPS publishes its product
catalog in 2020 and CET, enabling dealers and designers to
specify and visualize NPS products for members.

We will do our best to accommodate requests for Open Market
Products. If we determine that we are able to produce a
"sourced" or "custom" product, it will be quoted per request and
may be subject to minimum order quantities.

National Public Seating provides a warranty to the original user
covering all manufacturing defects in material and workmanship
from the date of purchase for a period of ten years (exceptions
noted below). In the event of a defect, NPS will, at its discretion,
either repair or replace the defective product. Exceptions to 10-
year warranty: Mobile cafeteria tables - 15 years, Natural wood
surfaces (butcherblock) - 1 year, Basics by NPS branded products
- 1 year. Please find our full warranty attached.

NPS operates three Lightning Ship (2-day lead time) in New
Jersey, Tennessee and California. These facilities are strategically
positioned to optimize storage, manufacturing and distribution
processes with advanced logistics systems and excellent
connectivity to transportation networks. Our Clifton, NJ
headquarters also features the NPS showroom and our domestic
manufacturing facility. Lead times categories are: 2-Day
Lightning Ship (stock items), 7-Day Quick Ship (made to order
items in popular finishes), 8-Week Standard (general made to
order items) and 16 Weeks for fully custom solutions.



3.2.1. Customer Service Department. Describe
your company’s customer  service
department & operations. Your
description may include, but is not limited
to, hours of operation, number and
location of service centers, parts outlets,
number of customer service
representatives. Clarify if the service
centers are owned by your company of if
they are a network of subcontractors.

3.3. Customer Set Up; Order & Invoice Processing;
Payment

3.3.1. Proposal Development, Order, and
Invoice Process. Describe your company’s
proposal development, order, and invoice
process.

3.3.2. Financing. Does your company offer any
financing options or programs? If yes,
describe the financing options available to
Members.

3.4. Sustainability, Reclamation, and Recycling

Initiatives

3.4.1. Sustainable Company Initiatives. Describe
the ways in which your company is
addressing the issue of sustainability.

4.1. Cost Proposal

4.1.1. Pricing Model. Provide a description of
your pricing model or methodology
identifying how the model works for the
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National Public Seating maintains a highly trained in-house
Customer Care team consisting of 3 regional care
representatives, a field technician and a team manager. The
team has a strong expertise in our products and servicing
customers. We pride ourselves on our quick response time (1-
hour target response time company-wide). The Customer Care
team leverages Freshdesk software to ensure timely response
and ticket management for all issues. Our online service portal is
also available for warranty, freight damage and product shortage
issues 24/7. The team is available from 9am-5pm eastern Mon-
Thursday, 9am-2:30pm Fri, and can be reached at (800) 261-4112
or by emailing customercare@nationalpublicseating.com.

Members request an Equalis quote directly from an authorized
dealer. If an entity contacts NPS directly, NPS will connect them
with an authorized dealer to facilitate a quote. Dealer will
provide the member with a quote specifying the contract
number and highlighting any ‘open market’ items. The member
places a PO directly with the dealer, referencing the contract
number on their PO. Dealer places a PO with NPS referencing the
contract number and attaching the member PO for review to
ensure pricing compliance. NPS order managers review the PO
and enter it in our ERP system with the contract number in a
dedicated field. Member PO’s are reviewed for pricing accuracy
by the NPS Contract Manager. Dealers will invoice and receive
payments from members directly. Once an order ships, a record
of the order is exported to our CRM system for sales reporting
and performance review.

As members would place orders through and be directly invoiced
by our authorized dealers, each dealer will be the point of
contact for members seeking financing options.

Please see attachment labeled “Environmental Statement”.

NPS will be submitting a tiered discount off MSRP structure for
our entire catalog as well as a not-to-exceed hourly rate for
installation (to cover any prevailing wage scenarios).



products and services included in your
proposal.

4.1.2.

Auditable. Describe how the proposed
pricing model is able to be audited by
public sector agencies or CCOG to assure
compliance with pricing in the Master
Agreement.

Pricing is a catalog discount off MSRP for products, making it
easily auditable for CCOG and public sector agencies. Installation
is to be quoted to members as a not-to-exceed hourly rate,
making it easily auditable as well. NPS requires copies of all
member PQO’s from our dealers for reporting purposes as well as
for in-house audits of each order by our Contracts Manager to
assure compliance.

4.1.3.

