PROPOSAL FORM 1: TECHNICAL PROPOSAL

1. OVERVIEW & QUALIFICATIONS

1.1. Company Information

1.1.1. Company Name: BCI Burke Company, LLC
1.1.2. Corporate Street Address: 727 Northwest Way, Fond du Lac, Wi 54937
1.1.3. Website: www.bciburke.com

1.1.4. Formation. In what year was the company | JE Burke Company was incorporated in 1920 and remained
formed? For how long has your company | family-owned and operated under the JE Burke company name
been operating under its present business | until it was purchased from Greg Burke in 1997. At that time it
name? If your company has changed its | was incorporated as BCl Burke Company, LLC.
business name, include the most recent
prior business name and the year of the
name change.

1.1.5. Primary Point of Contact. Provide | Name: Marianne Larson

information  about the Respondent | Tite: Contract Administration & Events Manager
representative/contact person authorized

) . Phone: (920) 979-2721
to answer questions regarding the : .
proposal submitted by your company: E-Mail Address: | mlarson@bciburke.com
1.1.6. Authorized Representative. Print or type | Name: Ryan Bittner
the name of the Respondent
representative authorized to address
Title: CFO

contractual issues, including the authority
to execute a contract on behalf of
Respondent, and to whom legal notices | phone: 920-933-6690
regarding contract termination or breach,
should be sent (if not the same individual
as in 1.1.9., provide the following
information on each such representative
and specify their function).

E-Mail Address: rbittner@bciburke.com

1.2. Financial Strength & Legal Considerations

1.2.1. Financial Strength. Demonstrate your | Please see Trade Secret — BCl Audited Financial Statement 2023
financial strength and stability with | and Bonding Limits Letter issued by Shorewest Security Services,
meaningful data. This could include, butis | Inc. Burke’s financial Statement should be considered as Trade
not limited to, such items as financial | Secret and should be redacted from any future use of the RFP
statements, SEC filings, credit & bond | response. These documents are included in the Supplemental
ratings, letters of credit, and detailed | Information folder.
refence letters.

Note: If the information disclosed in your response
is considered “Trade Secret” as defined in Ohio
Revised Code, Respondents may mark the
information as a “Trade Secret” and the response




will be redacted from any future use of the RFP
response.

1.2.2.

Bankruptcy & Insolvency. Describe any
bankruptcy or insolvency for vyour
organization (or its predecessors, if any) or
any principal of the firm in the last three
(3) years.

N/A

1.2.3.

Litigation. Describe any litigation in which
your company has been involved in the
last three (3) years and the status of that
litigation.

BCI Burke has periodically been involved in litigation, primarily
what we construe as nuisance suits, over injuries occurred while
using playground equipment. Burke in every case has vigorously
defended itself. Burke carries over $10 million in liability
insurance for this very reason.

1.3. Industry Qualifications

1.3.1. Company Identification. How is your | BCl Burke is a manufacturer of commercial playground and
organization best identified? Is it a | recreation equipment.
manufacturer, distributor, dealer, reseller,
or service provider?

1.3.2. Manufacturer Authorization. If your | N/A
company is best described as a distributor,
dealer, reseller, or similar entity please
certify that your organization is authorized
to sell the products and services at the
price points disclosed in this proposal.

1.3.3. Authorized Distributors, Agents, Dealers, | Burke has more than 30 contracted US Representative Firms that
or Resellers. Describe the different | employ outside and inside sales representatives and
channels in which this contract will be | administrative staff. The Representative Firms are responsible
made available to Equalis Group | for servicing all markets within their contracted territory. The
Members. Your response should include, | Representative Firms are independent entities that contract with
but is not limited to, whether your | Burke to sell Burke products within their specific territory.
organization will serve as the single point
of sale or if the contract will be made | Please see the Burke Representative Territory Map and Burke
available through a network of | Representative Firms documents included in the Supplemental
distributors, agents, dealers, or resellers. Information folder, to identify coverage of Burke products and

services throughout the United States. Having solid relationships

NOTE: Respondents intending to authorize with our Representatives is critical for Burke; in fact it is these

distributors, agents, dealers, or resellers must
complete Proposal Form 7 - Dealer, Distributor
and Reseller Authorization Form.

very relationships that set Burke apart in the industry from other
manufacturers. Our philosophy is that customer needs need to
be met in a timely manner and that is what Burke and our
Representatives do. It may sound like a simple concept, but it is
not common in our industry.

1.3.4.

Network Relationship. If your company is
best described as a manufacturer or
service provider, please describe how your
dealer, distributor, or contractor network
operates to sell and deliver the Products &
Services proposed in this RFP. If

We have 30 Independently owned Representative firms across
the country, which equates to more than 120 salespeople.
Typically, a Representative territory is a state, and they are the
exclusive Burke partner in that given territory. In select locations
we also have direct Burke sales representatives to further
support our customers.
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applicable, is your network independent
or company owned?

The structure is set up in regions with a Burke Sales Manager
responsible for leading these sales teams in each region. These
Regional Sales Managers are constantly working in each territory
to assist our Representatives with sales support, customer
service, business development, trade shows, and much more!

The key differentiator with our Burke Representatives is the close
family relationship that we have with them. In addition to our
famed annual sales conferences, we share regular webinars,
shows/conferences and events to stay in close contact
throughout the year. Every member of a Representative firm has
the ability to and is encouraged to contact any Burkie they need
for support from the CEO, COO, and CFO to one of our designers,
a member of our distribution center team, or a member of our
production team.

1.3.5. Industry Experience. How long has your | JE Burke Company was incorporated in 1920 as a weather-
company provided the products and | stripping company and after receiving a request to fabricate a
services outlined in your proposal? What | slide for a family friend, JE Burke entered the playground
percentage of your company’s revenue in | Industry. Soon playground products were the company’s main
each of the last three (3) full calendar | focus. The companyremained family-owned and operated under
years was generated from these products | the JE Burke company name until it was purchased from Greg
and services? Burke in 1997 and was incorporated as BCI Burke Company, LLC.

100% of Burke’s revenue is generated from the products
included in this RFP response.

1.3.6. Geographic Reach. Describe your | Burke and our partners provide our services nationwide, please
company’s current service area in the | see the Burke Representative Territory Map and Burke
United States and which areas you intend | Representative Firms documents, included in the Supplemental
to offer services under a resulting contract | Information folder
if awarded.

1.3.7. Socio-economically Disadvantaged | [X] Yes
Business Engagement. Does bidder |:| No
commit to take all affirmative steps set
forth in 2 CFR 200.321 to assure that
minority businesses, women’s business
enterprises, labor surplus area firms are
used when possible.

1.3.8. Certifications and Licenses. Provide a | ¢ISO 9001:2015 Certification

detailed explanation outlining the licenses
and certifications that are i) required to be
held, and ii) actually held by vyour
organization (including third parties and
subcontractors that you use). Has your
company maintained these certifications
on an ongoing basis? If not, when and why
did your company lose any referenced
certifications?

¢ |SO 14001:2015 Certification

e Founding and active member of the International Play
Equipment Manufacturer’s Association (IPEMA). In fact Burke’s
Engineering and Product Manager, Scott Liebelt, is a director on
the IPEMA Board of Directors. He attends ASTM and IPEMA
meetings to participate in writing, revising, and interpreting the
IPEMA procedures and ASTM-1487 standard, which is the
consumer safety performance specification for playground
equipment for public use.

¢ Accredited IPEMA Certification facility

o Build America, Buy America Act (BABAA)

Page |3



https://www.ecfr.gov/current/title-2/subtitle-A/chapter-II/part-200/subpart-D/subject-group-ECFR45ddd4419ad436d/section-200.321

NOTE: Provide copies of any of the certificates or
licenses included in your response in Proposal
Form 5 - Certifications and Licenses.

¢ Alliant Energy’s Second Nature™ Program

¢ Partner with US Environmental Protection Agency Green Power
Program

¢ Currently, nine Burke employees are certified through the
National Recreation and Park Association (NRPA) as Certified
Playground Safety Inspectors.

1.4. Public Sector Experience

1.4.1. Public Sector Cooperative Contracts. | Sourcewell
Provide a list of the public sector e 2022 - over S20M
cooperative contracts (e.g., state term e 2023 - over $40M
contracts, public sector cooperatives, etc.) e 2024 - over $40M
you currently hold and the annual revenue | OMNIA Partners
through those contracts in each of the last e 2022 -over $16M
three (3) calendar years. Please exclude e 2023 -over $13M
information and data associated with o 2024 -over $12M
federal agencies and GSA contracts. GovMVMT
e 2022 -N/A
e 2023 -over $3M
e 2024 -over $S4.5M
Ohio STS
e 2022 -overSIM
e 2023 -over S1M
e 2024 -overS1M
NASPO ValuePoint
e 2022-N/A
e 2023- N/A
e 2024 -over $2.3M
New Jersey State Contract
e 2022 - over S500K
e 2023 -overS1IM
e 2024 - over $500K
CMAS Contract
e 2022 - over $600K
e 2023 -over $150K
e 2024 - over $100K
Equalis
e 2022 -over $2.1M
e 2023 -overS$1.1M
e 2024 -overS1.1M
1.4.2. Education Success. What is the i) total | Burke’s sales to educational institutions and to local

dollar amount, and ii) percentage of your
company’s  total annual revenue
generated by sales to educational
institutions (i.e., K-12 schools & school
districts and high education)?

governments total about $85M - $125M each, with each
representing about 40% of our company’s total annual revenue.
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1.4.3. Government Success. What is the i) total | Burke’s sales to educational institutions and to local
dollar amount, and ii) percentage of your | governments total about $85M - $125M each, with each
company’s  total  annual revenue | representing about 40% of our company’s total annual revenue.
generated by sales to local governments
(i.e., municipalities, counties, special
districts, and state agencies)?

1.4.4. Customer References. Provide references | 1. Mecklenburg County Parks & Rec — North Carolina

of at least five (5) local government or
educational institution customers for
which your company has provided
products and services similar in nature and
scope to those defined in this RFP in the
last three (3) years.

Each reference should include:

a. Customer contact person and their
title, telephone number, and email
address;

b. A brief description of the products
and services provided by vyour
company;

c. Customer relationship starting and
ending dates; and,

d. Notes or other pertinent information
relating to the customer and/or the
products and services your company
provided.

Customer Information:

James Rainey, Park Operations Superintendent
Tel: 980-722-1836

Email: James.rainey@mecklenburgcountync.gov

Description of Products & Services Provided:

Supply & installation of Burke playground equipment to include
slides, swings, climbers, rockers, shade, fitness equipment,
KidForce Spinner, Cirrus® Swing, StemPlay, site amenities, 360
Loop®, Orb™ Rocker, Aro™ Spinning Chair, Inclusive Orbit, Brava®
Universal Swing, and more! Supply & installation of Burke Turf.
Last year, our representative partner, Barrs Recreation,
completed Eastway, Anita Stroud, Eva Barber, William R Davie,
Unity & Bette Rae. Barrs Recreation is in the process of starting
Viewmont and Amay James this year.

Customer Relationship Start & End Dates:

Ongoing. The first project was Jetton Park back in the mid 2010’s.
Since then, Barrs Recreation in partnership with Burke, has
completed an extensive number of parks for Mecklenburg. James
has been the main contact person for the last 5 years.

Other Pertinent Information:

Mecklenburg County Parks & Rec is home to over 290 parks with
endless opportunities for Burke to provide play to their
community in partnership with Barrs Recreation.

2. Lewisville ISD - Texas
Customer Information:

Jeff St. Romain, Construction
Tel: 940-390-0708

Email: stromainj@lisd.net

Description of Products & Services Provided:

Playground, Swings, Stem Panels, Brava® Universal Swing,
Serenity Spot® Primary, MOVMNT®, free standing shade canopy
and artificial turf surfacing including installation.

Customer Relationship Start & End Dates:
Ongoing. Started working with Lewisville ISD around 2014.

Other Pertinent Information:
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Working on 3 more projects with Lewisville ISD this year.
Developed a standard that is used for all their new playgrounds.
Lewisville ISD is home to 62 schools.

3. City of Chandler - Arizona
Customer Information:

Kurt Hoffman, Parks Project Manager
Email: Kurt.hoffman@chandleraz.org
Tel: 480-782-2754

Description of Products & Services Provided:

Demolition of existing equipment, site prep, installation of a new
ADA ramp, supply and installation of ADA compliant surfacing
and new Burke equipment to include slides, climbers, Spinetic®,
Orb™ Rocker, the 360 Loop®, and more!

Customer Relationship Start & End Dates:

Play it Safe Playgrounds, in partnership with BCI Burke, has had a
relationship with the City of Chandler for over 10 years and we
welcome all opportunities to enrich their community!

Other Pertinent Information:

City of Chandler had 3 parks to renovate and we sent proposals
for all of them. Given our attention to detail and customer service
along with our amazing Burke designs, City of Chandler selected
Play it Safe Playgrounds, in partnership with BCI Burke, for all
three parks! City of Chandler is home to 60 parks and we look
forward to continuing opportunities to serve their community.

4. Raleigh County School District — West Virginia
Customer Information:

Jennifer Colvin, Director of Safety

Tel: 304-256-4500

Email: jecolvin@k12.wv.us

Description of Products & Services Provided:

Installation of equipment, excavation, supply and installation of
borders/ADA ramp, and supply and installation of rubber mulch.
Supply of Burke equipment to include slides, climbers, swings,
site amenities, Gaga Ball Pit, Ropeventure® Vertex, Cirrus®
Swing, Volta® Inclusive Spinner, Rev8, P6Ball, StemPlay,
PlayEnsemble®, shade and more!

Customer Relationship Start & End Dates:

Ongoing. We began our relationship with the school district in
January, 2020 and just finished the most recent playground
installation in March, 2025.

Other Pertinent Information:
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2. Products & Services

2.1. PRODUCTS & SERVICES

Recreation Resource, in partnership with BCI Burke, installed 12
playgrounds at 10 different schools in the district, ranging from
relatively small play areas to playgrounds measuring up to
approximately 12,000. The total value of playground projects,
including installation and safety surface amounts to
approximately $2M. Raleigh County School District is home to 27
schools.

5. Northbrook Park District - lllinois
Customer Information:

Nicole Wrobel, Planning & Project Manager
Email: mwrobel@nbparks.org

Tel: 847-897-6124

Description of Products & Services Provided:

We have provided a wide range of play equipment for ages 2 to
5 years and 5 to 12 years across multiple parks. Play equipment
provided includes shade, swings, slides, climbers, Volta®
Inclusive Spinner, KidForce Spinner, Sand & Water Spot,
Serenity® Spot, PlayEnsemble®, signs, and more!

Customer Relationship Start & End Dates:
Ongoing. We have been working with them for approximately 4
years.

Other Pertinent Information:
Northbrook Park District is home to 23 parks.

2.1.1.

Product Offering & Description(s). Provide
a detailed description of the products you
are offering as a part of your proposal.

Your response may include, but is not
limited to, information related to types of
equipment, performance characteristics
differentiators, manufacturing capabilities
& advantages, innovation and technology,
regulatory & safety standards, or any
other piece of information that would help
understand the breadth and depth of the
proposed product offering.

IMPORTANT. This description along with the
products and services included in the Attachment

Burke offers a full range of play, playground, recreation, outdoor
fitness, games, outdoor classrooms, outdoor musical
instruments, surfacing, dog park (Play4Pups) and shade
(ShadePlay Max) that provide the quality, attention to detail and
design continuity our customers expect.. Our 2025 Full Line
Design Guide and Catalog shows the extensive product offerings
available to the communities we serve. Play variety is key for
engagement, enrichment and fun and our product offering’s
breadth and depth provides intelligently-designed products
suitable for everyone.

Burke will be offering the following product categories to Equalis
members:
e Play Equipment & Structures to include
0 Traditional playground structures (e.g., slides,
swings, climbers, seesaws, games)
0 Themed play systems
0 Inclusive and accessible play equipment
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B — Cost Proposal will be utilized to define the
overall products and services available under a
resulting contract.

0 Musical and sensory play items
e Shade Structures — integrated and free standing
e Qutdoor fitness equipment designed for ages 5-12 and

13+
e Site Amenities
e Signage

e Playground Surfacing Solutions including turf, EWF, tile,
PIP, Stone Border containment system and other
playground surfacing solutions.

e GFRC Boulders

e Related services to include but not limited to

0 Custom playground design

0 Site work including demolition/removal of
existing equipment, site prep, equipment
installation services

0 Installation of surfacing products

O Supervisory services for community installs

Research: Our designs and products are influenced by
primary, secondary and observational research. We partner
with leading institutions to research how play helps children
develop and what types of play influences different ages,
backgrounds, experiences and abilities. Most importantly,
how to put it all together in both product and space design.
This helps us be the best partner for you — someone you can
count on to be a resource with common goals.

Innovation: Innovation keeps us current and allows us to
address the needs of kids, communities and families. It helps
us match products to uses and this brings the play that kids
want, families are comfortable with, and communities
embrace. In 2025, Burke has the largest and most talented
new product innovation team in our history...including
industrial designers, design engineers, design drafters, safety
and compliance specialists, and more.

Equity: Play equity can mean different things to different
communities and people. To us, it means an opportunity for
access, engagement, learning, belonging and a quality and
fun play experience for all children and community
members. Designing spaces with communities for
communities helps us bring equity to all and we keep
growing and learning with each space.

Play That Moves You: This is the driving force behind all that
we do. It's getting and keeping kids, families and
communities moving and providing a place to gather, learn,
play and engage. This infiltrates everything in our everyday —
the products we bring to market, the people and

Page | 8




Representatives we partner with and the recreation spaces
we design. There are Six Pillars of our Play That Moves You
philosophy — Research, Design, Innovation, Development,
Connection and Wellness — that help us design play events
and environments that bring an equitable outdoor
experience to all people. You will see them in everything we
do —in the Burkies you meet, the spaces we design and the
products and play events we bring to communities.

Quality: Spaces can’t move people if they aren’t functioning,
and downtime is longer in communities that are under
resourced. Burke’s playgrounds are handcrafted by artisans
in Fond du Lac, WI using high quality materials, including
compounded plastics with UV-20 and heavy-duty direct bolt
connections to protect community investment.

Ease: Burke’s exclusive KoreKonnect® direct-bolt clamp
system is the very best in the industry and our EZKonnect®
system features a self-leveling platform design that eases
installation. Ease of installation is important to us and our
customers, installers and community members during
community builds so more people can be part of the
process.

Community: Being part of the play community helps us stay
abreast of industry needs and shape trends. We are part of
IPEMA and Voice of Play, an IPEMA initiative, in a variety of
ways, including board and committee positions and product
certifications. We hold a Steering Committee position with

the US Play Coalition, an international organization dedicated to
promoting play throughout life and are founding members of the
NRPA Business Council. Numerous local organizations including
the Boys & Girls Club of Fond du Lac and the Fond du Lac Family
YMCA, are also part of our network and we work with them to
create community for everyone close to home. We encourage
Burkies to be part of their communities too. From parks boards
to the Southern New Mexico Trail Alliance, an organization
dedicated to increasing trail participation and access amongst
underrepresented populations in the outdoors and creating
more trails for more people, our employees are supported by us
to further our mission wherever they are.

2.1.2.

Service & Solution Capabilities. Provide a
detailed description of the services you
are offering as a part of your proposal.

Your response may include, but is not
limited to, information related to turnkey
capabilities, project management, design,

Between Burke and our Representative partners, we provide a
wide array of services including site analysis, site prep and demo
services, playground design, a searchable grant database,
fundraising kits, installation and, perhaps most importantly,
research-based products that help children, families and
communities get and stay active outdoors. Whatever the size or
scope of a project, we will provide a solution that is on time and
on budget.
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engineering, installation or set-up, training
services, maintenance services, testing, or
any other piece of information that would
help understand the breadth and depth of
your products and service offering.

IMPORTANT. This description along with the

products and services included in the Attachment

B — Cost Proposal will be utilized to define the

overall products and services available under a
resulting contract.

Custom Design Services: Our Design Team is experienced and
talented, creating spaces that bring communities together for
play, exercise, development and fun. Our proprietary design
software creates designs that meet all necessary standards
including ADA. We design products and playsapces with a lens of
Universal Design so we not only met standards but exceed them
and create an equitable and engaging environment for all people.
Our Design services are at no cost to our customers.

Generations Warranty®: Burke upholds a reputation for
innovation, customer service and quality and maintains solid,
mutually beneficial relationships with our Representatives and
our customers. We back all our products with our warranty, the
Generations Warranty®, which is the longest and strongest in the
industry. Our warranty isn’t pro-rated and if a part needs
replacement during the warranty period due to manufacturing
defect, we’ll replace it for free and give you a brand-new
warranty on the part. Burke’s hand-crafted quality also means
less maintenance is required, which keeps your operating costs
low and your playground open for play. Our products are
designed to last which contributes to sustainability by producing
less waste.

Our online resources provide guidance to our customers in
fundraising, playground planning, grant searches and product
information. We share videos to help customers connect with
our products and understand the events they want for their
space. Our Burke Fitness App, designed with certified trainers,
helps users get the most from their workouts and make sure all
equipment is being used properly. The Biba® App is an incredible
way to foster intergenerational play and engagement on any
Burke and Biba playground or, Biba can be used to enhance an
existing playspace and bring new life.

2.1.3.

Value-Add or Additional Offering. Please
include any additional products and
services your organization offers but is not
included in the scope of this solicitation
and will enhance and add value to this
contract’s participating agencies.

Research

At Burke we believe great product design comes from great
research, for example we continue to study how children play
and how educators relate to the playspace with our partner at
University of Nebraska Omaha and incorporate what we learn
into our product and playground designs. We’re also working
with NRPA on the effects of a play environment in an under-
served area of Baltimore and how providing a well-designed
space impacts the community. Our product design process
includes a focus on how to enhance development and overall
experience for children and adults of all abilities.

Design

To design the best playgrounds that comply with necessary
standards, Burke has proprietary software that has all of the
controls built-in to ensure all safety and ADA standards are met.
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Fusing creativity into playspaces, we have landscape designers
to design custom playspaces using panels and unique layouts to
create a space that ignites imagination and brings communities
together.

Playground Grant Search and Fundraising

Burke provides options and programs that can help you raise
funds and search for grants to help fund your playground
equipment. For your convenience, we’ve brought together
information on our fundraising program, grant resources and
purchasing cooperatives. And of course, we’re always glad to
discuss your playground equipment needs and help you find
ways to get the playground your kids deserve.
https://www.bciburke.com/resources/playground-funding-
resources.

Promotions and Grants

Burke offers three to four promotions annually that we will
share with Equalis members. We also have a Burke in-kind grant
program that customers can apply for if they meet the criteria.

KoreKonnect Direct-Bolt System

Nucleus and Voltage feature our Industry-leading KoreKonnect
direct-bolt system resulting in the strongest and most accurate
connection system ever. Factory located connection points
make for easy, precise installation and an error-free fit. Best of
all, KoreKonnect is covered for 100 years under our non-pro-
rated Generations Warranty

EZKonnect Deck Mounting System

Our exclusive self-leveling deck attachment and factory CNC
(Computer Numerical Control) construction allows for faster
and more precise location of decks during installation. The 2-
bolt per corner deck attachment increases overall structure
strength and stability.

Color compounded, rotationally molded plastics

You'll get long wear and bright, vibrant colors that hold up for
years thanks to our thick, durable rotomolded plastics with UV-
20 protection. Color compounding provides greater structure
integrity for the life of rotationally molded products; the UV
inhibitor is added during the production process and keeps
these plastics from fading like that of products produced via a
Dry-Blend process.

2.1.4.

Open Market Products. Provide a detailed
description of your ability to
accommodate requests for Open Market
Products. Open Market Products is a
category of products that cannot be found

Customers are able to purchase open market products and
services through our network of Authorized Representatives.
Burke will provide line-item quotations for these open market
items on the customer quote and will clearly indicate that these
are open market goods and/or services. Customers will be
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in your standard catalog offering or non-
inventory products.

NOTE: For a definition of Open Market Items,
please refer to Part One, Section 5.4 — Other
Pricing Scenarios.

required to sign the Burke quotation, which is an indication that
they agree to the products and services as quoted.

2.1.5.

Warranty. Provide a copy of the
manufacturer’s warranty. If required,
please attach the warranty as an
attachment, as instructed in this
document. Describe notable features
and/or characteristics of the warranty that
a public sector customer would find
interesting or appealing. Pricing related to
the any extended warranty options must
be included in Attachment B — Cost

Proposal.

3. Business Operations

3.1. Logistics

Burke stands behind our products like no other playground
manufacturer. It starts with Burke Built® quality that is backed
by the longest and strongest warranty in the industry — the
Burke’s Generations Warranty®. We don’t pro-rate our warranty
and if a plastic play event needs replacement during the warranty
period due to manufacturing defect, we’ll replace it for free and
give the customer a brand-new warranty on the replacement
part.

Burke’s hand-crafted quality also means less maintenance is
required, which keeps your operating costs low and your
playground open for play.

The Burke Generations Warranty is the longest and strongest in
the industry and shows our commitment to creating spaces that
will serve communities for years to come.

Please see the document entitled Burke Generations Warranty
in the Supplemental Information Folder.

3.1.1.

Distribution & Shipping Capabilities.
Describe how supplier proposes to
distribute the products/services in
Respondent’s defined geographic reach.

Your response may include, but is not
limited to, information related to the
number of store or distribution facilities,
supply chain partners, fill rates, on-time
delivery rates, and vyour ability to
accommodate expedited orders.

The local Burke Representative is the customer’s main contact
for shipping and delivery. Our local Representatives receive
immediate shipping quotes directly from Burke’s partner
carriers.

When an order is placed, it is assigned a ship date which the local
Representative communicates to the customer. As the
manufacturing process progresses, the Shipping Team monitors
the parts within our system to ensure they are completed in time
to be included with the proper order.

Each order is packed and shipped from Burke’s Worldwide
Distribution Center located in Fond du Lac, Wisconsin and is
packed to maximize the use of space to provide the lowest
possible shipping cost. Tracking information is provided to our
Representative and is shared with the customer.
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If the customer prefers to arrange for their own product pick-up
they can work with their local Representative before placing the
order to make all necessary arrangements.

Due to fluctuating fuel prices, freight rates are quoted on a per
project basis and are valid for 30 days from the quote date. The
freight charge will be clearly indicated on the quote provided by
Burke. Orders are shipped FOB Destination with freight charges
prepaid and added to the customer’s invoice.

Burke uses transportation brokers to provide the most cost-
effective freight rate to ship to Alaska, Hawaii, US Territories and
outlying areas.

3.2. Customer Service

3.2.1.

Customer Service Department. Describe
your company’s customer  service
department & operations.

Your description may include, but is not
limited to, hours of operation, number and
location of service centers, parts outlets,
and number of customer service
representatives. Clarify if the service
centers are owned by your company of if
they are a network of subcontractors.

Burke has one service and parts center with six full time
technicians. The hours of operation are 7:30am-4:30pm Central
Time. After-hour phone calls are recorded and are returned /
answered the following business day. Additionally, our
Representatives have access to our website 24/7. The website
offers our Representatives a large amount of product-related
information they can access before, during or after our normal
hours of operation.

Burke's Customer Service team is ready to provide a person to
talk to when a need arises. Incoming calls go directly to a real-
live person, not an answering system. Staff also stagger their
breaks, lunches and vacations to ensure someone is always
available for calls during normal business hours. Our Customer
Service team has the ability to process requests immediately and
we can ship service parts the same day in many cases, including
Next Day Air service if the situation requires it. They have the
ability to see stock status of parts to ensure promises made to
customers on ship dates are met. Their requests (via information
from the customer) are forwarded directly to the Production
Manager and staff for immediate processing.

Burke is committed to providing superior customer service. Not
only do we evaluate our processes internally, but we also
regularly send Customer Satisfaction Surveys to recent order
recipients. We request feedback on quality, appearance, and the
ease of installation. The survey also requests input on our
selection of products, service provided by our Sales
Representatives, and suggestions for improvement. These
responses are then documented and reviewed by our
Management, Quality and Customer Service departments. This
data is used to evaluate opportunities for continual improvement
of system effectiveness and customer satisfaction.
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3.3. Customer Set Up; Order & Invoice Processing;
Payment

3.3.1. Proposal Development, Order, and
Invoice Process. Describe your company’s
proposal development, order, and invoice
process.

Burke’s professional Design Team consists of a variety of
backgrounds from Computer Art and 3D Animation to
Architecture and Design. We work with our customers and listen
to their needs to develop play environments of all sizes and
budgets that meet their specifications and all applicable
standards. Using Burke’s proprietary software we create
playspaces that automatically bring in all standards and create
proposals that are informative and accurate.

Our philosophy results in beautiful designs that are also
functional and foster the kinds of play that drive the
developmental outcomes we seek from play. These are
showcased in a variety of mediums from beautiful 3D images
printed and displayed to engaging fly throughs that provide a
unique view of the space design to help stakeholders see what
play can bring to their community.

Burke offers a unique advantage for Equalis Members by
providing the best solutions in each of the respective product
categories identified in the playground RFP. Burke has selected
partners that specialize in each product category that work with
our distribution partners and are capable of providing a broad
range of recreational solutions. Burke, with our distribution
partners, are capable of providing site assessments, design
services, site preparation, and installation services and are
available for on-going service and support post installation.

The Burke Representative will work closely with customers to
ensure the project is perfectly aligned with their needs and fits
within their budget. The Representative will issue a customer
guotation based on the Terms & Conditions of the Equalis
contract. The customer quote is sent to Burke’s Sales
Administration Team for review to ensure contract compliance.
Once review and approved the quote is sent to the customer.

When the customer is ready to place an order, the Burke
Representative will request a signed quotation or purchase order
from the customer. The Representative will utilize Burke’s
internet-based ordering system which is available for use by
Authorized Representatives only. The system is entirely self-
developed and self-managed by our in-house IT and Order Entry
Departments. Once the order is placed, our Order Entry
Department will process the order internally. The order is
carefully reviewed by the Order Entry and Design Departments
to ensure the order matches the customer’s purchase order
including equipment, color, price, requested delivery date,
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shipping location and any other information pertinent to the
order.

The Burke Representative will invoice the customer once the
order has shipped. All Equalis orders will be flagged as such in
Burke’s system so that Burke’s Accounting Department is able to
easily identify the Equalis orders and generate reports which
accurately reflect Equalis order totals.

3.3.2. Financing. Does your company offer any
financing services? If yes, describe the
financing options available to Members.

At Burke, we’re always searching for ways to offer exceptional
products and services to our customers when they need them.
Providing a vetted option to finance their playspace is part of our
mission to bring the best in play, commercial playgrounds,
recreation and outdoor fitness spaces to communities around
the world. As a result, we have partnered with NewLane Finance
to provide leasing options that our customers may take
advantage of.

3.4. Bonding Capabilities

3.4.1. Bonding. Describe vyour company’s
bonding capacity.

Your response may include, but is not
limited to, the bonding company’s surety
rating.

Burke partners with Shorewest Surety Services, Inc. and Swiss Re
Corporate Solutions America Insurance Corporation of

Kansas City, MO providing bonding support to BCl Burke
Company LLC and all of Burke’s Representative partners. Swiss
Re Corporate Solutions America Insurance Corporation has a
Best Insurance Guide rating of A+ XV. We currently have a
bonding line established with single job limits of $3,000,000 and
aggregate limitations of $30,000,000. By no means do these
limits constitute maximums, as we will consider larger projects
at the time a request is submitted to our company.

3.5. Sustainability, Reclamation, and Recycling
Initiatives

3.5.1. Sustainable Company Initiatives. Describe
the ways in which your company is
addressing the issue of sustainability.

Burke is ISO 14001:2015 certified meaning we have strict
environmental controls built into our manufacturing process. We
obtain 100% of our energy from hydroelectric and other
renewable energies. This helped us earn the Green Power
Partner designation from the US Environmental Protection
Agency — the only major playground manufacturer to achieve
this! Although the EPA’s Green Power Partnership requires
participants to utilize 25% renewable energy sources, Burke
exceeds these requirements by purchasing 100% of its energy
from renewable sources.

e 83% of our energy is purchased through Renewable Energy
Credits from Greenlight Energy (Hydroelectric)

* 17% of our energy is purchase through Alliant Energy Second
Nature Program (Wind Power)

* Burke’s powder coat system utilizes phosphate-free chemicals
in our cleaning processes, and we enlist a third-party certified
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4.1. Cost Proposal

handler to manage any waste from this process in accordance

with State and Federal regulations.

e Burke uses recycled materials where possible, but we also

utilize virgin plastics for our brightly colored plastic products as

they are the best choice for overall sustainability and

environmental conservation due to the following:
-Long lasting Color and Strength Retention
-Less need for replacement parts which
environment by:

Reducing waste

Reducing the need manufacturing replacement products

Reducing the need for additional packaging materials

Reducing transportation costs/environment impacts to

ship replacement products

impacts the

ANANENEN

Burke strives for ALL our products to be environmentally
sustainable which leads to a very robust supply of
green/sustainable and environmentally preferable products. We
do this by:

v Using materials that are recyclable.

v' We have a strong recycling program for materials used in
our production processes.

v We have the longest and strongest warranty in the
industry, and we design our products using materials
that have a long lifespan to prevent unnecessary waste.

v Steel accounts for the largest portion of our products —

approximately 75%. Steel is one of the most sustainable
materials in the world and is not only environmentally
conscious, but also economically strategic in its inherent
longevity and durability. We make a robust contribution
to sustainability with all of our products.

4.1.1.

Pricing Model. Provide a description of
your pricing model or methodology
identifying how the model works for the
products and services included in your
proposal.

Your response should describe how the
proposed pricing model is able to be
audited by an Equalis Group member to
assure compliance with the pricing in the
Master Agreement.

Burke’s product pricing is based on a discount off of suggested
list price.

Standard Discounts are as follows:

e Burke Playground Equipment, Musical Play, Outdoor Fitness
Equipment, Site Amenities and Signage will receive a 7%
discount off list price. (see additional volume discount
information for orders over $75K)

e ShadePlay Max, GFRC Boulders, Surfacing, Stone Border
Containment Systems will receive a 5% discount off list price.
(Volume discounting does not apply to these products.)
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Burke will provide a line-item price list for all
components/products included in our response in the
Supplemental Information folder. The Equalis Group member
will be able to confirm directly with Equalis if the pricing on the
guotation matches our submitted and approved price list.

Burke’s Sales Administration Team reviews all Representative
guotes to ensure they meet the T&Cs of the Equalis contract
before they are provided to the customer.

4.1.2. Auditable. Describe how the proposed | Burke will provide a line-item price list for all
pricing model is able to be audited by | components/productsincluded in our response. The Equalis
public sector agencies or CCOG to assure | Group member will be able to confirm directly with Equalis if
compliance with pricing in the Master | the pricing on the quotation matches our submitted and
Agreement. approved price list. We are attaching a complete price list
included in the Supplemental Information with our RFP
response, but we are requesting that this be considered a Trade
Secret as our price list includes all of our component level
pricing for all of our products.
4.1.3. Cost Proposal Value. Which of the | The prices offered in your Cost Proposal are:

following statements best describes the
pricing offered included in Respondent’s
cost proposal.

[J lower than what you offer other group purchasing
organizations, cooperative purchasing organizations, or state
purchasing departments.

equal to what you offer other group purchasing organizations,
cooperative purchasing organizations, or state purchasing
departments.

] higher than what you offer other group purchasing
organizations, cooperative purchasing organizations, or state
purchasing departments.

[ not applicable. Please explain below.

Click or tap here to enter text.

4.1.4. Additional Savings. Describe any quantity

or volume discounts or rebate programs
included in your Cost Proposal.

Burke is offering the following volume discounts up to 15% off
list price to Equalis members which allows customers to take
advantage of deep discounting much sooner than by offering
rebates.

List Price Range
$1-574,999
$75,000-5149,999
$150,000 and above

Discount off list price

Standard discount of 7% off list price
10% Discount off list price

15% Discount off list price

Burke offers promotions throughout the year which will
provide additional customer discounts. These promotional
prices will be offered to Equalis customers and quoted
accordingly. We will encourage Equalis customers to utilize
these deep discounts when they are available.
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Please note that volume pricing does not apply to ShadePlay
Max, GFRC Boulders, Stone Borders, Surfacing Products or
Services offered in the RFP.

4.1.5.

Cost of Shipping. |s the cost of shipping
included in the pricing submitted with
your response? If no, describe how freight,
shipping, and delivery costs are calculated.

The local Burke Representative is the customer’s main contact
for shipping and delivery. Our local Representatives receive
immediate shipping quotes directly from Burke’s partner
carriers. When an order is placed, it is assigned a ship date and
the local Representative will communicate that information to
the customer. As the manufacturing process progresses, the
Shipping Team monitors the parts within our system to ensure
they are completed in time to be included with the proper order.
Each order is packed to maximize the use of space and tracking
information is provided to our Representative to be shared with
the customer. If the customer prefers to arrange their own
freight, they work with their local Representative before placing
the order to make all necessary arrangements.

4.1.6.

Pricing Open Market or Sourced Goods. If
relevant, propose a method for the pricing
of Open Market Items or Sourced Goods.

NOTE: For a definition of Open Market Items,
please refer to Part One, Section 5.4 — Other
Pricing Scenarios.

Pricing for Open Market goods is provided by the Burke
Representative and is dependent on the state/region that the
firm is based in. Prices fluctuate greatly depending on where the
customer/Representative is located.

4.1.7.

Total Cost of Acquisition. ldentify any
components from the total cost of
acquisition that are NOT included in the
Cost Proposal. This would include all
additional charges that are not directly
identified as freight or shipping. For
example, permitting, installation, set up,
mandatory training, site work, or initial
inspection may be required but not
initially considered in the Cost Proposal.
Identify any parties that impose such costs
and their relationship to the Respondent.