Cost Proposal Value. Which of the
following statements best describes the
pricing offered included in Respondent’s
cost proposal.

The prices offered in your Cost Proposal are:

] lower than what you offer other group purchasing
organizations, cooperative purchasing organizations, or state
purchasing departments.

O equal to what you offer other group purchasing
organizations, cooperative purchasing organizations, or state
purchasing departments.

] higher than what you offer other group purchasing
organizations, cooperative purchasing organizations, or state
purchasing departments.

not applicable. Please explain below.

Due to the different delivery requirements for each contract
(delivered, delivered and installed etc.), there is no standard
discount that applies to all proposals. Pricing here is similar or
better to what is offered on proposals with similar scope and
requirements.

4.1.4.

Additional Savings. Describe any quantity
or volume discounts or rebate programs
included in your Cost Proposal.

NPS is offering volume discounts based on the total list price for
each order.

4.1.5.

Cost of Shipping. Is the cost of shipping
included in the pricing submitted with
your response? If no, describe how cost
associated with freight, shipping, and
delivery are calculated.

No. Freight quotes are calculated for each order either via our
ERP’s freight quote tool which returns real-time rates within 1
minute for each request, or via spot quotes from our logistics
partners if needed (typical response time within 1 hour).

4.1.6.

Pricing Open Market or Sourced Goods. If
relevant, propose a method for the pricing
of Open Market Items. For example, you
may supply such items "at cost" or "at cost
plus a percentage" or you supply a quote
for each such request.

NOTE: For a definition of Open Market Items,
please refer to Part One, Section 5.4 — Other
Pricing Scenarios.

If we determine that we are able to produce a "sourced" or
"custom" product, it will be quoted per request and may be
subject to minimum order quantities.

4.1.7.

Total Cost of Acquisition. |dentify any
components included in the total cost of
acquisition that are NOT included in the
pricing submitted with your response. This

N/A
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cost includes all additional charges that
are not directly identified as freight or
shipping charges. For example, list costs
for items like installation, set up,
mandatory training, or initial inspection.
Identify any parties that impose such costs
and their relationship to the Respondent.

5.1. Respondent Organizational Structure
& Staffing of Relationship

5.1.1.

5.1.2.

5.2. Contract
Expectations

5.2.1.

5.2.2,

Key Contacts. Provide contact information
and resumes for the person(s) who will be
responsible for the following areas;

1. Executive Contact
2. Contract Manager
3. Sales Leader

4. Reporting Contact
5. Marketing Contact.

***Indicate who the primary contact will be if it
is not the Sales Leader.

Sales Organization. Provide a description
of your sales organization, including key
staff members, the size of the
organization, in-house vs. third-party sales
resources, geographic territories, vertical
market segmentation, etc.

Implementation Strategy &

Contract Expectation. \What are vyour
company’s expectations in the event of a
contract award?

Five (5) Year Sales Vision & Strategy.
Describe your company’s vision and
strategy to leverage a resulting contract
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See attachment labeled “Key Contacts”.

NPS employs an in-house sales team consisting of the following:
VP of Sales, Director of Business Development, Regional Sales
Director, Director of Corporate Sales, Senior Project
Manager/Contracts Manager, Product Data Specialist, 4 Regional
Relationship Managers (responsible for qualifying and opening
new dealer accounts, maintaining existing dealer relationships,
dealer strategies, training dealers on products and services), and
4 Regional Account Managers (responsible for day-to-day
operations including quoting, closing orders, project registration
and working with the contract manager to advise dealers on
contracts). We also employ an in-house design team to assist
dealers with space planning and design.

As we sell exclusively through our dealer network, we rely heavily
on dealer input to determine which contracts to pursue. In
addition to the success we’ve seen with our current Equalis
contract, new dealers have stressed to us the importance of the
Equalis contract as a growth vehicle in their local markets. We
expect that with our wide range of products offered, experienced
dealer network, and a continued partnership with Equalis, we
can significantly grow contract sales across the US.

NPS will integrate the Equalis contract into our sales process by
including it in dealer training presentations, creating a clear
contract info sheet to familiarize dealers and our internal sales



with Equalis over the next five (5) years.
Your response may include but is not
limited to; the geographic or public sector
vertical markets being targeted; your
strategy for acquiring new business and
retaining existing business; how the
contract will be deployed with your sales
team; how you will market the contract,
including deployment of the contract on
your company website; how you will
market the contract, including
deployment of the contract on vyour
company website; and the time frames in
which this will be completed.