5. GO-To-MARKET STRATEGY

5.1. Respondent Organizational Structure
& Staffing of Relationship

Permitting is not included in our proposal as these costs vary
depending on state/local permitting requirements. Bonding
costs are also not included in our pricing and are quoted on a per
project basis. We have included installation and site services in
our RFP response. Burke does not charge for our custom
playground designs.

5.1.1.

Key Contacts. Provide contact information
and resumes for the person(s) who will be
responsible for the following areas;

1. Executive Contact

2. Contract Manager

Please see the document entitled Burke Key Contact Resumes in
the Supplemental Information Folder.

Executive Contact:
Ryan Bittner, CFO
Email: rbitther@bciburke.com
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3. Sales Leader
4. Reporting Contact
5. Marketing Contact.

***Indicate who the primary contact will be if it
is not the Sales Leader.

Tel: 920-933-6690

Contract Manager:

Marianne Larson, Contract Administration & Events Manager
Email: mlarson@bciburke.com

Tel: 920-979-2721

Sales Leader:

Jody Becker, Director of Sales & Business Development
Email: jbecker@bciburke.com

Tel: 920-204-0966

Reporting Contact:

Keisha Krezman, Accounting Manager
Email: kkrezman@bciburke.com

Tel: 920-204-0964

Marketing Contact:

Jen Nicklas, Director of Marketing
Email: jnicklas@bciburke.com
Tel: 920-904-1345

5.1.2. Sales Organization. Provide a description | Our sales team consists of our CEO, COO, Director of Sales &
of your sales organization, including key | Business Development, four Regional Sales Managers living
staff members, the size of the | throughout the United States, a sales support team in Fond du
organization, in-house vs. third-party sales | Lac, Wl and more that 30 Representative Firms that have Burke
resources, geographic territories, vertical | exclusivity in specific geographies. Burke Representatives are
market segmentation, etc. mostly third-party firms with some direct sales reps where

additional sales support is needed. However they are structured,
they service all markets within a geography — schools,
municipalities, childcare centers, churches, etc. Representative
firms generally compensate on commission and profitability of
their projects, Burke offers added incentives for market share
growth and goal achievement within their territories.

5.2. Contract Implementation Strategy &

Expectations
5.2.1. Contract Expectations. What is your | Educating customers both about cooperative purchasing

company’s strategy to increase market
share in the public sector while leveraging
an Equalis Group Master Agreement?

contracts and, if they are already familiar with them, that they
can be used for playground and recreation purchases are two of
the ways Burke will win new business with Sourcing
Alliance/Equalis Group. We’ve found that entities who are
familiar with cooperative purchasing contracts or have used
them before for other products are more likely to use them
again. They may not realize that they can simplify the playground
and outdoor recreation purchasing process by utilizing
cooperative contracts.
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By targeting entities that already utilize cooperative purchasing
contracts for other products, and are familiar with their benefits
but have not used one for purchasing playground or recreational
products, we can tap into the potential of this group of already
comfortable contract users. We will also educate other
customers who can benefit from cooperative contracts about the
benefits and how they can save them time and money.

Burke will work with Equalis to continue to segment schools or
other entities that adopted a purchasing program for other
products and then target those entities for playground and
recreational products as our starting point to growing the
Sourcing Alliance/Equalis Group business.

While we are doing this, we will also be providing additional
education to our sales and distribution team at trainings both in-
person and virtual, at the annual sales conference and during
interpersonal meetings. This will help them educate their
customers about cooperative contracts and specifically about
the benefits of Sourcing Alliance/Equalis Group.

5.2.2.

Five (5) Year Sales Vision & Strategy.
Describe your company’s vision and
strategy to leverage a resulting contract
with Equalis over the next five (5) years.

Your response may include but is not
limited to; the geographic or public sector
vertical markets being targeted; your
strategy for acquiring new business and
retaining existing business; how the
contract will be deployed with your sales
team; how you will market the contract,
including deployment of the contract on
your company website; and the time
frames in which this will be completed.

Burke sells its products through an extensive network of
exclusive Representative partners. Our growth strategy
includes aggressive plans to increase market share by working
closely with our Representatives to help them grow their
businesses in the local government, K-12, and higher education
market segments with introductions of the industry’s most
innovative new products, targeted marketing/sales tools,
aggressive promotional marketing and actively promoting the
use of cooperative purchasing contracts such as Equalis.

1. Assess Sourcing Alliance/Equalis Group’s Current

Resources and Strengths:

e Collaborate with the team to identify key areas where
there are concentrated resources (e.g., business
development teams, sales representatives, etc.).

¢ Identify regions where Equalis has the highest program
utilization, successful customer engagement and
established partnerships.

2. Geographic and Market Potential Alignment:
e Analyze and identify high-potential geographic areas for

expansion, prioritizing regions with the strongest
revenue potential for recreational products.

e Cross-reference Equalis’ established territories with
regions showing strong demand for the identified
product categories to ensure alignment.
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3. Collaborative Marketing Strategy:

Develop a joint marketing strategy to promote Burke’s
products through Equalis’ existing channels and
contracts.

Collaborate on creating content that highlights the
benefits of using the Equalis contract for procurement,
showcasing how it simplifies purchasing for clients.
Plan co-branded campaigns including webinars, email
newsletters and social media posts (LinkedlIn) to target
the decision-makers in the chosen territories.

4. Customer Targeting and Conversion Tactics:

Identify and create a detailed list of key potential
customers within each high-priority territory.

Develop specific outreach tactics tailored to each
customer segment, emphasizing the value and efficiency
of using the Equalis contract to purchase Burke’s
products.

Establish a process for nurturing leads and converting
them into customers through personalized follow-ups
and sales support.

5. Joint Execution and Monitoring:

Set clear roles and responsibilities for both teams
(Equalis and Burke) to ensure smooth execution of
marketing campaigns and customer outreach efforts.
Regularly assess and monitor the progress of joint
initiatives, adjusting strategies based on feedback and

results.

5.2.3. Sales Objectives. What are your top line | Year1—5$2.0M
sales objectives in each of the five (5) years | Year 2 —$3.5M

if awarded this contract? Year 3 —$5.5M

Year 4 - $7.5M

Year 5-$10.0M
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6. ADMIN FEE & REPORTING

6.1. Administration Fee & Reporting

6.1.1.

Administrative Fee. Equalis Group only
generates revenue when the Winning
Supplier generates revenue based on
contract utilization by current and future
Members.

The administrative fee is normally
calculated as a percentage of the total
Spend for agencies accessing product and
services through the Master Agreement
and is typically between two percent (2%)
to three percent (3%). In some categories,
a flat fee or another fee structure may be
acceptable.

Please provide your proposed
Administrative Fee percentage or
structure.

NOTE: The proposed Administrative Fee language
for this contract is based on the terms disclosed in
the Attachment A — Model Administration

Agreement.

6.1.2.

Sales & Administrative Fee Reporting.
Equalis Group requires monthly reports
detailing sales invoiced the prior month
and associated Administrative Fees
earned by the 15 of each month. Confirm
that your company will meet this reporting
requirement. If not, explain why and
propose an alternative time schedule for
providing these reports to Equalis Group.

Burke agrees to provide monthly reports detailing the Equalis
member sales invoiced the previous month by the 15" of each
month.

6.1.3.

Contract Utilization Tracking. Define the
specific, step-by-step process for your
sales and/or quote generation team to tie
a quote, proposal, invoice, and/or
purchase order to the Equalis cooperative
contract in your Customer Relationship
Management (“CRM”), sales system, or
Enterprise Resource Planning (“ERP”)
system. Include any individuals and/or
teams involved in this process.

When the customer is ready to place an order, the Burke
Representative will utilize Burke’s internet-based ordering
system which is available for use by Authorized Representatives
only. Once the order is in Burke’s system our Order Entry
Department will process the order internally. The order is
carefully reviewed by the Order Entry and Design Departments
to ensure the order matches the customer’s purchase order
including equipment, color, price, requested delivery date,
shipping location and any other information pertinent to the
order.
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When the order has shipped, the Burke Representative will
invoice the customer. All Equalis orders will be flagged as such
in Burke’s system so that Burke’s Accounting Department is
able to easily identify the Equalis orders and generate reports
which accurately reflect Equalis order totals.

6.1.4.

Self-Audit. Describe any self-audit process
or program that you plan to employ to
verify compliance with your proposed
contract with Equalis Group. This process
includes ensuring that your sales
organization provides, and Members
obtain the correct pricing, reports reflect
all sales made under the Contract, and
Winning Supplier remit the proper admin
fee to Equalis.

The Burke Representative will work closely with the customer to
ensure the project is perfectly aligned with their needs and fits
within their budget. The Representative will issue a customer
qguotation based on the Terms & Conditions of the Equalis
contract. The customer quote is sent to Burke’s Sales
Administration Team for review to ensure contract compliance.
Once reviewed and approved by Burke the quote is sent to the
customer.

When the order is placed, it is carefully reviewed by the Order
Entry and Design Departments to ensure the order matches the
customer’s purchase order including equipment, color, price,
requested delivery date, shipping location and any other
information pertinent to the order.

The Burke Representative will invoice the customer once the
order has shipped. All Equalis orders are flagged as such in
Burke’s system so that Burke’s Accounting Department is able to
easily identify the Equalis orders and generate reports which
accurately reflect Equalis order totals. Equalis Admin fees are
remitted by our Accounting team based on the invoices flagged
in our system.

Page | 23




PROPOSAL FORM 3: DIVERSITY VENDOR CERTIFICATION PARTICIPATION

Diversity Vendor Certification Participation - It is the policy of some Members participating in Equalis Group to involve
minority and women business enterprises (M/WBE), small and/or disadvantaged business enterprises, disable veterans
business enterprises, historically utilized businesses (HUB) and other diversity recognized businesses in the purchase of
goods and services. Respondents shall indicate below whether or not they hold certification in any of the classified areas
and include proof of such certification with their response.

a. Minority Women Business Enterprise
Respondent certifies that this firm is an MWBE: [_]Yes [X]No
List certifying agency: Click or tap here to enter text.

b. Small Business Enterprise (SBE) or Disadvantaged Business Enterprise (“DBE”)
Respondent certifies that this firm is a SBE or DBE: [_|Yes [X]No
List certifying agency: Click or tap here to enter text.

c. Disabled Veterans Business Enterprise (DVBE)
Respondent certifies that this firm is an DVBE: [_]Yes [X]No
List certifying agency: Click or tap here to enter text.

d. Historically Underutilized Businesses (HUB)
Respondent certifies that this firm is an HUB: [ _JYes [X]No
List certifying agency: Click or tap here to enter text.

e. Historically Underutilized Business Zone Enterprise (HUBZone)
Respondent certifies that this firm is an HUBZone: [_]Yes [X]No
List certifying agency: Click or tap here to enter text.

f. Other

Respondent certifies that this firm is a recognized diversity certificate holder: [ JYes [X]No
List certifying agency: Click or tap here to enter text.

(The rest of this page is intentionally left blank)



PROPOSAL FORM 4: CERTIFICATIONS AND LICENSES

Provide a copy of all current licenses, registrations and certifications issued by federal, state and local agencies, and any
other licenses, registrations or certifications from any other governmental entity with jurisdiction, allowing Respondent
to provide the products and services included in their proposal which can include, but not limited to licenses, registrations
or certifications. M/WBE, HUB, DVBE, small and disadvantaged business certifications and other diverse business
certifications, as well as manufacturer certifications for sales and service must be included if applicable

Please also list and include copies of any certificates you hold that would show value for your response not already
included above.

e [SO 9001:2015 Certification*

e [SO 14001:2015 Certification*

e |PEMA Certification — Burke is a founding and active member of the International Play Equipment Manufacturer’s
Association (IPEMA). Burke’s Engineering and Product Manager, Scott Liebelt, is on the IPEMA Board of Directors.
He attends ASTM and IPEMA meetings to participate in writing, revising, and interpreting the IPEMA procedures
and ASTM-1487 standard, which is the consumer safety performance specification for playground equipment for
public use.

0 The IPEMA website has been unavailable due to scheduled maintenance and | was unable to obtain a new
Certificate specifically for this RFP response. I've attached a recent Certificate for purposes of this RFP.*

e Accredited IPEMA Certification facility

e Alliant Energy’s Second Nature™ Program

e Partner with US Environmental Protection Agency Green Power Program*

e Build America, Buy America Act (BABAA) *

e Currently, nine Burke employees are certified through the National Recreation and Park Association (NRPA) as
Certified Playground Safety Inspectors. I've attached a sample CPSI Certificate for our Lead Designer, Tyler Hess.*

e See attachment entitled Burke’s Partnerships_Certifications for a complete list of Burke Certifications and
Partnerships.*

*These documents are in the Supplemental Information folder.
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PARTNERSHIPS &
CERTIFICATIONS

The US Play Coalition™ is a partnership to promote the value of play throughout life. We are an international network of individuals
and organizations that recognize play as a valuable and necessary part of a healthy and productive life. Our membership is
diverse, including educators, parents, physicians, health scientists, park and recreation professionals, psycholosists, landscape
architects and many more. Membership is free and simply requires a declaration of shared commitment to the value of play.

Burke is a proud founding member of the National Recreation and Park Association® (NRPA) Business Council — a
collaboration that will strengthen the connections between the essential role of parks and recreation and the business sector. The
inaugural NRPA Business Council comprises strategic thinkers and collaborative decision-makers, representing businesses and allies
who care deeply about parks and recreation. Learn more at nrpa.org/BusinessCouncil.

The National Cooperative Procurement Partners (NCPP) Association is North America’s premier association for cooperative
’ procurement. We are leading the way in elevating the discussion, advocacy, and educational content surrounding cooperative
g NCPP procurement. We work corroboratively to bring all the partners in procurement together—cooperative organizations, stratesic
The Frotesatonst Aseosieron for suppliers with cooperative contracts, affiliated organizations, and public procurement professionals. Our mission is to produce
meaningful resources to support public procurement agencies and become the go-to association for cooperative procurement.
Learn more at ncppassociation.org.

PLAYGROUNDS POWERED BY RENEWABLE SOURCES

SEPA
'GREEN By participating in programs that support the development of clean energy, we are able to purchase 100% of our electricity
PARTNER usage from renewable sources. This positions Burke® as an environmental leader within the playground industry and helped us
earn the Green Power Partner designation from the U.S. Environmental Protection Agency. epa.gov/greenpower.

BCl Burke Company, LLC, is @ member in good standing of IPEMA, the International Play Equipment Manufacturers Association.
IPEMA is a member-driven international trade organization which represents and promotes an open market for manufacturers
of play equipment and surfacing.

In the interest of playground safety, the International Play Equipment Manufacturers Association (IPEMA) provides a Third Party
Certification program whereby a designated independent laboratory, TUV SUD America Inc., (TUV), validates an equipment
manufacturer’s certification of compliance to the ASTM F1487 Standard Consumer Safety Performance Specification for
Playground Equipment for Public Use, except sections 7.1.1, 10, 13.1.1, 13.1.2, 13.2, and 13.3; to CAN/CSA Z614 Children’s
Playground Equipment and Surfacing, except clauses 10 and 11; or both. A list of current validated products may be

viewed at www.ipema.ors.

Check IPEMA website www.ipema.org to confirm product validation.

In the interest of playground safety, the International Play Equipment Manufacturers Association (IPEMA) provides a Third

Party Certification program whereby a designated independent laboratory, TUV SUD America Inc., (TUV), validates a surfacing
manufacturer’s certification of compliance to ASTM F1292, Standard Specification for Impact Attenuation Under and Around
Playground Equipment Performance Criterion (in its entirety); ASTM F3351, Standard Test Method for Impact Testing In Laboratory
at Specified Test Height; and for an engineered wood fiber manufacturer its certification of compliance, also to ASTM F2075,
Standard Specification for Engineered Wood Fiber for Use as a Playground Safety Surface Under and Around Playground
Equipment; and for a Loose Fill Rubber manufacturer its certification of compliance, also to ASTM F3012, Standard Specification
for Loose Fill Rubber for Use as a Playground Safety Surface under and around Playground Equipment. A list of current validated
products, their thickness and critical height may be viewed www.ipema.org.

Check IPEMA website www.ipema.org to confirm product validation, its thickness and critical height.

The space requirements shown in this publication are shown to ASTM Standards. Requirements for other standards may be
different.

IS0 9001:2015 AND 150 14001:2015

NSF-ISR attests that BC| Burke Company, LLC, is in compliance with ISO 9001:2015 and the International Environmental Management
Standard ISO 14001:2015.

Registered

Registered
to I1ISO 9001

015014001 ‘ ISO 9001:2015 emphasizes processes to aid in continuous improvement in quality and customer service. ISO 14001:2015 ensures
Burke follows strict environmental controls in manufacturing processes.




=NSF

sk Certificate of
) Regqistration

This certifies that the Quality Management System of

BCl Burke Company, LLC

660 Van Dyne Road
Fond du Lac, Wisconsin, 54936, United States

has been assessed by NSF-ISR and found to be in conformance to the following standard(s):

1ISO 9001:2015

Scope of Certification:
Design and Manufacture of Playground, Park and Recreation Equipment with the Design,
Manufacture and Distribution of Parts.

Certificate Number: C0130541-1S9
Certificate Decision Date: 27-NOV-2023
Certificate Issue Date: 27-NOV-2023
Cycle Effective Date: 27-NOV-2023
Sameer Vachani Certificate Expiration Date*: 27-NOV-2026

Senior Director, NSF-ISR

Issued by:
NSF International Strategic Registrations (NSF-ISR)
789 N. Dixboro Road, Ann Arbor, MI 48105 USA

Authorized Certification and/or Accreditation Marks. This certificate is property
of NSF-ISR and must be returned upon request.

*Company is audited for conformance at regular intervals. To verify
certification call (888) NSF-9000 or visit our web site at www.nsf-isr.org
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sk Certificate of
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This certifies that the Environmental Management System of

BCl Burke Company, LLC

660 Van Dyne Road
Fond du Lac, Wisconsin, 54936, United States

has been assessed by NSF-ISR and found to be in conformance to the following standard(s):

1ISO 14001:2015

Scope of Certification:
Design and Manufacture of Playground, Park and Recreation Equipment with the Design,
Manufacture and Distribution of Parts.

Certificate Number: C0130541-EM9
Certificate Decision Date: 27-NOV-2023
Certificate Issue Date: 27-NOV-2023
Cycle Effective Date: 27-NOV-2023
Sameer Vachani Certificate Expiration Date*: 27-NOV-2026

Senior Director, NSF-ISR

Issued by:
NSF International Strategic Registrations (NSF-ISR)
789 N. Dixboro Road, Ann Arbor, MI 48105 USA

Authorized Certification and/or Accreditation Marks. This certificate is property
of NSF-ISR and must be returned upon request.

*Company is audited for conformance at regular intervals. To verify
certification call (888) NSF-9000 or visit our web site at www.nsf-isr.org
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ENVIRONMENTAL EXCELLENCE

To

BCI BURKE

FOR THE PURCHASE OF
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MANUFACTURERS

INTERNATIONAL
' PLAY EQUIPMENT
ASSOCIATION

IPEMA ASTM F1487-21 CERTIFICATE OF COMPLIANCE

ISSUE DATE: July 10, 2023
Requested By: Matthew Stark
Project: 21-0232

In the interest of public playground safety, IPEMA provides a third-party certification service whereby TUV SUD America
validates a manufacturer's certification of conformance to the ASTM F1487-21 (excluding sections 7.1.1, 10, 11.2, 11.3,
13.1.1, 13.1.2, 13.2, and 13.3) Standard Consumer Safety Performance Specification for Playground Equipment for
Public Use.