5.2.3. Sales Objectives. What are your top line

sales objectives in each of the five (5) years
if awarded this contract?

6.1. Administration Fee & Reporting
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team with pricing and terms, and leverage the contract to
develop dealer relationships, especially with dealers who have
stressed the importance of this contract in their respective
regions. Upon award: the President of NPS send an email out to
the sales team announcing/endorsing the contract as a leading
national contract vehicle to promote to dealers. Within a week
of award: create and distribute a co-branded email blast to
authorized dealers announcing the award. Upload a contract info
sheet to our website (add a link to the award page on the Equalis
website once available). Within 1 month of award: create a co-
branded brochure for our sales team and dealer network with
details about the contract including pricing, benefits and ease of
use. Brochure is to be incorporated into future dealer training
sessions when discussing Equalis. Hold online or in-person
training sessions with each authorized dealer including training
on the new contract. Review of the purchasing process as it
relates to authorized dealers to ensure accurate sales reporting.
Ongoing marketing efforts throughout the term of the contract
will include: encouraging dealers to publish case studies of
successful projects sold through the contract. The NPS graphics
team will create co-branded materials for dealers upon request
to assist them in marketing the contract to end users.

Year 1: $200k, Year 2: $400k, Year 3: $700k, Year 4: $900k, Year
5:$1.1M



6.1.1.

Administrative Fee. Equalis Group only
generates revenue when the Winning
Supplier generates revenue based on
contract utilization by current and future
Members.

The administrative fee is normally
calculated as a percentage of the total
Spend for agencies accessing product and
services through the Master Agreement
and is typically two percent (2%) to three
percent (3%). In some categories, a flat fee
or another fee structure may be
acceptable.

Please provide your organization’s
proposed Administrative Fee percentage
or structure.

NOTE: The proposed Administrative Fee language
for this contract is based on the terms disclosed in
the Attachment A — Model Administration

Agreement.

6.1.2.

Sales & Administrative Fee Reporting.
Equalis Group requires monthly reports
detailing sales invoiced the prior month
and associated Administrative Fees
earned by the 15" of each month. Confirm
that your company will meet this reporting
requirement. If not, explain why and
propose an alternative time schedule for
providing these reports to Equalis Group.

Confirmed.

6.1.3.

Self-Audit. Describe any self-audit process
or program that you plan to employ to
verify compliance with your proposed
contract with Equalis Group. This process
includes ensuring that you sales
organization provides and Members
obtain the correct pricing, reports reflect
all sales made under the Contract, and
Winning Supplier remit the proper admin
fee to Equalis.

In order to authorize a dealer to participate in a NPS held
contract, dealers must provide the NPS Contract Manager with a
dedicated POC for contract sales reporting. Additionally, dealers
are required to reference the contract # on their own PO and
supply NPS with a copy of the member PO. NPS order managers
review each PO and enter them in our ERP system which has a
dedicated Contract # field. Every contract order is then reviewed
by the Contract Manager for pricing and compliance. The
Contract Manager then documents shipped orders in the sales
reporting template to ensure accurate reporting and admin fee
remittance. Shipped orders are then exported to our CRM system
for teamwide visibility and performance reviews.
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PROPOSAL FORM 3: DIVERSITY VENDOR CERTIFICATION PARTICIPATION

Diversity Vendor Certification Participation - It is the policy of some Members participating in Equalis Group to involve
minority and women business enterprises (M/WBE), small and/or disadvantaged business enterprises, disable veterans
business enterprises, historically utilized businesses (HUB) and other diversity recognized businesses in the purchase of
goods and services. Respondents shall indicate below whether or not they hold certification in any of the classified areas

and include proof of such certification with their response.

a.

Minority Women Business Enterprise
Respondent certifies that this firm is an MWBE: Yes No
List certifying agency: Click or tap here to enter text.

Small Business Enterprise (SBE) or Disadvantaged Business Enterprise (“DBE”)
Respondent certifies that this firm is a SBE or DBE:  Yes No
List certifying agency: Click or tap here to enter text.

Disabled Veterans Business Enterprise (DVBE)
Respondent certifies that this firm isan DVBE:  Yes No
List certifying agency: Click or tap here to enter text.

Historically Underutilized Businesses (HUB)
Respondent certifies that this firm isan HUB:  Yes No
List certifying agency: Click or tap here to enter text.

Historically Underutilized Business Zone Enterprise (HUBZone)
Respondent certifies that this firm is an HUBZone: Yes No
List certifying agency: Click or tap here to enter text.

Other

Respondent certifies that this firm is a recognized diversity certificate holder:  Yes
List certifying agency: Click or tap here to enter text.
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PROPOSAL FORM 4: CERTIFICATIONS AND LICENSES

Provide a copy of all current licenses, registrations and certifications issued by federal, state and local agencies, and any
other licenses, registrations or certifications from any other governmental entity with jurisdiction, allowing Respondent
to provide the products and services included in their proposal which can include, but not limited to licenses, registrations
or certifications. M/WBE, HUB, DVBE, small and disadvantaged business certifications and other diverse business
certifications, as well as manufacturer certifications for sales and service must be included if applicable.

Please also list and include copies of any certificates you hold that would show value for your response and was not already
included with the requested information above.

See attached CEIR and NJ Business Registration Certificate.

(The rest of this page is intentionally left blank)
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PROPOSAL FORM 5: UNRESOLVED FINDINGS FOR RECOVERY

O.R.C. Chapter 9.24 prohibits CCOG from awarding a contract to any entity against whom the Auditor of State has issued
a finding for recovery, if such finding for recovery is “unresolved” at the time of award. By submitting a proposal, a
Respondent warrants that it is not now, and will not become, subject to an “unresolved” finding for recovery under O.R.C.
Chapter 9.24 prior to the award of any contract arising out of this RFP, without notifying CCOG of such finding. The
Proposal Review Team will not evaluate a proposal from any Respondent whose name, or the name of any of the
subcontractors proposed by the Respondent, appears on the website of the Auditor of the State of Ohio as having an
“unresolved” finding for recovery.

Is your company the subject of any unresolved findings for recoveries?
O Yes
No
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PROPOSAL FORM 6: MANDATORY DISCLOSURES

1. Mandatory Contract Performance Disclosure.

Disclose whether your company’s performance and/or the performance of any of the proposed subcontractor(s) under
contracts for the provision of products and services that are the same or similar to those to be provided for the Program
which is the subject of this RFP has resulted in any formal claims for breach of those contracts. For purposes of this
disclosure, “formal claims” means any claims for breach that have been filed as a lawsuit in any court, submitted for
arbitration (whether voluntary or involuntary, binding or not), or assigned to mediation. For any such claims disclosed,
fully explain the details of those claims, including the allegations regarding all alleged breaches, any written or legal action
resulting from those allegations, and the results of any litigation, arbitration, or mediation regarding those claims,
including terms of any settlement. While disclosure of any formal claims will not automatically disqualify a Respondent
from consideration, at the sole discretion of Equalis Group, such claims and a review of the background details may result
in a rejection of a Respondent’s proposal. Equalis Group will make this decision based on the Proposal Review Team’s
determination of the seriousness of the claims, the potential impact that the behavior that led to the claims could have
on the Respondent’s performance of the work, and the best interests of Members.

Provide statement here. N/A

2. Mandatory Disclosure of Governmental Investigations.

Indicate whether your company and/or any of the proposed subcontractor(s) has been the subject of any adverse
regulatory or adverse administrative governmental action (federal, state, or local) with respect to your company’s
performance of services similar to those described in this RFP. If any such instances are disclosed, Respondents must fully
explain, in detail, the nature of the governmental action, the allegations that led to the governmental action, and the
results of the governmental action including any legal action that was taken against the Respondent by the governmental
agency. While disclosure of any governmental action will not automatically disqualify a Respondent from consideration,
such governmental action and a review of the background details may result in a rejection of the Respondent’s proposal
at Group’s sole discretion. Equalis Group will make this decision based on the Proposal Review Team’s determination of
the seriousness of the claims, the potential impact that the behavior that led to the claims could have on the Respondent’s
performance of the work, and the best interests of Members.

Provide statement here. N/A
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PROPOSAL FORM 7: DEALER, RESELLER, AND DISTRIBUTOR AUTHORIZATION

CCOG allows Suppliers to authorize dealers, distributors, and resellers to sell the products and services made available
through, and consistent with the Terms and Conditions set forth in, the Master Agreement. If Supplier intends to authorize
their dealers, distributors, or resellers access to the Master Agreement in the event of a contract award Supplier must
provide a list, either in the form of a document or a weblink, to identify those organizations who are being authorized
access to the Master Agreement.