The manufacturer listed below has received written validation from TUV SUD America that the product(s) listed conform
with the requirements of ASTM F1487-21 (excluding sections 7.1.1, 10, 11.2, 11.3, 13.1.1, 13.1.2, 13.2, and 13.3).

This certificate is invalid if any component or part is replaced, unless purchased from the original manufacturer and
assembled in accordance with the original equipment manufacturer’s instructions. Check with the manufacturer to
determine the validity of the certification of the product(s) listed prior to using this certificate for proof of certification.

MODEL # COMMERCIAL NAME OF PRODUCT PRODUCT LINE MANUFACTURER
370-0112  Atom Climber, 80"- 96" Nucleus BCl Burke Co., LLC
390-0184  Atom Climber, 80"- 96" Synergy BCl Burke Co., LLC
390-0183  Atom Climber, 56”- 72" Imagination Synergy BCI Burke Co., LLC
370-0050  Atom Climber, 56"- 72" Nucleus BCI Burke Co., LLC
390-0182 Atom Climber, 56"- 72" Synergy BCI Burke Co., LLC
390-0181 Atom Climber, 32”- 48” Imagination Synergy BCI Burke Co., LLC
390-0180 Atom Climber, 32”- 48 Synergy BCI Burke Co., LLC

370-0817 Atom Climber 32”- 48", w/o stanchion Nucleus BCI Burke Co., LLC




MANUFACTURERS

INTERNATIONAL
' PLAY EQUIPMENT
ASSOCIATION

IPEMA CSA Z614:20 UPDATE NO. 1 CERTIFICATE OF COMPLIANCE

ISSUE DATE: July 10, 2023
Requested By: Matthew Stark
Project: 21-0232

In the interest of public playground safety, IPEMA provides a third-party certification service whereby TUV SUD America
validates a manufacturer's certification of conformance to CSA Z614:20 Update No. 1 (excluding clauses 10 and 11)
Children’s Playspaces and Equipment.

The manufacturer listed below has received written validation from TUV SUD America that the product(s) listed conform
with the requirements of CSA Z614:20 Update No. 1 (excluding clauses 10 and 11).

This certificate is invalid if any component or part is replaced, unless purchased from the original manufacturer and
assembled in accordance with the original equipment manufacturer’s instructions. Check with the manufacturer to
determine the validity of the certification of the product(s) listed prior to using this certificate for proof of certification.

MODEL # COMMERCIAL NAME OF PRODUCT PRODUCT LINE MANUFACTURER
370-0112  Atom Climber, 80"- 96" Nucleus BCl Burke Co., LLC
390-0184  Atom Climber, 80"- 96" Synergy BCl Burke Co., LLC
390-0183  Atom Climber, 56”- 72" Imagination Synergy BCI Burke Co., LLC
370-0050  Atom Climber, 567- 72" Nucleus BCI Burke Co., LLC
390-0182 Atom Climber, 56"- 72" Synergy BCI Burke Co., LLC
390-0181 Atom Climber, 32”- 48" Imagination Synergy BCI Burke Co., LLC
390-0180 Atom Climber, 32”- 48 Synergy BCI Burke Co., LLC

370-0817 Atom Climber 32”- 48", w/o stanchion Nucleus BCI Burke Co., LLC




MANUFACTURERS
ASSOCIATION

IPEMA CSA Z614:20 UPDATE NO. 1 CERTIFICAT DE CONFORMITE

Date de Délivrance Initiale: juillet 10, 2023
Demandé par: Matthew Stark
Nom du parc: 21-0232

INTERNATIONAL
' PLAY EQUIPMENT

Dans l'intérét de la sécurité au terrain de jeu, IPEMA offre une certification par une tierce partie et TUV SUD America
valide une certification par le fabricant de la conformité a la norme CSA Z614:20 Update No. 1 (excluant les articles 10,
11) les enfants les espaces de jeu et du matériel.

Le fabricant ci-dessous a recu la validation de la part de TUV SUD America que les produits énumérés ci-dessous sont
conformes aux exigences de la norme CSA Z614:20 Update No. 1 (excluant les articles 10, 11).

Ce certificat n'est pas valide si un composant ou une piece est remplacé, a moins que le composant soit acheté du
fabricant d'origine et assemblé conformément aux instructions du fabricant de I'équipement. Vérifiez aupres du
fabricant pour déterminer la validité de la certification du (des) produit(s) indiqué(s) avant d'utiliser ce certificat pour la
preuve de la certification.

MODELE n® NOM COMMERCIAL DU PRODUIT LIGNE DE PRODUIT MANUFACTURIER
370-0112 Atom Climber, 80"- 96” Nucleus BCI Burke Co., LLC
390-0184 Atom Climber, 80”- 96" Synergy BCI Burke Co., LLC
390-0183 Atom Climber, 56”- 72” Imagination Synergy BCI Burke Co., LLC
370-0050 Atom Climber, 56"- 72" Nucleus BCI Burke Co., LLC
390-0182 Atom Climber, 56"- 72" Synergy BCI Burke Co., LLC
390-0181 Atom Climber, 32”- 48" Imagination Synergy BCI Burke Co., LLC
390-0180 Atom Climber, 32"- 48" Synergy BCl Burke Co., LLC

370-0817 Atom Climber 32”- 48", w/o stanchion Nucleus BCIl Burke Co., LLC




TYLER HESS

November 28, 2022

56561-1225

December 01, 2025



January 1, 2025

Build America, Buy America Act (BABAA)

To all our Valued Customers,

BCI Burke Company, which has all of it's equipment manufacturing and business operations
located in Fond du lac, WI, hereby certifies that all equipment produced at its facility is compliant
to the requirements of The Build America, Buy America Act (BABAA), Pub. L. No. 117-58, §§
70901-70952 and Buy America Law, 23 U.S.C. § 313 and 23 CFR § 635.410.

We thank you for joining our movement in bringing Play That Moves You to your community!
Sincerely,

Scott Liebelt

Director of Engineering & Product Development
BCI Burke Company, LLC

(920)933-6692

sliebelt@bciburke.com




PROPOSAL FORM 5: UNRESOLVED FINDINGS FOR RECOVERY

O.R.C. Chapter 9.24 prohibits CCOG from awarding a contract to any entity against whom the Auditor of State has issued
a finding for recovery, if such finding for recovery is “unresolved” at the time of award. By submitting a proposal, a
Respondent warrants that it is not now, and will not become, subject to an “unresolved” finding for recovery under O.R.C.
Chapter 9.24 prior to the award of any contract arising out of this RFP, without notifying CCOG of such finding. The
Proposal Review Team will not evaluate a proposal from any Respondent whose name, or the name of any of the
subcontractors proposed by the Respondent, appears on the website of the Auditor of the State of Ohio as having an
“unresolved” finding for recovery.

Is your company the subject of any unresolved findings for recoveries?
Ul Yes
No

(The rest of this page is intentionally left blank)



PROPOSAL FORM 6: MANDATORY DISCLOSURES

1. Mandatory Contract Performance Disclosure.

Disclose whether your company’s performance and/or the performance of any of the proposed subcontractor(s) under
contracts for the provision of products and services that are the same or similar to those to be provided for the Program
which is the subject of this RFP has resulted in any formal claims for breach of those contracts. For purposes of this
disclosure, “formal claims” means any claims for breach that have been filed as a lawsuit in any court, submitted for
arbitration (whether voluntary or involuntary, binding or not), or assigned to mediation. For any such claims disclosed,
fully explain the details of those claims, including the allegations regarding all alleged breaches, any written or legal action
resulting from those allegations, and the results of any litigation, arbitration, or mediation regarding those claims,
including terms of any settlement. While disclosure of any formal claims will not automatically disqualify a Respondent
from consideration, at the sole discretion of Equalis Group, such claims and a review of the background details may result
in a rejection of a Respondent’s proposal. Equalis Group will make this decision based on the Proposal Review Team’s
determination of the seriousness of the claims, the potential impact that the behavior that led to the claims could have
on the Respondent’s performance of the work, and the best interests of Members.

Provide statement here. Burke’s performance and/or the performance of any of our proposed subcontractors under
contracts for the provision of products and services that are the same or similar to those provided in this RFP have not
resulted in any formal claims for breach of those contracts.

2. Mandatory Disclosure of Governmental Investigations.

Indicate whether your company and/or any of the proposed subcontractor(s) has been the subject of any adverse
regulatory or adverse administrative governmental action (federal, state, or local) with respect to your company’s
performance of services similar to those described in this RFP. If any such instances are disclosed, Respondents must fully
explain, in detail, the nature of the governmental action, the allegations that led to the governmental action, and the
results of the governmental action including any legal action that was taken against the Respondent by the governmental
agency. While disclosure of any governmental action will not automatically disqualify a Respondent from consideration,
such governmental action and a review of the background details may result in a rejection of the Respondent’s proposal
at Group’s sole discretion. Equalis Group will make this decision based on the Proposal Review Team’s determination of
the seriousness of the claims, the potential impact that the behavior that led to the claims could have on the Respondent’s
performance of the work, and the best interests of Members.

Provide statement here. Burke has not been the subject of any adverse regulatory or adverse administrative governmental

action (federal, state, or local) with respect to our company’s performance of services similar to those described in this
RFP.

(The rest of this page is intentionally left blank)



PROPOSAL FORM 7: DEALER, RESELLER, AND DISTRIBUTOR AUTHORIZATION

CCOG allows Suppliers to authorize dealers, distributors, and resellers to sell the products and services made available
through, and consistent with the Terms and Conditions set forth in, the Master Agreement. If Supplier intends to authorize
their dealers, distributors, or resellers access to the Master Agreement in the event of a contract award Supplier must
provide a list, either in the form of a document or a weblink, to identify those organizations who are being authorized
access to the Master Agreement.

Will the Supplier authorize dealers, distributors, resellers access to Master Agreement?

X Yes
O No

If yes, how will Supplier disclose which organization(s) will have access to the Master Agreement? This list can be updated
from time to time upon CCOG’s approval.

Respondent Response: Burke has included a list of our Authorized Representatives and a Territory map with this RFP
response. When there are changes to our list of Authorized Representatives, Burke will submit the updated list to CCOG
for its approval. The information is also included on Burke’s public website at https://www.bciburke.com/connect/find-
your-representative.

(The rest of this page is intentionally left blank)



PROPOSAL FORM 8: MANDATORY SUPPLIER & PROPOSAL CERTIFICATIONS

CCOG may not enter into contracts with any suppliers who have been found to be ineligible for state contracts under
specific federal or Ohio statutes or regulations. Companies responding to any CCOG RFP MUST certify that they are NOT
ineligible by signing each of the statements below. Failure to provide proper affirming signature on any of these
statements will result in a Respondent’s proposal being deemed nonresponsive to this RFP.

l, @“Q&‘ﬂ, hereby certify and affirm that BCl Burke Company, LLC has not been debarred, suspended, proposed for
debarment, declared ineligible, or voluntarily excluded from participation in transactions by the Unites States Department
of Labor, the United States Department of Health and Human Services, or any other federal department or agency as set
forth in 29 CFR Part 98, or 45 CFR Part 76, or other applicable statutes.

AND

l, @“QM, hereby certify and affirm that BCI Burke Company, LLC, is in compliance with all federal, state, and local

laws, rules, and regulations, including but not limited to the Occupational Safety and Health Act and the Ohio Bureau of

Employment Services and the following:

e  Not penalized or debarred from any public contracts or falsified certified payroll records or any other violation of the
Fair Labor Standards Act in the last three (3) years;

e Not found to have violated any worker’s compensation law within the last three (3) years;

e Notviolated any employee discrimination law within the last three (3) years;

e  Not have been found to have committed more than one (1) willful or repeated OSHA violation of a safety standard
(as opposed to a record keeping or administrative standard) in the last three (3) years;

o Not have an Experience Modification Rating of greater than 1.5 (a penalty-rated employer) with respect to the Bureau
of Workers’ Compensation risk assessment rating; and
Not have failed to file any required tax returns or failed to pay any required taxes to any governmental entity within
the past three (3) years.

AND

l, @“Qf , hereby certify and affirm that BCI Burke company, LLC, is not on the list established by the Ohio Secretary
of State, pursuant to ORC Section 121.23, which identifies persons and businesses with more than one unfair labor
practice contempt of court finding against them.

AND

l, @“Qf hereby certify and affirm that BCI Burke Company, LLC either is not subject to a finding for recovery under
ORC Section 9.24, or has taken appropriate remedial steps required under that statute to resolve any findings for recovery,
or otherwise qualifies under that section to enter into contracts with CCOG.

l, @“ QW, hereby affirm that this proposal accurately represents the capabilities and qualifications of BCI Burke
Company, LLC, and | hereby affirm that the cost(s) proposed to CCOG for the performance of services and/or provision of
goods covered in this proposal in response to this CCOG RFP is a firm fixed price structure as described in the Cost Proposal,
inclusive of all incidental as well as primary costs. (Failure to provide the proper affirming signature on this item may result
in the disqualification of your proposal.)



PROPOSAL FORM 9: CLEAN AIR ACT & CLEAN WATER ACT

The Respondent is in compliance with all applicable standards, orders or regulations issued pursuant to the Clean Air Act
of 1970, as Amended (42 U.S. C. 1857 (h), Section 508 of the Clean Water Act, as amended (33 U.S.C. 1368), Executive
Order 117389 and Environmental Protection Agency Regulation, 40 CFR Part 15 as required under OMB Circular A-102,
Attachment O, Paragraph 14 (1) regarding reporting violations to the grantor agency and to the United States Environment
Protection Agency Assistant Administrator for the Enforcement.

Authorized signature: (r Q:

Printed Name: Ryan J Bittner

Company Name: BCIl Burke Company, LLC

Mailing Address: PO Box 549, Fond du Lac, WI 54937
Email Address: rbitther@bciburke.com

Job Title: CFO

(The rest of this page is intentionally left blank)



PROPOSAL FORM 10: DEBARMENT NOTICE

I, the Respondent, certify that my company has not been debarred, suspended or otherwise ineligible for participation in
Federal Assistance programs under Executive Order 12549, “Debarment and Suspension”, as described in the Federal
Register and Rules and Regulations.

Respondents Name: Ryan Bittner
Mailing Address: PO Box 549, Fond du Lac, W1 54937

Signature (*t- QW
CFO

Title of Signatory:

(The rest of this page is intentionally left blank)



PROPOSAL FORM 11: LOBBYING CERTIFICATIONS

Submission of this certification is a prerequisite for making or entering into this transaction and is imposed by Section
1352, Title 31, U.S. Code. This certification is a material representation of fact upon which reliance was placed when this
transaction was made or entered into. Any person who fails to file the required certification shall be subject to civil penalty
of not less than ten thousand dollars ($10,000) and not more than one hundred thousand dollars (5100,000) for each such
failure.

The undersigned certifies, to the best of his/her knowledge and belief, on behalf of Respondent that:

1. No Federal appropriated funds have been paid or will be paid on behalf of the undersigned, to any person for
influencing or attempting to influence an officer or employee of any agency, a Member of Congress, an officer or employee
of Congress, or an employee of a Member of Congress in connection with the awarding of a Federal contract, the making
of a Federal grant, the making of a Federal loan, the entering into a cooperative agreement, and the extension,
continuation, renewal, amendment, or modification of a Federal contract, grant, loan, or cooperative agreement.

2. If any funds other than Federal appropriated funds have been or will be paid to any person for influencing or attempting

to influence an officer or employee of any agency, a Member of Congress, an officer or employee of Congress, or an
employee of a Member of Congress in connection with this Federal contract or cooperative agreement, the undersigned
shall complete and submit Standard Form LLL, “Disclosure of Lobbying Activities,” in accordance with its instructions.

3. The undersigned shall require that the language of this certification be included in the award documents for all covered

sub-awards exceeding one hundred thousand dollars (5100,000) in Federal funds at all appropriate tiers and that all sub-
recipients shall certify and disclose accordingly.

I % Q Bes

Date: March 26, 2025

(The rest of this page is intentionally left blank)



PROPOSAL FORM 12: CONTRACTOR CERTIFICATION REQUIREMENTS

1. Contractor’s Employment Eligibility

By entering the contract, Contractor warrants compliance with the Federal Immigration and Nationality Act (FINA), and all
other federal and state immigration laws and regulations. The Contractor further warrants that it is in compliance with
the various state statutes of the states it will operate this contract in.

Participating Government Entities including School Districts may request verification of compliance from any Contractor
or subcontractor performing work under this Contract. These Entities reserve the right to confirm compliance in
accordance with applicable laws.

Should the Participating Entities suspect or find that the Contractor or any of its subcontractors are not in compliance,
they may pursue any and all remedies allowed by law, including, but not limited to: suspension of work, termination of
the Contract for default, and suspension and/or debarment of the Contractor. All costs necessary to verify compliance are
the responsibility of the Contractor.

The Respondent complies and maintains compliance with the appropriate statutes which requires compliance with federal
immigration laws by State employers, State contractors and State subcontractors in accordance with the E-Verify
Employee Eligibility Verification Program.

Contractor shall comply with governing board policy of the CCOG Participating entities in which work is being performed.

2. Fingerprint & Criminal Background Checks

If required to provide services on school district property at least five (5) times during a month, contractor shall submit a
full set of fingerprints to the school district if requested of each person or employee who may provide such service.
Alternately, the school district may fingerprint those persons or employees. An exception to this requirement may be
made as authorized in Governing Board policy. The district shall conduct a fingerprint check in accordance with the
appropriate state and federal laws of all contractors, subcontractors or vendors and their employees for which fingerprints
are submitted to the district. Contractor, subcontractors, vendors and their employees shall not provide services on school
district properties until authorized by the District.

The Respondent shall comply with fingerprinting requirements in accordance with appropriate statutes in the state in
which the work is being performed unless otherwise exempted.

Contractor shall comply with governing board policy in the school district or Participating Entity in which work is being

performed.
Signature: (2’ j '
Date: March 26, 2025

(The rest of this page is intentionally left blank)



PROPOSAL FORM 13: BOYCOTT CERTIFICATION

Respondent must certify that during the term of any Agreement, it does not boycott Israel and will not boycott Israel.
“Boycott” means refusing to deal with, terminating business activities with, or otherwise taking any action that is intended
to penalize, inflict economic harm on, or limit commercial relations specifically with Israel, or with a person or entity doing
business in Israel or in an Israeli-controlled territory, but does not include an action made for ordinary business purposes.

Does Respondent agree? Yes (?”' Qf

(Initials of Authorized Representative)

(The rest of this page is intentionally left blank)



PROPOSAL FORM 14: FEDERAL FUNDS CERTIFICATION FORMS

When a participating agency seeks to procure goods and services using funds under a federal grant or contract, specific federal laws,
regulations, and requirements may apply in addition to those under state law. This includes, but is not limited to, the procurement
standards of the Uniform Administrative Requirements, Cost Principles and Audit Requirements for Federal Awards, 2 CFR 200
(sometimes referred to as the “Uniform Guidance” or “EDGAR” requirements).