Will the Supplier authorize dealers, distributors, resellers access to Master Agreement?
X Yes
O No

If yes, how will Supplier disclose which organization(s) will have access to the Master Agreement? This list can be updated
from time to time upon CCOG’s approval.

Respondent Response: NPS will provide a spreadsheet of authorized dealers including Name, Address, Primary Contact
Person and Contact Info.
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Commonwealth School Equipment
ECS Solutions

Hertz Furniture

Martin Public Seating

Meteor Education

School Specialty

21403 Hull Street Road
6608 Ladyslipper Lane
170 Williams Drive
5085 Park Ave W

690 NE 23rd Ave
W6316 Design Drive

Moseley
Clifton
Ramsey
Seville
Gainesville
Greenville

VA
VA
NJ
OH
FL
Wi

23120
20124
07446
44273
32609
54942

David Hawkins
Katie Bricker
Mutty Leiser
Darrin Heydinger
Caroline Smith
Leonard Adkins

(804) 739-4575
(703) 403-5345
(800) 526-4677
(330) 769-2723
(800) 699-7516
(419) 589-1656

david@cseva.net

katie@ecs-ed.com
mleiser@hertzfurniture.com
d.heydinger@martinpublicseating.com
csmith@meteoreducation.com
leonard.adkins@schoolspecialty.com


mailto:david@cseva.net
mailto:katie@ecs-ed.com
mailto:mleiser@hertzfurniture.com
mailto:d.heydinger@martinpublicseating.com
mailto:csmith@meteoreducation.com
mailto:leonard.adkins@schoolspecialty.com

PROPOSAL FORM 8: MANDATORY SUPPLIER & PROPOSAL CERTIFICATIONS

CCOG may not enter into contracts with any suppliers who have been found to be ineligible for state contracts under
specific federal or Ohio statutes or regulations. Companies responding to any CCOG RFP MUST certify that they are NOT
ineligible by signing each of the statements below. Failure to provide proper affirming signature on any of these
statements will result in a Respondent’s proposal being deemed nonresponsive to this RFP.

[, Uri Salzman, hereby certify and affirm that NPS Public Furniture Corp DBA National Public Seating, has not been
debarred, suspended, proposed for debarment, declared ineligible, or voluntarily excluded from participation in
transactions by the Unites States Department of Labor, the United States Department of Health and Human Services, or
any other federal department or agency as set forth in 29 CFR Part 98, or 45 CFR Part 76, or other applicable statutes.

AND

I, Uri Salzman, hereby certify and affirm that NPS Public Furniture Corp DBA National Public Seating, is in compliance with

all federal, state, and local laws, rules, and regulations, including but not limited to the Occupational Safety and Health

Act and the Ohio Bureau of Employment Services and the following:

e Not penalized or debarred from any public contracts or falsified certified payroll records or any other violation of the
Fair Labor Standards Act in the last three (3) years;

e Not found to have violated any worker’s compensation law within the last three (3) years;

e Notviolated any employee discrimination law within the last three (3) years;

e Not have been found to have committed more than one (1) willful or repeated OSHA violation of a safety standard
(as opposed to a record keeping or administrative standard) in the last three (3) years;

e Not have an Experience Modification Rating of greater than 1.5 (a penalty-rated employer) with respect to the Bureau
of Workers’ Compensation risk assessment rating; and

e Not have failed to file any required tax returns or failed to pay any required taxes to any governmental entity within
the past three (3) years.

AND

l, Uri Salzman , hereby certify and affirm that NPS Public Furniture Corp DBA National Public Seating , is not
on the list established by the Ohio Secretary of State, pursuant to ORC Section 121.23, which identifies persons and
businesses with more than one unfair labor practice contempt of court finding against them.

AND

l, Uri Salzman , hereby certify and affirm that NPS Public Furniture Corp DBA National Public Seating either is
not subject to a finding for recovery under ORC Section 9.24, or has taken appropriate remedial steps required under that
statute to resolve any findings for recovery, or otherwise qualifies under that section to enter into contracts with CCOG.

l, Uri Salzman , hereby affirm that this proposal accurately represents the capabilities and qualifications of NPS

Public Furniture Corp DBA National Public Seating , and | hereby affirm that the cost(s) proposed to CCOG for the
performance of services and/or provision of goods covered in this proposal in response to this CCOG RFP is a firm fixed
price structure as described in the Cost Proposal, inclusive of all incidental as well as primary costs. (Failure to provide the
proper affirming signature on this item may result in the disqualification of your proposal.)
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PROPOSAL FORM 13: BOYCOTT CERTIFICATION

Respondent must certify that during the term of any Agreement, it does not boycott Israel and will not boycott Israel.
“Boycott” means refusing to deal with, terminating business activities with, or otherwise taking any action that is intended
to penalize, inflict economic harm on, or limit commercial relations specifically with Israel, or with a person or entity doing
business in Israel or in an Israeli-controlled territory, but does not include an action made for ordinary business purposes.