All Respondents submitting proposals must complete this Federal Funds Certification Form regarding Respondent’s willingness and
ability to comply with certain requirements which may be applicable to specific participating agency purchases using federal grant
funds. This completed form will be made available to Members for their use while considering their purchasing options when using
federal grant funds. Members may also require Supplier Partners to enter into ancillary agreements, in addition to the contract’s
general terms and conditions, to address the member’s specific contractual needs, including contract requirements for a procurement
using federal grants or contracts.

For each of the items below, respondent should certify their agreement and ability to comply, where applicable, by having
respondents authorized representative complete and initial the applicable lines after each section and sign the acknowledgment
at the end of this form. If a Respondent fails to complete any item in this form, CCOG will consider the Respondent’s response to be
that they are unable or unwilling to comply. A negative response to any of the items may, if applicable, impact the ability of a
participating agency to purchase from the Supplier Partner using federal funds.

1. Supplier Partner Violation or Breach of Contract Terms

Contracts for more than the simplified acquisition threshold currently set at one hundred fifty thousand dollars ($150,000), which is
the inflation adjusted amount determined by the Civilian Agency Acquisition Council and the Defense Acquisition Regulations Council
(Councils) as authorized by 41 USC 1908, must address administrative, contractual, or legal remedies in instances where Supplier
Partners violate or breach contract terms, and provide for such sanctions and penalties as appropriate.

Any contract award will be subject to Terms and Conditions of the Master Agreement, as well as any additional terms and conditions
in any purchase order, participating agency ancillary contract, or Member construction contract agreed upon by Supplier Partner and
the participating agency which mut be consistent with and protect the participating agency at least to the same extent as the CCOG
Terms and Conditions.

The remedies under the contract are in addition to any other remedies that may be available under law or in equity. By submitting a
proposal, you agree to these Supplier Partner violation and breach of contract terms.

Respondent agree? @*Q‘g‘”ﬁ

(Initials of Authorized Representative)

2. Termination for Cause or Convenience

When a participating agency expends federal funds, the participating agency reserves the right to immediately terminate any
agreement in excess of ten thousand dollars ($10,000) resulting from this procurement process in the event of a breach or default of
the agreement by Offeror in the event Offeror fails to: (1) meet schedules, deadlines, and/or delivery dates within the time specified
in the procurement solicitation, contract, and/or a purchase order; (2) make any payments owed; or (3) otherwise perform in
accordance with the contract and/or the procurement solicitation. Participating agency also reserves the right to terminate the
contract immediately, with written notice to offeror, for convenience, if participating agency believes, in its sole discretion that it is in
the best interest of participating agency to do so. Respondent will be compensated for work performed and accepted and goods
accepted by participating agency as of the termination date if the contract is terminated for convenience of participating agency. Any
award under this procurement process is not exclusive and participating agency reserves the right to purchase goods and services
from other offerors when it is in participating agency’s best interest.

Does Respondent agree? g?"p'%"ﬁ



(Initials of Authorized Representative)

3. Equal Employment Opportunity

Except as otherwise provided under 41 CFR Part 60, all participating agency purchases or contracts that meet the definition of
“federally assisted construction contract” in 41 CFR Part 60-1.3 shall be deemed to include the equal opportunity clause provided
under 41 CFR 60-1.4(b), in accordance with Executive Order 11246, “Equal Employment Opportunity” (30 FR 12319, 12935, 3 CFR Part,
1964-1965 Comp., p. 339), as amended by Executive Order 11375, “Amending Executive Order 11246 Relating to Equal Employment
Opportunity,” and implementing regulations at 41 CFR Part 60, “Office of Federal Contract Compliance Programs, Equal Employment
Opportunity, Department of Labor.”

The equal opportunity clause provided under 41 CFR 60-1.4(b) is hereby incorporated by reference. Supplier Partner agrees that such
provision applies to any participating agency purchase or contract that meets the definition of “federally assisted construction
contract” in 41 CFR Part 60-1.3 and Supplier Partner agrees that it shall comply with such provision.

Does Respondent agree? g?"p'%"ﬁ

(Initials of Authorized Representative)

4. Davis-Bacon Act

When required by Federal program legislation, Supplier Partner agrees that, for all participating agency prime construction
contracts/purchases in excess of two thousand dollars ($2,000), Supplier Partner shall comply with the Davis-Bacon Act
(40 USC3141-3144, and 3146-3148) as supplemented by Department of Labor regulations (29 CFR Part 5, “Labor Standards
Provisions Applicable to Contracts Covering Federally Financed and Assisted Construction”). In accordance with the
statute, Supplier Partner is required to pay wages to laborers and mechanics at a rate not less than the prevailing wages
specified in a wage determinate made by the Secretary of Labor. In addition, Supplier Partner shall pay wages not less
than once a week.

Current prevailing wage determinations issued by the Department of Labor are available at www.wdol.gov. Supplier
Partner agrees that, for any purchase to which this requirement applies, the award of the purchase to the Supplier Partner
is conditioned upon Supplier Partner’s acceptance of the wage determination.

Supplier Partner further agrees that it shall also comply with the Copeland “Anti-Kickback” Act (40 USC 3145), as
supplemented by Department of Labor regulations (29 CFR Part 3, “Contractors and Subcontractors on Public Building or
Public Work Financed in Whole or in Part by Loans or Grants from the United States”. The Act provides that each Supplier
Partner or subrecipient must be prohibited from inducing, by any means, any person employed in the construction,
completion, or repair of public work, to give up any part of the compensation to which he or she is otherwise entitled.

Does Respondent agree? @«-Q&iﬂf

(Initials of Authorized Representative)
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5. Contract Work Hours and Safety Standards Act

Where applicable, for all participating agency contracts or purchases in excess of one hundred thousand dollars ($100,000)
that involve the employment of mechanics or laborers, Supplier Partner agrees to comply with 40 USC 3702 and 3704, as
supplemented by Department of Labor regulations (29 CFR Part 5). Under 40 USC 3702 of the Act, Supplier Partner is
required to compute the wages of every mechanic and laborer on the basis of a standard work week of forty (40) hours.
Work in excess of the standard work week is permissible provided that the worker is compensated at a rate of not less
than one and a half times the basic rate of pay for all hours worked in excess of forty (40) hours in the work week. The
requirements of 40 USC 3704 are applicable to construction work and provide that no laborer or mechanic must be
required to work in surroundings or under working conditions which are unsanitary, hazardous or dangerous. These
requirements do not apply to the purchases of supplies or materials or articles ordinarily available on the open market, or
contracts for transportation or transmission of intelligence.

Does Respondent agree? (#Q'%"S

(Initials of Authorized Representative)

6. Right to Inventions Made Under a Contract or Agreement

If the participating agency’s Federal award meets the definition of “funding agreement” under 37 CFR 401.2(a) and the
recipient or subrecipient wishes to enter into a contract with a small business firm or nonprofit organization regarding the
substitution of parties, assignment or performance or experimental, developmental, or research work under that “funding
agreement,” the recipient or subrecipient must comply with the requirements of 37 CFR Part 401, “Rights to Inventions
Made by Nonprofit Organizations and Small Business Firms Under Government Grants, Contracts and Cooperative
Agreements,” and any implementing regulations issued by the awarding agency.

Supplier Partner agrees to comply with the above requirements when applicable.

Does Respondent agree? @‘“Q‘W

(Initials of Authorized Representative)

7. Clean Air Act and Federal Water Pollution Control Act

Clean Air Act (42 USC 7401-7671q.) and the Federal Water Pollution Control Act (33 USC 1251-1387), as amended —
Contracts and subgrants of amounts in excess of one hundred fifty thousand dollars ($150,000) must contain a provision
that requires the non-Federal award to agree to comply with all applicable standards, orders, or regulations issued
pursuant to the Clean Air Act (42 USC 7401-7671q.) and the Federal Water Pollution Control Act, as amended (33 USC
1251-1387). Violations must be reported to the Federal awarding agency and the Regional Office of the Environmental
Protection Agency (EPA).

When required, Supplier Partner agrees to comply with all applicable standards, orders, or regulations issued pursuant to
the Clean Air Act and the Federal Water Pollution Control Act.

Does Respondent agree? g?"p'%"ﬁ

(Initials of Authorized Representative)
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8. Debarment and Suspension

Debarment and Suspension (Executive Orders 12549 and 12689) — A contract award (see 2 CFR 180.220) must not be
made to parties listed on the government-wide exclusions in the System for Award Management (SAM), in accordance
with the OMB guidelines at 2 CFR 180 that implement Executive Orders 12549 (3 CFR Part 1966 Comp. p. 189) and 12689
(3CFR Part 1989 Comp. p. 235), “Debarment and Suspension.” SAM Exclusions contains the names of parties debarred,
suspended, or otherwise excluded by agencies, as well as parties declared ineligible under statutory or regulatory
authority other than Executive Order 12549.

Supplier Partner certifies that Supplier Partner is not currently listed on the government-wide exclusions in SAM, is not
debarred, suspended, or otherwise excluded by agencies or declared ineligible under statutory or regulatory authority
other than Executive Order 12549. Supplier Partner further agrees to immediately notify the Cooperative and all Members
with pending purchases or seeking to purchase from Supplier Partner if Supplier Partner is later listed on the government-
wide exclusions in SAM, or is debarred, suspended, or otherwise excluded by agencies or declared ineligible under
statutory or regulatory authority other than Executive Order 12549.

Does Respondent agree? g?"p'%"ﬁ

(Initials of Authorized Representative)

9. Byrd Anti-Lobbying Amendment

Byrd Anti-Lobbying Amendment (31 USC 1352) — Supplier Partners that apply or bid for an award exceeding one hundred
thousand dollars ($100,000) must file the required certification. Each tier certifies to the tier above that it will not and has
not used Federal appropriated funds to pay any person or organization for influencing or attempting to influence an officer
or employee of any agency, a member of Congress, officer or employee of Congress, or an employee of a member of
Congress in connection with obtaining any Federal contract, grant or any other award covered by 31 USC 1352. Each tier
must also disclose any lobbying with non-Federal funds that takes place in connection with obtaining any Federal award.
Such disclosures are forwarded from tier to tier up to the non-Federal award. As applicable, Supplier Partner agrees to file
all certifications and disclosures required by, and otherwise comply with, the Byrd Anti-Lobbying Amendment (31 USC
1352).

Does Respondent agree? @"Q‘g"ﬂ

(Initials of Authorized Representative)

10. Procurement of Recovered Materials

For participating agency purchases utilizing Federal funds, Supplier Partner agrees to comply with Section 6002 of the
Solid Waste Disposal Act, as amended by the Resource Conservation and Recovery Act where applicable and provide such
information and certifications as a participating agency maybe required to confirm estimates and otherwise comply. The
requirements of Section 6002 includes procuring only items designated in guidelines of the Environmental Protection
Agency (EPA) at 40 CFR Part 247 that contain the highest percentage of recovered materials practicable, consistent with
maintaining a satisfactory level of competition, where the purchase price of the item exceeds ten thousand dollars
(510,000) or the value of the quantity acquired during the preceding fiscal year exceeded ten thousand dollars ($10,000);
procuring solid waste management services in a manner that maximizes energy and resource recovery, and establishing
an affirmative procurement program for procurement of recovered materials identified in the EPA guidelines.

Does Respondent agree? (T’Q&ﬂ
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(Initials of Authorized Representative)

11. Profit as a Separate Element of Price

For purchases using federal funds in excess of one hundred fifty thousand dollars ($150,000), a participating agency may
be required to negotiate profit as a separate element of the price. See, 2 CFR 200.324(b). When required by a participating
agency, Supplier Partner agrees to provide information and negotiate with the participating agency regarding profit as a
separate element of the price for a particular purchase. However, Supplier Partner agrees that the total price, including
profit, charged by Supplier Partner to the participating agency shall not exceed the awarded pricing, including any
applicable discount, under Supplier Partner’s Group Purchasing Agreement.

Does Respondent agree? @‘“Q‘W

(Initials of Authorized Representative)

12. Prohibition on Certain Telecommunications and Video Surveillance Services or Equipment

Vendor agrees that recipients and subrecipients are prohibited from obligating or expending loan or grant funds to procure
or obtain, extend or renew a contract to procure or obtain, or enter into a contract (or extend or renew a contract) to
procure or obtain equipment, services, or systems that uses covered telecommunications equipment or services as a
substantial or essential component of any system, or as critical technology as part of any system from companies described
in Public Law 115-232, section 889. Telecommunications or video surveillance equipment or services produced or provided
by an entity that the Secretary of Defense, in consultation with the Director of the National Intelligence or the Director of
the Federal Bureau of Investigation, reasonably believes to be an entity owned or controlled by, or otherwise connected
to, the government of a covered foreign country are also prohibited.

Does Respondent agree? @‘“Q‘W

(Initials of Authorized Representative)

13. Domestic preferences for procurements

For participating agency purchases utilizing Federal funds, Respondent agrees to provide proof, where applicable, that the
materials, including but not limited to, iron, aluminum, steel, cement, and other manufactured products are produced in
the United States.

“Produced in the United States” means, for iron and steel products, that all manufacturing processes, from the initial
melting stage through the application of coatings, occurred in the United States.

“Manufactured products” means items and construction materials composed in whole or in part of non-ferrous metals
such as aluminum; plastics and polymer-based products such as polyvinyl chloride pipe; aggregates such as concrete; glass,
including optical fiber; and lumber.

Does Respondent agree? (T,Q&gx

(Initials of Authorized Representative)

14. General Compliance and Cooperation with Members

In addition to the foregoing specific requirements, Vendor agrees, in accepting any purchase order from a Member, it shall
make a good faith effort to work with Members to provide such information and to satisfy such requirements as may
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apply to a particular participating agency purchase or purchases including, but not limited to, applicable recordkeeping
and record retention requirements.

Does Respondent agree? @"Q‘g"ﬂ

(Initials of Authorized Representative)

15. Applicability to Subcontractors

Offeror agrees that all contracts it awards pursuant to the Contract shall be bound by the foregoing terms and conditions.

Does Respondent agree? (?“Q'%‘“E

(Initials of Authorized Representative)

By signature below, | certify that the information in this form is true, complete, and accurate and that | am authorized by
my company to make this certification and all consents and agreements contained herein.

(e |9

Authorized signature:

Printed Name: Ryan J Bittner

Company Name: BCI Burke Company, LLC

Mailing Address: PO Box 549, Fond du Lac, WI 54937
Job Title: CFO

(The rest of this page is intentionally left blank)
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PROPOSAL FORM 15: FEMA FUNDING REQUIREMENTS CERTIFICATION FORMS

Please answer the following question. If yes, complete this Proposal Form.

In the event of a contract award, does the Respondent intend to make their products and services Yes
available to public agencies utilizing FEMA funds or seeking reimbursement from FEMA? ] No

When a participating agency seeks to procure goods and services using funds under a federal grant or contract, specific
federal laws, regulations, and requirements may apply in addition to those under state law. This includes, but is not limited
to, the procurement standards of the Uniform Administrative Requirements, Cost Principles and Audit Requirements for
Federal Awards, 2 CFR 200 (sometimes referred to as the “Uniform Guidance” or “EDGAR” requirements). Additionally,
Appendix Il to Part 200 authorizes FEMA to require or recommend additional provisions for contracts.

All Respondents submitting proposals who desire to work with Members utilizing FEMA funds must complete this FEMA
Recommended Contract Provisions Form regarding Respondent’s willingness and ability to comply with certain
requirements which may be applicable to specific participating agency purchases using FEMA funds. This completed form
will be made available to Members for their use while considering their purchasing options when using FEMA grant funds.
Members may also require Supplier Partners to enter into ancillary agreements, in addition to the contract’s general terms
and conditions, to address the member’s specific contractual needs, including contract requirements for a procurement
using federal grants or contracts.

For each of the items below, Respondent should certify Respondent’s agreement and ability to comply, where
applicable, by having respondents authorized representative complete and initial the applicable lines after each section
and sign the acknowledgment at the end of this form. If a Respondent fails to complete any item in this form, CCOG will
consider the respondent’s response to be that they are unable or unwilling to comply. A negative response to any of the
items may, if applicable, impact the ability of a participating agency to purchase from the Supplier Partner using federal
funds.

1. Access to Records

For All Procurements

The Winning Supplier agrees to provide the participating agency, the pass-through entity (if applicable), the FEMA
Administrator, the Comptroller General of the United States, or any of their authorized representatives access to any
books, documents, papers, and records of the Contractor which are directly pertinent to this contract for the purposes of
making audits, examinations, excerpts, and transcriptions.

The Winning Supplier agrees to permit any of the foregoing parties to reproduce by any means whatsoever or to copy
excerpts and transcriptions as reasonably needed.

The Winning Supplier agrees to provide the FEMA Administrator or his authorized representatives access to construction

or other work sites pertaining to the work being completed under the contract.

Does Respondent agree? Yes(?‘”}g'gﬁ

(Initials of Authorized Representative)



For Contracts Entered into After August 1, 2017, Under a Major Disaster or Emergency Declaration

In compliance with section 1225 of the Disaster Recovery Reform Act of 2018, the participating agency, and the Winning
Supplier acknowledge and agree that no language in this contract is intended to prohibit audits or internal reviews by the
FEMA Administrator or the Comptroller General of the United States.”

Does Respondent agree? Yes ’('3" }O@@'

(Initials of Authorized Representative)

2. Changes

FEMA recommends that all contracts include a changes clause that describes how, if at all, changes can be made by either
party to alter the method, price, or schedule of the work without breaching the contract. The language of the clause may
depend on the nature of the contract and the procured item(s) or service(s). The participating agency should also consult
their servicing legal counsel to determine whether and how contract changes are permissible under applicable state, local,
or tribal laws or regulations.

Does Respondent agree? Yes (’3‘“ }%@

(Initials of Authorized Representative)

3. Use of DHS Seal, Logo, and Flags

The Winning Supplier shall not use the DHS seal(s), logos, crests, or reproductions of flags or likenesses of DHS agency
officials without specific FEMA pre-approval. The contractor shall include this provision in any subcontracts.

Does Respondent agree? Yes f?" )7‘%‘5

(Initials of Authorized Representative)

4. Compliance with Federal Law, Regulations, And Executive Orders and Acknowledgement of Federal Funding

This is an acknowledgement that when FEMA financial assistance is used to fund all or a portion of the participating
agency’s contract with the Winning Supplier, the Winning Supplier will comply with all applicable federal law, regulations,
executive orders, FEMA policies, procedures, and directives.

Does Respondent agree? Yes ’(’3‘“ }%@'

(Initials of Authorized Representative)

5. No Obligation by Federal Government

The federal government is not a party to this or any contract resulting from this or future procurements with the
participating agencies and is not subject to any obligations or liabilities to the non-federal entity, contractor, or any other
party pertaining to any matter resulting from the contract.