Does Respondent agree? US
(Initials of Authorized Representative)
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PROPOSAL FORM 16: ARIZONA CONTRACTOR REQUIREMENTS

Please answer the following question. If yes, please complete this Proposal Form.

Does the awarded supplier intend to make their products and services available to public agencies in the Yes
State of Arizona? 0 No

In the event the Awarded Supplier desires to pursue public sector opportunities in the State of Arizona, it is important to
understand the requirements for working with those public agencies. The documentation and information contained in
this proposal form are intended to provide the Respondent with documentation that could be relevant to the providing
products & services to public agencies in the State of Arizona. It is the responsibility of the public agency to ensure they
are in compliance with local requirements.

AZ Compliance with Federal and State Requirements

Contractor agrees when working on any federally assisted projects with more than $2,000.00 in labor costs, to comply
with all federal and state requirements, as well as Equal Opportunity Employment requirements and all other federal and
state laws, statutes, etc. Contractor agrees to post wage rates at the work site and submit a copy of their payroll to the
member for their files. Contractor must retain records for three years to allow the federal grantor agency access to these
records, upon demand. Contractor also agrees to comply with the Arizona Executive Order 75-5, as amended by Executive
Order 99-4.

When working on contracts funded with Federal Grant monies, contractor additionally agrees to comply with the
administrative requirements for grants, and cooperative agreements to state, local and federally recognized Indian Tribal
Governments.

AZ compliance with workforce requirements

Pursuant to ARS 41-4401, Contractor and subcontractor(s) warrant their compliance with all federal and state immigration
laws and regulations that relate to their employees, and compliance with ARS 23-214 subsection A, which states, ...” every
employer, after hiring an employee, shall verify the employment eligibility of the employee through the E-Verify program”

CCOG reserves the right to cancel or suspend the use of any contract for violations of immigration laws and regulations.
CCOG and its members reserve the right to inspect the papers of any contractor or subcontract employee who works
under this contract to ensure compliance with the warranty above.

AZ Contractor Employee Work Eligibility

By entering into this contract, contractor agrees and warrants compliance with A.R.S. 41-4401, A.R.S. 23-214, the Federal
Immigration and Nationality Act (FINA), and all other Federal immigration laws and regulations. CCOG and/or CCOG
members may request verification of compliance from any contractor or sub-contractor performing work under this
contract. CCOG and CCOG members reserve the right to confirm compliance. In the event that CCOG or CCOG members
suspect or find that any contractor or subcontractor is not in compliance, CCOG may pursue any and all remedies allowed
by law, including but not limited to suspension of work, termination of contract, suspension and/or debarment of the
contractor. All cost associated with any legal action will be the responsibility of the contractor.

AZ Non-Compliance
All federally assisted contracts to members that exceed $10,000.00 may be terminated by the federal grantee for
noncompliance by contractor. In projects that are not federally funded, Respondent must agree to meet any federal, state
or local requirements as necessary. In addition, if compliance with the federal regulations increases the contract costs
beyond the agreed upon costs in this solicitation, the additional costs may only apply to the portion of the work paid by
the federal grantee.
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Registered Sex Offender Restrictions (Arizona)

For work to be performed at an Arizona school, contractor agrees that no employee or employee of a subcontractor who
has been adjudicated to be a registered sex offender will perform work at any time when students are present, or
reasonably expected to be present. Contractor agrees that a violation of this condition shall be considered a material
breach and may result in the cancellation of the purchase order at the CCOG member’s discretion. Contractor must identify
any additional costs associated with compliance to this term. If no costs are specified, compliance with this term will be
provided at no additional charge.

Offshore Performance of Work Prohibited

Due to security and identity protection concerns, direct services under this contract shall be performed within the borders
of the United States.

Terrorism Country Divestments: In accordance with A.R.S. 35-392, CCOG and CCOG members are prohibited from
purchasing from a company that is in violation of the Export Administration Act. By entering into the contract, contractor
warrants compliance with the Export Administration Act.

The undersigned hereby accepts and agrees to comply with all statutory compliance and notice requirements listed in this
document.

Does Respondent agree? US
(Initials of Authorized Representative)

Date: 11/26/2023

Page | 36


















This page provides guidance to public agencies entering into contracts with business entities that are required to file Political
Contribution Disclosure forms with the agency. It is not intended to be provided to contractors. What follows are instructions on the
use of form local units can provide to contractors that are required to disclose political contributions pursuant to N.J.S.A. 19:44A-20.26

o 2005 " 271 <N Additinnal  infarmatinn s gvailable  in Local  Finance  Notice  2006-1

1. The disclosure is required for all contracts in excess of 517,500 that are not awarded pursuant to a “fair and open” process
(NJS.A, 19:44A-20.7),

2. Due to the potential length of some contractor submissions, the public agency should consider allowing data to be submitted

in electronic form (i.e., spreadsheet, pdf file, etc.). Submissions must be kept with the contract documents or in an
appropriate computer file and be available for public access. The form is worded to accept this alternate submission. The
text should be amended if electronic submission will not be allowed.

3. The submission must be received from the contractor and on file at least 10 days prior to award of the contract. Resolutions
of award should reflect that the disclosure has been received and is on file.

4. The contractor must disclose contributions made to candidate and party committees covering a wide range of public agencies,
" including all public agencies that have elected officials in the county of the public agency, state legislative positions, and
various state entities. The Division of Local Government Services recommends that contractors be provided a list of the
affected agencies. This will assist contractors in determining the campaign and political committees of the officials and
candidates affected by the disclosure.

a) The Division has prepared model disclosure farme far aarch canntu. Thaw ran ha dnuinlaadad fram tha “Caints DN
Forms” link on the Pay-to-Play web site a
They will be updated from time-to-time as necessary.

b} A public agency using these forms should edit them to properly reflect the correct legislative district{s}. As the
forms are county-based, they list all legislative districts in each county. Districts that do not represent the public
agency should be removed from the lists.

¢} Some contractors may find it easier to provide a single list that covers all contributions, regardless of the county.
These submissions are appropriate and should be accepted.

d) The form may be used “as-is”, subject to edits as described herein.

e} The “Contractor Instructions” sheet is intended to be provided with the form. It is recommended that the
Instructions and the form be printed on the same piece of paper. The form notes that the Instructions are printed
on the back of the form; where that is not the case, the text should be edited accordingly.

f}  The form is a Word document and can be edited to meet local needs, and posted for download on web sites, used
as an e-mail attachment, or provided as a printed document.

5. It is recommended that the contractor also complete a “Stockholder Disclosure Certification.” This will assist the local unit in
its obligation to ensure that contractor did not make any prohibited contributions to the committees listed on the Business
Entity Disclosure Certification in the 12 months prior to the contract. (See Local Finance Notice 2006-7 for additional
information on this obligation) A sample Certification form is part of this package and the instruction ta complete it is included
in the Contractor Instructions. NOTE: This section is not applicable to Boards of Education.
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PROPOSAL FORM 18: GENERAL TERMS AND CONDITIONS ACCEPTANCE FORM

Check one of the following responses to the General Terms and Conditions in this solicitation, including the Master
Agreement:

We take no exceptions/deviations to the general terms and conditions.
(Note: If none are listed below, it is understood that no exceptions/deviations are taken.)

Il We take the following exceptions/deviations to the general terms and conditions. All exceptions/deviations must
be clearly explained. Reference the corresponding general terms and conditions that you are taking exceptions/deviations
to. Clearly state if you are adding additions terms and conditions to the general terms and conditions. Provide details on
your exceptions/deviations below:

Click or tap here to enter text.
(Note: Unacceptable exceptions shall remove your proposal from consideration for award. CCOG shall be the sole judge on
the acceptance of exceptions/deviations and the decision shall be final.)
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PROPOSAL FORM 19: EQUALIS GROUP ADMINISTRATION AGREEMENT DECLARATION

Attachment A - Sample Administration Agreement of this solicitation is for reference only. Contracting with Equalis
Group and the Winning Supplier will occur after contract award.