Does Respondent agree? Yes (’3" }%@

(Initials of Authorized Representative)
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6. Program Fraud and False or Fraudulent Statements or Related Acts

The Winning Supplier acknowledges that 31 U.S.C. Chap. 38 (Administrative Remedies for False Claims and Statements)
applies to the contractor’s actions pertaining to this contract.

Does Respondent agree? Yes (’3‘“ }%@'

(Initials of Authorized Representative)

7. Affirmative Socioeconomic Steps

If subcontracts are to be let, the Winning Supplier is required to take all necessary steps identified in 2 C.F.R. §
200.321(b)(1)-(5) to ensure that small and minority businesses, women’s business enterprises, and labor surplus area firms
are used when possible.

Does Respondent agree? Yes ('3‘" }O‘%

(Initials of Authorized Representative)

8. License and Delivery of Works Subject to Copyright and Data Rights

The Winning Supplier grants to the participating agency, a paid-up, royalty-free, nonexclusive, irrevocable, worldwide
license in data first produced in the performance of this contract to reproduce, publish, or otherwise use, including prepare
derivative works, distribute copies to the public, and perform publicly and display publicly such data. For data required by
the contract but not first produced in the performance of this contract, the Winning Supplier will identify such data and
grant to the participating agency or acquires on its behalf a license of the same scope as for data first produced in the
performance of this contract. Data, as used herein, shall include any work subject to copyright under 17 U.S.C. § 102, for
example, any written reports or literary works, software and/or source code, music, choreography, pictures or images,
graphics, sculptures, videos, motion pictures or other audiovisual works, sound and/or video recordings, and architectural
works. Upon or before the completion of this contract, the Winning Supplier will deliver to the participating agency data
yafirst produced in the performance of this contract and data required by the contract but not first produced in the
performance of this contract in formats acceptable by the (insert name of the non-federal entity).

Does Respondent agree? Yes ('3‘" }%@—

(Initials of Authorized Representative)

By signature below, | certify that the information in this form is true, complete, and accurate and that | am authorized by
my company to make this certification and all consents and agreements contained herein.

e |39

Authorized signature:

Printed Name: Ryan J Bittner

Company Name: BCI Burke Company, LLC

Mailing Address: PO Box 549, Fond du Lac, W1 54937
Job Title: CFO
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PROPOSAL FORM 16: ARIZONA CONTRACTOR REQUIREMENTS

Please answer the following question. If yes, please complete this Proposal Form.

In the event of a contract award, does the Respondent intend to make their products and services Yes
available to public agencies in the State of Arizona? [ No

In the event the Awarded Supplier desires to pursue public sector opportunities in the State of Arizona, it is important to
understand the requirements for working with those public agencies. The documentation and information contained in
this proposal form are intended to provide the Respondent with documentation that could be relevant to the providing
products & services to public agencies in the State of Arizona. It is the responsibility of the public agency to ensure they
are in compliance with local requirements.

AZ Compliance with Federal and State Requirements

Contractor agrees when working on any federally assisted projects with more than $2,000.00 in labor costs, to comply
with all federal and state requirements, as well as Equal Opportunity Employment requirements and all other federal and
state laws, statutes, etc. Contractor agrees to post wage rates at the work site and submit a copy of their payroll to the
member for their files. Contractor must retain records for three years to allow the federal grantor agency access to these
records, upon demand. Contractor also agrees to comply with the Arizona Executive Order 75-5, as amended by Executive
Order 99-4.

When working on contracts funded with Federal Grant monies, contractor additionally agrees to comply with the
administrative requirements for grants, and cooperative agreements to state, local and federally recognized Indian Tribal
Governments.

AZ compliance with workforce requirements

Pursuant to ARS 41-4401, Contractor and subcontractor(s) warrant their compliance with all federal and state immigration
laws and regulations that relate to their employees, and compliance with ARS 23-214 subsection A, which states, ...” every
employer, after hiring an employee, shall verify the employment eligibility of the employee through the E-Verify program”

CCOG reserves the right to cancel or suspend the use of any contract for violations of immigration laws and regulations.
CCOG and its members reserve the right to inspect the papers of any contractor or subcontract employee who works
under this contract to ensure compliance with the warranty above.

AZ Contractor Employee Work Eligibility

By entering into this contract, contractor agrees and warrants compliance with A.R.S. 41-4401, A.R.S. 23-214, the Federal
Immigration and Nationality Act (FINA), and all other Federal immigration laws and regulations. CCOG and/or CCOG
members may request verification of compliance from any contractor or sub-contractor performing work under this
contract. CCOG and CCOG members reserve the right to confirm compliance. In the event that CCOG or CCOG members
suspect or find that any contractor or subcontractor is not in compliance, CCOG may pursue any and all remedies allowed
by law, including but not limited to suspension of work, termination of contract, suspension and/or debarment of the
contractor. All cost associated with any legal action will be the responsibility of the contractor.

AZ Non-Compliance

All federally assisted contracts to members that exceed $10,000.00 may be terminated by the federal grantee for
noncompliance by contractor. In projects that are not federally funded, Respondent must agree to meet any federal, state
or local requirements as necessary. In addition, if compliance with the federal regulations increases the contract costs



beyond the agreed upon costs in this solicitation, the additional costs may only apply to the portion of the work paid by
the federal grantee.

Registered Sex Offender Restrictions (Arizona)

For work to be performed at an Arizona school, contractor agrees that no employee or employee of a subcontractor who
has been adjudicated to be a registered sex offender will perform work at any time when students are present, or
reasonably expected to be present. Contractor agrees that a violation of this condition shall be considered a material
breach and may result in the cancellation of the purchase order at the CCOG member’s discretion. Contractor must identify
any additional costs associated with compliance to this term. If no costs are specified, compliance with this term will be
provided at no additional charge.

Offshore Performance of Work Prohibited

Due to security and identity protection concerns, direct services under this contract shall be performed within the borders
of the United States.

Terrorism Country Divestments: In accordance with A.R.S. 35-392, CCOG and CCOG members are prohibited from
purchasing from a company that is in violation of the Export Administration Act. By entering into the contract, contractor
warrants compliance with the Export Administration Act.

The undersigned hereby accepts and agrees to comply with all statutory compliance and notice requirements listed in this
document.

Does Respondent agree? yes (’3‘“ }98’@—

(Initials of Authorized Representative)

Date: March 26, 2025

(The rest of this page is intentionally left blank)
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PROPOSAL FORM 17: NEW JERSEY REQUIREMENTS

Please answer the following question. If yes, complete this Proposal Form.

Does the awarded supplier intend to make their products and services available to public agencies in the Yes
State of New Jersey? [ No

In the event the Awarded Supplier desires to pursue public sector opportunities in the State of New Jersey, it is important
to understand the requirements for working with those public agencies. The documentation and information contained
in this proposal form are intended to provide the Respondent with documentation that could be relevant to the providing
products & services to public agencies in the State of New Jersey. It is the responsibility of the public agency to ensure
they are in compliance with local requirements.

New Jersey vendors are also required to comply with the following New Jersey statutes when applicable:
e All anti-discrimination laws, including those contained in N.J.S.A. 10:2-1 through N.J.S.A. 10:2-14, N.J.S.A. 10:5-1,
and N.J.S.A. 10:5-31 through 10:5-38.
e Compliance with Prevailing Wage Act, N.J.S.A. 34:11-56.26, for all contracts within the contemplation of the Act.
e Compliance with Public Works Contractor Registration Act, N.J.S.A. 34:11-56.26
e Bid and Performance Security, as required by the applicable municipal or state statutes.

A. Ownership Disclosure Form (N.J.S. 52:25-24.2)

Pursuant to the requirements of P.L. 1999, Chapter 440 effective April 17, 2000 (Local Public Contracts Law), the Respondent shall
complete the form attached to these specifications listing the persons owning 10 percent (10%) or more of the firm presenting the
proposal.

Company Name: Click or tap here to enter text.
Street: Click or tap here to enter text.
City, State, Zip Code: Click or tap here to enter text.

Complete as appropriate:

I, Click or tap here to enter text. , certify that | am the sole owner of Click or tap here to enter text, that there are no partners
and the business is not incorporated, and the provisions of N.J.S. 52:25-24.2 do not apply.

OR:

I, Click or tap here to enter text, a partner in Click or tap here to enter text, do hereby certify that the following is a list of all
individual partners who own a 10% or greater interest therein. | further certify that if one (1) or more of the partners is itself a
corporation or partnership, there is also set forth the names and addresses of the stockholders holding 10% or more of that
corporation’s stock or the individual partners owning 10% or greater interest in that partnership.

OR:

I, Click or tap here to enter text, an authorized representative Click or tap here to enter text, a corporation, do hereby certify
that the following is a list of the names and addresses of all stockholders in the corporation who own 10% or more of its stock of any
class. | further certify that if one (1) or more of such stockholders is itself a corporation or partnership, that there is also set forth the
names and addresses of the stockholders holding 10% or more of the corporation’s stock or the individual partners owning a 10% or
greater interest in that partnership.

(Note: If there are no partners or stockholders owning 10% or more interest, indicate none.)

Name Address Interest




| further certify that the statements and information contained herein, are complete and correct to the best of my knowledge and
belief.

Signature:

Date: Click or tap here to enter text.

(The rest of this page is intentionally left blank)
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B. Non-Collusion Affidavit

Respondent Name: Enter Respondent Name
Street Address: Enter Respondent Name
City, State Zip: Enter Respondent Name

State of New Jersey

County of Insert County name

I, Insert name here. of the Insert name of City in the County of Insert name of County, State of Insert name of State of full age, being
duly sworn according to law on my oath depose and say that:

I am the Insert name of job title.of the firm of Insert company name. the Respondent making the Proposal for the goods, services or
public work specified under the Harrison Township Board of Education attached proposal, and that | executed the said proposal with
full authority to do so; that said Respondent has not directly or indirectly entered into any agreement, participated in any collusion, or
otherwise taken any action in restraint of free, competitive bidding in connection with the above proposal, and that all statements
contained in said bid proposal and in this affidavit are true and correct, and made with full knowledge that the Harrison Township
Board of Education relies upon the truth of the statements contained in said bid proposal and in the statements contained in this
affidavit in awarding the contract for the said goods, services or public work.

| further warrant that no person or selling agency has been employed or retained to solicit or secure such contract upon an agreement
or understanding for a commission, percentage, brokerage or contingent fee, except bona fide employees or bona fide established
commercial or selling agencies maintained by

Authorized signature:

Job Title: Insert job title here.

Subscribed and sworn before me

this day of , 20

Notary Public of New Jersey

My commission expires , 20

SEAL
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C. Affirmative Action Affidavit (P.L. 1975, C.127)

Company Name: Click or tap here to enter text.
Street Address: Click or tap here to enter text.
City, State, Zip Code: Click or tap here to enter text.

Bid Proposal Certification:

Indicate below your compliance with New Jersey Affirmative Action regulations. Your proposal will be accepted even if you are not in
compliance at this time. No contract and/or purchase order may be issued, however, until all Affirmative Action requirements are met.

Required Affirmative Action Evidence:

Procurement, Professional & Service Contracts (Exhibit A)

Suppliers must submit with proposal:

1. A photo copy of their Federal Letter of Affirmative Action Plan Approval
OR

2. A photo copy of their Certificate of Employee Information Report
OR

3. A complete Affirmative Action Employee Information Report (AA302)

Public Work — Over $50,000 Total Project Cost:

[No approved Federal or New Jersey Affirmative Action Plan. We will complete Report Form AA201-A upon receipt from the Harrison
Township Board of Education

[JApproved Federal or New Jersey Plan — certificate enclosed

| further certify that the statements and information contained herein, are complete and correct to the best of my knowledge and
belief.

Authorized Signature:

Title of Signatory: Click or tap here to enter text.

Date: Click or tap here to enter text.

P.L. 1995, c. 127 (N.J.A.C. 17:27)
MANDATORY AFFIRMATIVE ACTION LANGUAGE

PROCUREMENT, PROFESSIONAL AND SERVICE CONTRACTS

During the performance of this contract, the contractor agrees as follows:

The contractor or subcontractor, where applicable, will not discriminate against any employee or applicant for employment because
of age, race, creed, color, national origin, ancestry, marital status, sex, affectional or sexual orientation. The contractor will take
affirmative action to ensure that such applicants are recruited and employed, and that employees are treated during employment,
without regard to their age, race, creed, color, national origin, ancestry, marital status, sex, affectional or sexual orientation. Such
action shall include, but not be limited to the following: employment, upgrading, demotion, or transfer; recruitment or recruitment
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advertising; layoff or termination; rates of pay or other forms of compensation; and selection for training, including apprenticeship.
The contractor agrees to post in conspicuous places, available to employees and applicants for employment, notices to be provided
by the Public Agency Compliance Officer setting forth provisions of this non-discrimination clause.

The contractor or subcontractor, where applicable will, in all solicitations or advertisement for employees placed by or on behalf of
the contractor, state that all qualified applicants will receive consideration for employment without regard to age, race, creed, color,
national origin, ancestry, marital status, sex, affectional or sexual orientation.

The contractor or subcontractor, where applicable, will send to each labor union or representative of workers with which it has a
collective bargaining agreement or other contract or understanding, a notice, to be provided by the agency contracting officer advising
the labor union or workers' representative of the contractor's commitments under this act and shall post copies of the notice in
conspicuous places available to employees and applicants for employment.

The contractor or subcontractor, where applicable, agrees to comply with any regulations promulgated by the Treasurer pursuant to
P.L. 1975, c. 127, as amended and supplemented from time to time and the Americans with Disabilities Act.

The contractor or subcontractor agrees to attempt in good faith to employ minority and female workers trade consistent with the
applicable county employment goal prescribed by N.J.A.C. 17:27-5.2 promulgated by the Treasurer pursuant to P.L. 1975, C.127, as
amended and supplemented from time to time or in accordance with a binding determination of the applicable county employment
goals determined by the Affirmative

Action Office pursuant to N.J.A.C. 17:27-5.2 promulgated by the Treasurer pursuant to P.L. 1975, C.127, as amended and
supplemented from time to time.

The contractor or subcontractor agrees to inform in writing appropriate recruitment agencies in the area, including employment
agencies, placement bureaus, colleges, universities, labor unions, that it does not discriminate on the basis of age, creed, color,
national origin, ancestry, marital status, sex, affectional or sexual orientation, and that it will discontinue the use of any recruitment
agency which engages in direct or indirect discriminatory practices.

The contractor or subcontractor agrees to revise any of it testing procedures, if necessary, to assure that all personnel testing conforms
with the principles of job-related testing, as established by the statutes and court decisions of the state of New Jersey and as
established by applicable Federal law and applicable Federal court decisions.

The contractor or subcontractor agrees to review all procedures relating to transfer, upgrading, downgrading and lay-off to ensure
that all such actions are taken without regard to age, creed, color, national origin, ancestry, marital status, sex, affectional or sexual
orientation, and conform with the applicable employment goals, consistent with the statutes and court decisions of the State of New
Jersey, and applicable Federal law and applicable Federal court decisions.

The contractor and its subcontractors shall furnish such reports or other documents to the Affirmative Action Office as may be
requested by the office from time to time in order to carry out the purposes of these regulations, and public agencies shall furnish
such information as may be requested by the Affirmative Action Office for conducting a compliance investigation pursuant to
Subchapter 10 of the Administrative Code (NJAC 17:27).

Signature of Procurement Agent

(The rest of this page is intentionally left blank)
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D. C. 271 Political Contribution Disclosure Form

PUBLIC AGENCY INSTRUCTIONS

This page provides guidance to public agencies entering into contracts with business entities that are required to file Political
Contribution Disclosure forms with the agency. It is not intended to be provided to contractors. What follows are instructions on the
use of form local units can provide to contractors that are required to disclose political contributions pursuant to N.J.S.A. 19:44A-20.26
(P.L. 2005, «c. 271, s.2). Additional information is available in Local Finance  Notice  2006-1
(https://www.nj.gov/dca/divisions/dlgs/resources/Ifns 2006.html).

1. The disclosure is required for all contracts in excess of $17,500 that are not awarded pursuant to a “fair and open” process
(N.J.S.A. 19:44A-20.7).
2. Due to the potential length of some contractor submissions, the public agency should consider allowing data to be submitted

in electronic form (i.e., spreadsheet, pdf file, etc.). Submissions must be kept with the contract documents or in an
appropriate computer file and be available for public access. The form is worded to accept this alternate submission. The
text should be amended if electronic submission will not be allowed.

3. The submission must be received from the contractor and on file at least 10 days prior to award of the contract. Resolutions
of award should reflect that the disclosure has been received and is on file.

4. The contractor must disclose contributions made to candidate and party committees covering a wide range of public agencies,
including all public agencies that have elected officials in the county of the public agency, state legislative positions, and
various state entities. The Division of Local Government Services recommends that contractors be provided a list of the
affected agencies. This will assist contractors in determining the campaign and political committees of the officials and
candidates affected by the disclosure.

a) The Division has prepared model disclosure forms for each county. They can be downloaded from the “County PCD
Forms” link on the Pay-to-Play web site at https://www.state.nj.us/dca/divisions/dlgs/programs/pay 2 play.html
They will be updated from time-to-time as necessary.

b) A public agency using these forms should edit them to properly reflect the correct legislative district(s). As the
forms are county-based, they list all legislative districts in each county. Districts that do not represent the public
agency should be removed from the lists.

c) Some contractors may find it easier to provide a single list that covers all contributions, regardless of the county.
These submissions are appropriate and should be accepted.

d) The form may be used “as-is”, subject to edits as described herein.

e) The “Contractor Instructions” sheet is intended to be provided with the form. It is recommended that the
Instructions and the form be printed on the same piece of paper. The form notes that the Instructions are printed
on the back of the form; where that is not the case, the text should be edited accordingly.

f)  The form is a Word document and can be edited to meet local needs, and posted for download on web sites, used
as an e-mail attachment, or provided as a printed document.

5. It is recommended that the contractor also complete a “Stockholder Disclosure Certification.” This will assist the local unit in
its obligation to ensure that contractor did not make any prohibited contributions to the committees listed on the Business
Entity Disclosure Certification in the 12 months prior to the contract. (See Local Finance Notice 2006-7 for additional
information on this obligation) A sample Certification form is part of this package and the instruction to complete it is included
in the Contractor Instructions. NOTE: This section is not applicable to Boards of Education.
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CONTRACTOR INSTRUCTIONS

Business entities (contractors) receiving contracts from a public agency in the state of New Jersey that are NOT awarded pursuant to
a “fair and open” process (defined at N.J.S.A. 19:44A-20.7) are subject to the provisions of P.L. 2005, c. 271, s.2 (N.J.S.A. 19:44A-20.26).
This law provides that 10 days prior to the award of such a contract, the contractor shall disclose contributions to:

any State, county, or municipal committee of a political party

any legislative leadership committee®

any continuing political committee (a.k.a., political action committee)

any candidate committee of a candidate for, or holder of, an elective office:
0 of the public entity awarding the contract
0 of that county in which that public entity is located

0 of another public entity within that county

(0]

or of a legislative district in which that public entity is located or, when the public entity is a county, of any legislative
district which includes all or part of the county. The disclosure must list reportable contributions to any of the
committees that exceed $300 per election cycle that were made during the 12 months prior to award of the contract.
See N.J.S.A. 19:44A-8 and 19:44A-16 for more details on reportable contributions.