Execution of the Administration Agreement is required for the Master Agreement to be administered by Equalis Group.
Attachment A - Sample Administration Agreement defines i) the roles and responsibilities of both parties relating to
marketing and selling the Program to current and prospective Members, and ii) the financial terms between Equalis Group
and Winning Supplier.

Redlined copies of this agreement should not be submitted with the response.

Should a Respondent be recommended for award, this agreement will be negotiated and executed between Equalis Group
and the Respondent. Respondents must select one of the following options for submitting their response.

Respondent agrees to all terms and conditions in Attachment A - Sample Administration Agreement.
] Respondent wishes to negotiate directly with Equalis Group on terms and conditions in the Sample Administration
Agreement. Negotiations will commence after CCOG has completed contract award.
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PROPOSAL FORM 20: MASTER AGREEMENT SIGNATURE FORM

RESPONDENTS MUST SUBMIT THIS FORM COMPLETED AND SIGNED WITH THEIR RESPONSE TO BE CONSIDERED FOR
AWARD.

The undersigned hereby proposes and agrees to furnish Products & Services in strict compliance with the terms,
specifications, and conditions contained within this RFP and the Master Agreement at the prices proposed within the
submitted proposal unless noted in writing. The undersigned further certifies that he/she is an officer of the company and
has authority to negotiate and bind the company named below and has not prepared this proposal in collusion with any
other Respondent and that the contents of this proposal as to prices, terms or conditions of said proposal have not been
communicated by the undersigned nor by any employee or agent to any person engaged in this type of business prior to
the official opening of this proposal.

Company Name NPS Public Furniture Corp DBA National Public Seating
Address 149 Entin Road

City/State/Zip Clifton, NJ 07014

Phone Number (800) 261-4112

Email Address usalzman@nationalpublicseating.com

Printed Name Uri Salzman

Job Title Senior Project Manager

Authorized Signature

Initial Term of the Master Agreement

Contract Effective Date: January 1, 2024
Contract Expiration Date: December 31, 2027
Contract Number: COG-2152N

(Note: Contract Number will be applied prior to CCOG and Equalis Group countersigning.)

The Cooperative Council of Governments, Inc. Equalis Group, LLC.
6001 Cochran Road, Suite 333 5550 Granite Parkway, Suite 298
Cleveland, Ohio 44139 Plano, Texas 75024
e
By: - .z:kdrnl‘(élzn A,mc[o(kl/(liét By: Eric Merkle (Jan 18,2024 18:21 CST)
Name: Franklyn A. Corlett Name:  Eric Merkle
As: CCOG Board President As: EVP, Procurement & Operations
Date:  Jan 19,2024 Date: Jan 18,2024
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Agreement - National Public Seating & CCOG
(Master) - 2024.01.01

Final Audit Report 2024-01-19
Created: 2024-01-19
By: David Robbins (drobbins@equalisgroup.org)
Status: Signed
Transaction ID: CBJCHBCAABAARaKkYsIHz_1rZiR81Vvw1NaJT_Zgw1o0

"Agreement - National Public Seating & CCOG (Master) - 2024.0
1.01" History

9 Document created by David Robbins (drobbins@equalisgroup.org)
2024-01-19 - 0:12:51 AM GMT- IP address: 23.126.70.39

£3 Document emailed to Eric Merkle (emerkle@equalisgroup.org) for signature
2024-01-19 - 0:14:47 AM GMT

™ Email viewed by Eric Merkle (emerkle@equalisgroup.org)
2024-01-19 - 0:21:29 AM GMT- IP address: 104.47.57.254

2% Document e-signed by Eric Merkle (emerkle@equalisgroup.org)
Signature Date: 2024-01-19 - 0:21:40 AM GMT - Time Source: server- IP address: 47.185.170.97

4 Document emailed to fcorlett@solonohio.org for signature
2024-01-19 - 0:21:41 AM GMT

™ Email viewed by fcorlett@solonohio.org
2024-01-19 - 1:49:43 PM GMT- IP address: 64.85.173.2

o Signer fcorlett@solonohio.org entered name at signing as Franklyn A. Corlett
2024-01-19 - 1:49:53 PM GMT- IP address: 64.85.173.2

2% Document e-signed by Franklyn A. Corlett (fcorlett@solonohio.org)
Signature Date: 2024-01-19 - 1:49:55 PM GMT - Time Source: server- IP address: 64.85.173.2

@ Agreement completed.
2024-01-19 - 1:49:55 PM GMT
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