N.J.S.A. 19:44A-20.26 itemizes the parties from whom contributions must be disclosed when a business entity is not a natural person.
This includes the following:

individuals with an “interest” ownership or control of more than 10% of the profits or assets of a business entity or 10% of the
stock in the case of a business entity that is a corporation for profit

all principals, partners, officers, or directors of the business entity or their spouses
any subsidiaries directly or indirectly controlled by the business entity

IRS Code Section 527 New Jersey based organizations, directly or indirectly controlled by the business entity and filing as
continuing political committees, (PACs). When the business entity is a natural person, “a contribution by that person’s spouse or
child, residing therewith, shall be deemed to be a contribution by the business entity.” [N.J.S.A. 19:44A-20.26(b)] The contributor
must be listed on the disclosure. Any business entity that fails to comply with the disclosure provisions shall be subject to a fine
imposed by ELEC in an amount to be determined by the Commission which may be based upon the amount that the business
entity failed to report. The enclosed list of agencies is provided to assist the contractor in identifying those public agencies whose
elected official and/or candidate campaign committees are affected by the disclosure requirement. It is the contractor’s
responsibility to identify the specific committees to which contributions may have been made and need to be disclosed. The
disclosed information may exceed the minimum requirement. The enclosed form, a content-consistent facsimile, or an electronic
data file containing the required details (along with a signed cover sheet) may be used as the contractor’s submission and is
disclosable to the public under the Open Public Records Act. The contractor must also complete the attached Stockholder
Disclosure Certification. This will assist the agency in meeting its obligations under the law.

NOTE: This section does not apply to Board of Education contracts.

IN.J.S.A. 19:44A-3(s): “The term "legislative leadership committee" means a committee established, authorized to be established, or
designated by the President of the Senate, the Minority Leader of the Senate, the Speaker of the General Assembly or the Minority
Leader of the General Assembly pursuant to section 16 of P.L.1993, c.65 (C.19:44A-10.1) for the purpose of receiving contributions
and making expenditures.”

C. 271 POLITICAL CONTRIBUTION DISCLOSURE FORM
Required Pursuant To N.J.S.A. 19:44A-20.26

This form or its permitted facsimile must be submitted to the local unit no later than 10 days prior to the award of the contract.

Part | - Vendor Information
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Vendor Name:

‘ Insert vendor name here.

Address:

‘ Insert street address here.

City: ‘ Insert City Here. State:State.

Zip:Zip Code

The undersigned being authorized to certify, hereby certifies that the submission provided herein represents compliance with the
provisions of N.J.S.A. 19:44A-20.26 and as represented by the Instructions accompanying this form.

Insert Full Name

Insert Title.

Signature of Vendor Printed Name

Part Il — Contribution Disclosure

Title

Disclosure requirement: Pursuant to N.J.S.A. 19:44A-20.26 this disclosure must include all reportable political contributions (more
than $300 per election cycle) over the 12 months prior to submission to the committees of the government entities listed on the form
provided by the local unit.

[ ] Check here if disclosure is provided in electronic form.

Contributor Name

Recipient Name

Date

Dollar Amount

s

[] Check here if the information is continued on subsequent page(s)
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Continuation Page

C. 271 POLITICAL CONTRIBUTION DISCLOSURE FORM

Required Pursuant To N.J.S.A. 19:44A-20.26

Page  of

Vendor Name:

Contributor Name Recipient Name Date Dollar Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date Amount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount
Contributor Name Recipient Name Date SAmount

[] Check here if the information is continued on subsequent page(s)
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List of Agencies with Elected Officials Required for Political Contribution Disclosure
N.J.S.A. 19:44A-20.26

County Name:

State: Governor, and Legislative Leadership Committees

Legislative District #s:

State Senator and two members of the General Assembly per district.

County:
Freeholders County Clerk Sheriff
{County Executive} Surrogate

Municipalities (Mayor and members of governing body, regardless of title):

USERS SHOULD CREATE THEIR OWN FORM, OR DOWNLOAD FROM WWW.NJ.GOV/DCA/LGS/P2P A COUNTY-BASED, CUSTOMIZABLE
FORM.

E. Stockholder Disclosure Certification

Name of Business:

O I certify that the list below contains the names and home addresses of all stockholders holding 10% or more of the issued and
outstanding stock of the undersigned.

OR

[ | certify that no one stockholder owns 10% or more of the issued and outstanding stock of the undersigned.

Check the box that represents the type of business organization:
0 Partnership

Corporation

Sole Proprietorship

Limited Partnership

Limited Liability Corporation

Limited Liability Partnership

Oooooogao

Subchapter S Corporation

Sign and notarize the form below, and, if necessary, complete the stockholder list below.

Stockholders:

Name: Stockholder Name Name: Stockholder Name

Home Address: Home Address:

Home Address Home Address

Name: Stockholder Name Name: Stockholder Name
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Home Address:

Home Address

Home Address:

Home Address

Name: Stockholder Name

Home Address:

Home Address

Name: Stockholder Name

Home Address:

Home Address

Subscribed and sworn before me this _ day of

2

(Notary Public)

My Commission expires:

(Affiant)

(Print name & title of affiant)

(Corporate Seal)

(The rest of this page is intentionally left blank)
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PROPOSAL FORM 18: GENERAL TERMS AND CONDITIONS ACCEPTANCE FORM

Check one of the following responses to the General Terms and Conditions in this solicitation, including the Master
Agreement:

] We take no exceptions/deviations to the general terms and conditions. (Note: If none are listed below, it is
understood that no exceptions/deviations are taken.)

We take the following exceptions/deviations to the general terms and conditions. All exceptions/deviations must
be clearly explained. Reference the corresponding general terms and conditions that you are taking exceptions/deviations
to. Clearly state if you are adding additions terms and conditions to the general terms and conditions. Provide details on
your exceptions/deviations below:

Modification to Section 2.8 as follows:

Winning Supplier Insurance. During the Term of this Master Agreement, and for two (2) years following expiration

or termination of this Master Agreement, Winning Supplier, at its own expense, shall maintain and shall require that its
agents, subcontractors, and suppliers engaged in Winning Supplier’s performance of its duties under this Master
Agreement maintain general liability insurance, property insurance, and automobile insurance (at a minimum, in the
amount of $1,000,000 per occurrence/$5,000;000 $2,000,000 annual aggregate) applicable to any claims, liabilities,
damages,

(Note: Unacceptable exceptions shall remove your proposal from consideration for award. CCOG shall be the sole judge on
the acceptance of exceptions/deviations and the decision shall be final.)
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PROPOSAL FORM 19: EQUALIS GROUP ADMINISTRATION AGREEMENT DECLARATION

Attachment A - Sample Administration Agreement of this solicitation is for reference only. Contracting with Equalis
Group and the Winning Supplier will occur after contract award.

Execution of the Administration Agreement is required for the Master Agreement to be administered by Equalis Group.
Attachment A - Sample Administration Agreement defines i) the roles and responsibilities of both parties relating to
marketing and selling the Program to current and prospective Members, and ii) the financial terms between Equalis Group
and Winning Supplier.

Redlined copies of this agreement should not be submitted with the response. Should a Respondent be recommended
for award, this agreement will be negotiated and executed between Equalis Group and the Respondent. Respondents
must select one of the following options for submitting their response.

Respondent agrees to all terms and conditions in Attachment A - Sample Administration Agreement.
] Respondent wishes to negotiate directly with Equalis Group on terms and conditions in the Sample Administration
Agreement. Negotiations will commence with Equalis Group after CCOG has completed the contract award.
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BCI BURKE REPRESENTATIVES

PRINCIPAL/ APPROX # STREET ADDRESS
TERRITORY PHONE # EMAIL
SUBCONTRACTOR NAME OWNER OF REPS CITY, STATE, ZIP
) Michael Jacobs 1202 E 19th Street . 024 michael@aksales.org
AK Sales & Consulting, Inc. Tawsha Jacobs 6 Roswell, NM 88201 New Mexico 505-934-0042 tawsha@aksales.org
20609 Gordon Park Square
All Recreation of Virginia, Inc. John Lombardi 5 Suite 190 Virginia, Washington D.C., Maryland 888-429-0001 jpl@allrec.com
Ashburn, VA 20147
. . Bob Brown 144-1 Remington Blvd Southeastern New York bob@americanrecreational.com
American Recreational Products Kevin Brown 12 Ronkonkoma, NY 11779 (See bciburke.com for specific counties) 631-244-0011 kevin@americanrecreational.com
. A 34201 E Ryan Road Kansas, Northwestern Missouri . .
RETe 2Ry Ut St 2 Oak Grove, MO 64075 (See bciburke.com for specific counties) S SUDLLE SO GRSpIR2DavCol
AtoZ Recreation Brandon Smith 3 PO Box 626 Colorado, Wyomin 303-670-3789 brandon@atozrecreation.com
Littleton, CO 80160 - Wyoming :
. John Barrs 36 Diane Street . . johnb@barrsrec.com
Barrs Recreation, LLC Carolynne Barrs 7 Pittsboro, NC 27312 North Carolina, South Carolina 919-781-4870 carolynneb@barrsrec.com
. Maine, Vermont, New Hampshire, New Jersey -
Ben Shaffer Recreation, Inc. Scott Tumm!nello 9 PO Box 844 Excluding Middlesex County municipalities 973-663-2021 scott@benshatfer.com
Patty Tumminello Lake Hopatcong, NJ 07849-0844 . e . patty@benshaffer.com
(See bciburke.com for specific counties)
7327 SW Barnes Rd Washington, Oregon, Northern Idaho,
Buell Recreation Rachel Gora 2 #601 Northern Nevada 503-922-1650 rachel@buellrecreation.com
Portland, OR 97225 (See bciburke.com for specific counties)
. Jay Robertson 10661 Shady Trail Northeastern Texas T jay@childsplayinc.net
Child's Play, Inc. Kathy Robertson 14 Dallas TX 75220 (See bciburke.com for specific counties) 972-484-0600 kathy@childsplayinc.net
835 Plain Street
Childscapes Tim Pesko 2 Unit 21 Massachusetts, Connecticut & Rhode Island 781-837-6412 tpesko@childscapes.net
Marshfield, MA 02050
) . . ) 11506 Pierce St Nebraska, Western lowa - ) )
Creative Sites, LLC Julie Kutilek 1 Omaha, NE 68144 (See beiburke.com for specific counties) 402-614-4606 julie@creative.omhcoxmail.com
. . 104 Orchid Dr .
Davis Playgrounds, Inc. Wayne Davis 3 Maumelle, AR 72113 Arkansas 501-851-0756 wayne@davisplaygrounds.com
] " . 684 Spikes Road North Florida 0. Steve@firecpro.com
Florida Recreational Products Steve Noskin 5 Panama City, FL 32409 (See bciburke.com for specific territories) 850-890-5783 pcfllandscape@gmail.com
. 114 Venice St Southern Texas
fun abounds Leigh Walden 8 Sugar Land, TX 77478 (See belburke.com for specific counties) 855-226-8637 Iwalden@fabplaygrounds.com
. 1202 W. 18th Street .
Grondahl Recreation Larry Grondahl 1 Williston, ND 58801 Montana, North Dakota 701-572-7897 grondahl@dia.net
. . . 12407 E Slauson Ave, Unit D Southern California . .
Innovative Playgrounds Alvino Larios 3 Whittier, CA 90606 (See beiburke.com for specific counties) 562-693-5200 alarios@innovplay.com
. . 7329 W Airway Ct . . .
Intermountain Playground Co. LLC Mltch Wujchester 3 Suite G Souther_n [daho . . 208-375-2993 mltch@lptermountalnplaygroundco.com
Austin Winchester . (See bciburke.com for specific counties) austin@intermountainplaygroundco.com
Boise, ID 83709
242 Amboy Ave . e
J.J. Ryan Rich Fustos 1 PO Box 252 ?/S"gslEzﬁ)ﬁigucltﬁ?;n:'gi:gfz;:r:\tlii\g)Jersey 732-634-1082 jiryaninc@aol.com
Woodbridge, NJ 07095 : P
. Vern Lee 260 W. Main Street Wisconsin, Upper Michigan [ vern@Ileerecreation.com
Lee Recreation Lana Lee 7 Cambridge, W153523 (See bciburke.com for specific counties) 800-775-8937 lana@leerecreation.com

12/18/2024

BCI Burke Company, LLC
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BCI BURKE REPRESENTATIVES

PRINCIPAL/

APPROX #

STREET ADDRESS

Sonia Perkins

Deltona, FL 32725

(See bciburke.com for specific counties)

TERRITORY PHONE # EMAIL
SUBCONTRACTOR NAME OWNER OF REPS CITY, STATE, ZIP
1606 4th Ave NW
My Turn Playsystems Inc. Zach Fluto 2 Suite B South Dakota 855-268-7529 sales@myturnplaysystems.com
West Fargo, ND 58078
1 Main Street, Lower
. . Western NY .
NeXXus Recreation Mark Eberz 2 Suite #3 (See beiburke.com for specific counties) 716-316-0289 mark@nexxusrecreation.com
Hamburg, NY 14075 : P
PO Box 78160 T -
Planet Recess Treynor McAdams 2 Baton Rouge, LA 70837 Mississippi, Louisiana 225-778-4700 treynor@planetrecess.com
Lo . 310 N Grant Street L . .
Play lllinois Mike Maloney 5) Westmont, IL 60559 lllinois 844-222-9990 mike@playil.com
7931 E Pecos Road .
Elagi It[::]:f Playgrounds and Park Jordan Lynde 14 #160 f\sr::sgi};?ﬁ;h:g;'\:syzd:dﬁc counties) 480-347-8486 jordan@playitsafeplaygrounds.com
quip Mesa, AZ 85212 : P
PO Box 492467 .
PlaySouth, LLC Andy Bryant 5) Atlanta, GA 30349 Georgia 678-488-6572 andy@playsouth.net
- : 503 N Walnut Road o ) . .
o oo ol e S PTIT stoassaiy (G e o
Kennett Square, PA 19348 i P i
) 10139 Royalton Rd Michigan (except for the Upper Peninsula), Indiana, . . .
Snider Recreation jggzgg: iEn 13 Ste K Ohio, Northwestern Pennsylvania 440-877-9151 J.E;f:iz':fg%\f;ﬂ:f;g;m
North Royalton OH 44133 (See bciburke.com for specific counties) ) )
121 Industrial Rd Western California
Specified Play Equipment Company David Yosso 5 #1 . . . 650-394-4484 david@specplay.com
(See bciburke.com for specific counties)
Belmont, CA 94002
. . . 1826 Tower Drive W . . .
St. Croix Recreation Christopher Johnsen 3 Stillwater, MN 55082 Minnesota 651-430-1247 cj@stcroixrec.com
- 15 Monarch Hill Court Missouri except some Northwestern counties
The Playground Consultants Dana Amini 2 Wildwood, MO 63005 (See beiburke.com for specific counties) 314-489-3242 dana@theplaygroundconsultants.com
] 2922 Howland Blvd . ) .
T (LR Resieeier Terry Perkins 7 Suite 3 Florida (Excluding Panhandle) 800-921-4509 terryp@toplinerec.com

soniap@toplinerec.com

12/18/2024

BCI Burke Company, LLC

Page 2 of 2



BURKE GENERATIONS WARRANTY®

BCI Burke Company, LLC (“Burke”) warrants that all standard products are warranted to be free from defects in materials and workmanship, under normal use and service, for a period of one
(1) year from the date of shipment.

We stand behind our products.

In addlition, the following products are warranted, under normal use and service from the date of shipment as follows:

¢ One Hundred (100) Year Limited Warranty on aluminum and steel upright posts (including Intensity®, Synergy®, Nucleus®, Voltage®, Little Buddies®, ELEVATE®, ACTIVATE®, INVIGORATE®)
against structural failure due to corrosion, deterioration or workmanship.

¢ One Hundred (100) Year Limited Warranty on KoreKonnect® clamps against structural failure due to corrosion, deterioration or workmanship.

® One Hundred (100) Year Limited Warranty on Hardware (nuts, bolts, washers)

® One Hundred (100) Year Limited Warranty on bolt-through fastening and clamp systems (Synergy®, Intensity®, Nucleus®, Voltage®, Little Buddies®, ELEVATE®).

e Twenty-Five (25) Year Limited Warranty on spring assemblies and aluminum cast animals.

o Fifteen (15) Year Limited Warranty on structure platforms and decks, metal roofs, table tops, bench tops, railings and barriers against structural failure due to materials or workmanship.

o Fifteen (15) Year Limited Warranty on all plastic components including StoneBorders against structural failure due to materials or workmanship.

¢ Ten (10) Year Limited Warranty on ShadePlay® Canopies fabric, threads, and cables against degradation, cracking or material breakdown resulting from ultra-violet exposure, natural
deterioration or manufacturing defects. This warranty is limited to the design loads as stated in the specifications.

e Ten (10) Year Limited Warranty on NaturePlay® Boulders and GFRC products against structural failure due to natural deterioration or workmanship. Natural wear, which may occur with any
concrete product with age, is excluded from this warranty.

e Ten (10) Year Limited Warranty on Full Color Custom Signage against manufacturing defects that cause delamination or degradation of the sign. Full Color Custom Signs also carry a two (2)
year warranty against premature fading of the print and graphics on the signs.

o Five (5) Year Limited Warranty on Intensity® and RopeVenture® cables and LEVEL X® flex bridge against premature wear due to natural deterioration or manufacturing defects.
Determination of premature wear will be at the manufacturer’s discretion.

o Five (5) Year Limited Warranty on moving parts, including swing components, against structural failure due to materials or workmanship.

o Five (5) Year Limited Warranty on PlayEnsemble® cables and mallets against defects in materials and workmanship.

o Three (3) Year Limited Warranty on electronic panel speakers, sound chips and circuit boards against electronic failure caused by manufacturing defects.

The warranty stated above is valid only if the equipment is erected in conformity with the layout plan and/or installation instructions furnished by BCl Burke Company, LLC using approved
parts; have been maintained and inspected in accordance with BCI Burke Company, LLC instructions. Burke’s liability and your exclusive remedy hereunder will be limited to repair or
replacement of those parts found in Burke’s reasonable judgment to be defective. Any claim made within the above stated warranty periods must be made promptly after discovery of the
defect. A part is covered only for the original warranty period of the applicable part. Replacement parts carry the applicable warranty from the date of shipment of the replacement from
Burke. After the expiration of the warranty period, you must pay for all parts, transportation and service charges.

Burke reserves the right to accept or reject any claim in whole or in part. Burke will not accept the return of any product without its prior written approval. Burke will assume transportation
charges for shipment of the returned product if it is returned in strict compliance with Burke’s written instructions.

THE FOREGOING WARRANTIES ARE EXCLUSIVE AND IN LIEU OF ANY OTHER WARRANTY, EXPRESS OR IMPLIED, INCLUDING BUT NOT LIMITED

TO ANY IMPLIED WARRANTY OR MERCHANTABILITY OR FITNESS FOR A PARTICULAR PURPOSE. IF THE FOREGOING DISCLAIMER OF ADDITIONAL WARRANTIES IS NOT GIVEN FULL
FORCE AND EFFECT, ANY RESULTING ADDITIONAL WARRANTY SHALL BE LIMITED IN DURATION TO THE EXPRESS WARRANTIES AND BE OTHERWISE SUBJECT TO AND LIMITED BY
THE TERMS OF BURKE’'S PRODUCT WARRANTY. SOME STATES DO NOT ALLOW THE EXCLUSION OF CERTAIN IMPLIED WARRANTIES, SO THE ABOVE LIMITATION MAY NOT APPLY TO
YOu.

Warranty Exclusions: The above stated warranties do not cover: “cosmetic” defects, such as scratches, dents, marring, or fading; damage due to incorrect installation, vandalism, misuse,
accident, wear and tear from normal use, exposure to extreme weather; immersion in salt or chlorine water, unauthorized repair or modification, abnormal use, lack of maintenance, or other
cause not within Burke’s control; and

Limitation of Remedies: Burke is not liable for consequential or incidental damages, including but not limited to labor costs or lost profits resulting from the use of or inability to use the
products or from the products being incorporated in or becoming a component of any other product. If, after a reasonable number of repeated efforts, Burke is unable to repair or replace
a defective or nonconforming product, Burke shall have the option to accept return of the product, or part thereof, if such does not substantially impair its value, and return the purchase
price as the buyer’s entire and exclusive remedy. Without limiting the generality of the foregoing, Burke will not be responsible for labor costs involved in the removal of products or the
installation of replacement products. Some states do not allow the exclusion of incidental damages, so the above exclusion may not apply to you.

The environment near a saltwater coast can be extremely corrosive. Some corrosion and/or deterioration is considered “normal wear” in this environment. Product installed within 500 yards
of a saltwater shoreline will only be covered for half the period of the standard product warranty, up to a maximum of five years, for defects caused by corrosion. Products installed in
direct contact with saltwater or that are subjected to salt spray are not covered by the standard warranty for any defects caused by corrosion.

Contact your local Burke Representative for warranty information regarding Burke Turf® and Burke Tile products.

Terms of Sale

Pricing: Prices published in this catalog are in USD, are approximate and do not include shipping & handling, surfacing, installation nor applicable taxes. All prices are subject to change
without notice. Contact your Burke representative for current pricing. Payments are to be made in USD.

Weights: Weights are approximate and may vary with actual orders.
Installation: All equipment is shipped unassembled. For a list of factory-certified installers in your area, please contact your Burke representative.

Specifications: Product specifications in this catalog were correct at the time of publication. However, product improvements are ongoing at Burke, and we reserve the right to change or
discontinue specifications without notice.

Loss or Damage in Transit: A signed bill of lading is our receipt from a carrier that our shipment to you was complete and in good condition upon arrival. Before you sign, please check
the Bill of Lading carefully when the shipment arrives to make sure nothing is missing and there are no damages. Once the shipment leaves our plant, we are no longer responsible for any
damage, loss or shortage.

For more information regarding the warranty, call Customer Service at 920-921-9220 or 1-800-356-2070. 01/2023

sceurecon  EBUIFIKE  200.266.1250
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Burke REPRESENTATIVE TERRITORIES
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INTERNATIONAL
PLAY EQUIPMENT
MANUFACTURERS
ASSOCIATION

IPEMA ASTM F1487-21 CERTIFICATE OF COMPLIANCE

ISSUE DATE: July 10, 2023
Requested By: Matthew Stark
Project: 21-0232

In the interest of public playground safety, IPEMA provides a third-party certification service whereby TUV SUD America
validates a manufacturer's certification of conformance to the ASTM F1487-21 (excluding sections 7.1.1, 10, 11.2, 11.3,
13.1.1, 13.1.2, 13.2, and 13.3) Standard Consumer Safety Performance Specification for Playground Equipment for
Public Use.

The manufacturer listed below has received written validation from TUV SUD America that the product(s) listed conform
with the requirements of ASTM F1487-21 (excluding sections 7.1.1, 10, 11.2, 11.3, 13.1.1, 13.1.2, 13.2, and 13.3).

This certificate is invalid if any component or part is replaced, unless purchased from the original manufacturer and
assembled in accordance with the original equipment manufacturer’s instructions. Check with the manufacturer to
determine the validity of the certification of the product(s) listed prior to using this certificate for proof of certification.

MODEL # COMMERCIAL NAME OF PRODUCT PRODUCT LINE MANUFACTURER
370-0112 Atom Climber, 80"- 96" Nucleus BCI Burke Co., LLC
390-0184  Atom Climber, 80"- 96" Synergy BCI Burke Co., LLC
390-0183 Atom Climber, 56”- 72” Imagination Synergy BCI Burke Co., LLC
370-0050  Atom Climber, 56"- 72" Nucleus BCI Burke Co., LLC
390-0182 Atom Climber, 567- 72" Synergy BCI Burke Co., LLC
390-0181 Atom Climber, 327- 48” Imagination Synergy BCI Burke Co., LLC
390-0180 Atom Climber, 327- 48~ Synergy BCI Burke Co., LLC

370-0817 Atom Climber 32”- 48", w/o stanchion Nucleus BCI Burke Co., LLC




INTERNATIONAL
PLAY EQUIPMENT
MANUFACTURERS
ASSOCIATION

IPEMA CSA Z614:20 UPDATE NO. 1 CERTIFICATE OF COMPLIANCE

ISSUE DATE: July 10, 2023
Requested By: Matthew Stark
Project: 21-0232

In the interest of public playground safety, IPEMA provides a third-party certification service whereby TUV SUD America
validates a manufacturer's certification of conformance to CSA Z614:20 Update No. 1 (excluding clauses 10 and 11)
Children’s Playspaces and Equipment.

The manufacturer listed below has received written validation from TUV SUD America that the product(s) listed conform
with the requirements of CSA Z614:20 Update No. 1 (excluding clauses 10 and 11).

This certificate is invalid if any component or part is replaced, unless purchased from the original manufacturer and
assembled in accordance with the original equipment manufacturer’s instructions. Check with the manufacturer to
determine the validity of the certification of the product(s) listed prior to using this certificate for proof of certification.

MODEL # COMMERCIAL NAME OF PRODUCT PRODUCT LINE MANUFACTURER
370-0112 Atom Climber, 807- 96" Nucleus BCI Burke Co., LLC
390-0184  Atom Climber, 807- 96" Synergy BCI Burke Co., LLC
390-0183 Atom Climber, 56”- 72” Imagination Synergy BCI Burke Co., LLC
370-0050  Atom Climber, 56"- 72" Nucleus BCI Burke Co., LLC
390-0182  Atom Climber, 56"- 72" Synergy BCI Burke Co., LLC
390-0181 Atom Climber, 32”- 48” Imagination Synergy BCI Burke Co., LLC
390-0180  Atom Climber, 32"- 48" Synergy BCI Burke Co., LLC

370-0817 Atom Climber 32”- 48", w/o stanchion Nucleus BCI Burke Co., LLC




INTERNATIONAL
PLAY EQUIPMENT
MANUFACTURERS
ASSOCIATION

IPEMA CSA Z614:20 UPDATE NO. 1 CERTIFICAT DE CONFORMITE

Date de Délivrance Initiale: juillet 10, 2023
Demandé par: Matthew Stark
Nom du parc: 21-0232

Dans l'intérét de la sécurité au terrain de jeu, IPEMA offre une certification par une tierce partie et TUV SUD America
valide une certification par le fabricant de la conformité a la norme CSA Z614:20 Update No. 1 (excluant les articles 10,
11) les enfants les espaces de jeu et du matériel.

Le fabricant ci-dessous a recu la validation de la part de TUV SUD America que les produits énumérés ci-dessous sont
conformes aux exigences de la norme CSA Z614:20 Update No. 1 (excluant les articles 10, 11).

Ce certificat n'est pas valide si un composant ou une piece est remplacé, a moins que le composant soit acheté du
fabricant d'origine et assemblé conformément aux instructions du fabricant de I'équipement. Vérifiez aupres du
fabricant pour déterminer la validité de la certification du (des) produit(s) indiqué(s) avant d'utiliser ce certificat pour la
preuve de la certification.

MODELE n® NOM COMMERCIAL DU PRODUIT LIGNE DE PRODUIT MANUFACTURIER
370-0112 Atom Climber, 80"- 96" Nucleus BCI Burke Co., LLC
390-0184 Atom Climber, 80"- 96" Synergy BCI Burke Co., LLC
390-0183 Atom Climber, 56”- 72” Imagination Synergy BCI Burke Co., LLC
370-0050 Atom Climber, 56"- 72" Nucleus BCI Burke Co., LLC
390-0182 Atom Climber, 56"- 72" Synergy BCI Burke Co., LLC
390-0181 Atom Climber, 327- 48” Imagination Synergy BCI Burke Co., LLC
390-0180 Atom Climber, 327- 48" Synergy BCI Burke Co., LLC

370-0817 Atom Climber 32”- 487, w/o stanchion Nucleus BCI Burke Co., LLC
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Burke Key Contact Resumes

Ryan Bittner — Chief Financial Officer

Ryan graduated Magana Cum Laude from Marquette University, having double majored in
Accounting and Finance. During his career, Ryan worked for family held, publicly held or PE
sponsored manufacturing and construction companies, mainly as a CFO. During this diverse period
in Ryan’s career, for various lengths of time, he had direct responsibility for the functions of
Accounting, Information Technology, Corporate Development, Purchasing, Materials Management,
Manufacturing, Sales, Human Resources, Safety, Contract Administration, Customer Service, Order
Entry and Continuous Improvement. Ryan came to Burke in 2022, replacing the outgoing CFO and is
bringing his vast knowledge and experience to lead our team.

Jody Becker - Director of Sales & Business Development

Jody’s experience uniquely blends industrial engineering expertise, financial strategy and business
acumen to drive sales growth. With a strong process-driven approach, Jody excels at transforming
sales teams and helping them exceed goals and expectations. He is a natural leader and enjoys
coaching and mentoring, empowering high-performing teams to consistently grow both personally
and professionally. During his time with BCI Burke, Jody plays a key role in fostering relationships,
growing partnerships and building a passionate and focused sales team.

Marianne Larson, Contract Administration & Events Manager

With more than 30 years of experience in Sales Administration and Contract Management, Marianne
has strong expertise in the field. Throughout her 13 years at BCl Burke, she has taken on various roles
and currently oversees the management of Burke’s Federal, State and Cooperative Contracts. With
keen attention to detail, she ensures full compliance with the terms and conditions of each
agreement. Marianne’s ability to understand complex contacts, extensive experience in the field
and passion for the industry, make her a valuable asset to the team.

Keisha Krezman, Accounting Manager

Keisha joined Burke in 2019 and, during the last six years, has taken on increasing responsibilities and
has made a significant impact on the team. In her current role as Accounting Manager, she leads
the accounting team, supports integration activities and continues to expand her expertise in the
accounting world of BCI Burke.

[Type text]



Jen Nicklas, Director of Marketing

Jen Nicklas began her career at Mercury Marine and is currently the Director of Marketing at BCI
Burke. At the heart of her approach is a commitment to leveraging the Voice of the Customer to
inform strategic decisions. Her expertise in cross-functional team leadership and Six Sigma processes
has been pivotal in driving growth and operational excellence. Aligned with BCI Burke's mission, she
strives to deliver innovative marketing strategies that resonate with customers and distinguish Burke as
a leader in the marketplace.

[Type text]






PARTNERSHIPS &
CERTIFICATIONS

The US Play Coalition™ is a partnership to promote the value of play throughout life. We are an international network of individuals
and organizations that recognize play as a valuable and necessary part of a healthy and productive life. Our membership is
diverse, including educators, parents, physicians, health scientists, park and recreation professionals, psycholosgists, landscape
architects and many more. Membership is free and simply requires a declaration of shared commitment to the value of play.

Burke is a proud founding member of the National Recreation and Park Association® (NRPA) Business Council — a
collaboration that will strengthen the connections between the essential role of parks and recreation and the business sector. The
inaugural NRPA Business Council comprises strategic thinkers and collaborative decision-makers, representing businesses and allies
who care deeply about parks and recreation. Learn more at nrpa.org/BusinessCouncil.

The National Cooperative Procurement Partners (NCPP) Association is North America’s premier association for cooperative
procurement. We are leading the way in elevating the discussion, advocacy, and educational content surrounding cooperative
‘;' NCPP procurement. We work corroboratively to bring all the partners in procurement together—cooperative organizations, strategic
e Frofsesine! Assocton or suppliers with cooperative contracts, affiliated organizations, and public procurement professionals. Our mission is to produce
meaningful resources to support public procurement agencies and become the go-to association for cooperative procurement.
Learn more at ncppassociation.org.

PLAYGROUNDS POWERED BY RENEWABLE SOURCES

SEPA
‘GREEN By participating in programs that support the development of clean energy, we are able to purchase 100% of our electricity
;’ /gl‘1"\|,\IEERR usage from renewable sources. This positions Burke® as an environmental leader within the playground industry and helped us

earn the Green Power Partner designation from the U.S. Environmental Protection Agency. epa.gov/greenpower.

BCl Burke Company, LLC, is @ member in good standing of IPEMA, the International Play Equipment Manufacturers Association.
IPEMA is @ member-driven interational trade organization which represents and promotes an open market for manufacturers
of play equipment and surfacing.

In the interest of playground safety, the International Play Equipment Manufacturers Association (IPEMA) provides a Third Party
Certification program whereby a designated independent laboratory, TUV SUD America Inc., (TUV), validates an equipment
manufacturer’s certification of compliance to the ASTM F1487 Standard Consumer Safety Performance Specification for
Playground Equipment for Public Use, except sections 7.1.1, 10, 13.1.1, 13.1.2, 13.2, and 13.3; to CAN/CSA Z614 Children’s
Playground Equipment and Surfacing, except clauses 10 and 11; or both. A list of current validated products may be

viewed at www.ipema.org.

Check IPEMA website www.ipema.org to confirm product validation.

In the interest of playground safety, the International Play Equipment Manufacturers Association (IPEMA) provides a Third

Party Certification program whereby a designated independent laboratory, TUV SUD America Inc., (TUV), validates a surfacing
manufacturer’s certification of compliance to ASTM F1292, Standard Specification for Impact Attenuation Under and Around
Playground Equipment Performance Criterion (in its entirety); ASTM F3351, Standard Test Method for Impact Testing In Laboratory
at Specified Test Height; and for an engineered wood fiber manufacturer its certification of compliance, also to ASTM F2075,
Standard Specification for Engineered Wood Fiber for Use as a Playground Safety Surface Under and Around Playground
Equipment; and for a Loose Fill Rubber manufacturer its certification of compliance, also to ASTM F3012, Standard Specification
for Loose Fill Rubber for Use as a Playground Safety Surface under and around Playground Equipment. A list of current validated
products, their thickness and critical height may be viewed www.ipema.org.

Check IPEMA website www.ipema.org to confirm product validation, its thickness and critical height.

The space requirements shown in this publication are shown to ASTM Standards. Requirements for other standards may be
different.

IS0 9001:2015 AND IS0 14001:2015

NSF-ISR attests that BCI Burke Company, LLC, is in compliance with ISO 9001:2015 and the International Environmental Management
Standard ISO 14001:2015.

Registered Registered
to 1SO 9001 to 1SO 14001

ISO 9001:2015 emphasizes processes to aid in continuous improvement in quality and customer service. ISO 14001:2015 ensures
Burke follows strict environmental controls in manufacturing processes.



NSF

=+ Certificate of
Registration

This certifies that the Environmental Management System of

BCIl Burke Company, LLC

660 Van Dyne Road
Fond du Lac, Wisconsin, 54936, United States

has been assessed by NSF-ISR and found to be in conformance to the following standard(s):

1SO 14001:2015

Scope of Certification:
Design and Manufacture of Playground, Park and Recreation Equipment with the Design,
Manufacture and Distribution of Parts.

Certificate Number: C0130541-EM9
Certificate Decision Date: 27-NOV-2023
Certificate Issue Date: 27-NOV-2023
Cycle Effective Date: 27-NOV-2023
Sameer Vachani Certificate Expiration Date*: 27-NOV-2026

Senior Director, NSF-ISR

Issued by:
NSF International Strategic Registrations (NSF-ISR) )

789 N. Dixboro Road, Ann Arbor, MI 48105 USA VeI e editation Board

Authorized Certification and/or Accreditation Marks. This certificate is property ACCREDITED
of NSF-ISR and must be returned upon request. — IR
*Company is audited for conformance at regular intervals. To verify Mé"ég?ﬁ%ﬁﬁ:’oﬁ(gggvs

certification call (888) NSF-9000 or visit our web site at www.nsf-isr.org


http://www.nsf-isr.org/

NSF

=+ Certificate of
Registration

This certifies that the Quality Management System of

BCIl Burke Company, LLC

660 Van Dyne Road
Fond du Lac, Wisconsin, 54936, United States

has been assessed by NSF-ISR and found to be in conformance to the following standard(s):

1SO 9001:2015

Scope of Certification:
Design and Manufacture of Playground, Park and Recreation Equipment with the Design,
Manufacture and Distribution of Parts.

Certificate Number: C0130541-1S9
Certificate Decision Date: 27-NOV-2023
Certificate Issue Date: 27-NOV-2023
Cycle Effective Date: 27-NOV-2023
Sameer Vachani Certificate Expiration Date*: 27-NOV-2026

Senior Director, NSF-ISR

Issued by:
NSF International Strategic Registrations (NSF-ISR) )

789 N. Dixboro Road, Ann Arbor, MI 48105 USA VeI e editation Board

Authorized Certification and/or Accreditation Marks. This certificate is property ACCREDITED
of NSF-ISR and must be returned upon request. — IR
*Company is audited for conformance at regular intervals. To verify Mé"ég?ﬁ%ﬁﬁ:’oﬁ(gggvs

certification call (888) NSF-9000 or visit our web site at www.nsf-isr.org


http://www.nsf-isr.org/

January 1, 2025

Build America, Buy America Act (BABAA)

To all our Valued Customers,

BCI Burke Company, which has all of it's equipment manufacturing and business operations
located in Fond du lac, WI, hereby certifies that all equipment produced at its facility is compliant
to the requirements of The Build America, Buy America Act (BABAA), Pub. L. No. 117-58, §§
70901-70952 and Buy America Law, 23 U.S.C. § 313 and 23 CFR § 635.410.

We thank you for joining our movement in bringing Play That Moves You to your community!
Sincerely,

Scott Liebelt

Director of Engineering & Product Development
BCI Burke Company, LLC

(920)933-6692

sliebelt@bciburke.com
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GREENLIGHT ENERGY

PRESENTS THIS CERTIFICATE OF
ENVIRONMENTAL EXCELLENCE

To

BCI BURKE

FOR THE PURCHASE OF

E{ SEPA 2,126,114 KILOWATT-HOURS OF

GREEN  GREEN-E ENERGY® CERTIFIED Energy

Green-e

PARTNER HYDROELECTRIC ENERGY [RY23]
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